JOURNAL OF THE AMERICAN BANKERS ASSOCIATION 


AUGUST 1952 


) “IRST NATIONAL BANK 


515 


ie Prevailing Pre-election Spirit—Business As Usual (rage 33) 


7 | i 
| g Z 
4s 
Community Service: A Bank Brings the National Political Campaign to Town (Page 3) 


ND OF 


Gostonday and Today 


Based on informatl 
Of Pinkerton’s National Deve the files 


Inc. 


The liquidation of George Leonidas Leslie, 


A $5,000,000 Tran 


The creaking wagon stopped at lonely ““Tramp’s Rock” 
on the outskirts of Yonkers. Roughly, two men un- 
loaded a heavy burden wrapped in dusty cloths and 
dragged it into the woods. One drew back the coverings 
to reveal the face of a man, already pale in death. 
Deliberately, the second drew a pistol, aimed and fired 
into the upturned forehead. 

Thus, George Leonidas Leslie — graduate architect, 
linguist and patron of the arts —came to the end of 
an infamous career. In all, he had masterminded 
more than a hundred spectacular bank robberies. Yet 
the police vainly sought evidence against him. Always, 
he remained in the background, letting confederates 
execute each skillfully detailed plan. 

Now, however, time had run out for this man the law 
could never touch. At a Brooklyn hideout — whether 
for jealousy or for demanding too large a share of the 
spoils — he had been turned on and murdered by his 
fellow criminals. Later, his body was carted igno- 


“The Secret Service Story” — a dramatic new film on how 
counterfeiters, forgers and check thieves work. Available 
without cost for showing to your employees. For full in- 
formation on bookings through the Atna office nearest 
you, write: Public Education Department J-3 


miniously to 
parting shot. 

In this way, his own kind wrote finis to this gentleman 
turned “‘crime consultant’? — but not before his warped 


mind had been responsible for looting banks of over 
$5,000,000. 


‘**Tramp’s Rock” and left with this final 


* * * 


sventually, even the cleverest criminal comes to the end 
of his trail. But unfortunately the damage he causes has 
already been done. The only absolutely sure protection 
is sound, adequate insurance. 

Using the unique Plan of Risk and Insurance 
Analysis, your local AEtna representative can design 4 
program of controlled coverage — perfectly tailored to givt 
your bank complete security at all times against fire, 
liability, embezzlement and other hazards as well a 
robbery. Why not ask him for an AEtna Plan survey. 
It has meant better protection for hundreds of banks. 


AETNA CasuaLty AND SuRETY Company 


The tna Life Affiliated Companies wriie practically every form of imsurance and bonding protection 


LIFE AND CASUALTY FIRE AND MARINE 


Etna Life Insurance Company Automobile Insurance Company 
Etna Casualty and Surety Company Standard Fire Insurance Company 
Hartford 15 Connecticut 
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we mustn’t forget our checkbooks’’ 


Pleasure bent or business bent your customer finds his checkbook 
indispensable. What better reason for giving the checks you supply 
the utmost in safety and fine appearance. To be sure of favorable 
customer reaction thousands of Bankers, the world over, specify 
La Monte Safety Papers. Your lithographer has samples or we'll gladly 
mail them direct. 


A Check Paper All Your Own 


Thousands of banks and many of the larger corporations use La Monte 
Safety Papers with their own trade-mark or design made in the paper 
itself. Such tnotvipuALIzeED check paper provides maximum protection 
against both alteration and counterfeiting—makes identification positive. 
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A Public Relations Cover 


W nen BANKING learned that The 
First National Bank of Leesburg, 
Florida, was planning to provide the 
home folks with an outdoor telecast 
of the Republican National Conven- 
tion, it decided that there was the 
picture for our August front win- 
dow. 

A message to our good friends, 
President GEORGE G. WARE and Mrs. 
BELLE S. HAMILTON, brought a 
promise of a photograph showing 
Leesburgers watching the Chicago 
proceedings as guests of the bank. 

The picture was taken during Gen- 
eral MacArthur’s keynote speech. 

“You will notice,” says Mrs. 
HAMILTON, “that the television is 
immediately in front of the entrance 
to the bank. The crowd, of course, 
was much larger, but the photog- 
rapher couldn’t get them all in.” 
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Just a Minute 
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The convention was part of this 
enterprising bank’s new “special 
events” series of telecasts. It start- 
ed with the Wolcott-Charles heavy- 
weight championship bout, witnessed 
in front of the bank by more than 
150 persons, and will continue as 
worthwhile events are available. 

A 47-foot antenna has been in- 
stalled on the First’s roof. 


Economic Yardstick for 
Candidates 


S hefore the Economics 
Seminar of The Graduate School of 
Banking, conducted by the Ameri- 
can Bankers Association at Rutgers 
University, W. RANDOLPH BURGESS 
suggested seven economic yard- 
sticks for measuring candidates and 
policies in this election year. 

“We need leaders,” said Mr. Bur- 


THIS MONTH’S COVER 


A timely combination of good public 
relations and community service is the 
program of special events telecasts be- 
ing made available to the people of 
Leesburg, Florida, by The First National 
Bank of that city. Our cover shows a 
small section of the crowd that watched 
a night session of the convention as 
guests of the bank. (See story above.) 

At press time BANKING heard that the 
Hollywood State Bank of Los Angeles 
put a television receiver in its lobby so 
that customers could watch the Republi- 
can convention proceedings. 


Chicago office, 105 West Adams Street, Chicago 3, 
Ill.; Washington office, 719 Fifteenth Street, N.W. 
Subscriptions: $4.50 yearly; Canada $5.00; for- 
eizn, $5.50; single copies, 50 cents. Entered as 
second-class matter at the Post Office at Phila- 
delphia, Pa., under the Act of March 3, 1879. 
With the exception of official Association an- 
nouncements, the American Bankers Association 
disclaims responsibility for opinions expressed and 
statements made in articles published in this 
Journal. 


“I don’t care if she is his girl. This has 


got to stop!” 


GESS, chairman of the executive 
committee of The National City 
Bank of New York, “who have effec- 
tive policies to bring us nearer to 
peace and away from war. 

“We need leaders of unquestioned 
integrity. 

“We need leaders whose objec- 
tive is the freedom and opportunity 
of liberal democracy and not pa- 
ternalism. 

“We need leaders who seek na- 
tional unity of thought and action. 

“We need leaders who really 
want to preserve good money of 
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News Editor THEODORE FiscHER 


Editorial Assistant Erne M. Bauer 


Editorial Assistant Rutnu E, 


J. J. Rooney 


Business Manager 


Advertising Manager Prentiss JACKSON 


Eastern Representatives Rosert J. STIEHL 
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fewer replacements 


You'll not only save money 
by fewer replacements, 
but also remember your 
initial cost is low. 


V Check these features: 


1. PATENTED DURA-GRIP CLIP 


Easy to insert new fillers; holds checks 
firm for writing. 


2. LAYS FLAT 

No seams, stitching or padding to make 
“Jumps” under the filler . . . or bulk in 
pocket or handbag. 


3. FOLD-UP POCKET 
Holds pass book or teller deposit receipts. 


DURA-GRIP check book covers have the 
grain and feel of fine top-grain leather. 
Your depositors will truly appreciate their 
outstanding appearance. Write or wire 
for samples today. 


DISTRIBUTED BY: 


BUSHONG COMPANY, Portiand, Oregon 

CLARKE & COURTS, Houston, Beaumont, Dallas, Galveston and Harlingen, Texas; Lafayette, La. 

H. S$. CROCKER CO. INC., Los Angeles and San Francisco, Calif. 

CURTIS 1000 INC., St. Paul, Minn. 

DENNISON & SONS, Long Island City, N. Y.; Philadelphia, Pa.; Boston, Mass.; Miami, Florida 

JOHN H. HARLAND COMPANY, Atianta, Georgia and Orlando, Florida 

THE IRWIN HODSON CO., Portland, Oregon 

HONOLULU STAR-BULLETIN, Honolulu, Howaii 

NORTH PACIFIC BANK NOTE CO., Seattle and Tacoma, Wash. 

OGDEN LITHOGRAPHING CO., Ogden, Utah 

PROTECTU BANK NOTE, CORP., Chicago, III. 

ROCKY MOUNTAIN BANK NOTE CO., Sait Loke City, Utah; Denver and Pueblo, Colo.; El Paso, Texas 

SCHWABACHER-FREY CO., San Francisco, Calif. 

SOUTHWESTERN STATIONERY & BANK SUPPLY, Oklahoma City, Lawton and Ponca City, Okla.; 
Amarillo, Texas 

SPOKANE LITHOGRAPHING CO., Spokane, Washington 

STAFFORD-LOWDON, Fort Worth, Texas 

WESTERN LITHOGRAPH CO., Los Angeles, Calif. 


COAST BOOK COVER COMPANY 


810 East Third Street, Los Angeles 54, California 


stable value and will follow vigor. 
ous and sound fiscal and monetary 
policies. 

“We need leaders who have q 
vision of continued dynamic prog. 
ress for our country based on ip. 
dividual initiative. 

“We need leaders who put the 
long term well-being of all aheag 
of short-term political advantage.” 


But the Bank Wasn't There 


Assoctatep Press dispatch from 
Cincinnati, Iowa: 

“Three would-be robbers, two of 
them carrying guns, intended to 
hold up the Citizens State Bank 
here. They barged into what for. 
merly was the bank building and 
found themselves in the offices of 
Dr. C. E. Mitchell. He has occu 
pied the building since the bank 
moved out several years ago. 

“The embarrassed gunmen be 
came nervous when convinced there 
was no safe there. One _ bandit 
dropped a bullet from his gun as 
they fled from the office.” 


Letter Writing for Trainees 


S carrie-First National Bank of 
Seattle, Washington, wanted copies 
of BANKING’sS booklet, “Effective 
Letter Writing,” for use in a series 
of public relations training confer- 
ences. 

It happens that this little publi- 
cation is out of print, so the bank 
asked (and received) permission to 
reprint the contents in its own dv- 
plicating department. 

Letter-writing seems to be a sub- 
ject that is of increasing interest 

(CONTINUED ON PAGE 6) 


‘Just why does the City Bankers Asso- 
ciation have to hold its meetings in 
another city?” 
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uScep as the Rockies... 


as silk 


View of Superposed Grade V receiver 
and action, revealing the silky-smooth hand 
polishing of the inside metal parts of the mechanism. 


RUGGED STRENGTH... 
SMOOTH ENDURANCE 


Carved solid steel designed by Browning; hand-fitted, hand-finished, 
hand-engraved. This means dependability for the hand, and pleasure to the eye. 
The great practical advantage of smooth, finely fitted parts is worth 

the unusual manufacturing effort: wear is minimized, function is positive. 


Visit a Browning dealer. Examine Browning shotguns ... Be your own judge... 
Superposed—Grade I 


The BROWNING SUPERPOSED Shotgun 
12 or 20 gauge 
Either over or under barrel may be selected for first shot. Automatic single trigger readies second 
barrel for firing. Fired shells automatically ejected. Any combination of 6 chokes: Full, 
Improved Modified, Modified, Improved Cylinder, Skeet, Cylinder. Models for Field, Marsh, Trap 
or Skeet. Grades 1, Il, Ill, IV, V in $200, $300, $400, $500, $600 classes. All models engraved. 


Automatic—Standard 


The BROWNING AUTOMATIC Shotgun 
12 or 16 gauge 


5 shot capacity; may be very simply reduced to 3 shot by adaptor, supplied with every gun. Choice 
of 5 chokes: Full, Modified, Improved Cylinder, Skeet, Cylinder. Interchangeable barrels: 
26 to 32 inches. Standard or Lightweight models. Choice of plain barrel, raised matted or ventilated 
rib. 6 price ranges from slightly more than $100 to approximately $150. All models engraved. 


IDEA! A Browning shotgun 

is a perfect gift for Retirement, 

Anniversary, Birthday, Christmas! 
MADE IN BELGIUM 


BROWNING .... 


Write Dept. 4 for Descriptive Literature—BROWNING ARMS CO., St. Louis 3, Missouri, U. S. A. 
Also available upon request. Illustrated booklet: ‘History of Browning Guns, From 1831" 
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He says it’s time to change 


If you favor better quality ac 

lower cost, you'll vote for the new 
WESTON BOND. A rag content paper 
made especially for letterheads and busi- 
ness forms, it carries the WESTON 


to WESTON BOND 


name right in the watermark as a 
guarantee of extra value and dependabil- 
ity. Ask your printer to use it or write 
for sample book. Address Byron Weston 
Company, Dalton, Mass. Dept. BA. 


WESTON BOND Envelopes are made with GRIP-QUIK instant sealing flap gum 


RED LIGHT 


One of the basic problems in manufac- 
turing is the control of the movement 
of materials so that whatever is needed 
is always where it is supposed to be at 
the time it is wanted. The larger the or- 
ganization the more precise this control 
must be. We don’t have this problem to 
the same degee as the great industrial 
enterprises but it is relatively as impor- 
tant to us because, in our small way, 
we require a control as well planned 
as theirs. 


The press operator can’t print checks 
unless he has type, and he can’t start 
looking for it after he has used the 
supply at his press. So, thirty minutes 
before he knows he will finish the jobs 
before him, he presses a button which 
turns ona light in the typesetting depart- 
ment, whereupon the men at the Inter- 


types fill up the galley for his particular 
press and replenish his supply well in 
advance of his needs. 


It is little things like this that make for 
smooth, effortless production. No fuss 
...no hurry... but there it is when you 
want it. If the component parts of the 
product can be controlled and smoothly 
expedited, the product itself passes thru 
the shipping department and, without 
delay, gets on its way to the customer 
who needs it. 


We are very proud of the thinking of 
our staff and its understanding of the 
significance of the little things in rela- 
tion to bottlenecks. That they are effec- 
tive in solving the problems of “sub- 
assemblies” is borne out by the speed 
with which the entire order moves thru 
our front door and out the back. 


Manufacturing Plants at: 


E LUXE 


CHECK PRINTERS 


NEW YORK, PAOLI, CLEVELAND, CHICAGO, KANSAS CITY, ST. PAUL 


(CONTINUED FROM PAGE 4) 
to banks, and we like to think tha 
our numerous articles, including the 
current series by WILLIAM H. By. 
TERFIELD, have helped to make it go, 


Local Aid for Manufacturers 


Tue Federal Reserve Bank of Bog. 
ton’s Monthly Review reports that 
36 New England communities noy 
have industrial development corpo. 
rations —— local financing organiza. 
tions which help new manufactur. 
ers get started or aid the expansion 
of existing firms. 

“Fifteen industrial foundations 
have built 27 new plants for manv- 
facturers,”’ says the Review. “Sev. 
enteen have acquired 154 existing 
factories and have sold or leased 
space to new occupants. Almost 
300 manufacturing concerns repre 
senting a great variety of industries 
now operate in space made avail- 
able by local financing corporations. 
They employ about 27,000 worker 
and pay salaries and wages totaling 
approximately $75,000,000 a year. 

“The growth in development cor- 
porations since 1945 indicates 
greater competition among commu- 
nities for manufacturing payrolls 
and increased awareness of the need 
for having a program ready to pro 
vide financial aid to manufactur 
ers with venture capital or long: 
term credit problems. The success 
of such plans points to greater use 
of industrial foundations.” 


Now Try to Pronounce It! 


Tue FirsT NATIONAL BANK of Web- 

ster, Massachusetts, has provided 

its customers with a brand new 
(CONTINUED ON PAGE 11) 


“Kindly turn over my savings accounl 
to this gentleman. I missed a four-fool 
putt!” 
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Poltk’s new format 


THOUSANDS 
ACCLAIM... 


the most useful development 
in Bank Directories in more 
than a half-century. 


¥%& Easier to read 
%& Quicker reference 
% No symbols 


* Each listing distinctly separated 
by horizontal lines 


% More detailed information 


Officers, Directors, Statement, 
Correspondents, and Attorney 
at each listing. 


ANDALUSIA (Co. Seat)—Pop. 9162 


ink Officers: 
Phone — 61-555 E. Anthony. Pres. 
Estab. 1933—Stat 611 Hugh Morrow Jr.. 


J B. Simmons. V. 
— ABA — W. G. Studstill Jr., 


Par $100—Div. 16% Tom E. Little, A.C. 
Cnsl: Albert Rankin 


f 


Statement 

& Dis. 2. 
S. Sec. 1. 
12 


Chemica \& T N.Y. R. B. Anderson 
Cont'l Ti. N.B. ‘Co., Chi E. E. Anthony 
First Nat. Bk. Atlanta E. D. Loraine 
Citiz. & Sou. N.B., Atlanta E. R. Merrill 
First F.& M.Nat. Bi. Troy Hugh Morrow Jr. 
Hibernia Nat. Bk.. N.O. 
Merchants Nat. Bk., Mobile 
BRirm. Tr. Nat. Bk.. Birm. 
First Nat. Bk.. Birm. 


State&M. Bas. 
Cash & Exch. 
Bk. Bldg. 
Paul W. Scherf Oth. Assets 
J. B. Simmons Total 


“Cash. 


@ 

AAR 


CORRESPONDENTS: IRECTORS: 
First Nat. Bk., Birm. 

First Nat. Bk., Montgy. 
First Nat. Bk., 
Louisiana B.& T.Co., N.O. 
Citiz. & Sou. N.B.. “atlanta 


STATEMENT OF pecemece 31, 1951 
Loans & Dis. 665.390 Capital 100,000 
Din Bas 247 27.808 
th.B 
Cosh a Exch. 424, 


Bk.Bidg..ete. 30.813 
Oth. Assets 6,14 


Pres. 

5 S. Herlong. Exee.V.P. 
Deal. Cash. 

hire. Lela M. Holmes, A.C. 


COVINGTON 
COUNTY BANK | 


hone 

State 
Estab 1947 ABA Als.BA 
Par 


Cost: Ralph Clark 


Every day, a vastly increasing number of busy people 


Polk’s Bank Directory is used daily throughout the 
are discovering the great convenience of the new Polk's 


financial world. Thousands of banks and large business 


Bank Directory. This revolutionary new volume, pro- 
duced after two years of intensive study and develop- 
ment, contains a multitude of new features to make your 
bank reference work easier. The new Polk’s Bank 
Directory permits you to obtain the most information in 
the least amount of time... at ONE GLANCE. It’s easier 
to use than a dictionary ... and you get all the convenient 
new features at NO EXTRA COST. 


organizations depend on Polk’s Bank Directory as a 
complete guide in selecting a bank to forward business 
which increases your Collection, Depository and Trust 
Accounts. Display rates in Polk’s Bank Directory are 
very reasonable. Your display works effectively for you 
when decisions are being made. You can depend on a 
prominent listing to direct business to your bank. Write 
or phone for rates or suggestions. 


Mf you hace not reserved a copy, place your order NOW, for the September 1952 Edition. 


POLK S 
Sauk Directory 


August, 


R. L. POLK & CO. *& 


1952 


130 4TH AVE., N. 


NASHVILLE, TENNESSEE 
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power of 2 Grandpop 


By Mr Friendly 


Some folks love to feel sorry for 
White-haired people of sixty or more. 

They weep reverent tears ... they sigh and they sob, 
But get them to give an old person a job! 


To handicapped men they’re sweet as can be, 
But who can eat well on pure sympathy? 


And many young men of sixty or so 

Can make an old man of twenty seem slow. 
And many a handicapped man can boast 

Better work than the man who pities him most! 


Here’s a fact or two to prove it’s true! 


THE CASE OF THE 7 i 


Policyholder: Fargo Mfg. Company, Inc. of 
Poughkeepsie, N. Y., makers of wire and cable 
connectors for public utilities. 


Employees: 50% “Grandpops” as well as 
many so-called “handicaps.” 


American Mutual Service: Helped set up 
training programs...helped install every 


possible mechanical safety device. Result: A 
much higher rate of production than average, 
higher morale, lower absenteeism and a lower 
accident rate! 


Moral: If you're interested in all details of this 
outstanding case history ... write American 
Mutual Liability Insurance Co., Dept. B-10, 
142 Berkeley St., Boston 16, Mass. 


AMERICAN MUTUAL 


Service from salaried representatives in 78 offices! + 


August, 1952 


Savings from regular substantial dividends! 


©1952. AMERICAN MUTUAL LIABILITY INSURANCE COMPANY 
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MANY BANKI":G SITUATIONS have been simplified and solved by Heller Supplementary Financing 


three bankers said “yes but one banker saia KLO" 


Three small banks and one large bank handled the account 

of a frozen foods processor in the East. The small banks were local 

and supported the account as a home-town industry by making 

inventory advances. The large bank, out of town, carried their receivables 


in addition to part of their inventory. 


This banking ‘‘quadrangle’’ was complicated by the fact that the customer 
was aggressively competitive and, to modernize operations, had 

invested heavily in fixed assets. For this reason he could not satisfy the large 
bank's requirement of periodic ‘‘clean-up"’ payments. The big bank wanted 
to get out of the picture whereas the small banks were willing to stay in. 


This complex situation was solved happily for all concerned by calling 

in Walter E. Heller & Company who took over the accounts receivable and 
the inventory previously carried by the large bank. The interests of the 
three smaller banks and their client were served and stabilized. 


Bank officers charged with responsibility for making loans 

are invited to learn the details of Heller Supplementary Financing. 

A booklet describing the nature of our services and the scope of our 
activities will be sent on request, as will a list of banks 

which have participated with us, or utilized our services in 

problem accounts. Suggestions for dealing with specific problems 
will be given in confidence and without obligation. Please address: 


BANKING SERVICE OFFICER 


WALTER E. HELLER & COMPANY 
Established 1919 


BANKERS BUILDING, 105 W. ADAMS STREET, CHICAGO 90 


THE FINANCIAL SERVICES 


rendered by Walter E. Heller & 
Company are not fully identified by 
simple tabulation because they are 
variously coordinated and applied to 
fit specific situations. 


The following types of supplementary 
financing are flexibly administered 
according to experience gained from 
national operations which now 
represent a volume in excess of 
$300,000,000 annually. 


BANK PARTICIPATION 

ACCOUNTS RECEIVABLE FINANCING 
INDUSTRIAL AND RETAIL FACTORING 
INSTALLMENT FINANCING 
REDISCOUNTING 

MACHINERY AND EQUIPMENT LOANS 
INVENTORY LOANS 
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(CONTINUED FROM PAGE 6) 
check bearing an outline of the 
town’s famous lake. This is a pub- 
lic as well as a banking service, for 
under the map appears the lake’s 
mighty name, correctly spelled. 

The arrangement of the letters is 
a masterpiece of juggling compara- 
tively few letters, notably g’s. Cub 
reporters for miles around, it’s said, 
cannot expect a raise until they 
have mastered the cumbersome se- 
quence, and you’re not a full-fledged 
resident of the Bay State unless 
the name ripples from your tongue 
as freely as New Hampshire’s Win- 
nipesaukee, a few miles to the 
north. 

ERNEST R. MCGUINESS, vice-pres- 
ident and cashier of the bank, in 
sending us the story, tactfully (and 
correctly) suggested that we might 
not be familiar with the spelling and 
carefully typed it out, thus check- 
ing the check. Here it is, g’s and 
all, just as the Indians left it: 


Chargoggagoggmanchauggagogg- 
chaubunagungamaugg. 

We once knew a man who could 
pronounce it. He wasn’t a Webster- 
ite, either. 

The Webster Times notes that the 
bank’s checks are cashed in every 
state, as well as in Europe, “which 
will give an idea of the spread of 
publicity for the lake with the big 
name.” 

P. S. We asked Mr. MCGUINNESS 
what it means. There are, he replied, 
many translations. But the gener- 
ally accepted one is: 

“You fish on your side, I'll fish on 
my side, and nobody fish in the 
middle.” 


The Winnah! 


Dicx ERICSON, looking much too 
judical for a cartoonist, laid a sub- 
stantial bundle on BANKING’s desk. 

“These,” he announced as he un- 
tied the string, “are the entries to 
your June finish-this-drawing-and- 
write-a-gagline contest, which I had 
the honor of judging. Excellent, 
most excellent. Clever, most clever.” 

Dick seemed on the verge of fur- 
ther enthusiasm, so we cut him 
short with: 

“Who won?” 

‘I'm coming to that,” he said, 
“but first let me tell you that there 
were entries from 17 states, the Dis- 
trict of Columbia, Hawaii, Canada, 
and Norway. Unfortunately,” (here 
Dick became very solemn) “some 
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The Bank of Nova Seotia 


Since 1832 ‘‘Ask The Bank of Nova Scotia” has been 
open sesame to authoritative information and expert 


guidance on matters of finance and banking. 


For you and your customers with business interests 
in Canada, The Bank of Nova Scotia offers complete 
banking facilities and information. Just ask The Bank 


of Nova Scotia! 


The of 


NOVA SCOTIA 


NEW YORK OFFICE GENERAL OFFICES LONDON OFFICE 
49 Wall Street 44 King St. W., Toronto 108 Old Broad St. 
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When you 
think of 
PUBLIC 
UTILITIES . . . 


AZ 


America can be proud of its privately 
owned public utilities. Across the 
country, they are meeting ever in- 
creasing demands for light, heat, 
power and communications. Last 
year, public utilities supplied about 
$5 billion worth of electrical power 
. . . $2 billion of natural and manu- 
factured gas . . . nearly $4 billion of 
telephone service. Last year, public 
utilities invested over $41 billion for 
expansion to keep service in step 
with demand. 

Peoples First National has acquired 
extensive experience in serving pri- 
vately owned public utilities. This 
knowledge and our widespread con- 
tacts in the public utilities field are 
frequently of value to correspondents. 
If you’re considering a Pittsburgh 
Correspondent, we will welcome the 
opportunity of presenting the facts 
about our comprehensive services. 


PEOPLES FIRST 
NATIONAL 


BANK & TRUST COMPANY 
Correspondent Bank Department 
P. O. Box 506, Pittsburgh 30, Pa. 
Member Bank Wire 


of the competitors did not follow 
the rules which specified ‘Put a head 
and features on the man at the 
Ericson Gal’s counter,’ and ‘Write 
a snappy caption line.’ In several 
cases my cartoon was not completed. 
These had to be eliminated. It pained 
me to do this because it happened 
that some of the best gags were 
produced by folks who failed to 
sketch in the head.” 

“Too bad,” we agreed, adding: 
“Who won?” 

“All things considered,” resumed 
Judge Ericson, “after a long con- 
ference with myself I decided that 
the $10 prize should be awarded to 
—-are you ready ?—a lady. Tell your 
printer to print her name and ad- 
dress in bold face type.” 


Miss Marion Rudeen 
Collections Teller 
First National Bank of Nevada 
Las Vegas, Nevada 
Miss RUDEEN’S winning entry is 
reproduced above. (The subject mat- 
ter, Judge ERICSON admits, is noth- 
ing to joke about.) 


A Bank and a Town 


On October 1, 1947, the First Na- 
tional Bank of Arizona, Phoenix, 
opened its first postwar branch in 
that city. There was much excite- 
ment, especially when Customer No. 


The $8,000,000 
branch of 1952 


Miss Rudeen’s winning completion of 

the Ericson cartoon carries this gagline; 

“You will have to fill out a withdrawal 
slip, sir” 


1 arrived by helicopter. Initial de 
posits amounted to $231,000. 

The community of which the 
branch was the hub grew in true 
southwestern fashion. Large hous 
ing tracts were developed, shopping 
centers sprang up, new businesses 
throve. It soon became apparent 
that the bank was hardly adequate 
for the community’s needs. 

In June 1952 deposits topped $8, 
000,000, and on the 21st the public 
was invited to inspect a brand new 
building, built during a 10-month 
period while business kept growing, 
as usual, in the old structure. 

First National’s vice - president, 
GEORGE V. CHRISTIE, suggests that 
here’s “living proof of the progress 
of a bank in a town’’—especially a 
town in the big Southwest. 

JOHN L. COOLEY 


The $231,000 
branch of 1947 
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USING A SOIL AUGER helps the 


ROM FARMER’S FIELD TO RIVER MOUTH — , Soil Conservation 


on ‘lood control 


MISSOURL 
Riven 


ROUGHNESS 
~, 
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others to have data in advance on the 
control structures. The goal, 
ated control of the whole river system, 


Corps of Engineers, U.S. Army) 


= is taking the place of guesswork in our prog- 
ress toward flood control. From the fields where run- 
off begins to the major river channels, we're tackling 
water control with new knowledge. 

We've learned that we can’t stop all of our floods. 
Once in 25, 100, or 500 years a combination of condi- 
tions will bring flood waters that over-top every com- 
bination of controls, from farm terraces to big dams 
and main channel levees. 


But the right kind of integrated system for a whole 


AREAS 


cian in classifying farm land ac- 


cording to its capability and 
proper use. Farmers in more 


than 2,400 locally managed 
| As soil conservation districts 
} call on men like this to 


help them in developing 
an over-all farm plan for 
both water control and 
sound economics. 


(Soil Conservation Ser- 
vice photo) 


TESTING THE ANSWERS with a 200-acre scale model helps the Corps of Engineers and 
action of dams, levees 
with this huge model of the Mississippi Basin, is coordin- 
studied in advz 
Shown here is the junction of the Missouri and Mis 


and other major flood 


actual flood conditions. 
sippi rivers. (Photo, courtesy 


watershed will tame the big floods — and stop the 
little ones cold. 

Out on the farm land, run-off is reduced and mois- 
ture held for bigger crops through modern farm plan- 
ning. Farmers in our soil conservation districts — in- 
cluding those in your state and community — are 
learning to use every acre according to its capability, 
and to manage each field according to its need for ero- 
sion and water control. 

In the major river valleys, research has taken many 
forms, from the study of rainfall records and geologic 


deposits to acres of working models developed by the 
Corps of Engineers, U. S. Army. 

It all adds up to new facts for flood control — facts 
you can bank on in best serving the financial needs of 
your community. 


ALLIS‘CHALMERS 


RACTOR DIVISION + MILWAUKEE 1, U. S.A. 


Subsoiling tight pastureland with an Allis-Chalmers WD Tractor 
opens up new ‘pipelines’ to let heavy rains soak down deep. 
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Is depreciation 
“anybody’s 


guess: 


Depreciation is an im- 
portant and measurable 
elemént in determining 
costs, profits, and taxes. 
Through property anal- 
yses and remaining life 
studies, the factor of 
variance in measuring 
depreciation may be 
reduced to a very nar- 
row range. 


The AMERICAN 
APPRAISAL 


Company 


Over Fifty Years of Service 
OFFICES IN PRINCIPAL CITIES 


MANUFACTURERS OF 
Pen Ruled Passbooks 
Machine Posting Passbooks 
Scvings Passbooks 
Coramercial -Passbooks 
Loan Passbooks 
School Savings Passbooxs 
w 
End Fold Check Cases 
Top Foid 
Personalized Check 
Tabbed ledger Cards 
Signature Cards 
Colored 
Bristol! and Manilla 
Thomb Cut Envelopes 
w 
Deposit 
w 
Coin Wrap; 
Check Bind 
SAMPLES ON REQUEST 


WILLIAM EXLINE INC. 


1270 ONTARIO STREET CLEVELAND 13, OHIO 


Check Cases 
Cases 


tements 


R Straps 


Money Bags « 


‘AROUND: 


| ceeiien he stood in front of the 
instalment loan teller’s window and 
carefully unfastened a safety pin 
which held his shirt pocket shut. He 
slowly counted out seven crumpled 
| one dollar bills, added a quarter and 
_ four pennies, laid the money on. the 
| counter and said, in a hollow tone, 
“Well, there it is. I managed to get 
up my payment: this time, but how 
it’ll be next month is more’n I can 
tell. Don’t know if’n I’m going to 
be able to pay any more or not. The 
mill’s shut down for the summer and 
I won’t have no wages comin’ in to 
pay with.” 

“But what will you do? How will 
you live?” asked the teller, sympa- 
thetically. “Will you go out and 
work in the watermelon fields, or 
have you got some odd jobs lined 
up so you can keep your family?” 

| “Well, miss,” he said, realizing that 
| she was really distressed concern- 


“Listen, when they give you that busi- 
| ness about being on the springboard to 
| junior executive, it simply means they’re 

bouncing you around” 


ing his prospects, “it ain’t quite that 
bad. I still got my conversation 
money comin’ in.” ‘“Conversatiog 
money? What’s that?” asked the 
surprised young lady. 

“Well, you see, miss, I’m out of 
work and it ain’t my fault the mil] 
shut down. So I just go down to the 
Government office and tell ’em about 
it, and they fixes it up to pay mea 
little conversation money every 
week. That means I can just set 
around and talk with the other boys 
that is out of work too, the rest of 
the summer, and I draw enough 
money for vittles and such until the 
mill opens up again in the fall.” 


L, was her first, long-looked-for. 
ward-to day as a real teller, and she 
eagerly awaited her first customer, 
She felt sure she remembered every 
one of the many instructions she 
had been given. She could hardly 
wait for the big front doors to open 
and let in her first customer. When 
he came, he was a large, rough 
looking man in dungarees, who 
pulled a conglomeration of checks, 
currency and coin from his pocket 
and shoved the bundle through the 
wicket. 

After she had carefully counted 
it and given him his receipt, in the 
most approved way, he mumbled 
something indistinctly. She politely 
asked him to repeat, but still she 
couldn’t understand what he said. 
The third time she thought he said 
something about getting a five hun- 
dred dollar bill. 

“T’m sorry, sir,” she said, in the 
courteous manner to which she had 
been drilled, “I don’t think we have 
one in the place.” “What?” shouted 
the man at the window, “Ain’t got 
none! Ain’t this place a bank any 
more?” 

“Oh, yes, sir, but I don’t believe we 
have one in the bank.” “My gosh!” 
exploded the customer. “This bank 
must be in a bad way. Gimme my 
deposit back—I ain’t trustin’ m J 
bank with my money that ain’t got 
a five hundred dollar loan—must be 
plannin’ to go out of business!” 

Then the light broke on the new 
teller—it was a $500 loan he wanted, 
instead of a bill. His ruffled feath 
ers were smoothed when she turned 
him over to an executive in regard 
to the loan, and for the easing of his 
mind before his loudly voiced sus 
picions precipitated a run on the 
bank. BELLE S. HAMILTON 
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lf you have problems involving FOREIGN TRADE... FOREIGN BANKING 


August, 
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Foreign Remittances— 
Mail and Cable 


Collection of Foreign Items 
Credit Information 


Foreign Exchange Bought 
and Sold for either im- 
mediate or future delivery 


Mellon Travelers Letters 
of Credit 


Commercial Letters 
of Credit 


\S 


Fas 


_..We can be of service 


Do you have customers whose export business is becoming increasingly 
important? Do you have customers who are inquiring about purchases 
of materials or equipment from foreign countries? 

In either case, our foreign banking services can be most helpful. As 
a correspondent bank, you may obtain Mellon National Bank commercial 
letters of credit for use of customers in making foreign or domestic pur- 
chases. Your bank receives a commission fee on these credits ... yet, the 
customer pays a rate no higher than if he dealt directly with us. 

We are prepared to furnish information or advice regarding any phase 
of foreign trade and foreign banking. We invite your inquiry at any time. 


MELLON NATIONAL BANK AND TRUST COMPANY 


PITTSBURGH 30, PENNSYLVANIA - + + MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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A 
t your service—at the nation’s trade center 


The First National Bank 
of Chicago 


Statement of Condition 
ASSETS 


June 30, 1952 


Cash and Due from Banks 
United States Government 
Other Bonds and Securities 


$ 611, 742,626.82 


Obligations . 768, 898, 186.09 


Loans and Discounts 
Real Estate 
Federal Reserve Bank 
Customers’ Li 


(Bank Building) - 


Stock 


ability Account of Acceptances 


Interest Earned, not Collected 


Other Assets 


Capital Stock 
Surplus .- 
Other Undivi 


LIABILITIES 


ded Profits - 


Discount Collected, but not Earned 
Dividends Declared, but Unpaid 


Reserve for Taxes, 


etc. 


Liability Account of Acceptances 


Time Deposits - 
Demand Deposits 
Deposits of Public 


Funds 


122, 431,191.98 
1,060,084, 122.71 
2, 092,957.79 
5,400, 000.00 
3, 288, 724.16 
7,062, 806.96 
1,338, 024.62 


$ 478,207, 540.51 


Liabilities other than those above stated a 


United States Government 


to secure United 


obligations ¢ 
Government 


arried at $264, 
States 


deposits, and for other purposes as required or permi 


Epwarp E. BROWN 
Chairman of the Board 

Leopotp E. BLock 
Honorary Chairman, 
Inland Steel Company 
_ D. FARRINGTON 
President, Chicago, 
Rock Island and Pacific 
Railroad Company 
AMES B. FORGAN 
Vice-Chairman of the 
Board 

M. HEYMANN 
Vice-President 

Henry P. IsHAM 
President, Clearing In- 
dustrial District, Inc. 
James S. Kno 
Chairman of the 
and President, 
Stewart-Warer Corp. 


WLSON 
Board 


Homer J. LivincsToN 
President 


MEMBER FEDERAL pepPposit Ins 


Board of Directors 


Hucuston M. McBain 
Chairman of the Board, 
Marshall Field & 
Company 


BenTLey G. M 
Banker 


Harry C. MurPHY 
President, Chicago, 
Burlington & Quincy 
R. R. Co. 

James Norris 


President, 
Norris Grain Co. 


cCLouD 


James F. Oates, JR- 
Chairman, 
The Peoples Gas 
and Coke Co. 


Joun P. OLESON 
Banker 


R. Douctas STUART 
Vice-Chairman, 
Quaker Oats Company 


Light 


1,671, 173,042.01 


2,368, 780, 408.55 
3,185.40 
$2, 582, 338,641.13 


369,664.00 are pledged 
and other pu 


blic deposits, trust 
tted by law. 


Louis WARE 
President, 
International Minerals 


& Chemical Corp. 


Apert H. WETTEN 
President, 
A. H. Wetten & Co. 


Harry A. WHEELER 
Banker 


C. J. WHIPPLE 
Chairman of the Board, 
Hibbard, Spencer, 
Bartlett & Co. 


oHN P. WILSON 
Wilson & Mcllvaine 


Ropert E. WILSON 
Chairman of the Board, 
Standard Oil Company 
(Indiana) 


Rosert E. WoopD 
Chairman of the Board, 
Sears, Roebuck and Co. 


URANCE CORPORATION 


Add prestige to 

stige to your bank 

Bank of Chi name. When you 

check, without charge. Thi e is printed 

you publicity world-wide. You also woh 
sales com- 


mission. It’s good business to handle First National Bank of 

Chicago Travelers Checks. Call or write us. 
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Heard Along Main Street 


This department is compiled by 
THEODORE FISCHER Of BANKING’S 
staff. 


Banker Earns Master's 


J. KENNETH STRIFERT, assistant 
vice-president South Brooklyn Sav- 
ings Bank, has received the degree 
of Master of Business Administra- 
tion as a member of the 1952 class 
of the Graduate School of Business 
Administration, New York Univers- 
ity. His thesis is entitled ‘Invest- 
ment Policies of the New York 
Mutual Savings Banks.” Mr. 
STRIFERT has been with the bank 
for 26 years. 


AUBREY V. KiIpD, WILLIAM T. Gor- 
DON, and LEWIS P. THOMAS are now 
vice-presidents of The Bank of Vir- 
ginia, Richmond. WILLIAM L. TILLER 
was named an assistant vice-presi- 
dent; CHARLES R. BURNETT, JR., and 
WALTER C. EDWARDS, JR., assistant 
cashiers. 


FRANK E. BROYLES, administra- 
tive assistant in the research depart- 
ment of the Federal Reserve Bank 
of Richmond, retired on July 1 after 
32 years of service. In 1920 he 
edited the first in a series of statis- 
tical reports which developed into 
the bank’s present Monthly Review. 
Mr. BROYLES’ assistant, FRANK D. 
STINNETT, succeeds him. 


THE BANK OF VIRGINIA, Richmond, 
has published a liberally illustrated 
booklet to celebrate its 30th anni- 
versary. During anniversary week, 
the bank sponsored staff celebra- 
tions in its 11 offices and gave a 
dinner for its 25-year-service club 
members. 


HERBERT D. KING, for 51 years a 
Cleveland banker, retired July 1 as 
secretary and member of the execu- 
tive committee of The Cleveland 
Trust Company, positions he had 
held since 1919. He had been with 
the bank or its predecessor institu- 
tions since 1901. Mr. KING is suc- 
ceeded by STEWART ANTHONY; and 
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R. M. BOURNE, vice-president, has 
been added to the executive commit- 
tee. 


PEOPLES NATIONAL BANK OF 
CHARLOTTESVILLE, Virginia, has 
opened its areas first drive-in teller 
windows. The city’s mayor made 
the first deposit. 


T. DAWSON Brown, first vice- 
president of Industrial Trust Com- 
pany, Providence, Rhode Island, was 
presented with an award for meri- 
torious service at the 82nd annual 
commencement exercises of Benedict 
College, Columbia, South Carolina. 


RUSHTON LEIGH ARDREY, OSCAR C. 
BRUCE, and JAMES MILLARD CUMBY 
have been named senior vice-presi- 
dents of Republic National Bank, 
Dallas. 


At the Fall River (Massachusetts) 
Trust Company these advancements 
are announced: JAMES BUFFINGTON, 
board chairman; GEORGE W. GRA- 
HAM, president; ANTHONY PERRY, 
treasurer. Mr. GRAHAM, the new 


president, is an alumnus of The 
Graduate School of Banking. 


FRED J. BEYER has been named 
senior vice-president in charge of 
the mortgage department of Manu- 
facturers National Bank, Detroit. 
JOHN C. CALHOUN was named vice- 
president, cashier, and secretary of 
the board; WILLIAM A. HOowE, vice- 
president. 


Recently installed officers of Dallas 
Chapter, American Institute of 
Banking, are: J. P. BARBOSA, First 
National Bank in Dallas; vice-presi. 
dent, Miss S. MAURINE RILEY, Mer- 
cantile National Bank; secretary, 
ALICE THORNTON, Empire State 
Bank; treasurer, HAROLD DONOSKY, 
Mercantile National Bank. New di- 
rectors are: VESTA DUNCAN, Dallas 
Clearing House Association; RUTH 
E. FIELDs, Republic National Bank; 
and HULON LOFMAN, Mercantile Na- 
tional Bank. 


The First NATIONAL BANK IN 
DALLAS is winner of the top award 
for annual report covers entered in 


Benny Goodman, center, with clarinet, and the New Music String Quartet playing 

in the shade of the plane trees in Bryant Park, directly behind the New York 

Public Library. At the other end of the park is the Union Dime Savings Bank 

which sponsors 2-hour noonday concerts for 10 weeks each summer. Except for 

opening day, the music is recorded. Each day’s posted program tells that the 
concerts are sponsored by “our neighbor across the street” 


NEW YORK HPRALD TRIBUNE 


BY MORRIS WARMAN 
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Primary Metals indus. 


tries of Los Angeles Metropolitan 
Area employ 23,400 persons, 
pay total wages at rate of about 
$100,000,000 a year. Plants in 
this class smelt or refine from ore, 
pig or scrap; do rolling, drawing 
or alloying; or make castings, 
forgings or other basic products 
of ferrous and non-ferrous metals. 


ECURITY-FIRST 
NATIONAL BANK 


OF LOS ANGELES 


Statement of Condition 
June 30, 1952 


RESOURCES 
Cash and Due from Banks 


U. S. Government 
Securities 

State and Municipal 
Securities 

Other Bonds and 
Securities 


Loans (less reserves) 

Earned Interest Receivable 

Customers’ Liability under Acceptances 
and L/C 

Bank Premises 


Other Assets 


$ 373,050,159.98 


1,000,376,124.55 


507,419,650.72 
6,081,717.11 


4,280,743.65 
4,241,967.26 
234,881.78 
$1,895,685,245.05 


Surplus 30,000,000.00 

Undivided Profits .... _51,533,716.19 $ 111,533,716.19 

Reserves for Interest, Taxes, etc 13,647,341.56 

Interest Collected—Unearned 3,805,613.53 

Acceptances and Letters of Credit 

Liability 

Other Liabilities 

Deposits—Time ....$ 615,419,309.51 
—Demand .. 1,146,734,215.80 


4,302,343.65 
242,704.81 


1,762,153,525.31 
$1,895,685,245.05 


Securities carried at $179,400,529.14 are pledged to secure trust funds 
and U.S. Government, State and other Public Moneys, and for other 
purposes as required or permitted by law. 


BOARD OF DIRECTORS 
George M. Wallace, Chairman 


James E. Shelton Chester A. Rude 
President Chairman Executive Committee 


Robert E. Gross Fred B. Ortrman 

L. W. Craig Ralph B. Lloyd John J. Pike 
Shannon Crandall Maynard McFie Elbridge H. Stuart 
Thomas A. J. Dockweiler William B. Munro Edward R. Valentine 
Gabriel C. Duque Gurney E. Newlin C. T. Wienke 

James B. Gist John O'Melveny Dr. John C. Wilson 


Elmo H. Conley 


139 Offices and Branches serving 
Central and Southern California 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


the publications competition of the 
International Council of Industria] 
Editors. It was the only bank cited 
in the annual reports division. 


David C. NORTHRIDGE, formerly 
in charge of the nationwide lending 
program and conventional loans for 
the Dollar Savings Bank of New 
York, has been appointed to an 
executive post with the Aldon Con- 
struction Co., Norwalk, California, 
Earlier in his banking career he was 
with the South Brooklyn Savings 
Bank. 


EvAN M. JOHNSON, executive di- 
rector of the National Association 
of Bank Auditors and Comptrollers, 
has retired after 46 years in the 
field of banking because “it’s time 
to go fishing.” 


R. STANLEY GOODMAN, JR., cashier 
of Peoples’ National Bank, Char- 
lottesville, Virginia, is treasurer of 
the Charlottesville Apple Harvest 
Festival to be held this year October 
8-11. 


The modernized and expanded 
head office of CITIZENS NATIONAL 
TRUST AND SAVINGS BANK of River- 
side, California, in which an open 
house was held, now has double its 
previous space and includes a “side- 
walk teller.” The project took over 
a year to complete. 


HAROLD H. SToutT has been elected 
president of the Bank of Rogers 
Park, Chicago. 


County TruST COMPANY, White 
Plains, New York, has established 
a Quarter-of-a-Century Club with 56 
charter members. Each member re- 
ceived a gift from “an appreciative 
management.” 


Monmouth (Illinois) Trust and 
Savings Bank reported the death of 
three officers within a two-week 
period in June: LORENZO T. HALL 
and MELVILLE I. MCQUISTON, vice- 
presidents, and ALBERT F. KAISER, 
assistant cashier. 


ERNEST T. BAUGHMAN, agricul- 
tural economist of the Federal Re- 
serve Bank of Chicago, has been 
named an assistant vice-president. 
At the Detroit branch of the bank, 
RussEL SWANEY was promoted to 
assistant vice-preside1.t, and JOSEPH 
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G. O. Barney Reed Sass 


J. Srp, JR., 
cashier. 


was named assistant 


At the Fort Worth (Texas) Na- 
tional Bank, G. O. BARNEY and 
Reep SASS have been made vice- 
presidents; J. D. BUCKMAN, JR., and 
0. Roy STEVENSON were promoted 
to trust officers; GROVER DANIELS 
and JACK COLLINS were appointed 
assistant cashiers. 


Charter Number One 


First NATIONAL BANK OF PHILA- 
DELPHIA has published a 20-page 
hooklet entitled “Charter Number 
One.” It memorializes the occasion 
on June 20, 1863, when the first 
charter under the new National Bank 
Act was issued to the bank. Jay 
Cooke, one of the original directors 
of First NATIONAL, devised the 
measures which Congress drafted 
into the act, and it was in deference 
to him that the Charter No. 1 was 
granted to the bank. 


Three veteran staff members of 
the United States National Bank of 
Portland, Oregon, retired on July 1: 
D. W. MACKAY, trust officer; C. L. 
MCFARLAND, assistant  vice-presi- 
dent; and SAMUEL H. GODLAND, 
vault custodian. Each was given a 
gold watch by E. C. SAMMONS, presi- 
dent of the bank, at a luncheon in 
their honor. 


W. E. HENGES, president of Gray- 


bar Electric Company, has been 
elected a trustee of Union Dime Sav- 
ings Bank, New York. 


BANK OF AMERICA, San Francisco, 
has opened branches at Tahoe City 
and at Tahoe Valley, primarily for 
vacationers. The offices will remain 
open for about four months each 
year. The region is buried under 
deep snow in the winter. 


THADDEUS C. Cox, formerly of 
The Hanover Bank, New York, has 
joined Union Trust Company, Wash- 
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Thaddeus C. Cox L. W. Pitts 


ington, D. C., as vice-president in 
charge of the operations and per- 
sonnel divisions. He is a past presi- 
dent of New York Chapter, Ameri- 
can Institute of Banking. 


D. HuGH DICKSON and W. E. 
DUKE have been named vice-presi- 
dents of The First National Bank of 
Atlanta. W. B. ROBERTS was named 
assistant cashier. 


President CLEMENT B. CHINN has 
keen named vice-chairman of The 
First National Bank of Miami. 
RALPH W. CRUM succeeds him as 
president. 


BELLE S. HAMILTON, who writes 
BANKING’S monthly column “Around 
Our Bank,” is author also of the 
chatty advertising column of her 
bank, the First National Bank, 
Leesburg, Florida. “The First Na- 
tional Tell-Tale-Teller” has reached 
its 10th birthday and congratula- 
tions to the bank and to Mrs. HAMIL- 
TON arrived from all over the 
country. 


THE CLEVELAND (Ohio) TRUST 
CoMPANY has announced plans to 
establish its 59th office. 


L. W. Pitts has joined the Union 
Bank of Commerce, Cleveland, as a 
trust officer. He started his career 
with Chase National Bank, New 
York. Later he was with the First 
National Bank of Jersey City, and 
lastly with Colonial Trust Com- 
pany, New York. 


Newly elected vice-presidents of 
Colonial Trust Company, New York, 
are MATTHEW T. RYAN, HAROLD 
SPRINGER, and THEODORE COLOMBO. 


The Syracuse (New York) Trust 
Company has two new directors: W. 
Homer REEVE, president of Easy 
Washing Machine Corporation, and 
KENNETH A. DIGNEY, president of 
Oberdorfer Foundries, Inc. 


Governor John Lodge has appoint- 
ed HARRIS WHITTEMORE, JR., of 
Naugatuck, a member of the trus- 
tees of Savings Banks Life Insur- 
ance Fund of Connecticut. He is 
chairman of the board of Nauga- 
tuck Savings Bank and a director 
of Colonial Trust Company, Water- 
bury. 


FRED F. FLORENCE, president, 
Republic National Bank, Dallas, 
Texas, and ROBERT W. SPARKS, vice- 
president, The Bowery Savings 
Bank, New York, were elected di- 
rectors of the National Thrift Com- 
mittee. 


A citation for ‘distinguished ser- 
vice to the American Red Cross” 
was presented to W. W. OVERTON, 
Jr., Dallas, chairman of the Texas 


“The oldest bank in the youngest state,”’ The Bank of Arizona, celebrates its 75th 

anniversary on August 11. Historic photo shows the original office in Prescott, 

extreme right of picture, the first two-story brick building in the Arizona Terri- 
tory. Today’s bank building was constructed on this same site 
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O,chids for 
Gracious Giving 


Give beautiful, exotic Hawaiian 


Vanda Orchids to 


¢ Bring in new depositors 
¢ Bring back old depositors 


dv Show your appreciation 
to present depositors 


Banks across the country are also 
using the Orchids Promotion suc- 
cessfully for 


New Openings 
Anniversaries 
Special Days 
Special Events 


For only a few cents each—thrill 
your customers with this beautiful, 
dignified gift. Write today for 
price list and full details in our free 
brochure. 


DEPT. B-82 


ee 
Flowers of Hawaii, Ltd. 
670 South Lafayette Park Place 
Los Angeles 5, California 
(Growing Ranges, Hilo, Hawaii) 


transit 


Tic 


N. C. Works, Jr. William Murphey 


Bank & Trust Company, climaxing 
his election at the National Red 


| Cross convention in Cleveland to the 


board of governors of that organi- 
zation. Mr. OVERTON is retiring 
president of Dallas Chapter of the 


| Red Cross and served as national 
| vice-chairman of the 1952 fund 
drive. 


NELSON CLARK WORKS, JR., for- 
merly of the Prudential Insurance 
Company, Newark, New Jersey, has 


| joined The Northern Trust Com- 


pany, Chicago, as a second vice- 
president in the banking depart- 
ment. He had previous bank ex- 
perience in the Mellon National 
Bank & Trust Company of Pitts- 
burgh. 


WILLIAM MURPHEY, chairman of 
the board of the Citizens and South- 
ern National Bank, Atlanta, retired 
on July 1. Mr. MURPHEY joined the 
bank in 1910 as private secretary to 
the late Mitts B. LANE. The office 
of chairman is not to be filled at this 
time, it was announced, since it is 
not a required office under the 
bank’s charter. MR. MURPHEY is to 
continue as president of the Citizens 
& Southern Holding Company and 
as a director of the bank. 


GEORGE N. MAUGER has retired as 
vice-president of The Dime Savings 
Bank of Brooklyn after 21 years 
with the bank. He advanced from 
a general bookkeeping assignment 


| to vice-president. Mr. MAUGER was 
| given a wrist watch and a set of 


operation: 


| FORD, Delaware, held an open house 

_ | to show its new building to the pub- 
| lic, and about a thousand people 
| came. The building features a drive- 
| in window, the only one in Delaware 
| outside of Wilmington. 


matched luggage. 


First NATIONAL BANK OF SEA- 


J. V. O'NEILL, president and chair- 


| man of Mercantile National Bank, 
_ | Chicago, gave a dinner in celebra- 


Gordon Pitcher Elizabeth Kenyon 


tion of the bank’s 40th anniversary 
for 19 officers and employees who 
have been with the bank for 25 
years. The individual average of 
service was 31 years, for a total of 
589 years. 


GORDON B. PITCHER has been pro- 
moted to manager of the credit de- 
partment of City Bank, Detroit. 


VIRGINIA VALENTINE, advertising 
manager of State-Planters Bank and 
Trust Company, Richmond, Vir- 
ginia, has for the past 10 years 
edited the bank’s well-known maga- 
zine “No Protest.” With the July 
issue she has “handed over the scis- 
sors, rule, and blue pencil” to a new 
editor, ELIZABETH KENYON. MISS 
VALENTINE has often been called 
upon to speak and to write on the 
importance of staff publications and 
how to edit one that would be read. 
Miss KENYON is in the bank’s adver- 
tising department and has been as- 
sociate editor of the magazine. 


LEw CAREY SAYERS has _ been 
named manager of the credit de- 
partment and an assistant vice- 
president of Texas Bank & Trust 

(CONTINUED ON PAGE 23) 


“We've got a drive-in board of directors’ 
room, too” 
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The wise investor looks beyond a com- 
pany’s physical properties, plants and 
machinery when he is contemplating a 


purchase of its stocks. 


He looks at its markets. He knows that 
if you make a product somebody has to 
buy it if you expect to stay in business. 
And he knows that a profitable business 
operation is dependent upon the recog- 
nition of, and acceptance for, a com- 
pany’s products among the people who 
have to be sold. 


Yes, markets are a live, animate asset — 
the end product of a consistent, co- 
ordinated sales and advertising pro- 
gram. They are tough to create—still 
tougher to keep alive—and once neg- 
lected, or lost, the cost of rebuilding 
them comes mighty high. 


THAT IS WHY WE SUGGEST: If you have 
a financial interest in an industrial 
company, check to see whether the 
management is using adequate Busi- 
ness Publication Advertising to build 
and protect its markets. 


We have available a 20-page booklet—‘‘Mechanized Selling at 
Work’’. It explains the basic application of business paper adver- 
tising to the job of reducing salescosts. We'll be glad to mail you a 
copy without obligation. Address your request to Company 
Promotion Department. 


McGRAW-HILL PUBLISHING COMPANY, INC. 


WEST 42nd STREET, NEW YORK 36,N. 
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, STATEMENT OF CONDITION 


At the Close of Business June 30, 1952 


ASSETS 


Cash on Hand and Due from Banks . 
United States Securities Owned . 
State, County and Municipal Bonds . 
Stock in Federal Reserve Bank . 
Other Bonds . 

Loans and Discounts 

Income Accrued. . . ... 
Letters of Credit and Acceptances 
Banking House and Equipment . 
Other Assets . 


LIABILITIES 


Capital Stock . 

SurplusFund .. . 
Undivided Profits 

Reserved for Contingencies 
Reserved for Taxes, Ete. 

Deferred Income 
Letters of Credit and Acceptances 


DEPOSITS 


Individual 
Banks 


U. S. Government . 


77th year 


$ 12,000,000.00 
12,000,000.00 
4,757,081.41 


. $305,178,466.05 


157,281,837.93 
10,543,969.67 


$170,342,237.12 
122,776,489.98 
11,306,307.03 
720,000.00 
67,100.00 
197,520,985.70 
1,124,108.50 
1,469,636.23 
4,567,295.80 
48,957.39 


$509,943,117.75 


$ 28,757,081.41 
3,175,314.37 
3,143,814.36 
392,997.73 
1,469,636.23 


473,004,273.65 


$509,943,117.75 


wal NATIONAL BANK in DALLAS 


MEMBER FEDERAL DEPOSIT 
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Company, Dallas. Vice-president 
STEWART EVANS, who had been 
manager of the credit department, 
was promoted to loan officer. 


DoNALD M. CARLSON has been 
named executive vice-president of 
the Elmhurst (Illinois) National 
Bank. He was formerly with the 
South Shore National Bank of Chi- 
cago, the State Bank of Blue Island, 
Illinois, and before that was a fed- 
eral bank examiner for the Federal 
Reserve Bank of Chicago. 


Dr. DosstE M. WIGGINS has re- 
signed as president of Texas Tech- 
nological College to join the Citizens 
National Bank of Lubbock, Texas, 
as vice-president and director. DR. 
WiccINs is no stranger to banking 
since he is a director of the Mule- 
shoe, Texas, State Bank. 


CHARLES F. ZIMMERMAN has re- 
tired as president and ROBERT W. 
FLECK as vice-president of First 
National Bank, Huntington, Penn- 
sylvania. These new officers were 
elected: J. W. STRAIT, president; W. 
C. HALL, vice-president and trust 
officer; J. W. EDWARDS, vice-presi- 
dent; S. D. FLEMING, cashier; M. J. 
SHOWALTER, JR., assistant cashier. 
Mr. ZIMMERMAN has been named 
board chairman. 


RUSSELL L. KOERPER has joined 
the Northern Pacific Railway as 
railroad and public utility security 
analyst. For the past 15 years he 
was with the investment research 
division of the First Bank Stock 
Corporation which owns the First 
National Bank of St. Paul and 
Minneapolis and some 70 country 
banks in the Ninth Federal Reserve 
District. 


RALPH F. GIORDANO, an officer in 
the foreign department of The 
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Philadelphia National Bank, at- 
tended the Fifth International 
Banking Seminar at Christ Church, 
Oxford, England. Later he went to 
Portugal, Spain, and Italy to con- 
sult with various correspondents of 
the bank. 


Midnight Oil 


When SupDIE REAVES BRADY grad- 
uated from the University of Rich- 
mond, Virginia, she was subject of 
a three-column feature in a local 
newspaper. And here’s why. MISS 
BraDy had to leave high school 
after completing but one year. She 
kas, since she started working, com- 
pleted high school and college, most- 
ly nights while working days. She 
is an assistant in the tax division of 
the trust department of State- 
Planters Bank and Trust Company, 
Richmond. Some of the courses 
counting toward her college degree 
were completed in Richmond Chap- 
ter, American Institute of Banking. 
She now aims at a master’s degree in 
business administration—and hopes 
to attend law school, sometime. 


Commerce Trust Company, Kan- 
sas City, Missouri, has named 
GRAHAM PORTER an assistant vice- 
president, and JAMES H. LINN an 
assistant cashier. 


This portrait of Linton E. Allen, chair- 
man of First National Bank at Orlando, 
Florida, was presented to him by his 
board, and has been hung in the bank 


J. Kary Beavers 


Sudie R. Brady 


J. KARY BEAVERS has been named 
vice-president in charge of the bond 
department of the Trust Company 
of Georgia, Atlanta. 


EDWARD V. GEARY, a member of 
the Missouri and Kansas Bars, has 
joined the trust department of City 
National Bank & Trust Company, 
Kansas City, Missouri, as estate 
planning officer. He was for a three- 
year period assistant trust examiner 
of the Kansas City Federal Reserve 
Bank. 


Civic-Spirited Bankers 


WILLIAM FULTON KuRTzZ, presi- 
dent. of The Pennsylvania Company 
for Banking and Trusts, is one of 
the three co-chairmen of the Great- 
er Philadelphia Movement which is 
endeavoring to make a number of 
municipal reforms starting with a 
change in the city charter. FREDERIC 
A. PoTTs, president of the Philadel- 
phia National Bank, is a member of 
the GPM group. Newsweek recently 
featured this activity under the 
title “The Philadelphia Story: Citi- 
zens Can Clean Up Graft.” 


Phoenix State Bank and Trust 
Company, Hartford, Connecticut, an- 
nounces these advancements: WINS- 
TON C. MACDONOUGH, trust officer; 
ARTHUR S. WRIGHT, assistant trust 
officer; ERNEST R. SCREEN and JOHN 
A. WARGO, assistant cashiers. 


EUGENE Mor! has been appointed 
a director of the First Camden Na- 
tional Bank and Trust Company, 
Camden, New Jersey. MR. Mor! is 
identified with various business en- 
terprises in Camden and Cumber- 
land counties. 


RuTH F. IRISH has been elected an 
assistant secretary of Union Dime 
Savings Bank, New York. Miss 
IRISH has been with the bank since 
1927, serving in various capacities 
and since March of last year has 

(CONTINUED ON PAGE 26) 
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WHEN YOU OWN MODERN BURROUGHS MICROFILMING 


Every time you project Burroughs Microfilming, you 
can literally see the savings on every roll—visible 
economies that often slash film costs up to 80%, be- 
cause Burroughs uses 8-mm photography on 16-mm 
film to more than double the number of images per foot 

. cuts film costs still further by offering the highest 
reduction ratio available (37-1). 


Other savings—plainly visible on your cost records— 
are offered by the Bell & Howell Recorder, sold by 
Burroughs, which cuts job-time with high speed auto- 
matic feeding and simplified hand feeding, plus many 
other economy features not found in older type machines. 


WHEREVER THERE’S BUSINESS THERE’S 


There’s no waiting for Bell & Howell equipment. You 
get immediate delivery . . . the assurance of years of 
trouble-free operation, maintained by the highly 
trained nationwide Burroughs service organization 
... plus rapid, expert film developing. Remember, too, 
there’s no rental to pay—the equipment belongs to yom 


No wonder users everywhere are turning to Burroughs 
Microfilming for seeable savings. Why not take a tip 
from them and see for yourself? Call your Burroughs 
man today. He’ll give you facts on the savings you can 
make. Burroughs Adding Machine Company, Detroit 
32, Michigan. 


Burroughs 


MOST MODERN EQUIPMENT 


The high-speed Recorder rep- 
resents 40 years’ experience by 
Bell & Howell in the making of 
precision photographic instru- 
ments. Its modern features 
make obsolete most microfilm- 
ing equipment now in use. 


FAST, EXPERT SERVICE 


612 Burroughs service centt® 
provide skilled service * 
stantly to keep your Bell! 
Howell equipment in tip-t? 
shape. 25 convenient proces 
ing stations assure fast, expe 
film developing. 


gee. the 
one 
3 reacone why so many people say bo 


best tor 


NO RENTAL COSTS 


You pay only once for Burroughs 
Microfilming—it’s all yours! Bell 
& Howell’s many cost - cutting 
advantages quickly pay for the IMPORTANT NAMES IN BELL & HOWELL READER —Simple to use; 


equipment—continue to save you an projects clear images ef original size or 
money as long as it is used. Bell c Howell § Burroughs larger. Combines facsimile printer. Easily 
TR 
operated from seated position. 
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Industry’s 
New 
Frontier 


The frontier of industry has 
moved back East, back to the 
rolling hills of the Delaware 
Valley. 

And here to greet this new 
advance is Central-Penn, finan- 
cial advisers to business and 
industry in Philadelphia for 
more than 120 years. 

If your customers need ad- 
vice in this area, why not get 
in touch with us today? 


CENTRAL- PENN 
NATIONAL BANK 


OF PHILADELPHIA 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Based on a Policy 
of Cooperation 
Competition 


Under the direction of officials with 
years of service in this field, assur- 
ing a knowledge of requirements 
and valuable assistance. 


National 


p TRUST 


MAIN OFFICE: 37 
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been director of the service depart- 
ment. She is a past president of 
the Savings Bank Women of the 
Metropolitan Area and is at present 
chairman of the publicity committee 
for the Middle Atlantic Division of 
the Association of Bank Women. 


NATIONAL CITY BANK OF NEW 
YorK recently marked its 140th an- 
niversary. The original staff con- 
sisted of a dozen people; today the 
bank has a personnel of 13,700. 


CLINTON C. JOHNSON, vice-presi- 
dent of Chemical Bank & Trust 
Company, New York, was recently 
elected president of the Bankers’ As- 
sociation for Foreign Trade at the 
annual meeting held at Lake of 
Bays, Ontario. He succeeds OWEN 
CARLTON, vice-president of Central 
National Bank of Cleveland. 


Bushwick Savings Bank, Brook- 
lyn, New York, has made a number 
of personnel advancements: C. 
ANTHONY SAPORITA, with the bank 
since 1906, has been named assistant 
to the president ; CHARLES E. BOSOM- 
WORTH, cashier; DANIEL RUSSO, 
comptroller; THOMAS J. HASSET, 
acting auditor. 


GOLDEN STATE BANK, Bell Gard- 
ens, California, celebrated its fifth 
anniversary recently. Two months 


Oliver S. Powell, new president of the 
Federal Reserve Bank of Minneapolis. 
He had been with the Bank for 30 years 
before going to Washington where he 
was a Governor of the Federal Reserve 
System and was in charge of the Volun- 
{tary Credit Restraint Program 


Vincent Boyen Robert Gay 
before this anniversary, it opened 
branch in Hollydale, California. 


At Emigrant Industrial Saving; 
Bank, New York, ROBERT A. Gay jg 
now a vice-president and VINCEN? 
E. BOYEN is assistant comptroller. 


These advancements are announced 
at East River Savings Bank, New 
York: JOSEPH A. DuDDY, vice-pregi- 
dent and treasurer; WILLIAM H. 
SUMMERS, comptroller; WALTER E. 
BAILY, QUINTIN FRAZER, LOUvIs J. 
Rus, and JOHN M. VICKERS, assis- 
tant vice-presidents. 


New officers of the American Safe 
Deposit Association are: President, 
Lioyp L. Coon, Mutual Bank and 
Trust Company, St. Louis, Missouri; 
first vice-president, CHARLES A. Mo- 
BERG, The First National Bank of 
St. Paul, Minnesota; second vice- 
president, KENNETH W. MuRRAY, The 
Union and New Haven Trust Con- 
pany, New Haven, Connecticut; 
secretary-treasurer, HUBBARD §&. 
LAFOON, State-Planters Bank and 
Trust Company, Richmond, Virginia. 


THE MEADOW BROOK NATIONAL 
BANK, with offices in Freeport, Mer- 
rick, and West Hempstead, New 
York, has opened its fourth unit in 
Wantagh. ALFRED E. YOUNG is man- 
ager of the new office. 


New officers of Los Angeles Chap- 
ter, American Institute of Banking, 
are: President, CHARLES PHILLIPS, 
Citizens National Trust and Savings 
Bank; first vice-president, JOHN A. 
MINEHAN, Bank of America; second 
vice-president, JAMES F. MCWATERS, 
Security-First National Bank; trea- 
surer, J. FLOYD RAGAN, California 
Bank. 


RoLanp L. Kemp, formerly of 
Wells Fargo Bank and Union Trust 
Company of San Francisco, has 

(CONTINUED ON PAGE 28) 
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What, sir? It won’t cost 
us anything to redesign our 
out-of-date forms ? 


BOSS: Not a cent. We'll 
send for the Hammermill 
Accountants’ Packet. 
It contains everything we 


need to do the job right! 


Send for it now! It’s complete...compact...free. Contains six tools 
to help you design office forms that are exactly right. They are: 


1. Form Designing Kit. Complete material for easy layout and design 
of printed forms, with accurately spaced layout sheets. 


2. How to Design a Business Form Idea-book with 26-point check iist. 


3. Hammermill Form Layout Rule Six inches long. Carries standard 
inch, printer’s pica, plus elite and pica typewriter scales. 


4. Hammermill Ledger Sample Book. Enables you to choose the 
right color and weight for accounting department forms. 


5. Trade Terms Folder. Practical helps for ordering ledger paper 
printing that needs “ruling, punching, perforating.” 


6. Hammermill Manual of Paper Information. Conveniently indexed. 
Lists all Hammermill papers being made today. 


You can obtain business printing on Hammermill papers 
wherever you see this shield on a printer's windows Let 
the Guild sign be your guide to printing satisfaction. 


Hammermill Paper Company 
1501 East Lake Road, Erie 6, Pennsylvania 
—the 
Please send me—FREE—t 
HAMMERMILL ACCOUNTANTS PACKET. 


Position 


oc.—AUG. 
Please attach to, or write on, your business letterhead 5 
MADE BY THE MAKERS OF HAMMERMILL BOND 
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jeined the La Salle National Bank, 
Chicago, as assistant trust officer. 
Besides a law degree, he holds the 
standard and graduate certificates 
of the American Institute of Bank- 
ing. 


Four assistant vice-presidents 
were promoted to vice-presidents at 
National City Bank of New York: 
S4xon C. BARNES, JAMES F. JAF- 
FRAY, EBEN W. PYNE, and JOHN C. 
SLAGLE. 


FRANK R. SHIPPEN has joined the 
Philadelphia National Bank as a 
trust officer. He was formerly es- 
tate planning officer of the Girard 
Trust Corn Exchange Bank. 


C. PAUL PALMER, president of The 
National Lime & Stone Company of 
Findlay, Ohio, has been elected a 
director of The First National Bank 
of Findlay. He’s also president of 
The Continental (Ohio) Bank. 


More than 6,000 bankers and their 
wives from a dozen midwestern 
states attended the second midyear 
one-day bankers’ conference of CITY 
NATIONAL BANK & TRUST COMPANY, 
Kansas City, Missouri. Featured 
speakers of the conference were 
TRUE D. MORSE, president of Doane 
Agricultural Service, St. Louis, and 
RICHARD W. TREFZ, president, Ar- 


Lewis E. Pierson, below, retiring chair- 
man of the New York State Savings 
Bonds Advisory Committee, was guest of 
honor at a testimonial dinner at which 
he received tributes from former Presi- 
dent Herbert Hoover, Treasury Secre- 
tary John W. Snyder, and from Walter 
S. Gifford, Ambassador to Great Britain. 
Mr. Pierson was for 35 years board 
chairman of Irving Trust Company, New 
York, and he was president of the 
American Bankers Association in 1909 


Harry Petersen 


Edward J. Frey 


kansas Valley Bank, Pueblo, Colo- 
rado. 


HARRY E. PETERSEN, advertising 
manager of Citizens National Trust 
& Savings Bank of Los Angeles, has 
been elected junior vice-president 
and director of advertising. 


Degrees for Three 


Three officers of The First Na- 
tional Bank of Chicago have re- 
ceived honorary degrees: 

JAMES B. FORGAN, vice-chairman 
of the board, received an honorary 
doctor of laws from Williams Col- 
lege, Williamstown, Massachusctts. 

HoMER J. LIVINGSTON, president, 
was awarded a similar degree by 
Washington and Jefferson College, 
Washington, Pennsylvania. 

Dr. HERBERT V. PROCHNOW, vice- 
president, received a doctor of let- 
ters degree from the James Millikin 
University at Decatur, Illinois. 


Consolidation of the United Sav- 
ings Bank with the Manufacturers 
National Bank of Detroit became ef- 
fective on July 1 and resulted in 
election of these officers to the staff 
of Manufacturers National Bank; 
WILLIAM W. SLOCUM, senior vice- 
president in charge of the savings 
department; EDWARD ANDERSON 
and JOEL K. RILEY, vice-presidents 
in the commercial banking and 
mortgage departments, respective- 
ly; THoMAS E. BRYAN and GEORGE 
M. ELLIS, second vice-presidents; 
WILLIAM M. MACDONALD, assistant 
cashier; RALPH E. HINGA, assistant 
auditor. 


J. WESLEY FEIKERT has resigned 
as ‘vice-president and manager of 
the consumer credit department of 
Old National Bank, Evansville, In- 
diana. He goes to Franklin National 
Bank of Franklin Square, New 
York, the same institution he left in 
1945 to join the Old National. Mr. 
FEIKERT has been manager of the 
consumer credit department at 


Franklin Square, and organized the 
Old National’s consumer credit de- 
partment which opened for business 
on January 2, 1946. MR. FEIKERT is 
succeeded at Evansville by R. Em- 
METT O’CONNOR. 


EDWARD J. FREY has been elected 
president of Union Bank of Mich- 
igan, Grand Rapids, succeeding his 
father JOHN E. FREY, who is now 
chairman of the board. EDWARD 
FREY has been active for many 
years in the American Bankers As- 
sociation, particularly in the field of 
consumer credit. 


At State-Planters Bank and Trust 
Company, Richmond, Virginia, these 
advancements have been announced: 
WHITNEY B. SUTTON, JR., vice-presi- 
dent; JOHN ANTRIM, JR., and A. A. 
LEWIS, assistant vice-presidents. Al] 
three started at the bank as runners. 


L. M. ECKERT, L. A. RENTSCH, 
and VirciL D. SISSON have been 
named vice-presidents of California 
Trust Company, Los Angeles; WIL- 
FRID C. DICKIE and C. L. PATTERSON, 
trust officers; W. H. LIGHT and G. 
H. B. KANE, assistant trust officers. 


At the Bank of New York, Doro- 
THY M. ARMBRUSTER has been made 
a vice-president. JEANNE BRADLEY of 
the personnel department was named 
an assistant treasurer. 


The July issue of Fortune, in an 
article on Knoxville, Tennessee, calls 
HOWARD PRESTON, president of 

(CONTINUED ON PAGE 30) 


President Carlton P. Cooke pitched in 
with this equipment when Buffalo (New 
York) Industrial Bank opened its new 
South Buffalo office. Some 5,000 people 
came and a big job for the staff was 
keeping the place shipshape 
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Mrs. Breen says: “So many of my friends, who have become 
homeowners recently, tell me they wish their houses had 
included all of this fine G-E equipment at the time they 


bought! It’s still hard for me to believe that these wonderful 
G-E appliances cost so little under the terms of our mort- 
gage—less than $5 a month extra!” 


HAPPY with her mortgage arrangements! 


In the photograph above, you see Builder J. P. 
Lenny of Runnemede, N. J. calling on Mrs. 
Marie Breen who purchased one of his ‘‘Cinder- 
ella” houses last year. 


Mrs. Breen is mighty happy about the arrange- 
ments which permit her and her husband to pay 
for the General Electric Kitchen-Laundry as a 
part of their mortgage. The plan adds less than 
five dollars to their regular monthly payments. 

For the banker, for the builder, for the home- 
owner, the “‘Packaged Mortgage’’ is an ideal and 
realistic solution to a financing problem. 

The homeowners are not burdened with short- 
term payments on kitchen appliances. They 


need not assume obligations that may interfere 
with regular mortgage payments. They become 
more satisfied and willing mortgagors. Further- 
more, the economical operation and long life of 
G-E appliances may offset the slight increase in 
monthly payments. 

The banker’s interests are protected, too, be- 
cause the house is truly up-to-date . . . one that 
the homeowners are proud to maintain. 

Are you including the G-E Kitchen-Laundry 
under the “Packaged Mortgage” plan? We sin- 
cerely believe it to your advantage to do so! 


Home Bureau, General Electric Company, 
Louisville 2, Kentucky. 


You can put your confidence in— 


GENERAL @@ ELECTRIC 
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FACTS ABOUT AUSTRALIA 


OVER 


8,000,000 


POPULATION 


During the last four years, Australia’s population 
has increased by 64% with a consequent expansion 
of primary and secondary industries. For those who 
wish to invest in a young and growing country the 
Bank of New South Wales can give helpful advice. 
We invite you to make our specialist services avail- 


able to your customers. 


BANK OF NEW SOUTH WALES 


British & Foreign Department, Sydney, Australia, 


FIRST AND LARGEST COMMERCIAL BANK IN THE SOUTH-WEST PACIFIC 


‘TRI- 
STATE 
SERVICE 


Member 
Federal 
Depesit 
Insurance 


Corporation 


California rice to 


JAPAN 


FIRST COMMERCIAL BULK SHIPMENT ACROSS PACIFIC 


This recent 25,000-ton bulk shipment of rice presented 
problems. Ship holds were fitted with baffle plates to pre- 
vent cargo shifting. Cargo was kept at an even tempera- 


‘ture throughout the long voyage. Yet, by careful plan- 


ning, this entire shipment of California rice arrived in 
Japan in perfect condition. 

Our Foreign Department handled the credit transac- 
tion for this dramatic $4,000,000.00 export—just as we 
handle imported Paris fashions, jute from Pakistan, or 
coffee from South America. 

In fact, a substantial share of all foreign trade to and 


from the Pacific West is handled through our Foreign | 


Department. 


THE BANK OF CALIFORNIA 


NATIONAL ASSOCIATION . Incorporated in 1864 


IN CALIFORNIA San Francisco 
Head Office: 400 CALIFORNIA STREET 
Mission Branch: 16TH & JULIAN AVE. 


IN OREGON IN WASHINGTON 
Portiand—330 S. W. Sixth Avenue Seattle Tacoma 
815 Second Ave. Pacific Ave. 


MAIN STREET (Continued) 


Hamilton National Bank in that city, 
“one of the progressive leaders of 
Knoxville.” He was vice-president 
of the Federal Reserve Bank of 


Chicago before going to Knoxville 
in 1945. 


DANIEL R. HOWE has been named 
an assistant secretary of The Han- 
over Bank, New York. He is a mem- 
ber of the A.B.A. Personnel Testing 
Committee which recently published 
Clerical Testing in Banks. 


MELVILLE E. AMBLER, formerly of 
Land Title & Trust Company of 
Philadelphia, has been named an 
assistant trust officer of Chemical 
Bank & Trust Company, New York. 
He’ll assist in the development of 
personal trust new business. 


At First National Bank of Brain- 
erd, Minnesota, R. J. LACOURSE was 
made a_ vice-president; ZANE H. 
SMITH is cashier. 


The Royal Bank Magazine, staff 
publication of THE ROYAL BANK OF 
CANADA, Montreal, has been named 
a winner of the editorial certificate 
of merit, class A, by the Interna- 
tional Council of Industrial Editors 
in their 1951 ratings. It was one of 
three Canadian company magazines, 
and the only bank publication from 
Canada, to win an award. 


Tasker G. Lowndes 


G. LOWNDES, 68, chairman 
of the board of the Second Na- 
tional Bank of Cumberland, Mary- 
land, died on June 29. 

Mr. Lowndes was president of the 
Maryland State Board of Education; 
vice-president of the Lowndes Sav- 
ings Bank and Trust Company of 
Clarksburg, West Virginia; and a 
member of the Advisory Council to 
the Governor of Maryland, to name 
but a few of his many and varied 
interests. 

His term on the Maryland State 
Board of Education would have ex- 
pired in 1953. In 1945, the Univer- 
sity of Maryland conferred upon him 
the degree of Doctor of Humanities. 

Mr. LOWNDES was a brother of the 
late W. BLADEN LOWNDES, president 
of the Fidelity Trust Company of 
Baltimore, and one of his nephews, 
W. BLADEN LOWNDES, JR., now holds 
that post. 
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Continental Illinois National Bank 


and ‘Trust Company of Chicago 


BOARD OF DIRECTORS 


WALTER J. CUMMINGS 


Chairman 


1.9. ADAMS 


eal Estate 


CARL A. BIRDSALL 
President 


CHAUNCEY B. BORLAND 
Managing Owner, Borland Properties 


CHAMP CARRY 
President, Pullman Incorporated 


D. A. CRAWFORD 


Director, Pullman Incorporated 


EDWARD A. CUDAHY 
Chairman of the Board, The Cudahy Packing 
Company 


JOHN F. CUNEO 


President, The Cuneo Press, Inc. 


MARSHALL FIELD 


President, Field Enterprises, Inc. 


LAWRENCE P. FISHER 


Director, General Motors Corporation 


CHARLES Y. FREEMAN 


Chairman, Commonwealth Edison Company 


THEODORE V. HOUSER 
Vice Chairman of the Board, 
Sears, Roebuck and Co. 


AMES R. LEAVELL 


anker 


WILLIAM H. MITCHELL 
Partner, Mitchell, Hutchins & Co. 


ROBERT H. MORSE, JR. 
President, Fairbanks, Morse & Co. 


PETER V. MOULDER 

Executive Vice President, 

International Harvester Company 

A. W. PEAKE 

President, Standard Oil Company (Indiana) 
H. A. SCANDRETT 


Railroad Executive, retired 


FRANK F. TAYLOR 
Vice President 


HERMAN WALDECK 
Executive Vice President 


R. L. WILLIAMS 
President, Chicago and North Western 
Railway System 


CHARLES D. WIMAN 
President, Deere & Company 


Statement of Condition, June 30, 1952 


RESOURCES 


Cash and Due from Banks $ 663,290,898.62 
United States Government Obligations. 1,076,597,084.12 
Other Bonds and Securities 144,453,342.35 
Loans and Discounts 648,770,372.05 
Stock in Federal Reserve Bank 5,250,000.00 
Customers’ Liability on Acceptances. .. 1,319,675.45 
Income Accrued but Not Collected. ... 6,865,627.12 
Banking House 8,850,000.00 


$2,555,396,999.71 


LIABILITIES 


$2,331,275,570.96 
1,319,675.45 
8,476,925.23 
Reserve for Contingencies 18,106,042.15 
Income Collected but Not Earned 1,015,823.87 
Capital Stock (2,250,000 shares. Par value $33%) 75,000,000.00 
100,000,000.00 

20,202,962.05 


$2,555,396,999.71 


Acceptances 
Reserve for Taxes, Interest, and Expenses 


United States Government Obligations carried at $248,901,249.86 
are pledged to secure public and trust deposits and for other 
purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 


You are invited to use the facilities of our Bond Department 


to meet your investment requirements for United States 


Government, State, and Municipal securities 
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| FOR ALL STATES + 


State Tax Reports... 


® State taxation once was easy. The property tax, a franchise tax, and 
a few license taxes made up the picture. But now all this is changed. 


© New and drastic forms of taxation have been created, rates have sky- 

rocketed, more and still more tax money is demanded. Today, as never before, 
correct, continuing tax information is vital to effective, economical business management. 
And not just at return time, but all through the year. Tax control must be carefully planned, 
plans constantly revised to match the swift pace of present-day tax changes. 


© For these basic reasons Tax Men everywhere welcome the special assistance of CCH’s 
State Tax Reports. 


© Forty-eight states and the District of Columbia are each individually covered by CCH’s 
State Tax Reports, each state the subject of its own reporting unit. Swift, accurate, con- 
venient, the informative regular issues of each unit keep your tax facts and information 
constantly up-to-the-minute. Coverage includes new laws, amendments, regulations, rul- 
ings, court and administrative decisions, return and report forms—in short, everything 
important or helpful in the sound and effective handling of corporate or individual state 
taxes and taxation. 


Write for Full Details of Reporting for Your State 
MMERCE. CLEARING, HOUSE,. INC., 


PUBLISHERS OF TOPICAL LAW REPORTS 


CHICAGO 1 New YORK 36 WASHINGTON 4 
214 N. MICHIGAN AVE. 522 FirtTH AVE. 1329 E STREET. N. W. 
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AUGUST 1952 


JOURNAL OF THE AMERICAN BANKERS ASSOCIATION 


The OUTLOOK 


and CONDITION OF BUSINESS 


The Prevailing Pre-Election Spirit—Business As Usual 


ur rearmament and foreign aid programs will con- 

tinue to dominate our economy, with special im- 

pact on certain areas and industries, no matter 
what happens in November. The prevailing spirit is one 
of business as usual. 

So to the victor belongs a tired boom and the problem 
of maintaining our somewhat precarious balance. The 
forces on the side of economy seem to be in retreat. 

Every presidential election year, with the approach 
of the first Tuesday after the first Monday in November, 
it is our custom to assume that business will mark time 
pending the solemn decision. This is an assumption that 
is always logical, and true, occasionally. 

Some there are who are marking time but not because 
of the approaching election. It is because the consumer 
has been saving his money. Both sides in the national 
referendum fully guarantee peace, prosperity, security, 
sundry blessings, and pleasant weather. This is standard 
practice. 

Both parties favor the same general foreign policy, 
oppose communism, favor strong national defense, are 
devoted to small business and free enterprise, uphold 
moderate taxation and sound money, want agriculture 
to prosper, want labor to be happy, have a great desire 
to develop natural resources, protect civil rights, help 
veterans, promote public health and public works and, 
of course, abhor corruption in every form and phase. 


Banking opinion on the general prospects is as varied 
as that of any other group, but there is a well defined 
consensus today among bankers that no marked changes 
are imminent. This is shown with special clarity in a 
survey made recently by the Credit Policy Commission 
of the American Bankers Association. It was the conclu- 
sion of the Commission that there was little prospect of 
any change in the general high level of business during 
the remainder of the year. 

A point of special interest in the survey was the al- 
most complete absence of any “if” or reservation con- 
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cerning the outcome of the early November balloting. 

“There has been a general improvement in the inven- 
tory position of several business classifications, notably 
textiles and household furnishings,” said Fred F. Flor- 
ence, chairman of the Commission and president of 
the Republic National Bank of Dallas, Dallas, Texas. 
“However, members of our Commission urge business 
men everywhere to reexamine their present position and 
their prospects for the months ahead in order to main- 
tain a strong and flexible position. 

“Judging from this survey, bank credit is available 
in adequate supply and little change in loan volume is 
anticipated during the balance of the year. 

“The termination of Regulation W and the Voluntary 
Credit Restraint Program, and the modification of Regu- 
lation X, apparently have had little effect on the overall 
credit picture. 

“A decline in loans for civilian production, inventories, 
and for financing housing and consumer purchases, is 
being offset by an increase in loans for expansion of 
defense industries. Conditions vary considerably, how- 
ever, in the various sections of the country.” 


Gocqneahtenty the survey showed minor differences 
between Federal Reserve districts with patches of opti- 
mism concentrated in the South and Middle West. Here 
is the Commission’s sectional summary showing the 
varying impact of the Government spending program on 
different parts of the country. 


FIRST FEDERAL RESERVE DISTRICT (BOSTON) 


There has been very little overall change in loan vol- 
ume in this district over a year ago. Defense loans have 
increased considerably. This increase has been largely 
offset by a decline in non-defense loans. Textiles have 
accounted for the greater part of decline and the in- 
crease was a result of borrowings by companies in the 
metal and metal products business. The expected loan 

(CONTINUED ON PAGE 127) 
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Bankers Help Build Regional Project 


Mr. STRUBLE lives in Kennett 
Square, Pennsylvania, and writes on 
agricultural subjects for national 
magazines. 


HEN people come from dozens 

\) of states and several foreign 

countries to see a river valley 
program, there must be something 
spectacular about it. 

In the past six years nearly 5,000 
persons have studied from begin- 
ning to end a hitherto obscure creek 
which flows through southeastern 
Pennsylvania into Wilmington, Del- 
aware. Known as the Brandywine 
Valley, it contains no huge dams 
for hydroelectric power, flood con- 
trol, or irrigation. There are no 
waterfalls, no caves, no deserts or 
swamps. In the ordinary sense of 
the word, there is nothing spectac- 
ular about it all. 


Self-Help 


Why, then, has it created so much 
interest? 

Simply because it represents a 
unique approach to the universal 
problem of river valley develop- 
ment. In the Brandywine the people 
are doing most of the work them- 
selves—and paying their own bills 
—instead of asking the Government 
to do it for them. Almost from the 
start, bankers in the watershed have 
been actively supporting the project. 

To those who hold that vast ex- 
penditures of public funds are nec- 
essary for river valley programs, 
the Brandywine Valley Association 
serves as exhibit No. 1 to the con- 
trary. With a budget slightly in 
excess of $30,000.a year, the asso- 
ciation points proudly to a remark- 
able record of progress for its first 
six years. 


Waste Treatment Plants 


Every industry in the valley has 
already installed a waste treatment 
plant or has plans under way to 
eliminate industrial pollution. 

Towns are investing $14,000,000 
in sewage disposal systems, $13,- 
000,000 of this for Wilmington and 
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ROBERT G. STRUBLE 


CCBA President 
Young looks over 
farm _  conserva- 
tion program de- 
veloped by Jack 
Singer, FFA con- 
test winner. Banks 
have invested $3,- 
500 to encourage 
conservation 
among 4-H and 
FFA boys 


suburbs. Open sewers in Wilming- 
ton will soon be history. 

One thousand farmers in Chester 
County, Pennsylvania, (where 90 
percent of the watershed is located), 
started on conservation plans dur- 
ing the first four years the Soil Con- 
servation District was in operation. 
It’s a regional record. 


What BVA Does 


To prove that this system of nat- 
ural resource development was pay- 
ing dividends, members of the as- 
sociation recently received a letter 
and a copy of a local newspaper ar- 
ticle. It said: “Chester County 
farmer better off than most. Farm 
income increases from $22,000,000 
to $31,000,000 between 1945 and 
1950.” 

The Brandywine Valley Associa- 
tion claims only a portion of the 
credit for this sharp increase in 
farm earnings. Clayton Hoff, execu- 
tive vice-president of the organiza- 
tion, says it was the result of sev- 
eral factors. But he also explains 
that it is evidence that conserva- 
tion farming pays. 

“When we suggested that our 
program for proper use of every 


acre of land in the valley would in- 
crease farm income $1,000,000 a 
year, some people just laughed at 
us. Others were more polite. They 
cnly shrugged their shoulders. A 
few (including some bankers) said: 
‘Show us.’” 

Changing the face of a 210,000- 
acre valley isn’t done over night. 
And the job isn’t finished yet. But 
the pattern established by the 
Brandywine Valley Association is 
now being heralded as a model for 
other sick valleys across the land. 

The association passes no laws, 
issues no directives. Its only weapon 
is education. It presents problems, 
suggests solutions, and urges the 
people to act. 

In contrast to the “valley author- 
ity” idea which puts the Govert 
ment in business, the Brandywine 
Valley Association (BVA) stays 
out of business. But it urges others 
te get in, especially if the enter 
prise will help develop the area's 
natural resources wisely. 


Cooperative Sawmill 


Most outstanding of the new 
businesses is Woodland Products, 
Inc., a cooperative sawmill located 
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near Downingtown, Pennsylvania. 
Started by Howard Mendenhall, for- 
merly the association’s forester, as- 
sisted by several key farmers and 
with financial aid from two banks in 
the valley, the sawmill grew from a 
$1,000 investment in 1946, to $75,- 
000 in 1951. And it is still growing 
—both in volume of business and in 
services rendered to woodlot own- 
ers. Last year it processed more 
than a million board feet of lumber. 

Both the National Bank of Coates- 
ville and the National Bank of 
Chester County and Trust Company 
(West Chester, Pennsylvania) have 
loaned money to the sawmill. 

When the tree planting program 
in the valley wasn’t keeping pace 
with other conservation measures, 
the BVA didn’t ask one of the Gov- 
ernment agencies to send in a tree 
planting machine. Instead the staff 
did research work to determine the 
best type of planter, encouraged a 
custom farmer to buy one, then let 
people know it was available for 
hire. Result: This spring the ma- 
chine planted 100,000 trees—twice 
the number set out in spring and 
fall of 1945 and 1946. 


Woodlot Management 


Within the past year another new 
business has grown up. Forestry 
Services, Inc., fills the need for 
wiser woodlot management. A post 
treating plant operated by two 
young men converts maple, oak, 
or poplar into durable posts. Tree 
tops formerly wasted and thinnings 
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BVA President 
Robinson inspects 
conservation dis- 
play rotated 
among Delaware 
banks. This is a 
Delaware Bank- 
ers Association 
project 


of poplar now put money in the 
farmer’s pockets, at the same time 
making it profitable for him to weed 
his woodlot—another BVA idea 
turned over to free enterprise and 
financed by the Atglen (Pennsyl- 
vania) National Bank. 


Bankers’ Biggest Boost 


But the bankers’ biggest boost of 
valley activities has come about 
through the 4-H and FFA. The 
Rural New Castle County Bankers 
Association took the lead. Direc- 
tors of the New Castle County Soil 
Conservation District met with the 
bankers in 1947. To liven up the 
meeting and to prove that conserva- 


Conservation 
farming now cov- 
ers a large area 
of the Brandy- 
wine Valley. This 
Coatesville, Penn- 
sylvania, area is 
typical. Bank- 
sponsored con- 
tests have helped 
increase farm in- 
come $9,000,000 


in five years 


tion was necessary the farmers 
asked the BVA to send somebody 
to show pictures of the valley. An 
illustrated lecture with colored 
slides (the Association’s chief edu- 
cational tool) scored a new high 
that night. Here’s how Sherman 
Webb, Soil Conservation District 
chairman, explained it. 

“We decided to ask the bankers 
for $600 for prizes for the farm 
boys. We hoped we would get $300. 
After seeing the pictures of the 
Brandywine, the bankers went into 
a huddle. They came out in five min- 
utes and said they would give 
$1,200!” 

Rural New Castle County bank- 
ers continued the contest for three 
years. Then the Delaware Bankers 
Association decided to sponsor a 
series of conservation displays to be 
rotated between the banks. These 
picture panels inform bank patrons 
that conservation farming is good 
business. Again the BVA was in 
on the planning stage. 


The Record Speaks 


The president of the BVA is 
Charles Robinson, vice-president of 
the Delaware Trust Company, Wil- 
mington, Delaware. A man of few 
words, Mr. Robinson said simply: 
“It’s time bankers got concerned 
about our natural assets. They are 
the greatest assets we have.” 

In 1949 the Chester County Bank- 
ers Association launched a real of- 
fensive. For three years it has been 
awarding $500 in cash, certificates, 
and trips to FFA boys who put the 
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greatest amount of soil saving 
practices on their farms. 

“It’s a good investment,” said 
Lewis Young, vice-president of the 
First National Bank of West 
Chester, Pennsylvania, and president 
of the Chester County Bankers As- 
sociation. “Look at their record: 
3,000 acres of contour farming es- 
tablished, 10,000 acres of pasture 
improved, 15,000 trees planted. And 
that’s only part of their accomplish- 
ments. 

“What these boys have done is 
good for farming. What’s good for 
farming is good for business. And 
what’s good for business is good 
for banking.” 


High Level Economy 


Although there are two bankers 
and four bank directors among 
BVA’s 30-person board, banking in- 
terests get no priority. That’s one 
of the cardinal principles of the as- 
sociation. In fact, that’s one of the 
secrets of its success. It caters to 
no special interest—public, private, 
or political. 

Almost every conceivable inter- 
est is represented on BVA’s board 
of directors. They include farm- 
ers, fishermen, housewives, hunters, 
teachers, doctors, lawyers, and 
businessmen of many categories. 
Directors are elected by the mem- 
bers. Membership is open to any- 
body who wants to make the valley 
a better place in which to live more 
prosperously. So far nearly 1,100 
persons have joined. They pay the 
bill. Dues are $3 a year, or as much 
more as one wishes to invest in the 
future of his valley. 

The Brandywine Valley has 
taken on a new look in the past 
six years. Thousands of acres of 
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With towns in- 
vesting $14,000,- 
000 in sewage 
disposal systems, 
sewage pollution 
in the valley will 
soon be history 


contour strips wind around the 
gently rolling hills. Ugly scars on 
steeper slopes are healing over as 
lush pastures remake mother na- 
ture’s face. And on the stream itself 
where open sewers once spewed their 
raw filth into the drinking water 
for Wilmington, sewage disposal 
plants are being expanded at un- 
precedented rates. Almost as strik- 
ing has been the transformation by 
industry as waste treatment plants 
become commonplace. 


Fishermen Happy 


Even the fishermen, the hardest 
of all to convince, are boasting of 
the bass they catch as the stream 
gets cleaner. Realizing that recrea- 
tion has its part in any river valley 
program the association recently 
authorized a biological survey of 
the stream bed itself. The purpose 
is to determine just what it will 
take to get really good fishing again. 

Looking at all phases of land and 
water use, the BVA studies under- 
ground water levels, records rain- 
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Woodland Prod- 
ucts, Inc., a new 
sawmill financed 
by local banks. 
It provides a good 
outlet for farm 
timber and_ en- 
courages good 
forestry practices 


fall, stream flow, and siltation. Goal 
of these research activities is to 
make sure towns, industries, andj 
agriculture will have adequate water 
supplies, that flood damage will be 
reduced, and enough natural re. 
sources may be preserved to assure 
a high level of economic activity. 


Resources Information 


Using almost every medium pos- 
sible the BVA strives to inform 
every man, woman and child in the 
valley that his future depends on 
whether he uses his resources wise- 
ly. In addition to illustrated lec. 
tures staff activities include tours, 
demonstrations, newspaper articles, 
radio and television programs, field 
days, and conservation workshops 
for teachers. 

Its philosophy regarding Govern- 
ment workers is: If there’s an 
agency set up to supply technical 
services which farmers or indus 
trialists need, then let’s get the 
people to use those services for all 
they are worth. One Government 
bureau, the Soil Conservation Ser- 
vice, has done about 10 times as 
much work in Chester County as in 
the average U. S. county. 

While the association drums up 
work for other agencies it also looks 
forward to the time when its job 
will diminish. A year ago when one 
member of the staff left to accept 
another job, his position was not 
filled. The two remaining staff mem- 
bers keep the ball rolling. 

One banker, noting the one-third 
reduction in staff, was a little 
baffled. “That Brandywine Valley 
group must have been serious when 
it said one of its objectives was to 
work itself out of a job,” he con- 
cluded. 
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METHODS and IDEAS 


Bank Operations . . . School Programs . . . Public Relations . . . 


Staff Training 


This department is edited by JOHN 
L. CooLey of BANKING’s staff. 


School Relations Ideas 
for the Coming Year 


a will be here before you 
know it, and if you’ve been 
thinking about school relations ac- 
tivities, there isn’t too much time 
for making final plans. 

In the past month or two several 
successful programs have come to 
BANKING’s attention and we pass 
them along in the hope that some of 
the ideas will be useful. 


Tours a Source of New Employees 


THE BRIDGEPORT-CITY TRUST Com- 
PANY of Bridgeport, Connecticut, 
will continue its program of bank 
tours on the basis of experience 
gained during the past spring when 
300 young people and several inter- 
ested teachers visited the institu- 
tion. The first groups were the grad- 
uating classes of the local commer- 
cial high schools, but later other 
students, including delegations from 
nearby communities, were invited 
and the plans for 1952-53 embrace 
this more comprehensive participa- 
tion. 

Vice-president George M. Barker 
says: “An interesting aftermath of 
our effort is the fact that we had 
a considerable number of applica- 
tions for employment and have al- 
ready hired several young people, 
mostly girls, from this source. Ap- 
plications from several others are 
pending; we don’t have jobs for 
them at present.” 

The girls showed the greatest 
interest in the tours. 

“In view of the times,” observes 
Mr. Barker, “we presume this is 
quite natural as many boys are 
faced with military service which 
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means that their personal interest 
in banking is still rather remote. 
We feel, however, that by expand- 
ing the scope of our tours to in- 
clude a larger number of noncom- 
mercial classes, we may attract a 
larger male attendance because of 
general educational interest. 

“Not the least important point is 
to make the visits at the bank as 
pleasant as possible. That’s why, in 
addition to souvenirs, we provided 
refreshments for the students and 
had an afternoon tea for a teachers’ 
group. Incidentally, we plan to in- 
clude more teachers and vocational 
guidance counselors next year. 

“The greeting of the groups by a 
senior officer of the bank is most 
important, even though the actual 
conduct of the tours is turned over 
to staff members.” 

In its spring program the bank 
hired buses which transported the 
students and the teachers who ac- 
companied them. The groups were 
taken to the bank’s auditorium 
where they were welcomed by an 
executive officer and saw the film, 
“A Future to Bank On.” Then the 
visitors toured all departments, 


Teller Ronald 
Merly at the 
Bridgeport - City 
Trust Co. demon- 
strates a bill count- 
ing machine to 
high school 


seniors 


guided by staffers familiar with 
every branch of operations. Later 
the guests reassembled in the audi- 
torium and had a chance to ask 
questions. 

Refreshments were served. Each 
student got a ball point pen and 
some booklets including “Bank Ser- 
vices for You” and an illustrated 
pamphlet on the Federal Reserve 
System. 

A group visit by teachers was at 
their own request. The same gen- 
eral procedure was followed, except 
that this tour was conducted by bank 
officers. Each guest got a corsage 
and stayed for tea. 

The reaction of the members of 
the faculty was excellent, Mr. 
Barker reports. 

“We had several very flattering 
letters and received some construc- 
tive suggestions as to improvements 
in the program. 

“As a result of favorable com- 
ments by the teachers we got re- 
quests for tours from schools in sev- 
eral nearby towns. 

“T think,” he concludes, “that we 
cannot overestimate the public re- 
lations value of the effort.” 
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Display Shows How to Write 
Checks, Deposit Tickets 


THE ForT WAYNE (Indiana) Na- 
TIONAL BANK’S school relations work 
includes a visual aid to understand- 
ing a familiar banking function. It’s 
a permanent display, installed in the 
Distributive Education Department 
of Central High School, Fort Wayne, 
which takes the observer through 
the steps of making out a deposit 
ticket, writing a check, and main- 
taining the stub record. This has 
attracted so much attention that the 
bank may put the same display in 
every high school in the city. 

The ForT WAYNE’S officers also 
gave talks, during the last school 
year, to various senior high school 
groups and senior girls made a trip 
through its main office. 


Career Week: an Opportunity 


THE First NATIONAL BANK AND 
Trust COMPANY of Walden, New 
York, found that the local Career 
Week was a good medium for intro- 
ducing high schoolers to banking. 
Sponsored by the school and the lo- 
cal chamber of commerce, the week’s 
program gave the students an op- 
portunity to study the operation of 
various plants, stores and financial 
institutions and to appraise the pos- 
sibilities for employment. The 
young people were permitted to visit 
the business that interested them 
most, and several chose the bank 
which carefully demonstrated its op- 
erations to them. 

“We try to make it clear that 
there is nothing austere and mys- 
terious about the banking business,” 
says the First’s president, Daniel 
8. Frolen, “and Career Week cer- 
tainly served that purpose well.” 
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Assistant Vice-president H. D. Cothrell of the Fort Wayne (Ind.) National 
Bank explains the deposit-check display which the bank has installed in a 
local high school 


Students See "Fed" as 
Home Bank's Guests 


Ir you’re not too far from the 
Federal Reserve bank, you might ar- 
range to have a group of high school 
students see the sights at that in- 
stitution. 

City NATIONAL BANK & TRUST 
CoMPANY of Danbury, Connecticut, 
tried this idea, with great success. 
Twenty-six pupils were selected by 
the head of the business course at 
the high school for a City Na- 
TIONAL-sponsored trip to the New 
York “Fed,” where they were shown 
the bank’s operating departments 
and the great vault. Lunch and a 
first-run movie at Radio City came 
next; there was another bite to eat 


Karin Hellwig and 
George Aldorf, 
high juniors visit- 
ing The First Na- 
tional Bank and 
Trust Co. of Wal- 
den, N. Y., hear 
from President 
Daniel S. Frolen 
an explanation of 
the various types 
of loans 


before starting the return trip to 
Danbury. 

The pupils told Superintendent of 
Schools Walter P. Sweet about their 
adventures in a letter signed by all 
of them. 

“This never-to-be-forgotten day 
will remain forever in the treasure 
chests of our memories,” they wrote. 
“Once again our sincere thanks to 
the City National Bank.” 

And Mr. Sweet told the bank’s 
president, Kenneth N. Hooper, that 
a trip of this sort was “a maturing 
experience for the pupils and brings 
elements of thinking into their 
lives which cannot be introduced 
through any other source.” 

“I believe also,” he continued, 
“that such a trip raised their per- 
spective and had much to do with 
giving them the courage to study 
more and harder to achieve their 
ambitions.” 


Fingertip Records 
Verification 


HE CouNTy TRUST COMPANY of 

White Plains, New York, which 
has 21 offices in Westchester County, 
is installing a system that will en- 
able a teller at any branch to ex- 
amine records in the main office cen- 
tral file without leaving his counter. 
He can verify a customer’s signature 
almost instantly, even though the 
customer has his account at another 
branch. 
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The equipment includes a facsimile 
telegraph and a card-finding device 
which places a record before the 
operator at the touch of a button. 
Each office has one of the small 
facsimile machines, and there is an- 
other at the central bookkeeping 
department. When a signature veri- 
fication is required the operator at 
the central file touches the proper 
button on the motorized card file and 
the signature card is at her finger- 
tips in three seconds. She places the 
card on the metal drum of the tele- 
graph machine which whirls in front 
of an electric eye. An exact repro- 
duction of the signature flashes di- 
rectly to the teller. 

CounTy TRUST’S operations are 
extensively mechanized. Mechaniza- 
tion, says Dr. Joseph E. Hughes, the 
bank’s president, has not only made 
banking faster and more convenient 
for the customers, but also has 
“helped us attract and keep people 
of exceptionally high calibre—people 
whose abilities would be wasted on 
boring repetitive work. Our em- 
ployee turnover is only 14 percent, 
considerably under the average,” he 
adds. “Mechanization has enabled 
each staff member to handle more 
work, so that last year we were able 
to pay almost twice as much in 
salaries and bonuses as we paid in 
1947, to a staff only 10 percent 
larger.” 


Packaged Audit Plan 


HE New York State Bankers As- 

sociation is working on a pack- 
age plan of improved audit prac- 
tices for banks as one answer to the 
problem of rising defalcations. 

Ernest H. Watson, new president 
of the association and president of 
the First Westchester National 
Bank of New Rochelle, announced 
that the organization had started 
the spade work toward meeting the 
challenge of rising defalcations and 
that it was expected some form of 
“realistic, inexpensive audit pro- 
gram” of material assistance to me- 
dium and smaller-sized banks would 
be developed. The announcement 
was made at NYSBA’s 1952 annual 
convention at Spring Lake, New 
Jersey. 

More complete information was 
given at a press conference by the 
retiring president, William T. Tay- 
lor, vice-president of Bankers Trust 
Company, New York City. He said 

(CONTINUED ON PAGE 93) 
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Operating Shortcuts 


CHARLES S. CONKLIN 


In the past few months, Mr. 
CONKLIN, auditor of The First Na- 
tional Bank of Atlanta, Georgia, has 
been suggesting little operating 
economies and time-savers to BANK- 
ING’s readers. This is the final article 
in the series. 


CTIVITY figures are of importance 
to management in determining 
efficiency of operations and trends 
as well as item costs. A simple way 
to accumulate these figures is to 
weigh bundles of items on a scale. 
By a test count, you can determine 
the number per ounce or pound, and 
can easily convert the total pounds 
of items handled into the equivalent 
number of items. This will give a 
sufficiently accurate count for most 
purposes and will save many hours 
as compared with the system of 
measuring lists. 

In many banks a substantial per- 
centage of deposits are for cash 
only. If tellers’ machines are used, 
the tapes will record this fact, since 
the cash taken in will be the same 
as the deposit receipt issued. The 
teller, by segregating these “cash 
only” deposit tickets until the end 
of the day, can total them and send 
them to the proof department with 
a single cash ticket. This eliminates 
the handling of many cash tickets. 
The deposit tickets can be recorded 


Richard A. Booth, 
president of The 
Springfield 
(Mass.) _Institu- 
tion for Savings, 
chats with a jun- 
ior high school 
group which has 
just finished a 
tour of the 125- 
year-old bank. 
Guided trips for 
pupils have long 
been part of its 
public relations 
program 


in total in the proof department and 
immediately distributed to the book- 
keepers thereby saving a consider. 
able amount of proving and listing. 

Tellers’ cash tickets sometimes 
are missorted and find their way 
into the “out-clearings” transit let- 
ters or some other group of items, 
By using an oversized cash ticket, 
either wider or longer than the 
average check, such errors can 
usually be detected before the group 
of items is sent out of the bank. 
Then they can still be easily cor- 
rected. 


“Drops of Water" 


Not all of the little operating 
economies we have discussed can he 
utilized or adapted by every bank. 
In some banks none will be adapt- 
able; however, there is one “drop 
of water,” in the form of an admoni- 
tion, that every banker can utilize: 

Take the time, and make it pos- 
sible for others in your bank to take 
the time, to think each day about 
some of the little things that either 
make for a smooth and efficient op- 
eration, on the one hand, or, on the 
other, contribute to inefficiency and 
confusion. 

There is a lot of satisfaction in 
adding to and watching the cumula- 
tive effect of little improvements. 
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Legislative Calm—The Patman Report 


LAWRENCE STAFFORD 


ernment is making up a calm 

environment for the banking 
word, and with good luck this ab- 
sence of pressure should endure for 
the next several months. 

Congress, for its part, subtracted 
from the Defense Production Act, 
the standing authority which would 
have permitted the Federal Reserve 
Board to call back into existence 
both the Voluntary Credit Restraint 
program, and the rules requiring 
minimum downpayments and maxi- 
mum terms on consumer instalment 
loans. These programs can be re- 
activated only if Congress passes 
legislation authorizing them anew. 

For its part, the Administration is 
not pressing for any major changes 
in bank reserves, credit control, or 
other monetary devices. The absence 
of such proposals from the bank 
supervisory authorities also is noted. 


N signs suggest that the Gov- 


Supervisors Agree 


The trend toward a specific en- 
vironment was further illustrated 
by an agreement among the execu- 
tive committee of the National As- 
sociation of Supervisors of State 
Banks, the FDIC, the Comptroller of 
the Currency, and the Board of 
Governors of the Federal Reserve 
System. 

Heart of the agreement was the 
reassertion of the traditional pri- 
macy of responsibility of the vari- 
ous supervisory agencies for the 
banks under their jurisdiction as 
provided by law. In the case of state 
supervisory officials, the FR Board, 
and the Comptroller of the Cur- 
rency, the report and agreement re- 
quested these supervisors to take 
into account also the adequacy of 
bank capital from the standpoint of 
“minimizing the risks” of the FDIC. 

This agreement omitted any pro- 
vision that (1) the FDIC should in- 
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sist that a new bank, as a condition 
to FDIC insurance, should agree to 
carry always a capital ratio equal 
to the national average capital 
ratio, or (2) that bank directors 
must be convened to study the re- 
port of a bank examiner following 
the examination of the bank. 

It was the two latter proposals of 
FDIC which last fall raised a dis- 
pute between the deposit insurance 
agency and the state supervisors, a 
dispute which was aired in public 
last fall before a Senate Banking 
subcommittee. 

However, the committee proposed 
that a standing committee repre- 
senting the state supervisors, the 
FDIC, CofC, and FR Board, be es- 
tablished and meet at least semi- 
annually to consult on problems of 
common interest. 


Senator Cain Stops Savings 
and Loan Branch Bill 


Congress failed to adopt the legis- 
lation, favorably reported by Senate 
committee, respecting the chartering 
by the Home Loan Bank Board, of 


Republican 
smiles: General 
and Mrs. Eisen- 
hower, Vice-presi- 
dential candidate 
Senator Nixon, 
and Arthur E. 
Summerfield, 
right, of Michi- 
gan, new chair- 
man of the Re- 
publican National 
Committee. Sorry 
we couldn’t in- 
clude the Demo- 
crats’ ticket, but 
their convention 
hadn’t been held 
at press time 


branches of Federal Savings and 
Loan associations. This bill sought 
to require the Board to conform to 
the practice, in any state, followed 
by state law or state supervisors of 
state-chartered building and loan 
associations, respecting the approval 
of branches. 

In his capacity as “official objec- 
tor” for the Republican membership 
of the Senate, Senator Robert C. 
Hendrickson of New Jersey refused 
to allow this bill to pass by unani- 
mous consent. The real objection, 
however, came from Senator Harry 
P. Cain (R., Wash.), the latter re- 
vealed. He told BANKING that in his 
opinion the Federal savings and loan 
business had not been given an 
adequate hearing on this proposi- 
tion. 

Senator Cain made it clear that 
he wanted at least two hours to de- 
bate the bill if it came up. Since 
the session was so near a close, such 
time was not available and the bill 
died. The Senator raised the ques- 
tion as to whether this bill was not 
shackling the savings and loan asso- 
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ciations and discouraging the ex- 
pansion of “thrift institutions.” He 
said he was “not opposed” to the 
commercial banking industry. 

With respect to another savings 
and loan matter, Congress produced 
a different result. The big FNMA 
housing bill contained an amend- 
ment adopted by the Senate, which 
would have permitted the associa- 
tions to purchase FHA and VA mort- 
gages without regard to the 50-mile 
area restriction. This was: struck 
cut by the House Banking Commit- 
tee, and the amendment was sus- 
tained in conference. 

Representative A. J. Multer (D., 
N. Y.), a member of the House 
Banking Committee, disclosed to 
BANKING that he was the author of 
the amendment deleting the 50-mile 
exemption. 

Mr. Multer explained that in his 
opinion it was inconsistent with the 
“local thrift function” of the S&L’s 
to invest in mortgages far from 
their home offices. 


Bennett Would Liquidate 
Postal Savings System 

Senator Wallace F. Bennett (R., 
Utah) has started action which he 
hopes will lead ultimately to legisla- 


tion liquidating the Postal Savings 
system over a period of five years. 

“The conditions justifying the 
establishment of the Postal Savings 
system do not exist at the present 
time,” he told the Senate. 

The Utah Senator pointed out 
that the Comptroller General, in a 
report a few months ago, had made 
a similar suggestion. 

Senator Bennett’s bill was re- 
ferred to the Senate Committee on 
the Post Office and Civil Service. 
This committee, rather than the 
Banking Committee, has jurisdic- 
tion because it legislates on postal 
matters. The Postal Savings system 
is a part of the Post Office Depart- 
ment. 

Formerly a member of the Bank- 
ing Committee, Senator Bennett was 
“knocked off” that major committee 
when the Senate vacancy occasioned 
by the death of Senator Vandenberg, 
a Republican, was filled with a Dem- 
ocratic appointee from Michigan, 
Senator Blair Moody and the Re- 
publican ratio on this committee was 
reduced. Bennett was the newest 
member of the committee. It is the 
Utah Senator’s intention, should 
there be a GOP vacancy on the 
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Senate Majority Leader Ernest McFar- 

land, Vice-president Alben Barkley, and 

retiring Senator Tom Connally (chair- 

man, Senate Foreign Relations Com- 

mittee) shake hands on steps of Capital 
at adjournment of 82nd Congress 


Banking Committee, to return again 
to the latter committee. He is a 
former president of the National 
Association of Manufacturers. 


Patman Report Stirs Controversy 


While neither the Truman Ad- 
ministration nor the bank super- 
visory agencies left pending any 
major monetary proposals, such pro- 
posals were offered only a few days 
before the end of the session by the 
Patman committee. The nature of 
these proposals is such that they 
will arouse a warm controversy. 

The Patman committee is actually 
the Subcommittee on General Credit 
Control and Debt Management of 
the Congressional Joint Committee 
on the Economic Report. This sub- 
committee last fall issued extensive 
and elaborate questionnaires, and 
late in the winter held some three 
weeks of public hearings, all aimed 
at examining the nature of mone- 
tary and debt management prob- 
lems, and the effectiveness of devices 
for dealing with those problems. 

Both the responses to the written 
questionnaires and the record of the 
oral hearings have been published. 
What is new is the report with 
nearly three dozen findings as to the 
nature of monetary problems and 
recommendations on operation of 
mechanisms for dealing with them. 

These findings and recommenda- 
tions tend to group themselves 
roughly into two broad but not ex- 
clusive categories: (1) Those having 


to do with monetary policy, and (2) 
those having to do with the orgap. 
ization of monetary mechanisms, 


Monetary Policy 


There was little evidence tliat the 
Patman committee desired to weigh 
and pass judgment upon the dispute 
between the Treasury and the Fed. 
eral Reserve System prior to the 
accord of March 4, 1951. In fact, the 
committee played down the dispute, 
and inferred that its intensity was 
publicly magnified too much or, as 
the committee said, the differences 
“were rather small.” Each agency 
was trying to serve the public in. 
terest, the committee opined. 

In the opinion of the Patman com. 
mittee general monetary devices are 
superior along with fiscal policy to 
either selective credit controls, or 
price and wage controls, although 
the committee advised against aban- 
doning the latter devices under pres- 
ent circumstances. General credit 
control was viewed as the “primary 
and principal” means of promoting 
stability and high level employment. 

In the committee’s opinion, the 
value of monetary controls lies in 
their long run, rather than in their 
short run, results. Particularly the 
committee observed that the price 
system was a better system of al- 
locating national resources than 
selective credit controls. 


Organization of Mechanisms 


In its proposed structural changes, 
the Patman committee plowed into 
more controversial ground. 

It recommended committee that 
non-member banks should be re 
quired to maintain the same re 
serves as member banks, and have 
access to the Federal Reserve banks. 

Another proposal was that the 
Federal Reserve should have addi- 
tional powers to raise required re 
serves. 

Whether the Federal Reserve Sys 
tem is or should be “independent” of 
the Administration, the Committee 
viewed as a matter of “expediency.” 
It was inclined with reservations to 
accept the status quo, which it 
viewed not as independence from 
the Administration but independence 
within the Government. 

While it was apparent the com- 
mittee leaned toward giving the 
Board rather than the Open Market 
Committee responsibility for ope? 
market operations, it accepted the 
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preset relationship as a “useful 
link” between the Board and banks, 
but would reduce the number of FR 
bank presidents on the OMC rela- 
tive to the number of Board mem- 
bers. 

Independence of the Board was 
attacked obliquely. It was proposed 
that shortly after each new Presi- 
dent of the United States came into 
office, he should be allowed to des- 
ignate the chairman of the Reserve 
Board for a four-year term. 

Another suggestion along this 
line was that the General Account- 
ing Office should make a post-audit 
of the Reserve Board’s funds. Opera- 
tions of the 12 banks should also be 
subject to an “outside” audit, with 
the committee hinting that the GAO 
also should make this. 

Still another oblique shot at FR 
independence was the proposal that 
the budgets of the Federal Reserve 
Board and the 12 banks should be 
submitted annually to the Banking 
and Currency committees of the 
House and Senate for “such con- 
sideration and action as these com- 
mittees consider suitable.” 

The committee proposed that an 
advisory monetary council on do- 
mestic monetary policy be estab- 
lished “temporarily” by Executive 
Order. 

Another organizational proposal 
of the committee was that the terms 
of Board members should be re- 
duced from 14 to six years, with 
members eligible for reappointment, 
and for a reduction in the size of the 
Board from seven to five members. 

(This recommendation is having 
one tangible, concrete effect. In all 
probability the vacancy on the Board 
occasioned by the departure of 
Oliver S. Powell to become president 
of the Federal Reserve Bank of 
Minneapolis, will not be filled until 
after the Administration elected in 
November is installed. If the Presi- 
dent taking office in 1953 favors a 
smaller Board, no one will be named 
to the Powell vacancy.) 


Miscellaneous Proposals 


Several miscellaneous proposals 
were offered by the Patman com- 
mittee in its report. 

For instance, it was recommended 
that all dividends received from the 
Federal Reserve banks by member 
banks be subject to Federal income 
taxation. 

As anticipated, the committee 

(CONTINUED ON PAGE 98) 
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Legislation of Interest to Bankers 


pe following measures of inter- 
est to bankers were passed by 
the 1952 Congress. Some were 
awaiting Presidential signature 
when BANKING went to press: 

An act, increasing VA _ direct 
home loan authority by $125,000,000. 

A law broadening present autho- 
rity of Federal credit unions to in- 
vest in share accounts of Federal 
savings and loan associations; to 
include investment in share accounts 
of state chartered savings and loan 
associations and similar type insti- 
tutions insured by the Federal Sav- 
ings and Loan Insurance Corp. 

A measure extending to June 30, 
1954, the authority of the Board of 
Governors of the Federal Reserve 
System to purchase directly from 
the Treasury United States obliga- 
tions not exceeding $5-billion out- 
standing at one time. 


Tus “Defense Production Act 
Amendments of 1952” extending 
price and wage-salary controls to 
April 30, 1953; exempting, effective 
July 30, 1952, enterprises having 
eight or less employees from wage 
and salary controls, except for such 
enterprises as the President deter- 
mines would be unstabilizing; ex- 
tending real estate credit controls 
(but not consumer credit or volun- 
tary credit controls) to June 30, 
1953, subject to earlier decontrol 
under complicated formula; extend- 
ing rent controls to March 31, 1953, 
but on “local option” basis after 
September 30, 1952; and extending 
allocation and priority powers to 
June 30, 1953. 

A law permitting national banks 
in Alaska, Hawaii, and the Virgin 
Islands to carry four-fifths instead 
of three-fifths of their required re- 
serves as balances with certain 
mainland national banks. 

An act providing that in the case 
of mergers of two or more national 
banks, or of one or more state banks 
with a national bank under the 
charter of the latter, the dissenting 
shareholders of the absorbing bank 
have no right to receive cash for 
their shares. Dissenting sharehold- 
ers of the bank or banks absorbed 
in the merger would continue to be 
entitled to receive cash. 

A measure clarifying Public Law 
706 of the 81st Congress relating to 
conversion of national banks into, 
or their merger or consolidation 
with, state banks. 

A law easing capital requirements 


for membership in the Federal Re- 
serve System and for establishment 
of branches of national banks and 
state member banks. 


A LAW increasing FHA mortgage 
insurance authorization by addition- 
al $400,000,000; increasing FNMA 
advance commitment authority by 
additional $900,000,000; increasing 
direct Federal aid for defense com- 
munity facilities and services by ad- 
ditional $40,000,000, and for con- 
struction of temporary defense hous- 
ing by additional $50,000,000, and 
making several technical amend- 
ments to the defense housing laws. 
Authority for the Secretary of Agri- 
culture to make direct loans and 
grants for construction or improve- 
ment of farm housing is extended 
for one year to June 30, 1953. Fed- 
eral savings and loan associations 
are permitted to purchase FHA or 
VA insured home mortgage loans 
without regard to 50-mile area 
limitation. 

A measure providing the same 
basis for insurance by Federal Sav- 
ings and Loan Insurance Corpora- 
tion of share accounts of public offi- 
cials (who have legal authority to 
invest public funds in their custody 
in shares of insured savings and 
loan associations) as for insurance 
by FDIC of deposits of public funds 
by public officials acting in their 
custodial capacities. 

Extending to veterans who have 
served in the Armed Forces since 
June 26, 1950, educational and loan 
benefits similar to such benefits pro- 
vided World War II veterans under 
Servicemen’s Readjustment Act. 


|, nen of the Social Security 
Act to increase old age benefits for 
both presently retired persons who 
are receiving benefit payments and 
for employed persons who have not 
reached retirement age. Average in- 
crease in monthly benefit payments 


is about $5. No increase in social 
security taxes is involved. 

The following three 
bills failed to pass: 

S. 2564, imposing restrictions on 
establishment of branches of Fed- 
eral savings and loan associations. 

S. 3312, proposing the elimination 
of the Postal Savings System. 

H. R. 6504, providing for the con- 
trol and regulation of bank holding 
companies. 


important 


J. O. Brott 
General Counsel, A.B.A. 
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The Ingredients of Self-Confidence 


DONALD A. LAIRD 


Dr. LairD is a well-known advisor on phychological 
problems in industrial relations. He has written several 
articles for BANKING. 


dence and freeze up when new people are around.” 
Blanche R’s face was long as she told about her 
dissatisfaction with herself. 

“I try to make myself confident,” she continued, 
“but it doesn’t work. Why do I have to be the only 
person in the office who lacks self-confidence?” 

Blanche R. may not have suspected that almost half 
the people in the office felt much the same way. Or that 
she has plenty of distinguished company. General U. S. 
Grant was shy; with friends he did most of the talk- 
ing, but as soon as a stranger entered, the short gen- 
eral, who could not tell one tune from another, turned 
shy. He would stop talking, and silently run his fingers 
through his reddish-brown whiskers. 

The prevalence of low-self-confidence was discussed 
at a recent national meeting of personnel directors. 
One told about his firm’s campaign to find employees 
who might be trained for supervisory and executive 
positions. The company wanted 400, but less than 
four dozen applied from their 120,000 employees. 


oad fe all right with my friends, but I lose confi- 


“Maybe I Wouldn't Make Good" 


Workers who seemed to be promotional material, 
but who had not applied, were then interviewed to 
learn why they did not take advantage of this oppor- 
tunity. 

“Maybe I wouldn’t make good. I'll be safer if I 
stick to this job I know I can do,” many of them said. 
“T don’t want any extra responsibilities,’ was another 
reason. 

Most of their reasons for preferring to stay put at 
routine jobs with no future were expressions of under- 
confidence in themselves. 

Other personnel directors confirmed that company’s 
experience. They bemoaned the hosts of men and 
women who could do higher grades of work if they 
only had confidence in themselves. Even high salaries 
are not enough to overcome this fear of failure at the 
thought of tackling something new. 

How many people lack self-confidence? Dr. Herman 
H. Remmers has found that 20 out of every 100 chil- 
dren in the seventh grade report “I need to develop 
self-confidence.” And still more lose confidence as they 
grow older. By time they are high school seniors, 41 
out of every 100 will say they need more confidence. 


“What I Need Is More Self-Confidence" 


Under-confidence spreads after high school, too. 
Other investigators have found that 49 out of 100 high 
school graduates who are in their twenties say, “What 
I need most is more self-confidence.”” Thus the odds 


44 


are about even that the typical young adult lacks the 
confidence to be sold on himself as he starts to work. 
(There is only one chance in 7,000 that the same per- 
son will be hit by lightning.) 

The 50-50 chances of lacking self-confidence are 
altered by various circumstances. For instance: 

Men are more likely to be confident than are women. 
Farm people are more likely to be confident than city 
folks. White-collar people are less likely to be confi- 
dent. Orphans are less likely to be confident. 


The Primary Personality Traits in Self-Confidence 


When people are pestered by under-confidence they 
usually feel it is the most prominent thing in their 
personalities—the way people fret more about their 
red noses than the colds that cause them. It may be 
difficult to believe that self-confidence is not a unitary 
trait in human nature. 

According to Dr. Raymond B. Cattell’s researches, 
there are some 16 primary personality traits (usually 
referred to as PPT). Self-confidence is not one of 
these PPT, although it may be a surface indication 
of PPT in some people. Self-confidence is shown chiefly 
by these three PPT :* 


PPT A— 
PPT E— 
PPT H— 


Participating 
Dominant 
Adventurous 


.... Withdrawing 
Submissive 
....Fearful 


Self-confidence, as an expression of underlying PPT, 
can be compared to the symptoms of the common cold. 
A cold makes some people sneeze, cough, and have 
husky voices. Others show no visible symptoms, but 
have aching muscles and heads, and dragged-out feel- 
ings. In like fashion, some people show PPT A by 
also having a lack of confidence, while others have the 
same withdrawing PPT without any lack of confidence. 


* You will find more detail about all the PPT in Chapter 19 
of our book, Sizing Up People. 


PARTICIPATING 


DOMINANT 


ADVENTUROUS FEARFUL 
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Albert Einstein, for example, is on the withdrawing 
side, but he does not have low self-confidence as a 
surface symptom of it. Joel Chandler Harris, author 
of the famous Brer Rabbit and Uncle Remus stories, 
was the same but different. He was shy and lacked con- 
fidence in the seventh grade, and stayed that way 
through life. As a seventh grader, he jumped from 
a back window at home to avoid facing visitors. And as a 
celebrity he skipped out of New York rather than face 
a dinner in his honor. His low self-confidence was 
founded mostly on the PPT of withdrawing, with some 
fearfulness, and practically no submissiveness involved. 

Under-confidence is not likely to change much 
through the years when it is an expression of PPT. 
Like those people who seem born to be susceptible to 
catching colds. 

It is probably safe to estimate that only about one 
person out of 10 can blame his PPT for making him 
under-confident. These one-in-ten have to learn to live 
in happiness with themselves as they are, just as some 
have to put up with colds. 


Sincere Shyness Safer Than Phoney Confidence 


Since we now understand that under-confidence is a 
symptom of something deeper, it is not surprising that 
little headway is made to improve confidence when it 
is tackled head on. Might as well try to stop nose 
drizzle during a cold by putting a clothespin on the 
nostrils. What needs to be treated is the underlying 
cause of the low confidence. 

Well-meaning friends often tell the under-confident 
person to pretend he is confident. This “common sense” 
treatment seldom works. It is more likely to give one 
a bluffing attitude of over-confidence that is worse in 
the long run than low confidence. That was one thing 
wrong with Hitler. As Catherine the Great observed, 
“It is better to be, than to seem and not be.” 


"This | Can Do—That | Can't" 


We may be confident when tackling some things, 
but lack confidence for trying others on the same day. 

“I am a self-confident person when I am on the plat- 
form with my violin on my shoulder,” said Fritz 
Kreisler, “but I am a shy person in everyday life. 
When I go into the subway train, I am the last to get in 
and the last to get off.” 

The confident person is not sincerely confident in 
everything. He is certain of his ability to handle some 
tasks, but he does not belittle himself because he can’t 
do everything. Instead of being tantalized by the 
thought “Perhaps I can’t do it,” his philosophy leads 
him to think “There are many things I can do, but 
not this—so what of it!” 

A big gain is made in confidence when one under- 
Stands and cooperates with its ups-and-downs. It is 
not normal to be confident in everything, or all the 
time. The rare person who seems to be always con- 
fident may just have hypnotized himself into an un- 
healthy mental condition, or be too thick-headed to 
know his limitations. 


The Roller Coaster of Confidence 


You probably have noticed that self-confidence is 
not a fixed quantity in people. One may be confident 
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today, and lack it tomorrow—like the up-and-downs 
of a roller coaster. 

John Burroughs, the Catskill farm boy who became 
a famous naturalist, said he was confident during the 
daytime, but not at night. So he cooperated with his 
natural tendencies and let the daytime dominate his 
life. 

By taking advantage of his self-confident moments, 
soft-voiced John Burroughs steadily climbed to great- 
ness. John used his eyes to read and educate himself, 
and to study nature. 


Self-attitude Related to Confidence 


Self-confidence is a soup-to-nuts term, a catch-all 
used for a hodge-podge of attitudes which are usually 
related in one way to each other. Here are some 
phrases used for different aspects of confidence, ar- 
ranged in columns to show how over-confidence and 
under-confidence are mostly extreme manifestations 
of the same characteristic: 


Over-confident Self-confident 


Under-confident 


audacious 
indiscreet 
presumptuous 
brazen 
headstrong 
hasty 
conceited 


poised shy 

composed bashful 
self-forgetful self-conscious 
unruffled embarrassed 
decisive indecisive 
self-reliant hesitant 
self-assured inferiority feeling 
arrogant self-possessed stage-fright 
insensitive serene worrisome 

rash venturesome timid 


Those attitudes overlap and become as mixed up 
as a veal stew. Probably no two people have the same 
mixture in their confidence; it has to be analyzed in 
each person’s make-up. A clue to the cause of the 
individual’s under-confidence is given by noting the 
assortment of those characteristics he has. 

Under-confidence is helped most when all the feel- 
ings toward oneself and life in general have been 
tuned up. The self-feelings need to be put in proper 
perspective to relieve the inner tensions of which low- 
confidence is just the most annoying symptom. People 
who try to pretend they are more confident usually 
end up under the over-confident column, and are worse 
off than when they started. 

Low self-confidence is just a way of thinking about 
oneself. 
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A.B.A. Stamp Goes to Moscow and Back 


{nee adventures of a stamp col- 
lector’s cover that went to Mos- 
cow wearing, among other postage, 
an A.B.A. commemorative stamp, 
picked up a philatelic contribution 
from the Russian censor, and then 
came back to the sender, are related 
to BANKING by George L. Kerns of 
Spring Hill, West Virginia. 

Mr. Kerns says that on the occa- 
sion of Hawaii’s postage stamp cen- 
tennial, April 1, 1951, he prepared 
several covers for cachet and servic- 
ing. On one, directed behind the Iron 
Curtain, he affixed stamps of old 
Russian vintage taken from his col- 
lection. One was the 1929 commem- 
orative portraying “Red Cavalry in 
Polish Town After Battle.” It had 
received in Russia, more than 20 
years ago, a peculiar red ink can- 
cellation. The other three stamps 
were red commemoratives, issued in 
1919 for the Russian Army of the 
North. 

“On the other side of the cover, 
for propaganda effect,” says Mr. 
Kerns, “I purposely affixed the sym- 
bol of a ‘capitalistic system,’ namely 
the U. S. ‘bankers’ stamp’ with its 
symbolism of individual enterprise 
and personal freedom. Then scotch 
tape was applied to prevent its re- 
moval or defacement. 

“T addressed the cover to a bona 
fide Russian, in care of the Amer- 
ican Embassy in Moscow. This per- 
son, to my knowledge, had lived in 
China during World War II, al- 
legedly as an immigrant. 

“In its travels the cover received 
the beautiful cachet of the Hawaii 
Centennial and the splendid servic- 
ing at Honolulu, and then was flown 
to Moscow to await its fate. 

“The Russian censor was curious 
and inspected the contents. His rub- 
ber stamp in rectangular form ap- 
pears immediately below ‘Air Letter’ 
on the front of the cover, and also 
in a circular cancél on the reverse 
side, indicating that the letter had 
been opened and read. 

“While the air letter sheet was 
thus open, the censor, with motives 
of his own, tucked in a canceled 
Russian stamp featuring the ‘Spaa- 
ski Tower, Kremlin’ with its enor- 
mous red star towering aloft, 
perhaps to offset my bankers’ com- 
memorative! He then resealed the 
cover in its original form. 
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This is the reverse side of the letter that went to Moscow and back. The 
A.B.A. stamp is in the center, the Russian censor’s contribution at the right 


“Imagine my amazement when 
examining it later to discover that 
a canceled Communist stamp had 
been enclosed! Should this be fur- 
ther scrutinized as possibly bearing 
a cryptic message from Red Para- 
dise to a potential ‘fellow traveler’ 
in the U.S.A.?” 

Mr. Kerns affixed the censor’s con- 
tribution to the back of the cover 
for display near the A.B.A. stamp. 


“The cover on its return,” he con- 
tinues, “passed through Finland, a 
small but valiant bulwark of free- 
dom, and there accumulated, as if 
the unknown donor sensed the situ- 
ation, a much-appreciated Suomi 
stamp and Helsingfors cancel. It 
can happen once in a lifetime.” 

The Honolulu Advertiser pub- 
lished an editorial commenting on 
the incident. 


Economics Down to Earth 


R ALPH E. PETERSON, cashier of the 
Farmers State Bank, Ridgeland, Wis- 
consin, tells us about an educational 
project originated by bankers in his 
section. 

Briefly, these bankers are arrang- 
ing to publish a four-page monthly 
folder, “You and Your Bank,” which, 
they hope, will appeal to the farmer, 
the small businessman, the high 
school student, the housewife. 
Edited for the readers’ “informa- 
tion, business counsel and entertain- 
ment,” it will talk about banking, 
banking’s relations with the com- 
munity, loans, taxes, government, 
insurance, legal questions—all at 
the grassroots level and in grass- 
roots words. 

It will avoid, says Mr. Peterson, 
“all timely topics, trends, forecasts, 


analyses, figures, statistics. The sub- 
ject matter is all in the class of 
textbook material, as good five years 
from now as today.” 

Suggested distribution is to cus- 
tomers with their statements, as di- 
rect mail pieces, and to schools. The 
state superintendent of schools has 
approved the program. 

Departmental features will cover 
everyday economics, interesting 
court cases, legal questions, items on 
bank operations, and insurance. 


A trial issue set the keynote: 

In this series of informal “talks” 
with you, we are passing on to you 
general and banking information that 
we believe may be of help to you in 
conducting your own affairs. Your 
bank grows and prospers only 
through your growth and prosperity. 


BANKING 
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A Businessman Helps France Recover 


An Interview with Premier Pinay 


HERBERT BRATTER 


During the course of a European 
trip this summer Mr. BRATTER had a 
talk with Antoine Pinay, the small- 
town, conservative businessman who 
is premier and finance minister of 
France. The interview is reported 
herewith. 


ParIS 

T is an interesting fact that in 
] the major countries of Western 

Europe — Britain, France and 
Italy—the governments are in the 
hands of conservative-minded leaders 
even though they govern with slim 
parliamentary majorities. Radical 
opponents are being kept at bay. 
Particularly interesting of late have 
been developments in France, under 
the firm hand of Premier and 
Finance Minister Pinay. To the 
French leader we put two questions 
which, with his replies, are given 
below. 


What have been your government’s 
chief problems and how are you 
tackling them? 


At the time my Cabinet was estab- 
lished, France was in a critical eco- 
nomic and fiscal position. The 
Treasury had great difficulties to 
overcome a budget which had not 
been adopted. Prices, which had 
been restrained for a while, showed 
anew an upward movement and ran 
the risk of endangering the equi- 
librium of wages and prices. The 
problem of stabilizing prices seemed 
to us to control all others. 

The first action taken by the 
Government was to eliminate any 
ground for a price rise and to pro- 
ceed, through negotiation with pro- 
fessional circles, to the immediate 
application of a number of price 
declines. Thanks to the work car- 
tied on since March, the steady rise 
of the preceding months gave place 
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to a fall of prices exceeding 5 per- 
cent in the aggregate. 

In the meantime, the Government 
was in a position to insure passage 
of the finance bill. Parliament was 
against any increase in taxes. In- 
deed, the tax burden which the 
French people support is in fact, 
contrary to the prevalent mistaken 
belief, much heavier than the 
charges imposed on taxpayers in 
various other countries. 

The Government, rather than 
aiming at increasing taxes, which 
might cause a rise in prices, has in- 
sured budget balance through a re- 
duction in the first place in all pub- 
lic expenses. The cuts were drastic 
and even bore upon such significant 
sectors of the economy as recon- 
struction and the production of 
equipment. However, they were not 
adequate to secure a balance of 


M. Pinay 


WORLD WIDE 


receipts and expenditures. As far 
as essential investment outlays are 
concerned, the financing has been 
based upon borrowing. Calls on 
savings are proper for productive 
purposes and are possible when con- 
fidence has been restored. Such con- 
fidence has been recorded from the 
very establishment of the Govern- 
ment by the favorable results of the 
bill issues essential to our Treasury. 
This confidence has permitted the 
issue of a great long-term loan. 

The propitious circumstances for 
such a step were insured by twofold 
means. A financial amnesty allowed 
French people who had previously 
accumulated illicit assets to produce 
their reserves in broad daylight 
without fear of penalties from the 
fiscal authorities. On the other 
hand, the loan agreement assures 
applicants for the new 31% percent 
issue that their assets will be pro- 
tected against any further deprecia- 
tion. 

The French people rapidly under- 
stood that this policy of monetary 
stabilization was the most suitable 
for safeguarding their purchasing 
power. Strikes have been scarce 
since March. The few scattered 
demonstrations whose echoes you 
perceived were the achievement of 
a few political agitators who have 
been prosecuted, not of the working 
classes who disapproved of them. 

The present policy rests indeed on 
the cooperation and selfcontrol of 
all, to insure common prosperity 
through liberal policies and to avoid 
social disorder and financial diffi- 
culties. 


What about France’s dollar prob- 
lem: will it be overcome? How? 


France, which fully appreciates 


(CONTINUED ON PAGE 118) 
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Better Bank Public Relations 
BY MAIL 


How to Make the Most of X-Million Opportunities 
for Better Letter Relations 


WILLIAM H. BUTTERFIELD 


lic relations letters have been submitted to this de- 

partment by banks from Maine to California. 
These letters represent large banks and small ones, in 
metropolitan areas and small towns, in industrial cen- 
ters and agricultural communities. 

These hundreds of letter specimens utilize a variety 
of opportunities for public relations by mail. All of 
them, however, have the same basic purpose—building 
the goodwill and confidence of customers. 

Some of the best letters have been presented in these 
columns; others will appear in the months to come. 
But the presentation of outstanding examples is only 
one purpose of this department. Equally important is 
the analysis of common faults that reduce most bank 
letters to the level of mediocrity. 


ly recent months several hundred examples of pub- 


Trite Language Makes Dull Letters 


One of the most costly correspondence faults is the 
use of hackneyed expressions. In this age of stream- 
lined efficiency—of electric-eye doors, escalators, air 
conditioning, dictaphones, and electric typewriters— 
no bank can afford to write to its customers in the 
business-letter language of 1890. Yet many bankers 
are still cramming their letters with the trite expres- 
sions listed below. These pompous phrases make their 
user sound like a “stuffed shirt.””’ They bore the reader 
and kill his interest. 

Here are a few of the old “rubber-stamp” expressions 
that appear in hundreds of letters each day. Let’s ex- 
amine them in the light of logic and common sense: 


as a matter of fact—A superfluous expression that™ should be 
omitted. The reader naturally assumes that 
any statement you make is a fact unless you 
offer it as an opinion, assumption, or possi- 
bility. 

as per your request ) These expressions are stilted 

complying with your wishes { and wordy. Instead, say as 

in accordance with your wishes f requested, as you request, or as 

in compliance with your request} you wish. 

at your earliest seuabelencet Two relics of the quill-pen age. 

your reply by return mail { Say please let me know soon (or 

promptly), or your prompt reply. 
beg to state (or suggest, remain, etc.)—Don’t beg! Just say it in 
a clear, direct way. 


48 


contents duly noted—Trite and meaningless. The reader has a 
right to assume that you have digested the 
contents of any previous correspondence 
before writing your reply. 

enclosed herewith please find\ Two of the oldest “rubber-stamp” 

please find enclosed expressions. Instead, say enclosed 

is or I enclose. 

for your information I might explain—Six words wasted in ex 

pressing the obvious. Why 
else would you explain? 

it has come to my attention—Six more words wested in pointing 

out the self-evident. If it had not 
come to your attention, how could 
you comment on it? 

let me call your attention \ Why waste four or five words in ask- 

may we call your attention} ing the reader’s permission to dosome- 

permit me to state } thing that requires no permission— 
something you are about to do any- 

way without awaiting his reply? 
under separate cover—A stuffy, verbose expression. Say sep- 

arately, or by parcel post, by express, ete. 

wish to call to your attention \ These business letter “chest- 
wish to take this opportunity to say{ nuts’’ waste the reader’s time 
and give your letter a pom- 
pous tone. Avoid the wordy 
preamble and get to the 


oint. 
your communication of recent i~ie specific. Say your letter of 
June 10 or your telegram of 

May 4. 


Charlie Cliche Dictates a Letter—The Wrong Way 


The mechanical man who relies on a procession of 
trite expressions in writing to bank customers has one 
set of phrases for every occasion. Here is the way he 
thanks a new customer for opening an account: 


Dear Mr. Smith: 


We wish to take this opportunity to say that we ap- 
preciate the privilege of serving you. 

May we call your attention to the many service facili- 
ties of this bank, and express the hope that you will avail 
yourself of the opportunity to make use of them. We 
shall endeavor to merit the pleasure of your patronage 
in connection therewith. 

Please find enclosed a pamphlet in reference to the 
above, which we hope will merit your kind attention. It 
will be our endeavor to serve you at all times in accord- 
ance with your wishes. May I say, too, that both the 
writer and his associates in this bank will be pleased to 
be of assistance at any time in the future. 

Thanking you in advance and assuring you of our 

(CONTINUED ON PAGE 112) 
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Britain Short of 
Young Bankers, 


Too 


F. BRADSHAW MAKIN 


Mr. MAKIN, an English writer on 
economic subjects, has contributed 
frequently to BANKING. 


British banks are advertising 

for employees. It seems almost 
incredible to those who recall the 
days when, to obtain a post in a 
bank, one needed the right introduc- 
tion and the correct social back- 
ground, and an unimpeachable char- 
acter. Those were the days when 
every bank officer, from junior to 
manager, wore a black coat, striped 
trousers, stiff white collar, and the 
proverbial bowler hat. Laxity in 
dress was unpardonable and any 
culprit was severely censured. All 
that remains of the old regime is the 
demand for a sound character and 
a good general education. 

The hard force of economic facts 
has compelled the banks to face 
realities. The situation is that banks 
have been losing staff and failing to 
recruit new because the salary scale 
has become unattractive. In prewar 
days the average bank clerk enjoyed 
a salary considerably higher than 
the ordinary clerical worker; fur- 
thermore, his job was pensionable 
and his status almost that of a pro- 
fessional man. Increases in salaries 
were made during and since the war, 
but these have not been on a com- 
parable scale with those granted in 
trade and commerce generally. The 
inevitable result is that juniors will 
not enter the bank service, and those 
bank men of the age group 20 to 26 
have been resigning to take up other 
posts. In Britain it was rare for a 
bank man to resign. Apart from a 
few exceptional cases, a man entered 
bank service at 16 years of age and 
Stayed put until he retired on pen- 
sion at 55 to 65. There has been a 
growing discontent among bank of- 
ficers over 40 who find their salaries 
inadequate for the position they are 
expected to maintain, but who feel 


fr: the first time in history 


August, 1952 


A British bank 
advertises for 
employees 


NATIONAL PROVINCIAL BANK 


LIMITED 


The Bank, which has over 1.200 Branches. has vacancies for boys 
and young men between the ages of 16 and 25 who are attracted toa 
sareet which, being interesting and of value to the community, also 
provides ample and attractive possibilities of promotion for those 
with ambition and enterprise, 


EDUCATIONAL STANDARD 


The General Certificate, or an equivalent. including passes in 
English and Mathematics. 


REMUNERATION 


At present this commences in London at £237 p.a. at age 16 and 
increases annually on a graduated basis. subject to satisfactory 
-eports, to £710 p.a. at age 31. (In the country these figures are 
-50 p.a. less) Beyond this. there is great scope for those whose 
efficiency and sense of Tesponsibility are proved. 


TRAINING AND PROSPECTS 


Entrants are given tull opportunity to equip themselves for all 
the responsible banking posts including management. and are 
specially encouraged to develop personality, initiative and self- 
expression. Those showing particular merit are singled out early in 


their carcers for special train:ng. 


HOW TO APPLY 


Details of the full terms and conditions of service. which embrace 
many attractive features, may be obtained frm the Manager of the 
nearest Branch or from 


The Staff Controller, National Provincial Bank Lfd.. 
15, Bishopsgate, London, E.C.2. 


Applications for entry from candidates aged 18 and over can 
only be considered subiect to Ministry of Labour approval. 


loath to leave the service, with its 
security and pension right, for a job 
in industry. Many of these men have 
become rather bitter and feel they 
have received a raw deal. 

There is, however, a marked sense 
of loyalty about the British bank 
officer, and, though the National 
Union of Bank Employees, a trade 
union affiliated with the Trades 
Union Congress, has been working 
hard for recruits, it has only suc- 
ceeded in persuading about 35 per- 
cent of the bank clerical staff to join 
its ranks. As a consequence, the Na- 
tional Union, in its negotiations with 
the bank controllers, cannot bring 
much weight to bear with only a 
35 percent representation. There is 
also in being in each bank a bank 
officers association, a form of inde- 
pendent internal trade union com- 
posed of the bank men themselves, 
who also press for improved condi- 
tions, etc. 

To meet the situation the banks 
have agreed upon new basic salary 
scales, and these were introduced in 


April of this year and made retro- 
active to January 1952. A male en- 
trant at the age of 16 will commence 
at $476 per annum ($2.80 = £) ris- 
ing to $756 at 21, $1,386 at 27, and 
to $1,580 at 32. In addition a bonus 
of 10 percent, payable in two half- 
yearly instalments of 5 percent each, 
will be paid, so the maximum basic 
salary at the age of 32 will be $1,738 
per annum. This figure, however, 
will be increased by merit payments 
and special increases for posts of 
extra responsibility. Though the 
$1,738 is the maximum basic rate, 
it is really the minimum sum that 
any bank clerk of that age will re- 
ceive. 

In the case of female staff the 
commencing basic rate at 16 is $476, 
rising to $756 at 21, $1,148 at 32, 
and reaching the maximum of 
$1,288 at 41 years. In each case the 
10 percent bonus is payable in addi- 
tion. 

While the foregoing scales will 
probably attract new entrants to the 

(CONTINUED ON PAGE 85) 
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No More Bond Financing in 1952 


HE Treasury closed the fiscal year on June 30 with 
7 balance in the general fund of $6,900,000,000. On 

July 1 $4,250,000,000 was added as the 2% per- 
cent bonds were paid for. In spite of an expected heavy 
deficit for July and August, which may be more than 
$4,000,000,000—it was $2,500,000,000 for these months 
last year—no further Treasury cash financing is looked 
for until the early fall. The job has been done. What 
more will be needed before the end of 1952 is almost 
certain to be provided by tax anticipation certificates 
to mature in March and June of next year. 


Market Outlook 


This means that the market for Government securi- 
ties will now go back to its relationship to funds avail- 
able for investment and the amount of these funds 
will depend on the continuance of the capital require- 
ments of industry. Such requirements can take the 
form either of bond issues or business loans. A really 
strong market could be expected only if capital re- 
auirements decreased sharply. This is not currently 
anticipated. A seasonal increase in business loans would 
be the normal expectation. Country banks as a group 
are maintaining their loan portfolios at peak figures. 
Their earnings are today largely derived from loans. 
There is little indication that banks as a whole will 
be buying longer Governments for investment income 
for some time. They are doing too well with the rates 
now obtainable for the short term and it is these shorter 
term issues which they still prefer for their secondary 
reserves. 

Individual banks and particularly those with very 
small amounts of longer time issues may here and there 
shift into the newly eligible 244s 67/62 and 214s 62/59, 
but by and large no wave of purchases is at all likely. 

The prospect for some months seems to be for the 
maintenance of market prices at very close to present 
levels. 

Considering the new offer of 23g percent bonds, the 
refinancing of the July 1 certificate maturity, and the 
usual money flow incidental to the June 15 tax date, 
the Open Market Committee was able to stay pretty 
well on the side lines as a neutral observer of the 
market. The portfolio of Government securities rose but 
only $291,000,000; not very much in relation to the 
$22,273,000,000 held on May 28. The increase was en- 
tirely in holdings of certificates and the amount was 
the net from about $600,000,000 of the July 1 certificates 
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acquired in advance of maturity and sales of slightly 
over $300,000,000 of longer term certificates for which 
there was considerable demand in the market. 

The minor amounts of Treasury bills held fluctuated 
slightly from week to week as repurchase agreements 
with dealers were made or canceled. Such agreements 
resulted from the generally tight money conditions for 
the month which saw the average rate at which new 
Treasury bills were sold range from 1.626 percent on 
June 16 to 1.788 percent on June 30. Nevertheless, the 
Open Market Committee simply let matters take their 
course, presumably on the assumption that the extreme 
lack of Federal funds would not last long, and that 
July might be expected to repeat the January experi- 
ence, when bill rates showed a sharp drop from the 
December peak of 1.88 percent. 


The Treasury Gets the Money 


Almost completely unsuccessful in obtaining non- 
bank money during May to meet the contemplated 
deficit by offering a nonmarketable 234 percent bond 
for cash and in exchange for four outstanding issues 
of 2% percent bonds, the Treasury was forced to 
devise an offering which would get the money wherever 
the money came from. It did so. 

On June 10 came the news that “an intermediate 
term bond in the amount of $3,500,000,000 or there- 
abouts” would be offered on June 16. On June 12 it 
was announced that “non-bank subscriptions will be 
accepted without limit and will be allotted in full” to 
be accompanied by a payment of 10 percent of the sub- 
scription. Bank subscriptions were limited to the total 
of capital, surplus, and individed profits. Bank sub- 
scriptions up to $100,000 were guaranteed full allot- 
ment. Larger amounts were subject to allotment “on 
a percentage basis.” 

On June 16 came the final details. A 2% percent 
fully marketable bond dated July 1, 1952 and due July 
1, 1958, with no option for prior call—an issue ob- 
viously fitted to the requirements of commercial bank 
portfolios and practically certain to command at least 
a modest premium. That the Treasury fully expected 
a spate of subscriptions was indicated by the warning 
in italics in the official circular that subscription books 
“may be closed at any time without notice.” 

At this point the lid of the speculative pot, which 
had had no chance to boil since the Victory Loan in 
December 1945, blew off with the following result. 
Take a look. 

Nonbank subscriptions allotted in full 
Commercial banks 

(no more than $100,000 to any bank) 

Government investment accounts 


$3,642,000,000 


507,000,000 
100,000,000 


Total. $4,249,000,000 


Apparently commercial banks subscribed to about 
$8,000,000,000, as total subscriptions aggregated al- 
most $11,700,000,000. The total would have been more, 
much more, had the subscription books not been closed 
on the night of the day they were opened. Only about 
5,000 of the 14,000 commercial banks got their sub- 
scriptions in under the wire. 

Just why the Government investment accounts were 
allotted bonds is not quite clear, but the $100,000,000 
they did receive would not have gone very far spread 
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over {he 5,000 subscribing banks—so why bother? 


Theoretically Perfect 


The objective of the Treasury Department to keep 
from inflating bank deposits by getting the money from 
nonbank sources was—on the face of the results—fully 
obtained. Nonbank subscriptions took more bonds 
than the amount originally offered. When they paid 
for them their deposits in the banks would be reduced 
by transfer, in large measure, to Treasury tax and 
loan accounts which in turn would be drawn down as 
the Treasury paid its bills to others, who in turn would 
put the money back in the banks. Net result: no rise 
in deposits. Over $3,500,000,000 had been lying around 
looking for investment; 234 percent was just what 
these funds had been looking for. (They wouldn’t 
take 234 percent a month earlier.) Oh yeah!! 


Practically Something Else Again 


Actually subscriptions from nonbank sources were 
paid for either by (1) borrowing the money, or (2) 
selling something else. How else could it be done? 
If the money was borrowed, bank deposits would rise 
to the extent of the loans made. If something else 
was sold somebody else would have to buy what was 
sold. Who are those somebodies? Today they do not 
exist so the trail leads inevitably to the Government 
portfolio of the Federal Reserve System. This financ- 
ing is a repetition of the war loans when commercial 
banks finally acquired substantial amounts of the new 
bonds from nonbank subscribers, paying some premium 
for them and getting the reserves necessary to permit 
the purchase as the Open Market Committee increased 
the size of the Federal Reserve portfolio of Govern- 
ment securities. 

Assuming that between half and two-thirds of the 
$3,600,000,000 23g percent bonds taken by nonbank 
subscribers find their way into bank portfolios, only 
about $350,000,000 to $500,000,000 of additional re- 
serves would be needed. An increase of that size in 
the Federal portfolio would not be seriously inflation- 
ary. It can be safely assumed that, once the nonbank 
investors (?) have liquidated their loans and taken the 
profits made possible because of commercial bank de- 
mand for the bonds, the Open Market Committee will 
do what is needed to provide the banks with additional 
reserves. 


A Well-Balanced Market 


Once the subscription books for the new 2% per- 
cent bonds had been closed, a “when issued” market 
of about 10034-10014 was quoted, and—before the pay- 
ment date on July 1—became very active. So much 
so that the issue was the only one quoted by dealers 
with only a 2/32nd spread between the bid and asked 
prices. Contrary to general expectations, there was 
not a flood of selling orders from free-riders. At first 
bank buyers were cautious, expecting that the weight 
of. sales would make the bonds available at perhaps 
1001, but, as sellers appeared unwilling to take so 
small a profit, buying orders developed and what were 
offered were quickly absorbed. Moreover, subscribers 
had in many cases been able to make loans not only for 
the 10 percent initial requirement, but for the full 

(CONTINUED ON PAGE 104) 
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Investment Markets 


H. EUGENE DICKHUTH 


The author is a financial writer on the staff of the 
New York Herald-Tribune. 


i states and municipalities placed a record volume 
of about $2,500,000,000 in bonds on the market in 
the first half of 1952. This compares with approxi- 
mately $1,200,000,000 in the first six months of last 
year. 


Cccemmncuat. banks were substantial buyers of muni- 
cipals in the first half. Bank of America added more 
than $100,000,000 to its portfolio in that period for a 
total of $524,455,538 at the end of June, but The 
National City Bank of New York remains the largest 
bank investor in state and local bonds, with a portfolio 
of $535,399,509 at the mid-year term. 

Chase National is second among New York City 
banks in municipal holdings, reporting $310,548,457, 
followed by Chemical Bank with $135,864,666, Manu- 
facturers Trust with $92,141,908, and Guaranty Trust 
with $65,584,367. 

Among other cities, Chicago’s Continental Illinois 
reported a portfolio of $144,543,342, Harris Trust, $72,- 
859,586, Northern Trust, $62,413,500, and Philadelphia 
National Bank, $70,829,058. 


Tue month of June featured a sharp increase in 
equity flotations. Stocks offered to the public amounted 
to the largest volume since June 1946. Stock emissions 
in June totaled $142,959,000 spread among 21 issues. 
This compares with $105,353,000 for 20 issues in the 
preceding month and $94,566,000 for 16 flotations in 
June 1951. 

Stock financing in the first half totaled $652,924,000 
for 107 issues, also the largest amount for the period 
since 1946, when $797,319,000 in 248 issues reached the 
market. This year’s aggregate compares with $343,- 
426,000 for 67 flotations in the first six months of last 
year. 


Lxoveren:. equity financing rose sharply, owing, per- 
haps, to better money market conditions. It was helped 
also by improved investment demand and the gradual 
disappearance of securities backlogs from dealers’ 
shelves. 

Industrial share issues in the first half amounted to 
$296,840,000 split among 57 issues, against $178,544,000 
for 39 issues in the first six months of 1951. 


Pousuic utility equity financing saw an even greater 
proportionate rise, with $318,593,000 for 39 issues in 
the first half, against $155,423,000 among 25 flotations 
in the like 1951 period. 

June bond issues as a whole were off sharply from 
the two preceding months, but were the largest for 
any June in 26 years. The total bond volume for June 
was $808,888,000. It represented 77 issues and com- 
pared with $1,022,147,000 for 94 issues in May and 
with $602,056,000 for 72 flotations in June 1951. 

More than half of the new bonds offered in June 
were in the state and municipal group. In the latter 
category, the Ohio 3% percent turnpike revenue bonds 
due 1992 amounted to $326,000,000 alone. 
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A composite of miscellaneous air views symbolize Old Glory as well as the conservation work being accomplished by farmers, 
Soil Conservation Service supervisors, and bankers working as a team for a sound and enduring agricultural economy 


News for Country Bankers 


This department is edited by 
Mary B. LEACH of BANKING’S staff. 


16-Bank Erosion Program 


HE important role of banks and 

bankers in putting across soil 

conservation programs was 
stressed in a recent 12-page issue 
of the Gainesville (Texas) Daily 
Register. This newspaper published 
a special soil conservation edition 
in which full credit was given to 16 
banks in the Upper Elm-Red Soil 
Conservation District. 

More than 300 conservation farm- 
ers, businessmen, and special guests 
met at Gainesville to witness the 
crowning of champions for the soil 
conservation district. Jack Garrett, 
president of the Texas Bank and 
Trust Company at Dallas, was 
emcee. The principal speaker was 
Dr. Joe D. Nichols, chairman of 
the board, Atlanta (Texas) Na- 
tional Bank, who spoke on “Healthy 
Soils and Healthy People.” 

Neighborhood conservation 
groups awards were presented by 
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Frank Morris, Jr., president, First 
State Bank at Gainesville. The out- 
standing conservation farmers re- 
ceived their awards from Ralph 
Couch, vice-president, Valley View 
National Bank. Claude Jones, execu- 
tive vice-president of the First State 
Bank of Gainesville, interviewed the 
champions. 

The Muenster Lions Club and 
business firms published a full-page 
advertisement honoring J. W. Hess, 
chairman of the board of super- 
visors of the district, as the out- 
standing district supervisor in 
Texas for 1951. Also honored in the 
advertisement was J. M. Weinzapfel 
of the Muenster State Bank. He 
was credited with taking the lead 
in 1941 in organizing the Upper 
Elm-Red Soil Conservation District. 

Other banks cooperating in the 
program were: 

First National Bank, 
Farmers & Merchants National 
Bank, Nocona; Peoples National 
Bank, Nocona; First National Bank, 
Saint Jo; Gainesville National 


Bowie; 


Bank; Security National Bank, 
Whitesboro; First National Bank, 
Bells; First National Bank, White- 
wright; First National Bank, Tom 
Bean; Grayson County State Bank 
and Merchants & Planters National 
Bank, Sherman; the State National 
Bank and Citizens National Bank, 
Denison. 


Erosion Field Day 


Epon a group of farmers and 
soil conservation technicians 
began planning for a national soil 
conservation field day and plowing 
contest, they turned to a Rochester, 
Minnesota, banker for financial ad- 
vice. 

He is Orval U. Habberstad, presi- 
dent of the Union National Bank. 
Mr. Habberstad has taken a keen 
interest in agricultural affairs. 

The event will be held September 
5 and 6, about 18 miles west of 
Rochester on U. S. Highway 14 
Six farms were designated to re- 
ceive a complete face-lifting opera- 
tion and to serve as the site of 
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President Habberstad, left, and W. M. 
Roberts, Rochester, director of National 
Soil Conservation Day and Plow Matches, 
Inc., examine map of six-farm layout 


state and national plowing matches. 
Champion plowmen from a number 
of midwestern states will compete 
in the contour and level land con- 
tests, and a crowd of 75,000 people 
is expected to witness the events. 
The mechanics of planning the 
two-day program turned out to be 
complicated. A representative from 
each of seven soil conservation dis- 
tricts set up the National Soil Con- 
servation Day and Plow Matches, 
Inc. Eleven sections were created 
to administer the various functions 
of the program, with Mr. Habber- 
stad heading the finance section. 


Kentucky Selects W. C. Johnstone 


ALPH FONTAINE, executive secre- 

tary of the Kentucky Bankers 
Association, has announced the ap- 
pointment of William C. Johnstone 
as agricultural representative on its 
staff. Mr. Johnstone, formerly field 
agent in agronomy, Extension Serv- 
ice, College of Agriculture and Home 
Economics, University of Kentucky, 
assumed his new duties July 1, 1952. 
He succeeds John F. Graham, re- 
cently elected vice-president of the 
Liberty National Bank and Trust 
Company, Louisville. 


August, 1952 


Charles R. Star- 
buck, asst. vice- 
president, Clinton 
County National 
Bank & Trust 
Co., Wilmington, 
Ohio, right, cen- 
ter, receives trail- 
er bill-of-sale from 
dealer Eugene 
Drake, left center. 
Clinton citizens, 
left to right, Dr. 
H. K. Bailey; C. 
H. Shanks, Sr.; 
Dr. J. C. Johnson; 
R. H. Grimshaw; 
and W. H. Wodson 


Mr. Johnstone attended the Uni- 
versity of Kentucky, where he re- 
ceived his degree of Bachelor of 
Science in Agriculture in 1916. From 
1917 to 1922 he was agricultural 
advisor to the Brazilian Government. 

In 1923 he began his career with 
the Extension Service as county 
agent in Taylor County. A year later 
he moved to McCracken County as 
county agent. In 1937 he was ap- 
pointed field agent in agronomy with 
the Extension Service. 

Honors bestowed on Mr. Johnstone 
include: Citation by the Progressive 
Farmer Magazine as “Man of the 
Year in Service to Kentucky Agri- 
culture” in 1946; same publication 
selected him for “Man of the Year 
in Service to Southern Agriculture” 
in 1949; in 1951 farmers and busi- 
nessmen presented him with a new 
automobile and gold watch as an 
expression of high regard. 


Bank Buys Trailer 


i is a January in August idea 
to make clerking of farm sales 
more pleasant on cold winter days. 
The Clinton County National Bank 
& Trust Company at Wilmington, 
Ohio, bought a house trailer for $900 
and equipped it with office furniture, 
heater, loud speaker, and ventilation 


The Grand Champ 
of Durham, N.C.’s 
Fat Stock Show 
had his picture 
taken with some 
VIP while on dis- 
play in the lobby 
of The Peoples 
Bank, Roxboro. 
Left to right, fore- 
ground, 4H’er 
Charles Wilker- 
son, producer; 
Peoples’ Executive 
Vice-president 
Gordon C. Hunter; 
and Farm Repre- 
sentative J. R. 
Austin 


The 
CLINTON CouNTY 
NATIONAL BANK 
4 TRusT Co 


fans in December 1950. Since then 
it’s been easily hauled to scores of 
public sales in the Wilmington area. 

“It’s served that purpose very 
satisfactorily,” comments Vice-presi- 
dent B. L. Williams. 

In addition to farm sales, other 
uses for the “traveling bank” are at 
fund drives, as a registration office 
for dog trials, and as an emergency 
office by the American Red Cross 
at the county fair. The American 
Legion also makes frequent use of 
it. 

The county agent at Wilmington 
frequently borrows the trailer for 
use during his field days. The pub- 
lic address system installed on the 
trailer comes in very handy at that 
time. He also uses it at tractor 
rodeos, plowing contests, county- 
wide 4-H club activities, and similar 
events. 

Mr. Williams recommends the 
service to other bankers. 


Graduate Banker Seminar 


HE second annual Graduate 

Bankers Agricultural Seminar, 
sponsored by the New York State 
Bankers Association, will be con- 
ducted on the Cornell University 
campus on August 25 and 26. 

The program is designed to cover 
the broad fields of economics and, 
of course, will deal with agriculture 
from the standpoint of its position 
in -nd effect on the economy. The 
semiaar is open to graduates of the 
Bankers School of Agriculture and 
to executive officers of all member 
institutions. 


Savings for Graduation 


S$ an incentive to save for their 
higher education, a $5 savings 
deposit was opened for each eighth 


grade student in four Sardinia, 
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Florida Bankers Association’s agricul- 
tural scholarship awards were presented 
to five 4-H boys following the annual 
4-H Club short course at the University 
of Florida. Standing, left to right, FBA 
President Godfrey Smith, who is vice- 
president, Capital City National Bank, 
Tallahasee; Chester Damron, Sarasota; 
and Dale Smith, chairman FBA’s agri- 
cultural committee and cashier, High 
Springs Bank. Seated, Awardees Joe 
Earl Collins, Don Jordan, Charles 


Norris, and Lester Parmenter 


Ohio, schools by The First National 
Bank of Sardinia. 

A letter accompanied each gift 
encouraging the student to partici- 
pate in the savings plan. The orig- 
inal gift deposit is redeemable when 
the student completes his high 
school credits. This is the second 
year of the plan, with 109 students 
receiving gifts in 1952. 

First National gave a wiener 
roast recently for members of two 
steer clubs. Steers on the host farm 
were discussed and _ instructions 
given on training and judging. 


Hale Gets Yale M.S. 


Wo years ago when Yale Univer- 

sity began its soil conservation 
study program, Roger D. Hale, 
former Boston investment banker, 
sold his lumber business in Lake 
Placid, New York, and enrolled in 
Yale’s conservation course. Twenty- 
nine years after getting his A.B. 
degree from Harvard University, 
Mr. Hale was a member of the first 
group to receive, in June, Yale’s 
Master of Science in Conservation 
Gegree. 

Mr. Hale’s thesis involved sending 
questionnaires to five farmer-super- 
visors in each of the 2,400 soil con- 
servation districts in the country, 
who took them to their local bankers 
to get the answers to the questions. 
Following graduation, Mr. Hale was 
persuaded by Professor Paul B. 
Sears, director of the Yale Conserva- 
tion Program, to continue his con- 
servation work beyond the com- 
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mencement, with the result that 
Advisory Control Committee has 
been established, with Mr. Hale as 
chairman. Other members include 
Professor Sears; Walter S. Davis, 
Jr., president, National Association 
of Soil Conservation Districts, 
League City, Texas; and A. G. 
Brown, deputy manager of the Amer- 
can Bankers Association and direc- 
tor of the A.B.A.’s Agricultural 
Commission. 


Strickland Memorial Club 


HE five members of one of the 

country’s most exclusive clubs— 
The Robert Strickland Agricultural 
Memorial Award Club—held its sec- 
ond annual meeting recently. Mem- 
bership is limited to an executive 
officer of the banks that have re- 
ceived the Strickland award, pre- 
sented by the Trust Company of 
Georgia to a Tarheel bank each 
year. 

Officers and members include: 
George M. Bazemore, president, 
First National Bank in Waycross 
and immediate past president and 
former chairman of the agricultural 
committee of the Georgia Bankers 
Association, president; C. R. Brad- 
ford, president, The Farmers Bank, 
Monroe, vice-president; John A. 
Mills, president, Bank of Screven 
County, treasurer; W. N. Shadden, 
executive vice-president, First Na- 
tional Bank of Cartersville; and W. 
D. Trippe, president, The Commer- 
cial National Bank, Cedartown. 

The principal business of the 
Club is to support Georgia agricul- 
tural betterment projects. 


Land Judging Contest 


A LAND judging contest was held 
recently on a farm near Roches- 


Some Olmsted 

County (Minn.) 

4-H and FFA 

members examine 

a soil profile. Ex- 

treme right, Dr. 
Jones 


Members of the Robert Strickland Agri. 

cultural Memorial Award Club. Left t 

right, Messrs. Bazemore, Bradford, 
Shadden, Mills, and Trippe 


ter, Minnesota, with nearly a score 
of 4-H and FFA members competing. 
This contest, Minnesota’s first, was 
intended to teach youngsters and 
adults more about the different soil 
types to be found on farms in the 
area. The contest was sponsored by 
local business groups. 

Soil profiles were exposed in each 
of three fields. After examining the 
profiles, contestants estimated soil 
texture, permeability, depth, slope, 
degree of erosion, drainage, and ca- 
pability of the land. 

University of Minnesota’s Exten- 
sion Service specialists R. S. Harris 
and Dr. Harold Jones were present 
to make decisions on land capacity 
and types of conservation practices. 

After the youthful farmers had 
checked their score cards and turned 
them over to a panel of judges, they 
were taken on a second tour of the 
three fields for an explanation by 
Dr. Jones of the scoring and certain 
soil features and characteristics. 

The winner, who scored 217 points 
out of a possible 300, was presented 
with a purple ribbon by W. F. Sper- 
ling, cashier of the Olmsted County 
Bank and Trust Co., of Rochester. 

(CONTINUED ON PAGE 106) 
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With Purina Salesman T. H. Hagan and Purina Dealer M. H. Sanderson, Banker 
G. M. McWilliams of Hattiesburg, Miss., visits broiler-raising operation covered by loan. 


Intelligent Agricultural Financing 


After World War II the large Army installation 
at Camp Shelby was closed. This left a big hole 


much to this growth of local agriculture and 
President G. M. McWilliams sees a good future 


in the economy of Hattiesburg, Miss. 


Today, part of this local ““economic gap” is filled 
by improved agriculture. In just a few years the 
broiler business alone in the Hattiesburg area 
has grown from practically nothing to around 
1,000,000 birds. 


for local farming. 


“Our agricultural loans cover broilers, laying 
hens, poultry houses, dairy cattle and beef cattle,” 
says Mr. McWilliams. 


It’s banking vision like this that is building the 


strength of the agricultural economy and contrib- 


The Citizens Bank of Hattiesburg has contributed —_uting materially to the welfare of the community. 


THE PURINA DEALER IS A MAN 
YOU SHOULD KNOW 


Rural bankers in many communities are finding their 
Purina Dealer a good man to know. He and his 
employees contact farmers day in and day out. They 
know when the farmer needs banking service, they 
know when the banker has a good risk and a bad 
risk. If you have never discussed your services with 
your Purina Dealer, make it a point to do it soon. 


If you do not have a Purina Dealer in your com- 
munity, find out about the opportunities of the Purina 
Franchise by writing Department C. 


“cHOWS z 


RALSTON PURINA COMPANY 
1605 Checkerboard Square St. Louis 2, Missouri 
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Mr. STEPTOE is public relations 
director of the Kentucky Bankers 
Association, with headquarters in 
Louisville. 


ENTUCKY is known for many 
unusual and outstanding at- 
tractions: Mammoth Cave; a 
major portion of the largest man- 
made body of water in the world— 
Kentucky Lake; striking landscapes 
on the famous horse farms of Lex- 
ington; and overwritten mountain 
feuds, to mention but a few. In 
recent years, one of its banks in a 
town of 1,500 population, has be- 
come the focal point for something 
just a little out of the ordinary, too. 
Whenever a new piece of bank 
equipment is discussed anywhere 
in the state, sooner or later some 
one says, “Let’s get in touch with 
Beaver Dam Deposit Bank at 
Beaver Dam. They’re always first 
with everything in the equipment 
line.” 
That isn’t exaggeration! 


“At Turn of Century..." 


This bank was an early leader 
in providing community services. 
Around the turn of the century, 
after cleaning up an unused portion 
of its quarters, the refurbished 
space was turned into a community 
meeting place for any group that 
wanted to use it. 

*"Way back in 1916 Beaver Dam 
Deposit Bank installed a bookkeep- 
ing machine, when its total re- 
sources were only $300,000. Accord- 
ing to the manufacturer’s records, 
this was the first one in any bank 
in the country. 

Equipmentwise, the bank is stay- 
ing out in front. If a new machine 
is suitable for a country bank, it 
usually gets into the Beaver Dam 
Deposit. In Beaver Dam, they don’t 
feel that’s unusual. From the days 
of it’s first executive officer, John 
H. Barnes, this institution has been 
startling everyone with firsts in 
equipment and ideas. Mr. Barnes 
bought a typewriter long before it 
had come into general use. 
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ROBERT P. STEPTOE 


“Forward With Progress..." 


Most of the current equipment 
and the new-look of the recent- 
ly modernized quarters came 
into being under Marshall 
Barnes’ presidency. He is firm 
in his intention to see that the 
bank continues to render safety- 
service to Beaver Dam. He is 
equally firm in his intention to 
acquire new machinery and 
equipment whenever it is an im- 
provement. As he states it: 
“Beaver Dam Deposit Bank will 
go forward with progress.” 


City Correspondents 


Reversing the normal procedure, 
operations men from city correspon- 
dents trek to Beaver Dam when they 
want to determine whether they, the 
“big boys,” can use a particular piece 
of equipment. Considering that, even 
in these days of an inflated dollar 
this bank’s total resources are only 
slightly over $3,000,000, this situa- 
tion becomes all the more remark- 
able. 


“As Recently as 1947..." 


As recently as 1947, the Beaver 
Dam Deposit Bank was the first 
bank in Kentucky to purchase and 
install commercial teller machines. 
Since that date, incidentally, it has 
switched to a new type of the same 
unit. Many of its big brothers in 
larger cities have yet to venture into 
this operation. Beaver Dam Deposit 
Bank proves beyond a shadow of a 
doubt that total resources are not a 
true yardstick for progressiveness. 

One might conclude, “This bank 
must be a paradise for equipment 
salesmen.” It isn’t that way at all. 
Salesmen have long since found that 
their products must prove them- 
selves. If they will do what they 
claim for them, there is an excellent 
chance sales can be closed. 

This kind of leadership is nothing 


This Small Bank Sets Pace in Modern Equipment / 


new in the life of this 60-year-old 
institution. It has been pioneering 
in “new” items and ideas since the 
doors were opened. 

Beaver Dam Deposit Bank put in 
a drinking fountain for customers 
in 1935. Along with it, were such 
innovations as metal desks and a 
pneumatic tube system. In 1938 the 
first electric typewriter joined the 
staff. 


“Few Can Lay Claim..." 


Few country banks can lay claim 
to a call bell plan; air conditioning, 
first installed in 1935 and modern- 
ized in 1946; and a self-contained 
record unit for music. These are in 
addition to the standard bank ma- 
chines, two modern vaults, night de- 
pository, and sundry other pieces of 
equipment. The bank also has its 
own printing machinery and prints 
its forms and direct mail material. 

The management of this bank has 
been carried on since the elder 
Barnes’ passing in 1934 by his two 
sons — Frank and Marshall — who 
were trained by their father. First 
Frank was in command and after 
his death a few years ago, Marshall 
took over. Today, under his leader- 
ship the Beaver Dam Deposit Bank 
is going forward, serving the com- 
munity well. 


"One Day in 1948..." 


One day in 1948, a Beaver Dam 
teacher asked Marshall: “Would it 
inconvenience you to let some of 
the children come in to look at the 
bank? Several have never seen in- 
side of the front door.” 

The president was so surprised 
that he invited the class to the bank, 
made a brief talk, and took the stu- 
dents on a tour of the bank. The 
tour was such a success that it is 
now repeated each year. 

Two years ago Marshall brought 
a Santa Claus to town for his pre- 
Christmas “orders” from the chil- 
dren. Santa and his Christmas 
party are now a fixture in Beaver 
Dam. 
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t| Now they've painting them 


ORE and more, tractor fuel supply tanks are 
being painted green instead of traditional 
red—for diesel fuel instead of gasoline. 

Diesel tractors, already a strong choice of power 
among farmers everywhere, are gaining favor 
daily—and fast! For diesel power is cost-saving 
power for many farmers in many areas. 

But, whatever the farmer’s choice of fuel, no- 
where can he find a greater selection than at his 
Oliver dealer’s. Oliver is the only manufacturer 
today that offers distinct fuel types in such a wide 
range of power—diesel, gasoline and LP-gas. 


OLIVER 


But, that’s only half the story. Oliver tractors 
are blazing new trails in modernity and versa- 
tility with a 6-cylinder engine, six forward speeds, 
double-disc brakes, Direct Drive Power Take-Off 
and a “Hydra-lectric” hydraulic control system. 
Little wonder that the farmer—world’s biggest 
buyer of power—is turning to his Oliver dealer for 
the most modern machines built. Advanced Oliver 
equipment makes farming easier and more profit- 
able for him—keeps the business of the man who 
sells it . . . growing! The OLIVER Corporation, 
400 West Madison Street, Chicago 6, Illinois. 


‘“‘“FINEST IN FARM MACHINERY”’ 
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BANK LAW NEWS 


Special Accounts—Usury—Equitable Assignment 


FALSE STATEMENT FOR CREDIT 


W nen a borrower, applying for a 
bank loan, fails to disclose the ex- 
istence of another outstanding loan, 
he may later be denied a discharge 
in bankruptcy, for having obtained 
credit by means of a false written 
statement of his financial condition. 

A bankrupt who borrowed $1,650 
from a bank prior to his bankruptcy, 
had stated in his application that he 
had “no outstanding instalment 
loans.” Actually he owed at that 
time some $287 on a loan from a 
finance company. The Federal Dis- 
trict Court for the Southern District 
of New York held that the fact the 
debt amounted to “no more than a 
few hundred dollars” and was later 
repaid did not make the false state- 
ment concerning it immaterial, but 
rather, that the making of the state- 
ment was an act which warranted 
denying the borrower a discharge in 
bankruptcy. In re Axel, 103 F.Supp. 
810. 


NO USURY 


Acceptance by a mortgagee of a 
sum of money in addition to the 
amount owing on a mortgage, as 
consideration for accepting payment 
of the entire mortgage loan prior to 
maturity, will not violate New 
York’s interest laws, New York’s 
Supreme Court, Appellate Division, 
Third Department, has held. 
Overruling a trial court, which 
had awarded a mortgagor double 
the amount of “interest” allegedly 
exacted from him as a mortgage pre- 
payment premium, the appellate 
court ruled that the additional sum 
paid was not “interest.” Said the 
court: “It was not exacted in con- 
nection with or as a consideration 
for any loan or forbearance of 
money or any goods or things in 
action. As was said in a similar 
case: ‘It was the converse, that is, 
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for the making of a new and separate 
agreement, the termination of the 
indebtedness.’ (Feldman v. King’s 
Highway Savings Bank, 278 App. 
Div. 589; aff’d. 303 N. Y. 675).” 
Lyons v. National Savings Bank, 13 
Law Rep. News, June 26, 1952, p. 4. 


EQUITABLE ASSIGNMENT 


Ewoorsement of a draft in such 
fashion as to put the proceeds be- 
yond any subsequent control of the 
endorser constitutes an equitable as- 
signment of the proceeds, putting 
them beyond reach of a subsequent 
writ of garnishment, the Supreme 
Court of Washington has held. 

It happened that one Jackson 
owned a tractor subject to a bank 
mortgage and that, the tractor be- 
coming damaged, he took it to the 
tractor company for repairs and 
made claim against his insurance 
company for the amount of the re- 
pairs. 

The insurance company sent him 
its draft, payable to him, the bank, 
and the tractor company. He en- 
dorsed it, leaving it with the bank 
for transmission to the tractor com- 
pany, and gave the company his 
note, secured by a second mortgage 
on the tractor, to cover the cost of 
repairs. 

Jackson then being in default on 
the first mortgage, the bank com- 
menced foreclosure. The _ tractor 
company then foreclosed its mort- 
gage. The tractor was sold by the 
sheriff. for enough money to pay off 
the bank, but not the tractor com- 
pany. 

Then, at about this time, another 
of Jackson’s creditors served a writ 
of garnishment on the bank and the 
insurance company, attempting to 
tie up the proceeds of the draft. In 
view of all this, the insurance com- 
pany, by bringing an interpleader 
action, asked the courts to deter- 
mine the rights of the parties. 


The state Supreme Court held that, 
by endorsing the draft and leaving 
it with the bank, Jackson had effec. 
tively appropriated the proceeds for 
the payment of the tractor repairs 
and put them beyond any subse. 
quent control by him, thus affecting 
an equitable assignment. Since this 
took place prior to the attempted 
garnishment, the court held the 
tractor company was entitled to the 
proceeds of the draft. Mercantile 
Ins. Co. of America v. Jackson, 242 
P.2d 503. 


SPECIAL ACCOUNTS 


Tue mere fact that an account is 
an attorney’s account does not en- 
large a bank’s duties in regard to it, 
to include persons other than the de- 
positor, it has been held by New 
Jersey’s Hudson County Court, Law 
Division. It is common knowledge 
that an attorney’s account may con- 
tain his own funds, as well as his 
clients’, and a bank cannot be 
chargeable with notice that, in hon- 
oring a check drawn on the account, 
it may be honoring one drawn upon 
a client’s funds, the court said. 

An attorney had drawn a check 
on his account, which was specifi- 
cally labeled, “special account.” 
Plaintiffs, his clients, sued the 
drawee bank, alleging that it had 
“improperly honored” the check, 
since some of their funds were con- 
tained in the account. They brought 
their suit, not on the check, but as 
“real parties in interest” to the im- 
plied depository contract between 
the bank and the attorney. 

Calling the plaintiffs’ theory “one 
of novel impression,” the court dis- 
missed the action, holding that 
plaintiffs were not undisclosed prin- 
ciples to the contract, but incidental 
beneficiaries having no right to sue. 

Adding that, in its opinion, re- 
covery could be denied on grounds 

(CONTINUED ON PAGE 61) 
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“Private line” 
dictation — no 
interference! 


Listen back 
all you want! 


Talk to operator 
“off the record” 
on the same phone! 


Simplified push- 
button controls! 
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DOGRAPH 


Telephone dictation with FULL CONTROL! 


PhonAudograph is the new method of tele- 
phone dictation that gives you “full control.” 


PhonAudograph offers your firm greater 
efficiency and economy, by streamlining dic- 
tation procedures. Several “low-volume” dicta- 
tors are connected to one recording unit and one 
secretary. They can produce more—at less cost! 


For the first time, telephone dictation is 
made completely practical. For Phon- 
Audograph gives the dictator the control 
over the central recording instrument that 
he has always needed! 


This exclusive feature — full control — has 
been the goal of our electronics engineers 


through years of research. It is made possible 
by Audograph’s own unique advantages, plus 
startling new developments (the “built-in 
memory,” for example, for fully automatic re- 
setting of the stylus after listening back). Only 
now, with final achievement of full control, are 
we prepared to offer PhonAudographs for use 
in modern business. 


Naturally, you'll want more complete infor- 
mation on this newest electronic miracle. Our 
illustrated booklet gives you the whole story. 
For your copy, simply write to The Gray 
Manufacturing Company, Hartford 1, Conn., 
and request PhonAudograph Booklet U-8. 


Get the complete story — write today 


PHONAUDOGRAPH* and AUDOGRAPH* sales and service in 180 U. S. cities. 
See your Classified Telephone Directory under ‘‘Dictating Machines."’ Canada: 
Northern Electric Co., Ltd. Abroad: Westrex Corp. (Western Electric Co. export 
affiliate) in 35 countries. PhonAudograph and Audograph are made by the Gray Manu. 
facturing Cumpany—estublished 1891—originators of the Telephone Pay Station. 


*TRADE MARK REG. U.S. PAT. OFF 
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Bank of America 


NATIONAL ASSOCIATION 
Condensed Statement of Condition June 30, 1952 


{Including Overseas Branches} 


Cash in Vault and in Banks . 


United States Government Obligations . 
State, County, and Municipal Bonds . 


Other Bonds and Securities . 
Loans and Discounts 
Bank Premises, Fixtures, etc. 


Customers’ Liability on nee of Credit, we 
Accrued Interest and Other Resources . 


TOTAL RESOURCES .. 


$1,181,129,931.61 
1,607,170,347.76 
524,455,538.36 
326,140,565.70 
3,689,593,300.10 
55,143,447.25 
150,584,693.44 
34,429,094.99 


$7,568,646,919.21 


LIABILITIES 


Capital . 
Surplus . 
Undivided Profits 


$150,000,000.00 
175,000,000.00 


99,038,104.44 
TOTAL CAPITAL FUNDS. 
Reserve for Possible Loan Losses . 


$424,038,104.44 
45,584,317.52 


6,881,410,176.80 
153,750,182.42 


Savings and Time . 3,263,917,053.39 
Liability for Letters of Credit, etc. . 
Reserve for Interest, Taxes, etc. 63,864,138.03 


Main Offices in the two Reserve Cities of California 
SAN FRANCISCO - LOS ANGELES 
Branches throughout California 
Overseas branches: London, Manila, 
Tokyo, Yokohama, Kobe, Bangkok, Guam 


Member Federal Deposit Insurance Corporation « Member Federal Reserve System 


Bank of America 


(International) 
A wholly-owned subsidiary 


Home Office—New York, N. Y. 


Overseas Branch at Duesseldorf, Germany 


Condensed Statement of Condition June 30, 1952 


RESOURCES 
Cash in Vault and in Banks. . . .~ $15,829,632.80 


United States Government 


Obligations 15,051,339.11 


Loans and Discounts 17,797,369.65 


Customers’ Liability on Letters of 
Credit, etc 


Accrued Interest and Other 
Resources 


44,615,453.11 


399,290.54 


TOTAL RESOURCES . . . $93,693,085.21 


LIABILITIES 


Surplus 
Undivided Profits. . 664,310.20 


TOTAL CAPITAL FUNDS . . . $8,164,310.20 
Reserve for Possible Loan Losses. . 150,000.00 
Deposits 39,741 293.82 
Liability for Letters of Credit, etc. . 45,307,668.91 
Reserve for Interest, Taxes, etc. . 329,812.28 


TOTAL LIABILITIES . . . $93,693,085.21 


COMBINED RESOURCES OVER 
$7,600,000,000 


BANKING 


of 
pre 
nel 
qui 
in 
RESOURCES ta 
ler 
tel 
. . sti 
de 
bu 
co 
It 
ne 
ca 
or 
T 
a 
de 
se 
it 
m 
a 
si 
Capital . . . $6,000,000.00 
60 


JING 


Bank Law News 


(CONTINUED FROM PAGE 58) 


of public policy alone, the court ex- 
pressed itself in the following man- 
ner: “Banks, as institutions of 
quasi-public character, are entrusted 
in our economy with a most impor- 
tant franchise. Yet for good reason, 
they are liable to their depositors, 
under what is the practical equiva- 
lent of absolute liability, should they 
pay out on any check of his which 
has been endorsed falsely, fraudu- 
lently or without authority. To ex- 
tend this liability beyond its present 
scope to include those who may 
stand hidden behind the depositor 
with whom the bank had openly 
dealt, would be imposing a serious 
burden and handicap on the most 
common of commercial transactions. 
It is forseeable that [that] would 
necessitate the exercise of so much 
caution as to have a breaking effect 
on the free flow of negotiable instru- 
ments. Goldstein v. Commonwealth 
Trust Co., 87 A.2d 555. 


"A GOOD PROMISSORY NOTE" 


For an instrument to constitute a 
“good promissory note” rather than 
a mere acknowledgment of an in- 
debtedness, in the opinion of the Su- 
preme Judicial Court of Massachu- 
setts, there must be deducible from 
its face a written promise to pay 
money. 

The court was able to deduce such 
a promise from the following dated, 
signed, and witnessed instrument: 
“Rec. of H. A. McDonald ($500) 
Five hundred dollars as a loan, pay- 


“I can’t afford meat for our dog today. 
ould you mind rubbing his rubber 
bone with hamburger?” 
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ments arrangements to follow at 
later date.” 

The language, “payments arrange- 
ments to follow at a later date,” 
meant that the maker promised to 
repay the loan, leaving the precise 
details of the manner of payment to 
be decided within a reasonable time, 
the court held. This made the in- 
strument “a good promissory note,” 
the court said, though it was not a 
negotiable one, since it was not pay- 
able “at a time certain.”” McDonald 
v. Hanahan, 105 N.E.2d 240. 


BRANCHES 


Uran’s attorney general has held 
that his state’s “ineptly drawn” 
branch banking statute does not per- 
mit establishment of branches in 
any part of the state outside of an 
incorporated city or town, and has 
suggested that the legislature amend 
the statute to “clarify its meaning.” 
Op. A.G. Utah, No. 52,083, May 23, 
1952. 


FURTHER DEVELOPMENTS IN 
PREVIOUSLY REPORTED CASES 


New YorK jury has awarded a 
bank customer $10,000, a sum she 
claimed was missing from a safe de- 
posit box rented from the bank. The 
customer was also awarded 6 per- 
cent interest on her claim. This is 
the aftermath of the decision of New 
York’s Court of Appeals in the case 
of Veihelmann v. Manufacturers 
Safe Deposit Company, reported 
here in July BANKING, that a jury 
is entitled to find that a bank is 
negligent if money disappears from 
its safe deposit boxes. 

New Jersey’s Supreme Court has 
upheld the trial court decision in the 
case of Reinhardt v. Passaic-Clifton 
National Bank & Trust Company, 
reported in March, that a clause in 
a stop-payment order releasing a 
bank from liability for failure to 
stop payment is against public policy 
and unenforceable. 

Ohio’s Supreme Court after a re- 
hearing in the case of Wrenn Paper 
Co. v. Glander, has substantially ad- 
hered to its prior decision (July 


in determining the base of that 
state’s franchise tax. It is expected 
that the state will appeal to the 
United States Supreme Court. 


JOHN RENE VINCENS 


A SMART 
INVESTMENT 


FOR THE BUILDER— 


THE HOME-OWNER— 


THE MORTGAGE INVESTOR! 


A PEASE-FABRICATED HOME, such as 
the newly introduced two bedroom 
model illustrated above, is a wise 
investment from any standpoint... 


PERMANENCY is assured through use 
of only the best building materials, 
carefully selected and inspected— 
no “corner-cutting.” 


STRENGTH AND UNIFORMITY of con- 
struction result from carefully engi- 
neered, scientific prefabrication fol- 
lowing time-proven building meth- 
ods. The hard-to-control, hard to 
detect inefficiency of conventional 
construction work has been elimi- 
nated. 


LESS RISK in financing because Pease 
prefabricated construction cuts 
building time, permits setting ac- 
curate completion dates and pro- 
vides the public with homes of 
unquestioned quality and assured 
value. 


EXTRA QUALITY FEATURES usually 
found in high priced dwellings are 
incorporated in PEASE-FABRICATED 
HOMES. Mass buying and mass 
production bring the cost within 
reach of more buyers. These homes 
have proven to be the finest for 
clients, like yours, that want a home 
of their own. 


| PEASE-FABRICATED HOMES 
BANKING), that Federal securities | 
may not be taken into consideration | 


. - « @ better investment for the 
mortgage dollar 


WRITE TO 
PEASE WOODWORK COMPANY 


Room 832 
Cincinnati 23, Ohio 
“In business in Cincinnati since 1893” 
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eeethe Recordak Bantam Microfilmer 


& 


You can feed checks by the handful. The built- 
in automatic feeder does the rest . . . eliminates 
individual check-handling . . . enables you to 
take over 500 pictures per minute. 


You have this choice of reduction ratios . . . and 
you can change from one type of recording to an- 
other in a matter of minutes—simply by substitut- 
ing the desired type of lens kit in the camera. 
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the “desk-top” microfilmer that gives you 
er) more pictures per foot of film...at sensational speeds. 


Now ... you can record up to 

29,000 check images... up to 10,700 
letter-size documents on a 100 foot roll 
of 16mm. Recordak Microfilm—the 
greatest number of pictures ever... at 
the lowest film cost per picture! 

And the Recordak Bantam Microfilmer 
does more than cut film costs—it enables 
you to microfilm at maximum speeds . . . with maximum 
convenience. 

It features a built-in automatic feeder which whisks 
over 500 checks into the microfilmer per minute; over 
200 letter-size documents. And as for convenience—look 
at the compactness of this new microfilmer . . . less than 
4sq. ft. of desk space is required . . . everything’s at the 
operator’s finger tips—the feeding tray and the receiv- 
ing tray, for example, only inches apart. 


Versatility Plus 


Documents up to 11 inches wide, any length, can be 
photographed in the Recordak Bantam Microfilmer at 
varying reduction ratios to suit your convenience. For 
“Recordak” is a trade-mark 


You can record all documents up to | | inches wide, 
any length, in the Recordak Bantam Microfilmer. 
Thus, deeds, legal-size documents, etc., can be 
recorded as well as your smaller items. 


example, records 11 x 14 inches in size can be photo- 
graphed at a 40-1 reduction ratio, which gives you max- 
imum film economy; also at reduction ratios of 24-1 
and 19-1, using readily interchangeable lens kits.* Doc- 
uments less than 9 inches wide can, in addition, be 
photographed at a 32-1 reduction ratio with an acces- 
sory lens kit.* 


Buy or rent at these low prices 


The Recordak Bantam Microfilmer (with one lens kit) 
and its companion piece, the Recordak Film Reader 
(Model P-40), can be purchased outright for $2225. And 
one year of service—including parts replacement—will 
be provided at no extra cost. 


The rental cost for this combination is $43.50 per 
month ... with no extra charge for servicing or necessary 
parts replacement. 


Write today for complete information on the Recordak 
Bantam Microfilmer. Recordak Corporation (Subsidiary 
of Eastman Kodak Company), 444 Madison Avenue, 
New York 22, N. Y. 

All prices quoted are subject to change without notice. 


*accessory equipment at slight extra charge 


SRECORDRK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming—and its application to banking systems 


Your film records will be enlarged sharp and 
clear in the Recordak Film Reader (Model P-40). 
And large-size facsimile prints can also be pro- 
duced quickly—directly from your microfilms. 
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Other 


The news in this department is 
edited by P. BociE of 
BANKING’S staff. 


Newspaper Relations 


Tue PENNSYLVANIA BANKERS AS- 
SOCIATION has published a publicity 
manual for its members as another 
feature of its continuous ‘“coopera- 
tive educational program.” This 
manual, How to Get Along Better 
With Your Newspaper, was review- 
ed for accuracy by the Pennsylvania 
Newspaper Publishers’ Association 
before it was printed. 

How to Get Along Better With 
Your Newspaper includes detailed 
information on building stories, de- 
veloping a nose for news, distribu- 
tion of releases, human interest and 
feature stories, seasonal features, 
and publicity opportunities for the 
bank. 

The manual gives a blueprint for 
the development of an active pub- 
licity program for every bank, re- 
gardless of size, and gives a number 
of hints on human relations with the 
press. 


Opportunity, U.S.A. 


How the savings of the millions of 
American citizens are channeled in- 
to productive use by private indus- 
try and by state and local govern- 
ments is dramatically portrayed in 
the new sound motion picture spon- 
sored by the INVESTMENT BANKERS 
ASSOCIATION OF AMERICA. OPPOR- 
TUNITY, U. S. A. was shown at a 
press preview recently at the Bank- 
ers Club, New York City. 

Joseph T. Johnson of The Milwau- 
kee (Wisconsin) Company, and 
president of the Investment Bankers 
Association, presented the film at 
the meeting which was arranged by 
the New York grovwp of the associa- 
tion through Group Chairman Wal- 
ter F. Blaine of Goldman, Sachs & 
Co. 

This motion picture develops the 
saving-investing theme, and in nar- 
rative form sketches the role of the 
investment banker in that process. 
It shows how the savings of the na- 


rganizations 


tion provide more jobs and the con- 
stant flow of modern tools and 
services so essential to our steadily 
rising standard of living. 

Prints may be purchased by IBA 
members and are also available to 
them on a loan basis through the 
27 film exchanges of Modern Talking 
Picture Service, Inc., located in cities 
throughout the country. After Sep- 
tember 1, prints will be available 
through that company for general 
circulation to adult groups, colleges, 
and senior high schools. 

Additional information may be 
obtained from Erwin W. Boehmler, 
educational director, Investment 
Bankers Association of America, 33 
South Clark Street, Chicago 3. 


Kansas Student Visits 


In 201 Kansas towns and cities 6,- 
415 high school students were guests 
of 248 local banks during the recent 


At the annual meeting of the Maine Bankers Association this unusual picture was 
taken, showing the heads of nearly ali the New England bankers associations, 
Front row, left to right: John W. Gwinn, president, Bristol County Trust Company, 
and president, Massachusetts Bankers Association; W. Earle Goss, cashier, Frank- 
lin National Bank, and president, New Hampshire Bankers Association. Back row, 
left to right: Reginald H. Sturtevant, president, Livermore Falls Trust Company, 
and president, Maine Bankers’ Association; Harold W. Wood, president, Pawtucket 
Institution for Savings, and president, Rhode Island Bankers Association; Fergus 
Upham, treasurer, Auburn Loan and Building Association, and president, Maine 
Savings and Loan League; William S. Leonard, president, Strafford Savings Bank, 
Dover, and president, Savings Banks Association of New Hampshire; Frank C. 
Corey, president, First National Bank, Montpelier, and president, Vermont Bankers 
Association; George H. Viles, vice-president and treasurer, South Paris Savings 
Bank, and president, Savings Banks Association of Maine 


school year. These data are released 
by the bank personnel section of 
the KANSAS BANKERS ASSOCIATION, 
which includes all employees of 
Kansas banks excepting managing 
officers. 

The visits were no surprise to the 
Kansas banks because they had 
adopted an organized program with 
a target week so that the high schoo] 
students get to visit their local banks 
before they are graduated. 

In each town, regardless of the 
number of banks, there is one local 
bank tour manager. His job is to 
coordinate the program using all of 
the local banks. Although it wasn’t 
really needed—the local bank tour 
managers had plenty of their own 
ideas—they were all supplied with a 
manual by the KBA’s bank personnel 
section under the leadership of 
Thomas J. Morris, Jr., chairman of 
the section and assistant cashier of 
the Fourth National Bank in Wich- 


L. F. La FOND 
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ita. Several hundred requests for 
copies of the manual have been re- 
ceived from outside the state of 
Kansas. 

The three parties to the tours re- 
port pleasure over the way they have 
turned out. The banks are happy 
because it gives them an opportunity 
to explain that the banks are not 
owned by the Government (and 
neither is the FDIC), that banks 
really want to make loans and that 
friendly, helpful service is the lively 
commodity banks have to offer. Be- 
sides, this bank tour program has 
interested many students in banking 
careers. 


OBA’s Greenwood 


Ex.wam H. GREENWOOD, executive 
secretary of the OREGON BANKERS 
ASSOCIATION, died shortly after the 
closing of the OBA’s recent conven- 
tion in Salem. Mr. Greenwood had 
served the association for 13 years. 
Scott A. MacEachron has_ been 
named executive secretary and will 
assume the post on August 1. 


Daniels Named 


L. DANIELS been 
named assistant secretary of the 
PENNSYLVANIA BANKERS ASSOCIA- 


SOME NEW STATE ASSOCIATION 


TION. He was formerly industrial 
secretary of the Harrisburg Cham- 
ber of Commerce. 


Maryland Changes 


Marrutas F. REESE, secretary of 
the MARYLAND BANKERS ASSOCIA- 
TION since 1934 and secretary-man- 
ager of the Baltimore Clearing 
House since 1930, has recently re- 
tired. On June 1 he was elected sec- 
retary emeritus of the MBA. 

His successor in both positions is 
William B. Elliott, who has served 
as Mr. Reese’s assistant both in the 
MBA and the clearing house. 


PRESIDENTS 


Left to right: RHODE ISLAND—Harold W. Wood, president, Pawtucket Institution for Savings; VERMONT—Frank C. 
Corry, president, First National Bank, Montpelier; WASHINGTON—E. G. Startup, vice-president, Everett Trust & Savings 
Bank; MASSACHUSETTS—John S. Gwinn, president, Bristol County Trust Company, Taunton 


Left to right: NEW HAMPSHIRE—W. Earle Goss, cashier, Franklin National Bank; IDAHO—E. M. Flohr, president, First 
National Bank, Wallace; WISCONSIN—Arthur J. Quinn, president and cashier, Northwestern State Bank, Cumberland; 
MINNESOTA—Guy S. Bacon, president, Empire State Bank, Cottonwood 


Left to right: —-CONNECTICUT—George H. Stebbins, president. Simsbury Bank and Trust Company; UTAH—H. Roland 
Tietjen, vice-president and cashier, Monroe State Bank; WYOMING—Ralph E. Barton, president, Wyoming National Bank, 
Casper; NEW YORK—Ernest H. Watson, president, First Westchester National Bank of New Rochelle 
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School of the South 


~ EVENTY-ONE southern bank execu- 
tives were graduated from the 
ScHOOL of BANKING of the SOUTH 
at Louisiana State University on 
June 14 at formal commencement 
exercises. 

Speaking to the graduates, James 
B. Trant, LSU’s Dean of the College 
of Commerce and one of the princi- 
pal organizers of the school, remind- 
ed them:*“The Banking School of 
the South is the most extensive and 
far reaching program of profession- 


Your transit items are never delayed by congested traffic 
when sent to Commerce Trust Company. They are given 
the “green light” and are always on the “GO” when you 
take. advantage of our complete 24-hour transit service. Skill, 
speed and efficiency—plus more direct sending points than 
any other commercial bank in the United States—are ready 


to serve you at this Transit Crossroads of the Nation. 


(Ommerce [rust Ompany” 


Capital 2/7 Millcon Dollars 
KANSAS CITY'S LARGEST BANK 


Established 1865 


MEMBER FEDERAL DEPOSIT 
INSURANCE CORPORATION 


al education at the adult level that 
is now in existence in the South.” 
The School of Banking is a coop- 
erative venture of the bankers asso- 
ciations of nine southern states. 
Louisiana headed the list in gradu- 
ates with 25 students, Mississippi 
was second with 11, and Alabama 
third with 10. Tennessee is gradu- 
ating six students, with Arkansas 
and Georgia, five each. Florida has 
three graduates, Colorado, Ken- 
tucky, New York, South Carolina, 
Missouri, and Texas have one each. 
School of Banking officials taking 


part in the graduation exercises 
were: Orrin H. Swayze, director of 
the school and vice-president of the 
First National Bank, Jackson, Mis. 
sissippi; Walter W. Schroeder, chair. 
man of the board of trustees, and 
vice-president of the First National] 
Bank, Dallas; and R. Irby Didier, 
registrar, and executive secretary 
of Louisiana Bankers Association. 


PBA Summer School 


Tue first summer school in its 
history will be conducted from Aug.- 
ust 24 through 29 on the campus of 
the Pennsylvania State College by 
the PENNSYLVANIA BANKERS Asso- 
CIATION. Arrangements are being 
made by T. Allen Glenn, Jr., PBA 
summer school director, who is pres- 
ident, The Peoples National Bank of 
Norristown, and Roy G. Shaull, 
chairman of the PBA’s agricultural 
committee and vice-president, Second 
National Bank of Mechanicsburg. 

The school will be divided into 
two courses—one devoted to general 
banking topics and the other to 
“Dollars and Sense of Grasslands 
in Farming.” The latter course re- 
places the PBA’s farm management 
clinic of former years. 


Jr. Employee School 


Tue SouTH DAKOTA BANKERS AS- 
SOCIATION held its third annual Jun- 
ior Employees School on the campus 
of the University of South Dakota 
the end of July. Two classes of stu- 
dents will attend this year—fresh- 
men and members of the advanced 
class. 


Coast School 


Tue PACIFIC COAST BANKING 
SCHOOL will hold its 1952 session 
from August 25 to September 5 on 
the campus of the University of 
Washington, Seattle. Organizations 
sponsoring the school are the state 
bankers associations of California, 
Idaho, Nevada, Montana, Oregon, 
and Washington. 

The curriculum this year will con- 
sist of 13 courses, with seminars and 
informal discussion groups sched- 
uled for evenings. Each student at- 
tends four classes daily. 

Chairman of the school’s board of 
directors is H. J. Mendon, vice-presi- 
dent, California Bank, Los Angeles, 
who has just been elected president 
of California Bankers Association. 
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“Astoundingly successful” First National Bank of Manchester, Conn., uses 


Walional Bank Accounting Machines Exclusively 


“Since the First National Bank of Manchester, Conn., was 
organized in February, 1950, it has progressed at a rate 
which banking circles consider ‘astounding.’ Our re- 
sources have grown from $0 to over $5,500,000 — an 
achievement in which our 100% National accounting 
machine and adding machine equipment plays an im- 
portant part. 

“We are more than pleased with the efficiency and 
economy with which our National machines handle our 
750,000 separate transactions annually. They help us 
put the ‘serve’ in service that has won us the reputation 
for being ‘The Friendly Bank.’ 

“That is why we have ordered seven more National 
machines for our new branch in Colchester, Conn. In 


my 28 years of banking experience, using all makes of 
machine equipment, I have learned to depend on National 
equipment for peak efficiency and lower operating costs.” 


Executive Vice President and Cashier 


How can National bank account- 
ing machines increase efficiency 
and cut costsin your bank? How 
much money will they save you? 
Call your local National repre- 
sentative today. He has news for 
you—good news ! 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO 


August, 1952 
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BANKING NEWS 


Survey Shows Check 
Routing Symbol Use 
Continues to Gain 


88% of All Checks Now 
Use Symbol Properly 


Eighty-eight percent of all 
.checks now bear the check 
routing symbol—and in the 
approved location — accord- 
ing to the Federal Reserve 
System’s semiannual survey 
of June 1, 1952. This repre- 
sents a gain of three per- 
centage points since the sur- 
vey for December 1, 1951. 

Valentine Willis, 
Federal Reserve Bank of 
New York, who is chairman 
of the Subcommittee on Col- 
lections of the Federal Re- 
serve System, points out that 
city checks reflected an in- 
crease of 3.3 percentage 
points, as compared with an 
increase of 2.9 points for 
country checks. This, said 
Mr. Willis, “is particularly 
gratifying because it is evi- 
dent that our efforts to se- 
cure the cooperation of large 
depositors who order checks 
directly are beginning to 
bear fruit. Those of us con- 
cerned with the promotion of 
the program recognize the 
need of continued efforts to 
have larger banks obtain the 
cooperation of depositors 
who order their own checks.” 


Six-Month Growth 


The six-month growth by 
Federal Reserve District is 
shown below: 


Percent Increase 
of Total Since 
for Dis- Previous 
trict asof Survey 
District 6/1/52 (12/1/51) 
Boston 2 
New York 
Philadelvhia 
Cleveland 
Richmond 
Atlanta 
Chicago 
St. Louis 
Minneapolis 
Kansas City 
Dallas 
San Francisco 


TOTAL 3 


OO IMF 


| 


Eighteen states now show 


68 


of the | 


| 
| 


| was 
| June 6, 1945, by the Bank 


Questionnaires Out 
in Survey of Check 


Collection Sys.em | 


1,000 Sent to Banks 


Not in Reserve Cities | 


The joint survey of the 
nation’s check collection sys- 
tem being conducted by the 
American Bankers Associa- 


tion, the Association of Re- | 


serve City Bankers, and the 
Federal Reserve System got 
underway when the A.B.A. 
mailed a four-page question- 


| naire to over 1,000 banks 


throughout the country. It 
was accompanied by a letter 
from C. Francis Cocke, presi- 
dent of the A.B.A. and of 
The First National Exchange 
Bank of Roanoke, Roanoke, 
Va., urging banks to cooper- 
ate in supplying the needed 
information on check col- 
lections. 


The A.B.A. questionnaire | 
went to banks not located in | 
reserve cities. Approximately | 
one-half were sent to banks | 
with deposits of less than | 


$7.5-million, the remainder 
to larger institutions. Banks 
in reserve cities are being 
covered by the Association 
of Reserve 


tem. 

The cooperative survey by 
the three banking groups is 
being conducted with a view 
toward improving the speed 
and efficiency of check col- 
lections. 


90 percent or more of all 
checks bearing the symbol, 


as compared with 14 states | 
Maine, with | drawn on comparatively 
| 95 percent, shows the best | 


six months ago. 


record. The largest increase 
recorded in the last six 
months is in Arkansas, with 


| a 12 percent increase, fol- 
| lowed closely by New Hamp- 
| shire with an increase of 11 


percent. 
The check routing symbol 
introduced jointly on 


Management Commission of 
the American Bankers Asso- 
ciation and the Subcommit- 
tee on Collections of the Fed- 
eral Reserve System. 


and to ca Mi | number of checks 
| daily which are drawn on 
by the Federal Reserve Sys- | own bank and on other banks 


| tricts; 
| on number of nonpar checks 
| and other restricted 


Powers Represents 
G.S.B. in Seminar 
at Oxford, England 


Bankers Attend from 
Some Thirty Nations 


William Powers, registrar 
of The Graduate School of 
Banking, was appointed by 
Dr. Harold Stonier, director 
of the School and executive 
manager of the American 
Bankers Association, to rep- 
resent the G.S.B. at the In- 
ternational Banking Summer 
School at Oxford University, 
Oxford, England, July 19- 
Aug. 1. Mr. Powers is_ also 
deputy manager and director 
of customer and personnel 
relations of the A.B.A. 

The International School, 
attended by about 140 bank- 
ing leaders from all parts of 
the free world, is now in its 


| fifth year. It was started at 


Oxford by The Institute of 
Bankers in England, to give 
bankers from various coun- 
tries an opportunity to dis- 


The questionnaire is highly 
detailed as might be expected 
for so comprehensive a sur- 
vey. It asks for: Average 
handled 


in same city; number of col- 
lectible-at-par out-of-town 
checks drawn on banks in 
territory served by Federal 
Reserve Bank or Branch; 


| checks drawn on banks in all 


other Federal Reserve Dis- 
detailed information 


items 
handled on a cash basis; per- 
centage relationship of checks 


nearby points to par out-of- 
town items handled; sources 
of all checks received; a com- 
plete breakdown of the dis- 
position of all checks re- 
ceived; information on cash 
letters; return items with 
reasons and amounts and the 
percentages of each; internal 
operating procedures infor- 
mation; special arrangements 
for processing and present- 


ment of checks. 

The questionnaire asks for 
| suggestions for improving 
| the check collection system. 


William Powers 


cuss their common problems, 
Every third session is held 


| at Oxford, with intervening 


sessions in other countries, 


| Invitations to attend are ex. 


tended to practically every 
nation. Thirty or more coun- 
tries send representatives 
although no one has yet been 
sent from the communist- 
dominated areas. 

The two-week session is 
devoted to lectures and panel 
discussions on the broad 
economic problems facing the 
world and internal banking. 

Mr. Powers is attending 
because of the close relation. 
ship between The Graduate 
School of Banking and the 
late W. J. Hinton, director of 
studies of the Institute of 
Bankers in Eng!znda, who did 
much to orgsnize the Inter- 
national School cfter lectur- 
ing several times at G.S.B. 
He is expected to contribute 
some information about the 
scope of the G.S.B. program 
in the same way that Mr. 
Hinton did about the British 
banking when at G.S.B. 

Mr. Powers will also at- 
tend an International Con- 
ference of executives of 
bankers’ associations, also 
at Oxford, England, August 
1 and 2. He will be joined 
for this meeting by Dr. Wil- 
liam A. Irwin, A.B.A. econ- 
omist, if Dr. Irwin can be 
reached on his European va- 
cation tour, and can real- 
range his itinerary. 

Mr. Powers was a member 
of the first graduating class 
of the G.S.B.—Class of 1937 
—and a year later joined 
the School’s faculty. He has 
been associated with the 
School’s administration since 
1940. 

He is the author of numer- 
ous articles and publications 
on bank personnel and cus 
tomer relations subjects. 
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78 Associate Councilmen Appointed for 
12 Aj.B. Executive Council Districts 


Three Executive Councilmen Are Elected 
by Delegates to Each Institute Convention 


of | 


Associate councilmen 
the American Institute of 
Banking for 1952-53 have 
deen announced by Martin 
J. Travers, national presi- 
dent of the Institute and 
vice-president, Power City 
Trust Office, The Marine 
Trust Company of Western 
New York, Niagara Falls. 

Each of the 12 members 
of the Executive Council, the 
Institute’s governing body, 
has several states under his 
jurisdiction. Associate coun- 
cilmen are appointed by each 


Executive Council member to | 


assist in the promotion and 
development of Institute 


chapters and study groups. | 


For the coming year, 78 asso- 
ciate councilmen have been 
appointed—22 of whom are 
new, with 56 reappointed. 


Councilmen 


In the following list, the 
names of the executive coun- 
cilmen are in alphabetical 
order, with the associate 
councilmen each state 
listed below: 


in 


FRANK C. ADAMS, 
Bank of California N.A., 


The 


Seattle, Washington. Mon- 
tana: N. Burton Felder, First 
National Bank & Trust Com- 


pany, Helena. Oregon: How- | 


ard Berger, First National 
Bank, Lebanon; and John F. 


Otto, United States National | 
Bank, Portland. Washington: 
A. M. Lee Nordi, National 


Bank of Washington, 
coma. 


Ta- 


MAURICE ALLENDOERFER, | 


Federal Reserve Bank, Kan- 


sas City. Colorado: W. M. B. | 
National 


Berger, Colorado 
Bank, Denver; and James K. 
Sanbourne, Denver National 
Bank. Kansas: Maurice L. 
Breidenthal, Jr., Security 
National Bank, Kansas City; 
and Donald E. Gray, Fourth 
National Bank, Wichita. 
Missouri: Phil M. Adams, 
The Inter-State National 
Bank, Kansas City; and 
Edmund B. Welshans, Nor- 
mandy State Bank. Nebras- 
ka: R. Max Peterson, Con- 
tinental National Bank, 
Lincoln; and Lester E. 
Souba, First National Bank, 
Wisner. 


Mitton A. BLACKBURN, 


Bank of America N.T. & | 
Ari- | 


San Francisco. 
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zona: Freeman Stone, First 
National Bank of Arizona, 
Phoenix. California: George 
Clark, Farmers and Mer- 
chants National Bank, Los 
Angeles; Clarence F. Edner, 
The San Francisco Bank; 
and Nevada, Utah: A. F. 
Funk, First National Bank 
of Nevada, Reno. 

J. ROBERT BRENNEMAN, The 
Metropolitan Bank, Lima, 
Ohio. Michigan: Harry J. 
Gruber, State Bank of Es- 
canaba; Clifford Plumb, Mer- 
chants & Mechanics Bank, 
Flint; and L. J. Wetherbee, 
First National Bank & Trust 
Co., Kalamazoo. Ohio: Clem- 


ent L. Mason, The Firestone | 


Bank, Akron; and Robert K. 
Morrow, Winters National 
Bank & Trust Company, 
Dayton. 

J. ALBERT CAIRNS, Fidelity- 
Philadelphia Trust Company, 
Philadelphia. Pennsylvania: | 
David Lloyd, Jr., The First 
National Bank, Plymouth; 
Donald W. Oldershaw. 
Peoples National Bank & 
Trust Co., Monessen; and 
Walter J. Wilson, Jr., The 


Colonial Trust Company, 
Pittsburgh. West Virginia: 
(Appointment yet to 
made. ) 

Leroy S. CLARK, Marine 
Midland Trust 
New York. New 


be | 


Company, 
Jersey: | 


Walter Clark. Guarantee | 
Bank and Trust Co., Atlantic | 


City: and William A. Ross, 
Provident Institution for 
Savings, Jersev City. New 
York: Arthur D. Butts, First 
National Bank, Pouchkeep- 
sie; Frederick M. Darrow, 
Onondaga Countv Savings 
Bank. Syracuse: G. Theodore | 
Gunkler. Lincoln Rochester 
Trust Company, Rochester; 
and Marie M. Olsen, The 
Tirst National Bank, Glen 
Cove. 

EMMETT J. ERICKSON, | 
Farmers & Mechanics Sav- 
ings Bank, Minneapolis, Min- | 
nesota. Jowa: Robert A. | 
Hahn, The Merchants Na- 


tional Bank, Cedar Rapids; 
end John S. Haver, Live | 
Stock National Bank, Sioux | 
City. Minnesota: Ernest J. | 
Haughberg, First National | 
Bank, St. Paul; Clifford C. 
Sommer, Midland National 
Bank, Minneapolis; and 
Clyde V. Stube, Westzrn Na- 


| Watkins, 


Public Relations 
Workshop Will Be 
Held in Spokane 


Another regional Public 
Relations Workshop will be 
held in Spokane, Wash., on 
October 13 and 14, according 
to John M. Mack, deputy 
manager of the American 
Bankers Association and di- 
rector of the A.B.A.’s Public 
Relations Council. 

The Spokane Workshop 
will be conducted by the 


Council in cooperation with | 
the state bankers associa- | 


tions of Washington, Oregon, 


tana, 
Attendance will be drawn 


from state association offi- | 


cers and the men in charge 
of state association public 
relations activities. Discus- 
sions will center around 
public relations 
that can be carried on by 
the individual associations. 


tional Bank, Duluth. North 
Dakota: M. Agnes Newman, 
Dakota National Bank, 
Fargo. South Dakota: Clar- 


ence B. Erickson, Union Sav- | 


ings Bank, Sioux Falls. 
EpWarD H. Fow Ler, First 
National Bank & Trust Com- 
pany, New Haven. Connecti- 
cut: Edward J. Holcomb, 
Waterbury Savings Bank; 
and Carl W. Trewhella, East 
Hartford Branch, Hartford 
National Bank and Trust 
Company. Maine: W. A. 
Richardson, The Merrill 
Trust Company, Dover-Fox- 
croft; and A. Elliott Small, 


Jr., National Bank of Com- | 
Massa- | 


merce, Portland. 
chusetts: Earl J. Duncan, 
Holyoke Savings Bank, Hol- 
yoke: and John F. Elsbree 
Rockland-Atlas National 
Bank, Boston. New Hamp- 


| shire: Dwight L. Conant. Jr., | 
Office of Bank Commisc<ioner | 
of the State of New Hamp- | 


shire, Concord. Rhode Island: 
Granville Henthorne, Rhode 
Island Hosvital Trust Com- 
pany, Providence. Vermont: 
Glenn E. Chapin. Howard 
National Bank & Trust Co.. 
Burlington; Carl A. John- 
son, Vermont Savines Bank. 
Rrattleboro: and Roy OD. 
Marble Savings 
Bank, Rutland. 

NEWTON I. Gray, Suburban 
Park Office. National Bank 
of Commerce, Norfolk. Vir- 
ginia. Delaware. District of 
Columbia, Maruland: Ralph 
H. Mittendorff. American 
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programs | 


A.B.A.’s 78th Annual 
Convention Program 
Nearing Completion 


Cocke, Dodge, Hanes, 
and Smith Will Speak 


Arrangements for the 78th 
Annual Convention of the 
American Bankers Associa- 
tion to be held in Atlantic 
City, N. J., Sept. 28 to Oct. 1 
are rapidly taking shape, ac- 
cording to Merle E. Selec- 
man, secretary and deputy 


, | manager of the Association. 
Idaho, Wyoming, and Mon- | 


Arthur M. Mueller, vice- 


| president of The Trust Com- 


pany of New Jersey, Jersey 
City, and president of the 
New Jersey Bankers Asso- 
ciation heads up the coop- 
erating committee of New 
Jersey bankers who will be 
hosts to the nation’s bankers. 

The keynote address of the 


| first general session on Tues- 
| day, Sept. 30, will be by 
| A.B.A. President C. Francis 


Cocke, who is president of 
The First National Exchange 
Bank of Roanoke, Roanoke, 
Va. Outstanding leaders 
who will address the general 
sessions will include Joseph 
M. Dodge, former A.B.A. 
president, and president, The 
Detroit Bank, Detroit, Mich., 
who was one of the repre- 
sentatives of the United 
States in conferences after 
war in Austria, Germany, 
and Japan. Mr. Dodge is 
credited with the sound mone- 
tary plans responsible for 
the recovery of Japan after 
the war. T. V. Smith, profes- 
sor of politics and philosophy, 
Maxwell Graduate School of 
Citenzenship and Public Af- 
fairs, Syracuse University; 
and A. Willis Robertson, 
United States Senator from 
Virginia, will be other gen- 
eral session speakers. 


Division Meetings 

At the Division meetings 
on Monday, Sept. 29, the 
tentative list of speakers in- 
cludes Robert M. Hanes, past 
A.B.A. president and presi- 
dent of the Wachovia Bank 
and Trust Company, Win- 
ston-Salem, N. C., who di- 
rected ECA operations in 
Belgium, Luxembourg, and 
Germany; Alexander Chmie- 
lewski, bank commissioner of 
Rhode Island, and president 
this year of the National As- 
sociation of Supervisors of 
State Banks; Frank M. Tot- 
ton. vice-president, The Chase 

(CONTINUED ON PAGE 70) 
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78 A.I.B. Associate Councilmen Named 
(CONTINUED FROM PAGE 69) 


Security & Trust Co., Wash- 
ington, D. C. North Caro- 
lina: Martha R. Lerch, Com- 
mercial National Bank, Char- 
lotte; and Young A. Pully, 
City Industrial Bank, Rocky | 
Mount. South Carolina: Get- 
tis D. Wood, First National 
Bank of South Carolina, 
Columbia. Virginia: Francis 
B. Williams, Virginia Trust 
Company, Richmond; and 
Lee A. Wood, Mountain Trust 
Bank, Roanoke. 

PauL E. Jones, The In- 
diana Trust Company, In- 
dianapolis. Illinois: Donald 
W. Jones, Central National 
Bank and Trust Company, 
Peoria; and Arthur Monson, 
Federal Reserve Bank, Chi- 
eago. Indiana: Carl W. Seet, 
Jr., The Indiana National 
Bank, Indianapolis; and John 
J. Williams, Gary National 
Bank. Kentucky: Edwin L. 
Tomppert. Citizens Fidelity 
Bank and Trust Company, 
Louisville. Wisconsin: Sam- 
uel M. McGinnis, First Wis- 
consin National Bank. Mil- 
waukee, and George S. Up- 
degraff. Wisconsin Bankers 
Association, Milwaukee. 

BERNARD J. LUNT, The | 
Fort Worth National Bank, | 
Fort Worth, Texas. New | 


Mexico: Robert J. Hall, Al- 
buquerque National Bank. 
Oklahoma: Francis G. Hawk- 
ins, National Bank of Tulsa, 
Tulsa; and Virgil F. Spran- 
kle, First National Bank & 
Trust Company, Oklahoma 
City. Texas: D. T. Averitt, 
First National Bank, Fort 
Worth; Ben E. Brewer, Na- 
tional Bank of Commerce, 
Houston; Birdie Leigh Eva, 
American National Bank, 
Austin; Harry S. Gaskill, 
First State Bank, Dumas; 
and Norval W. Payne, Re- 
public National Bank, Dallas. 

THEODORE M. REINHART, 
Loop National Bank, Mobile, 
Alabama. Alabama: Claude 
Loveless, First National 
Bank, Birmingham. Arkan- 
sas: Otto Miller, Bank of 
McCrory, McCrory. Florida: 
Henry C. Coleman, Commer- 
cial Bank at Daytona Beach, 
Daytona Beach; and C. Ma- 
son Ford, Federal Reserve 
Bank of Atlanta, Jackson- 
ville. Georgia: Alex E. Lind- 
holm, The Fulton National 
Bank, Atlanta. Louisiana: 
Thomas W. Jones, Florida 
Street Branch, Fidelity Na- 
tional Bank, Baton Rouge. 
Mississippi: O. K. Pigott, 
Commercial Bank & Trust 


A.B.A. Convention 


| (CONTINUED FROM PAGE 69) 


National Bank, New York; 
Walter E. Hoadley, Jr., econ- 
omist of the Armstrong Cork 
Co., Lancaster, Pa.; H. Fred- 
erick Hagemann, Jr., presi- 
dent, Rockland-Atlas Na- 
tional Bank of _ Boston; 
Samuel C. Waugh, president, 
First Trust Company, Lin- 
coln, Neb.; and the presi- 
dents of the A.B.A. divisions. 
According to present plans, 
there will be three major en- 
tertainment features for reg- 
istrants. On Sunday evening, 
member banks of The Phila- 
delphia Clearing House Asso- 
ciation will entertain at a 
concert in Convention Hall 
by the Philadelphia Orches- 
tra under the direction of 
Eugene Ormandy. On Mon- 
day noon, there will be a 
ladies’ luncheon and fashion 
show produced and staged 
by John Wanamaker of Phil- 
adelphia. On Tuesday eve- 
ning, there will be another 
musical enterainment. 


Co., Jackson. Tennessee: Sam 
D. Harris, Hamilton National 
Bank, Chattanooga; and Guy 
L. Oury, Jr., National Bank 
of Commerce, Memphis. 


CALENDAR 


New OPS Regulatior 
on Service Charges 


The Office of Price 
Stabilization on July 11 
issued Supplementary 
Regulation 22 affeciing 
ceiling prices on bank 
service charges. A 
copy, along with a cov- 
ering letter over the 
signature of J. 0. 
Brott, general counsel, 
was mailed on July 15 
by the American Bank- 
ers Association to its 
entire membership. A 
copy may be obtained 
oy writing to the 
A.B.A. See page 109. 

Many banks will be 
interested in this Sup- 
plementary Regulation 
since it covers certain 
problems with respect 
to mergers; consolida- 
tions; branch offices of 
banks which had dur- 
ing the base period a 
trial service charge 
plan in operation in 
any one of its offices; 
changing method of 
determining earnings 
credit; and changing 
the basic service charge 
plan, with certain limi- 
tations. 


American Bankers Association 


13-15 

. 28- 
Oct. 1 
13-14 
10-11 


13-14 


Western Regional Trust Conference, 
Oiympic Hotel, Seattle, Washington 


78th Annual Convention, Atlantic City, 
New Jersey 


Public Relations Workshop, Ridpath Ho- 
tel, Spokane, Washington 


Regional Savings and Mortgage Confer- 
ence, Hotel Nicollet, Minneapolis 


Mid-Continent Trust Conference, Adol- 
phus Hotel, Dallas, Texas 


State Associations 


Tennessee Bankers Conference, Univer- 
sity of Tennessee, Knoxville 


Mass. Savings, Mt. Washington Hotel, 
Bretton Woods, N..H 


Maine Savings, Wentworth-by-the-Sea, 
Portsmouth, N. H. 


Connecticut Savings, Mountain View 
House, Whitefield, N. H. 


New Hampshire Savings, Fall Meeting, 
Mountain View House, Whitefield 


Kentucky, Brown Hotel, Louisville 

Iowa, Fort Des Moines Hotel, Des Moines 

New York Savings, Greenbrier and Cot- 
tages, White Sulphur Springs, W. Va. 

Nebraska, Lincoln 

Arizona, Arizona Biltmore, Phoenix 


July 28- 


Aug. 


Sept. 


Sept. 


Sept. 


Sept. 


Oct. 


Aug. 9 


10-23 


24-26 


25-27 


Other Organizations 


FPRA School of Financial Public Rela- 
tions, Northwestern University, Chi- 
cago campus 


School of Consumer Banking, University 
of Virginia, Charlottesville 


National Association of Supervisors of 
State Banks, Lord Baltimore Hotel, 
Baltimore, Maryland 


New York State Safe Deposit Associa- 
tion, Annual Convention, Hotel Clar- 
idge, Atlantic City 


Annual 
Atlantic 


Association of Bank Women, 
Convention, Hotel Dennis, 
City, New Jersey 


Mortgage Bankers Association of Amer- 
ica, Annual Convention, Conrad Hiiton 
Hotel, Chicago 


Consumer Bankers Association, Annual 
Meeting, The Greenbrier, White Sul- 
phur Springs, West Virginia 


Financial Public Relations Association, 
Annual Convention, Hotel del Coro- 
nado, Coronado, California 


National Association of Bank Auditors 
and Comptrollers, Annual: Convention, 
Hotel Schroeder, Milwaukee 
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News for Instalment Credit Men 


Items and Comment from Our Instalment Credit Commission and from Other Sourees 


College on the Instalment Plan 


A “pay AS YOU GO” instalment plan for college tuition has 
been announced by Stevens Institute of Technology in 
Hoboken, New Jersey. Jess H. Davis, president of Stevens, 
said that the plan was developed in cooperation with “two 
leading banks,” one in New York City and the other in 
Jersey City. 

Under the plan, which Mr. Davis described as the first of 
its kind, tuition, books, laboratory fees, dormitory charges, 
and other expenses may be paid for in instalments over a 
12-month period instead of in lump sums at the beginning 
of each semester. 

Loans may be obtained through the Institute at the two 
banks by students over 21 years of age (or by the parents 
of younger students) at a 4 percent interest rate, with no 
discounting or handling charges. 

Mr. Davis described the plan as a “realistic means” of 
enabling a student to attend “a college of his choice during 
a period of inflation.” There is, he said, no reason why 
education should not be paid for on the instalment plan out 
of current income. 


Bank Sponsors Home Trailer Exhibit 


Tu Leonia (New Jersey) Bank and Trust Company 
recently sponsored a home trailer exhibition in the bank’s 
parking lot. Four dealers exhibited models of seven manu- 
facturers, with each dealer displaying two or more models. 
The show lasted five days and attracted much interest. 

Leonia Bank and Trust got into the trailer-finaneng field 
soon after World War II through a desire to aid two vet- 
erans. Just out of service, these fellows were looking for a 
place to live while working and going to school under the GI 
Bill of Rights. They decided on a trailer when they couldn’t 
find other accommodations. 

Bank officials listened sympathetically, made a careful 
study, and approved the loan. From that first transaction in 
1946, the bank’s volume of home trailer financing has grown 
until it is the largest in the state. It has financed trailers 
made by over 40 different manufacturers, and this phase of 
the bank’s business showed a 25 percent increase during the 
past year. 

The trailers in the bank-sponsored exhibit contained all 
the modern conveniences—one even included an electric 
organ; a second featured a big screen television set; an- 
other, a home movie projector; a fourth had a radio-phono- 
graph. 

These trailer homes range from $2,000 to $6,000 in price. 
They include living room, bedroom, kitchen, bathroom, and 
shower. The larger models contain more than one bedroom, 
breakfast nook, and dining room. 


“Charg-It’”” Plan Goes West 


Tae First National Bank of Bellevue, Washington, is the 
fourth bank to adopt the “Charg-It” plan. It is the first 
bank outside of New Jersey to do so. 

“Charg-It” is a copyrighted plan which allows local mer- 
chants, specialty shops, and other retailers to offer charge 
account plate convenience through the bank, without estab- 
lishing their own credit departments. President of the plan 
is John C. Biggins, vice-president of County Bank & Trust 
Company, Paterson, the first bank to utilize it. Other users 
are the National Newark & Essex Banking Company, New- 
ark, and the First National Bank of Jersey City. 


August, 1952 


Bank Loans Explained 


"Dn State Savings Bank at Fontanelle, Iowa, included a 
number of paragraphs of “Comments on Bank Loans” in its 
statement for June 30. Some samples follow: 

“An average of more than 1,000 loans are made by this 
bank to its customers during the course of a year. Loans 
made by banks help to bring us practically everything we 
eat, wear, or use. In putting idle money to work, jobs are 
created, goods move more smoothly to consumers, and it 
makes better living for all. 

“Like a good automobile, bank credit must be used prop- 
erly. If its use is abused, it may be dangerous. For 
example, borrowed money used for speculation or for living 
beyond one’s income can be expected to end in disappoint- 
ment. And this applies to governments . . . to individuals. 

“. . . When you borrow, have a well-considered plan for 
repayment and be ever mindful of the spirit in which you 
carry out that plan. Be certain that the loan can be repaid 
within a reasonable period. Loans that run long periods are 
usually speculative and should always be on an amortized- 
payment plan. 

“Choose carefully the bank or other agency from which 
you would borrow. The lender who may be the most helpful 
to you in the long run need not be the one offering the 
most liberal terms. In a time of general economic reces- 
sion, it is the conservative banker who is in the strongest 
position to see you through and to help you overcome the 
obstacles that may be ahead. It is always best to confine 
your borrowings to one loaning agency. The financial state- 
ment which you submit should be complete and accurate. 

“When considering a loan application, a good banker 
considers the welfare of the borrower even above the bene- 
fits that his bank may receive from the transaction.” 


Opens Personal Loan Department 


"Fee First National Bank of Chicago announced early in 
July that it would open a personal loan department later 
in the month. Like some of the other big Chicago banks, 
First National had not hitherto offered this service. 

The bank plans to make small loans on an instalment 
repayment basis for financing personal needs, autos, small 
business, home furnishings and appliances, and property 
improvements. 

The bank’s announcement said that “instalment selling 
has been one of the greatest influences in raising and main- 
taining the standard of living in this country. . . . We feel 
that the steady progress made in banking services and 
facilities necessitates making credit available to more people 
in our community that they, too, may take advantage of the 
opportunities for better living.” 

Rates are to be “competitive” the announcement said. 


Million a Month 


P First National Bank & Trust Company, Pitts- 
burgh, reached a new high in automobile financing when it 
totaled over $1-million in this category for a single month. 
This was the greatest monthly volume of automobile financ- 
ing the bank has reached in its 16 years in this field. 

The customer whose auto loan boosted the total over the 
$1-million mark was refunded the entire finance cost for 
his new automobile in celebration of the event. 

The bank announced that it had made over 26,000 “Time 
Plan” loans in the first six months of this year for a total 
of over $1,500,000. Altogether the bank has made 282,521 
of these loans for a total of over $140-million since its 
Time Plan department was instituted. 
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News for Savings Bankers 


Items and Comment from Our Savings and Mortgage Division and Other Sources 


Savings Deposit Days of Grace 


Tue Board of Governors of the Federal Reserve System 
and the Federal Deposit Insurance Corporation have an- 
nounced approved days of grace which are permitted in 
commercial banks in the payment of interest on savings 
accounts. 

The new rules apply to member banks and became effec- 
tive July 1, 1952. They follow: 

(1) Ten days of grace at the beginning of any calendar 
month commencing the regular quarterly or semi-annual 
interest period. A grace period of five business days at the 
beginning of any other calendar month. 

(2) Three business days at the end of any calendar month 
ending the quarterly or semi-annual interest period. 

(3) NoTeE: These are maximum. Member banks must 
adhere to the prevailing periods of grace in states where 
they are situated. 

Regulations controlling days of grace on interest accounts 
in commercial banks compares with those permitted in state 
chartered banks under New York law as approved earlier 
this year by the State Banking Department: 

(1) Ten business days of any month commencing the 
regular quarterly or semi-annual interest period. 

(2) Five business days of any month in a semi-annual 
interest period, other than the month commencing such 
period. 

(3) Three business days at the end of any quarterly or 
semi-annual period on special interest or thrift accounts. 

Federal savings and loan associations allow days of grace 
during the first 10 days of any calendar month, providing 
the funds remain with the association until the next dividend 
payment date. 

State chartered savings and loan associations are re- 
stricted to.days of grace as provided by individual states. 


G.S.B. Savings Group Officers 


i ERNEST PETERSON assistant treasurer and assistant 
secretary of the New Milford (Connecticut) Savings Bank 
was elected president of the savings management group at 
the 18th resident session of The Graduate School of Bank- 
ing, conducted by the American Bankers Association at 
Rutgers University June 16-28. The group includes 41 
bankers taking the savings management major at the 
G.S.B.’s June session. 

Robert T. Gaylord, assistant comptroller, Dry Dock Sav- 
ings Bank, New York City, was elected vice-president of 
the group; and William C. Lathrope, Central Savings Bank, 
New York City, was elected secretar’. These officers repre- 
sent the savings students in various school activities. 

The Graduate School is sponsored by the A.B.A. to pro- 
vide an opportunity for advanced study to experienced bank- 
ers. Savings management is one of the four majors offered 
by the School, the others being trusts, commercial banking, 
and investments. 


$64,000 Interest on 97-Year Mortgage 


Tue Bank for Savings in the City of New York estimates 
that the owners of a marble-front dwelling in lower Man- 
hattan could have saved $31,000 in interest on a 97-year 
mortgage averaging $12,850. This assumption is based on 
a computation of what would have happened if the owners 
has deposited $5 a week in a savings account during the life 
of the mortgage and applied the savings fund periodically 
toward amortization. 
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Interest amounting to $64,000, at about 5 percent, was 
paid on the mortgage between 1855, when it was written, 
and its final payment a few weeks ago. 


Savings Growth 


Spractacunar gains in savings accounts continue through- 
out the country. Latest figures indicate deposits in 529 
mutual savings banks increased $137,000,000 during May 
to an all-time high of $21,572,000,000. 

Time deposits in all commercial banks increased $793,- 
000,000 during the first four months of 1952, standing at 
$38,930,000,000. 

Mutual savings banks in the state of New York showed 
a gain in May of $90,420,000. For the first five months of 
1952 the number of accounts increased 107,901 which com- 
pares with a net gain for the entire year of 1951 of 83,180. 


Postal Savings Elimination Sought 


[Lwresser continues to center in discussions leading to the 
eventual liquidation of the Postal Savings system. In testi- 
mony before the Senate Post Office Committee, Arthur W. 
Sands, chairman of the Subcommittee on Postal Savings of 
the American Bankers Association’s Committee on Federal 
Legislation, said: “It would appear that the Congress should 
give consideration to the question as to whether, under 
present conditions, there is a need for a Postal Savings 
system. 

“Subsequently, a bill was introduced in Congress by Sena- 
tor Bennett, of Utah, S.3312, which proposes the elimina- 
tion of the Postal Savings system by prohibiting the opening 
of any new accounts or acceptance of any deposits after 
one year from the date of the enactment of the bill. Three 
years thereafter any deposits which have not been with- 
drawn would cease to bear interest, and five years there- 
after the powers, functions, and duties of the board of 
trustees and of the Postmaster General with respect to the 
Postal Savings system would be transferred to the Secre- 
tary of the Treasury for liquidating the system.” 


Savings Trend Review 


Taxes are signs that the rate of personal savings may 
now be on the decline,” says the Federal Reserve Bank of 
Chicago in a recent review of business conditions. “Pre- 
liminary estimates place savings at an annual rate of $16.7- 
billion in the first quarter—a drop of almost $4-billion from 
late 1951.” 

A comprehensive analysis of the ratio of savings invest- 
ments and the relation of savings to debt may be found in 
the Reserve bank’s June issue of Business Conditions. 


New York Banks Get Ad Award 


An honor medal awarded to the Savings Bank Associa- 
tion of the State of New York by the Freedoms Foundation 
of Valley Forge for its “Defense of Freedom” advertising 
series run during 1951. The ads, run cooperatively in over 
70 New York State newspapers during most of 1951, 
stressed the freedom of opportunity in America, attacked 
communism, and showed how people could “Defend Free- 
dom and Keep America Strong.” 

Since the savings bank association started cooperative 
advertising in 1942, it has received a long list of citations 
for outstanding public service. 
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News for Mortgage Credit Men 


liems and Comment from Our Savings and Mortgage Division and Other Sources 


The Housing Act of 1952 


Concrzss passed the Housing Act of 1952, on July 4. It 
provides an additional $1,395,000,000 in Federal mortgage 
funds for defense and disaster housing. This amount was 
in contrast with the original request of the Administration 
for $2,860,000,000. 

Funds are allocated as follows under the new bill: 


(1) $900,000,000 for the Federal National Mortgage 
Association for defense commitments for the pur- 
chase of Government guaranteed and insured mort- 
gages. 

(2) $400,000,000 for Federal Housing Administration 
mortgage insurance. 

(3) $50,000,000 for direct Government construction of 
public housing in isolated defense areas. 

(4) $40,000,000 for community facilities and services 
in such areas. 

(5) $5,000,000 for Alaskan housing. 

Other technical provisions facilitate defense housing pro- 
cedures and in addition Federal savings and loan associa- 
tions are permitted to disregard all area and limit restric- 
tions in the purchase of FHA mortgages and VA insured 
mortgages. 

The American Bankers Association opposed, before the 
Senate Banking and Currency Committee and the House 
Banking Committee, the higher amounts originally re- 
quested for FNMA purchases and other housing proposals. 


Korean Vets Act 


» a Korean Veterans Bill, H. R. 7656, was enacted by 
Congress a few days before adjournment. Under this act, 
men and women who served in the Armed Forces after 
June 25, 1950, are eligible for the benefits of the Service- 
men’s Readjustment Act with respect to insured and guar- 
anteed mortgage loans. 


New Mortgage Application Forms 


Se new mortgage application forms for use by banks— 
a regular application and a GI loan application—have been 
prepared by the Committee on Real Estate Mortgages of 
the Savings and Mortgage Division of the American 
Bankers Association. 

The regular application is a revision of a form prepared 
and approved by the Real Estate Mortgage Committee 
several years ago and has been widely used by many banks. 
The second form is designed for exclusive use of banks 
taking applications for veterans’ home mortgage loans. 
This form provides a simplified procedure and requires only 
the basic, essential data. It includes special credit informa- 
tion approved by the Veterans Administration. 


Copies of the forms are available through the Savings and 
Mortgage Division. 


New Housing Starts 


Recent statements predict that the number of new houses 
started in 1952 in the nation will again exceed 1,000,000. 


1952 1951 


January . 85,900 
February 80,600 
93,800 

96,200 

101,000 

132,500 


August, 1952 


Regulation X Continuation 


‘bee Defense Production Act Extension, approved on 
June 28, continues the authority of the President to control 
real estate credit. 

The Board of Governors of the Federal Reserve System, 
jointly with the Administrator of the Housing and Home 
Finance Agency, simultaneously announced that Regulation 
X would continue unaltered after July 1. 

Under the terms of the new act, the provision for credit 
controls on new residential construction may be relaxed 
whenever, for any consecutive three-month period, the 
annual rate of new housing starts falls below 1,200,000 
family units. During this period of credit relaxation, credit 
regulations cannot require a down-payment in excess of 
5 percent. 

Credit control regulations on housing may be reinstated, 
however, by the President whenever the annual rate of new 
housing starts for any three consecutive months exceeds 
1,200,000. 


Veterans’ Loans 


Cumulative Statistics on GI Loans Approved to 
May 31, 1952 


Number of GI loans approved for guaranty or insurance— 


_ 2,772,062 
63,558 
190,065 


Amount of loans approved for guaranty 


or insurance . $18,300,087,000 


Amount of guaranty and insurance on 


approved loans 9,479,506,000 
368,908 


$23,689,000 


Number of loans repaid in full.... 


Net amount of claims paid on defaulted loans. . 


Construction Loan Manual 

To meet the need of mortgage lending officers grappling 
with unprecedented changes in mortgage lending methods 
and procedures in recent years, the Savings and Mortgage 
Division of the American Bankers Association has just re- 
leased the 1952 edition of Mortgage Loan Advances During 
Construction. 

The last edition of this publication, which is designed to 
encourage banks to make construction mortgage loans, was 
issued in 1945. 

The booklet includes a detailed description of the pro- 
cedures followed in two mutual savings banks and in two 
commercial banks. It gives a step-by-step description of 
methods pursued and includes the essential forms recom- 
mended for use to assure success. Several other charts and 
forms are also incorporated in it. 

The material included in this guide is broken down into 
the following subdivisions: “Making Loans on New Con- 
struction”; “Advantages in Making Construction Loans”; 
“Advantages Outweigh the Disadvantages”; “Responsibility 
of the Lender in Making Construction Loan Advances”; 
“Short-term Construction Loans”; “Long-term Loans to 
Finance Construction”; “Construction Loan Procedures”; 
“Construction Loan Agreements”; “Regulations Controlling 
Credit and Materials”; “FHA and VA Loans on New Con- 
struction”; “Developing Construction Loan Opportunities” ; 
and “Construction Loan Plans that Work.” 

Copies may be obtained, at a nominal charge, by writing 
to the A.B.A’s Savings and Mortgage Division. 
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Trust Investment Committees OKed 


Tek Board of Governors of the Federal Reserve System 
has given an opinion to the effect that under the provisions 
of Section 6 of Regulation F an allocation of administra- 
tive functions among two or more trust investment commit- 
tees is not inconsistent with the requirements, the intent, 
or the spirit of the applicable provisons provided: 

(1) The scope of responsibilities and functions of such 
trust investment committees does not extend beyond that 
outlined in subsection (c), Section 6 and does not impinge 
upon the primary, directive responsibilities of the board of 
directors; (2) all such trust investment committees operate 
under clear policy directives from the board of directors; 
(3) effective measures are adopted to promote coordination 
of activities of such committees through liaison member- 
ship or otherwise; and (4) the actions of such trust in- 
vestment committees are subject to review and control by 
the board of directors. 


Estate Planning for MD’s 


_ popular is the series of four articles on “Estate 
Planning for Physicians” which recently appeared in the 
Journal of the American Medical Association, over the by- 
line of W. S. McClanahan, assistant vice-president of the 
Lake Shore National Bank of Chicago, Illinois. It is quite 
possible that this series will be republished in booklet form 
because of the large demand for copies, in which event 
BANKING will report to its readers on how copies may be 
obtained. In the meantime, we give you, in Mr. McClana- 
han’s own words, the background leading to the series: 

“I probably first acquired the idea of writing these articles 
after planning the estates of some physicians who were cus- 
tomers of our bank. To say that their estate plans and 
their investment programs were not well designed is a 
masterpiece of understatement. Another thing that af- 
fected my thinking is the fact that my father is a typical 
country doctor in a small Illinois town, who has completed 
54 years of the practice of medicine in one community and 
has now retired at the age of 83. I felt that it would be a 
service to the medical profession if someone would tell the 
story of estate planning as practiced today and convince 
some of them that they would be better off to consult pro- 
fessional advisers and work out a sound estate plan. 

“T approached the officials of American Medical Associa- 
tion, including the editor of the Journal, with this sugges- 
tion and found that it met with enthusiastic response... . 
The staff of the Journal was enthusiastic from the first and 
publication of the articles was started on April 19... . 
Almost immediately after the first article appeared I had 
to begin to revise my plans. I began to receive letters 
from doctors all over the country asking for reprints, or 
asking for advice on their own estate plans, or asking me 
to recommend a trust officer, lawyer, or life underwriter in 
their own community who could give them service 

“Concurrently with these letters, I began to receive let- 
ters from life underwriters, general agents, and home of- 
fices of insurance companies either requesting permission 
to reprint the articles in their company magazine or asking 
to purchase sizable quantities of the reprints. I have now 
received over 200 letters from doctors and about 40 letters 
from life underwriters and insurance companies. I have 
also received requests from trust men to purchase reprints 
for use in trust promotion... . 

“The response to this series of articles has been amazing 
to me and, of course, has been most gratifying. . .. As 
brought out in the first article, there are several reasons 
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why the physicians or other professional persons need estate 
planning more than the average businessman. We al! know 
that doctors are earning good incomes; and, if they are 
educated, they should be a source of excellent trust business, 

“It now appears that this series of articles will receive a 
rather wide distribution and it is my hope that the long. 
range effect will be to make professional people more trust 
conscious and to cause them to use the service of trust men, 
life una.-writers, and attorneys more often. I hope to have 
reprints in one pamphlet in the near future... .” 

In the four-part series, he dealt with these topics: Part 1: 
“The Business Side of the Physician’s Life’; Part 2: 
“Fundamentals, the Young Physician’s First Plan”; Part 3: 
“Planning for the Middle Years, the Successful Physician”; 
and Part 4: “Planning as Retirement Approaches.” 


Insurance Settlement Options 


Tm “Use of Life Insurance Settlement Options in Estate 
Planning” was the subject of a talk made by Sid Marean, 
insurance broker of Cincinnati, Ohio, before a recent meet- 
ing of the trust division of the Ohio Bankers Association. 

While discussing “Marital Deductions and Settlement Op- 
tions,” he stated in part: 

“To qualify for marital deductions, proceeds of insurance 
policies, whether or not on the life of a decedent, held by 
an insurance company under settlement options, must meet 
the following requirements: 

“(1) Must provide that all payments of proceeds in in- 
stalments or payments of interest thereon shall be made 
only to the spouse during her lifetime. 

“(2) Instalments or interest must be payable annually 
or more frequently and commence not later than 13 months 
after the insured’s death. 

““(3) The spouse must have the privilege of withdrawal 
during lifetime, or the proceeds must be payable at her 
death to her estate, or she must have the right to direct 
that such proceeds be made payable at death to her estate. 

“(4) The right of the spouse to withdraw, or dispose of 
proceeds payable at her death by will, or direct that pro- 
ceeds be paid to her estate must be exercisable by her 
alone and under all circumstances. 

“(5) Proceeds must not be subject to the power of any 
one other than the spouse to direct the payment of any 
part thereof to anyone other than the spouse. 

“The entire proceeds of a policy need not meet the above 
qualifications. If the proceeds are divided into two funds 
and one of the funds meets the above qualifications, that 
fund will qualify for the marital deduction. 

“Proceeds of policies on the life of other than the de- 
cedent, proceeds of a matured endowment, or proceeds of 
an annuity contract, held under settlement options, may 
qualify for the marital deduction, if they are in the form 
of a property interest which passed from a decedent to 
his spouse. 

“Proceeds held under the interest option, with interest 
to be accumulated, will not be disqualified for the marital 
deduction if the spouse has the right exercisable annually 
or more frequently to require the distribution to herself of 
instalments of the proceeds or payments of interest. 

“Proceeds held under the interest option for a specified 
period, or until the occurrence of a specified event following 
which proceeds are to be paid in instalments for life, or 4 
specified period, can qualify providing other qualification 
requirements are met. 

“It is not necessary that the words ‘power of appoint 
ment’ be used in the settlement option if the terms of the 
settlement option give the spouse rights which are in sub- 
stance a power to appoint; .. .” 
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Taxes Theme of Short 
Trust Course 


Curious about who attends a state bankers association’s 
trust short course and what kind of instruction the student 
gets, BANKING’S trust reporter decided to make an on the 
campus spot check. The Connecticut Bankers Association’s 
sixth annual short trust course at the University of Con- 
necticut in Storrs on June 22-24 was selected. 

Morris K. Winborn, assistant secretary of the Hartford- 
Connecticut Trust Company and chairman of CBA’s trust 
course committee, opened an informal Sunday evening meet- 
ing in the lounge of the dormitory where 60 trust men and 
women—mostly tax experts—were billeted. He stated the 
objectives of the course thusly: To give trust men and 
women in the tax field instruction somewhat higher than 
is offered by the American Institute of Banking. 

The dominant theme of the course was taxes—income, 
estate, gift, and succession. 

Speaking on the “Impact of Taxes on Modern Society” 
at the Sunday night session, William C. Fenniman, vice- 
president and trust officer, Phoenix State Bank and Trust 
Co., Hartford, traced early efforts to get legislation to au- 
thorize the income tax. He pointed out that since 1940 our 
national income has tripled, while our taxes have increased 
over six times. “It is a serious question,” he said, “where 
we go from here.” 

Viewing with alarm the taxation trends in recent years, 
Mr. Fenniman pointed out that the Federal Government 
now collects about $69-billion a year and estimated that 
state and local governments are spending about $20-billion 
additional (based on the 1949 figures). This aggregate tax- 
take of $89- to $90-billion a year for services is close to 
30 percent of the nation’s income. This, he felt, is approxi- 
mating the Marxist theory of how to destroy Democracy. 


Bureau Goodwill 


Richard T. Jones, trust officer of the Union and New 
Haven Trust Company, spoke on “Federal Income Taxes.” 
His talk dealt largely with how the Bureau of Internal 
Revenue functions and on the proper compilation of the 
tax returns. It is the policy of his bank, he said, not to 
make up returns for any one except the trust department’s 
customers. His reasons for this were: “(1) We do not 
have the staff to take it on, and (2) we have spent years 
building up a good reputation with the Bureau, which 
saves us a lot of trouble, and occasionally enables us to get 
some returns reviewed over the telephone. We feel that 
if we were to start making returns for people about whom 
we do not have complete information we would spoil our 
relationship with the Bureau.” 

Joseph I. Shrebnik, head of the estate and gift tax de- 
partment of the Office of Internal Revenue Agent in Charge, 
New Haven, spoke on “Federal Gift Taxes.” His talk was 
largely concerned with the purpose of the tax, to whom it 
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applies, and how the tax operates in specific circumstances. 
He concluded: “Even though a man makes a gift just be- 
fore he dies—even if made in contemplation of death—he 
would be wise to make it because it may save his estate 
money.” 

The number of people taxable under the Federal Estate 
Tax is increasing, said Ralph S. Wallace, vice-president of 
Kennedy-Sinclaire, Inc., New York, in an address on the 
“Federal Estate Tax.” This he attributed to the fact that 
large estates are decreasing. 


5-Point Tax Plan 


Mr. Wallace gave a five-point plan by which trust men 
can help their customers avoid paying unnecessary taxes, as 
follows: (1) Avoid a second estate tax on the property (by 
creating trusts); (2) split the estate with the wife or 
husband; (3) make gifts to members of the family; (4) 
give to charities; and (5) tax-plan the business (assuming 
that the customer has his own business). 

In order to avoid the forced liquidation of a business to 
pay estate taxes at the decease of the owner, Mr. Wallace 
outlined seven possible steps that might be taken: (1) More 
life insurance or sale of holdings to get more liquidity. (2) 
In unincorporated businesses, bring in children as partners. 
(3) Sell the business to a son for an annuity to be paid 
annually. (4) Enter into a stock-purchase arrangement 
with partners or members of family. (5) Enter into an 
agreement with a key employee. (6) In cases where busi- 
ness is worth so much the owner cannot find a buyer, reduce 
common stock by half by issuing preferred stock. (Men- 
tioned rulings against this arrangement under certain cir- 
cumstances.) (7) Stock retirement (doesn’t recommend). 

Another speaker was George A. Davidson, assistant trust 
officer, Old Colony Trust Company, Boston, whose topic 
was “Streamlining the Operations of an Income Tax Sec- 
tion.” Mr. Davidson told how various tax forms are com- 
pleted and spoke of streamlining operations in his own bank. 

At an evening session Messrs. Jones, Shrebnik, Wallace, 
and Davidson answered questions and analyzed problems. 

The “Connecticut Succession Tax” was discussed at the 
concluding session on Tuesday by Frederic Dauch, first as- 
sistant tax commissioner, Connecticut Tax Department, 
Hartford. Following his address, the University presented 
certificates to the trust people, 18 of whom were women. 

A REPORTER’S IMPRESSIONS: The trust short course was 
well organized. Instructors were conversant with their sub- 


* jects and presented their material in an interesting manner. 


Students were prompt and attentive and were determined 
to sharpen their abilities in estate tax work. (But, con- 
fidentially, it was a bit on the technical side for a person 
like me who isn’t steeped in estate tax lingo!) 

Mary B. LEACH 
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Mr. MACNEILL is a vice-president 
of the Irving Trust Company, New 
York City. 


RECENT decision in the tax 
A court had less attention from 

estate planners than it de- 
served. Possibly the reason it failed 
to make a stir was that it was a 
lower court case, presumably due 
for a succession of appeals before it 
could be considered reliable law. 
However, the Treasury Department 
has recently announced acquiescence 
in the decision, so now the case of 
Gramm may take a belated bow. 

The facts are— but first some 
background to indicate why the 
facts and decision are important: 

Often a man is convinced of the 
advantage of setting up an irrevoc- 
able trust for his own benefit dur- 
ing life. No tax advantage is sought, 
for the income of the trust will be 
taxable to the maker, since he re- 
ceives the income; nor will estate 
taxes be saved in his estate, since a 
lifetime interest is reserved. But 
there is a tax question nevertheless: 
will liability for a gift tax be in- 
curred by such a trust? 

Normally it would be, for nor- 
mally the maker would wish to set 
up some program for disposition of 
the principal of the trust after his 
death; and the reasons for this may 
be several, as we shall develop later. 
But once recipients of the principal 
are named or described in this irre- 
vocable trust agreement, then cer- 
tain property rights exist in others 
than the maker of the trust. In 
short, a gift has been made. 

The legal name for the property 
right given away is “remainder.” A 
trust fund has two segments. One 
is the lifetime interest in the in- 
come which the maker of the trust 
retains, and the value of this can 
be determined by taking an assumed 
income and multiplying that income 
by a figure carried out to a generous 
quantity of decimal places, which 
represents the discounted value of 
$1 of income over the life expectancy 
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of the recipient. The value of the 
remainder is arrived at by subtract- 
ing the present value of the lifetime 
income. 

Now to go from the abstract to 
the real by the route of an example. 

A hypothetical Mrs. Gramm has 
received a substantial inheritance 
from her husband and, while her 
husband gave it to her outright, he 
had certain ideas about keeping the 
funds in the family line which Mrs. 
Gramm respects. Having a little 
fear that with advancing age she 
might come under influences which 
would persuade her to deviate from 
her present intent, she wants to set 
up an irrevocable trust for her own 
benefit during her lifetime, but 
carrying out her husband’s wishes 
after her death. 


Or there may be another reason. 
She may be contemplating moving 
tc another state and wishes to make 
sure that trustees of her own selec- 
tion, who reside or do business in 
the community where she and her 
husband lived most of their lives, 
are not barred by her new state’s 
laws from handling her affairs. 

A third possible reason might be 
saving of administrative expense; a 
fourth, the greater assurance of 
privacy that goes with the private 
living trust as opposed to the pub- 
licly recorded will. 

So Mrs. Gramm instructs her at- 
torney she wants the trust set 
up and is dismayed to discover that 
a large gift tax liability will be in- 
curred. Bear in mind that the trust 
as planned would save no estate 
taxes on her death. In a sense, the 
estate tax would be anticipated in 
part; there would eventually be al- 
lowed against it a credit for the 
gift tax paid. 

Question: Is there any way to 
avoid the gift tax? Her attorney 
advises that she can do so only by 
making the principal of the trust 


payable to her estate upon her 
death. This puts her right back 
where she started. She would have 
to make a will. 

Now we come to the real Mrs. 
Gramm. Apparently none of the 
reasons we have mentioned activated 
the creation of her trust; but the 
reasons do not seem important to 
the decision. The facts are that, 
being in poor health and feeling the 
need of financial guidance, Mrs. 
Gramm, under the advice of her at- 
torney, created an irrevocable trust 
in which her two children and her 
bank were co-trustees. The income 
was payable to Mrs. Gramm for life 
and the remainder went to the chil- 
dren after her death. Here is the 
important provision: the bank as 
trustee was given the right in its 
absolute discretion to utilize prin- 
cipal for the care, maintenance and 
comfort of Mrs. Gramm. 

A gift tax on the remainder was 
claimed but the Tax Court held that 
no tax was due. It was presently 
impossible, said the court, to de- 
termine what the remainder might 
be. The principal of the trust might 
be exhausted in medical expenses or 
in providing for Mrs. Gramm’s s0- 
journ in a more favorable climate— 
assuming that the income would be 
insufficient to provide these things. 
Since there could be no assurance 
that the children would receive any 
of the principal, it cannot be said 
that a taxable gift was made to 
them when the trust was created. 


As stated at the outset, the Treas- 
ury has acquiesced in this decision. 
Of course, its acquiescence is not 
binding. But with reasonable safety, 
it would seem, planners may pro- 
ceed on the assumption that gift 
taxes will not be incurred where an 
irrevocable trust is established for 
the lifetime benefit of the maker of 
the trust, even though a present gift 
of the remainder may be made, pro- 
vided the power of destroying that 
remainder is granted to an inde- 
pendent trustee. 
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chairman of the board of regents; 


300 Bankers 
in G.S.B. 
Class of 1952 


HE CLASS OF 1952 of The Graduate School of Bank- 
oe numbers 338, the largest in the history of the 

School conducted by the American Bankers As- 
sociation at Rutgers University. The bank officer 
students came from 35 states and the District of Colum- 
bia. 

The enrolment actually on campus was at 1,053, the 
largest in the School’s 18 year history, and represented 
42 states and the District of Columbia. 

One member of the 1952 class was graduated in 
absentia. He is Major Douglas Savage, who completed 
his required studies and his thesis and is now on active 
duty with the Army at Fort Myer, Virginia. 


Dr. Jones Commencement Speaker 


Dr. Lewis Webster Jones, president of Rutgers Uni- 
versity, was the commencement speaker. Said Dr. 
Jones: 

“We need far more widespread and more continued 
study of economics if we are to build a healthy world 
economy. Knowledge is as important here as it is in 
medicine, and we do not respect or call the doctor who 
does not continually refresh his knowledge and bring 
it up to date. You bankers are setting an example 
which I hope will be noted by other business groups; 
we need all the responsible, informed leadership we can 
muster if we are to avoid the potential disasters and 
realize instead the potential benefits of our powerful 
and complex economic society. 

“The banking profession will feel the results of your 
work here in the years to come. This is something for 
which all of us, as citizens, can be grateful. Banking 
has an immensely important economic role, and all of 
us are affected by it. You are the people who gather 
together the savings of countless individuals and chan- 
nel them into productive uses. You are collectively re- 
sponsible for many of the important decisions which 
guide the national economy. Your great profession re- 
quires not only technical competence, sound general 
economic judgment, but also a great deal of human 
wisdom and the highest degree of integrity.” 

At the 16th commencement exercises of the School 
on June 27, diplomas were presented by Joseph E. 
Hughes, chairman of the board of regents and president 
of The County Trust Company, White Plains, New 
York. Each diploma is signed by the director of The 
Graduate School of Banking (Dr. Harold Stonier) and 
the president of Rutgers University. 

A complete roster of the Class of 1952 follows, be- 
ginning on page 80. 


BANKING 


‘ 
we 
FE 
o- 
_ 

: 
- 

+ 
e- 
t 
ribs 
t 
78 


smart designing plus... 


National Homes lead in eye appeal as well as durability. This explains their 
universal public acceptance, both for original purchase and for re-sale. Own- 
ers take pride in these smart, quality-built homes. You can depend upon any 
National Home financed today to be a sound income producer for many 
years to come, 


for BEAUTY and LIVABILITY 
ony price 


LATEST CATALOG FREE! See for yourself why 
National Homes are first in popularity. Send for our a4 OM ES 


new catalog giving complete array of designs, floor 
plans, features. No obligation. Write today. NATIONAL HOMES CORPORATION 


LAFAYETTE INDIANA . HORSEHEADS NEW YorK 


NATION'S LARGEST PRODUCERS OF 
QUALITY HOMES AT THRIFT PRICES 
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Left to right: Dr. Harold Stonier with Secretary of the 

Treasury John W. Snyder and Federal Reserve Board Chair- 

man William McChesney Martin on A.I.B. Day at The Gradu- 

ate School of Banking. Secretary Snyder and Chairman 
Martin addressed the students 


(CONTINUED FROM PAGE 78) 


ALABAMA 


Dickey, Epwarp W. Jr., First National Bank, Huntsville 

FLAUTT, DANIEL BirD, The First National Bank, Birmingham 

HaYNEs, F. BoykKINn, Birmingham Trust National Bank, Birming- 
ham 

LOVELEss, CLAUDE, The First National Bank, Birmingham 

MurPHY, ROBERT J., Citizens-Farmers & Merchants Bank, Brewton 

THOMAS, ELGIN O’NEAL, The First National Bank, Birmingham 


ARKANSAS 


LAWSON, MELVIN, Worthen Bank & Trust Company, Little Rock 
Vise, THOMAS SIDNEY, Union National Bank, Little Rock 
WRIGHT, Roy JosEPH, State National Bank, Texarkana 


CALIFORNIA 


BOYNTON, RALPH EpwarbD, Bank of America N.T. & S.A., Los 
Angeles 

BusH, Lewis L., American Trust Company, San Francisco 

FELLMAN, RALPH W., Bank of America N.T. & S.A., San Francisco 

GREENWOOD, GEORGE J. Jr., The Bank of California N.A., San 
Francisco 

Harbin, H. A., Security-First National Bank, Los Angeles 


COLORADO 


HAWKINS, VicToR V., United States National Bank, Denver 
KING, NEIL L., First National Bank, Denver 
MITCHELL, JOHN CLARK, Denver National Bank. Denver 


CONNECTICUT 


ALIANO, JOHN J., The North Side Bank & Trust Company, Bristol 

BALKHAM, W. REID, First National Bank, Greenwich 

BARRETT, CHESTER ANSON, Second National Bank, New Haven 

BATEMAN, JOSEPH HERMAN, Dime Savings Bank, Wallingford 

BEACH, FREDERICK R., New Britain Trust Company, New Britain 

Brooks, WHITNEY L., The Brooks Bank & Trust Company, Tor- 
rington 

BUELL, RoBERT C. Jr., Hartford National Bank & Trust Company, 
Hartford 

CARLSON, MILTON H., The Colonial Trust Company, Waterbury 

FILON, RoBert Davin, Hartford National Bank & Trust Company, 
Hartford 

GISBORNE, F. RBGINALD JR., The Greenwich Trust Company, 
Greenwich 

GRAVES, CARL CLARK, New London City National Bank, New 
London 

HoLcoMB, EDWARD JOSEPH, Waterbury Savings Bank, Waterbury 

HUDSON, CHARLES WHITING, Society for Savings, Hartford 

LECOUNT, WALLACE E., State Banking Department, Hartford 

MATTSON, HAROLD A., Phoenix State Bank & Trust Company, 
Hartford 

MINCK, WILLIAM AvuGuUSTUS, City National Bank & Trust Company, 
Danbury 

MorGAN, RALPH H., Farmers and Mechanics Savings Bank, Middle- 
town 

PECK, MARVIN J., Greenwich Trust Company, Greenwich 

SAWYER, MAXWELL D., Hartford - Connecticut Trust Company, 
Hartford 

SCHIFFER, EpwarD H., The Meriden Savings Bank, Meriden 

STICKELS, FREDERICK RUWET, Society for Savings, Hartford 

STONE, WILLIAM EpGar, The Westport Bank & Trust Company, 
Westport 

THAYER, WALTER, The Fidelity Title & Trust Company, Stamford 

VERNOY, Epwarp M., Bristol Bank & Trust Company, Bristol 
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DELAWARE 


COLBOURN, BRYAN, Delaware Trust Company, Wilmington 

HAGEMEYER, Epwarp W., Farmers Bank of the State of Delaware, 
Wilmington 

SCHNEE, DONALD R., Security Trust Company, Wilmington 


DISTRICT OF COLUMBIA 


AHALT, JAMES B., City Bank of Washington, Washington 

ASHDOWN, WILLIAM L., Hamilton National Bank, Washingto: 

Bisset, Pau J., American Security & Trust Company, Washington 

Co.Le, E., Bank of Commerce & Savings, Washington 

KENYON, KENNETH A., Board of Governors of the Federal Reserve 
System, Washington 

KOLB, RAYMOND CHARLES, Board of Governors of the Federal 
Reserve System, Washington 

MorGAN, NORMAN D., The Riggs National Bank, Washington 

Morris, Scott D., National Savings and Trust Company, Washing. 
ton 

NICHOLSON, A. BAKER, The National Metropolitan Bank, Washing- 
ton 

PORTER, STEPHEN O., The Riggs National Bank, Friendship Branch, 
Washington 


FLORIDA 


KirToN, Joe Scott, The First National Bank, Orlando 
SNYDER, JOHN Wy ty, Federal Reserve Bank, Jacksonville 


GEORGIA 


ANDERSON, BEN, The Liberty National Bank & Trust Company, 
Savannah 

ARCHER, GRADY COLUMBUs, United States Treasury Department, 
Atlanta 

BARNES, BEN S., Jr., The First National Bank, Atlanta 

BEALL, ABNER J., The Citizens and Southern National Bank 
Augusta 

BURKE, JAMES Davin, Trust Company of Georgia, Atlanta 

ee E_mo L., First National Bank & Trust Company, 
Macon 

KNIGHT, JOHN C., Comptroller of Currency Office, Atlanta 

Moore, J. BENJAMIN, The First National Bank, Atlanta 

PARKERSON, JOHN EmBry, The Citizens and Southern National 
Bank, Atlanta 

PHILLIPPE, CLAUDE C., Federal Deposit Insurance Corporation, 
Atlanta 

STEVENSON, JOHN BROOKES, The First National Bank, Atlanta 

STOKES, NEIL A. Jr., The Fourth National Bank, Columbus 

TRAIN, STILLWELL, Savannah Bank & Trust Company, Savannah 


ILLINOIS 


BERGQUIST, P. ALDEN, The First National Bank, Chicago 

ELIASON, CHARLES W. JR., Commercial National Bank, Peoria 

Foote, RAYMOND W., Chicago National Bank, Chicago 

McMILLAN, MARVIN D., Harris Trust and Savings Bank, Chicago 

Rocers, ALVAH JR., Chicago Title & Trust Company, Chicago 

SmitTH, GILBERT ALLAN, The State Bank & Trust Company, Evans- 
ton 

Sore, Ropert E., Federal Reserve Bank, Chicago 

WRIGHT, CHARLES GEORGE, Federal Reserve Bank, Chicago 


INDIANA 


BLOOMER, KENNETH W., The Indiana Trust Company, Indianapolis 

GEPHART, CHARLES MORGAN, Lincoln National Bank & Trust Com- 
pany, Fort Wayne 

GUNKLER, CARL ANDREN, Lincoln National Bank & Trust Company, 
Fort Wayne 

Icz, OraL F., Anthony Wayne Bank, Fort Wayne 

JOHNSON, ARTHUR C., Peoples State Bank, Indianapolis 

MCWHIRTER, FELIX T., Peoples State Bank, Indianapolis 


IOWA 


Groos, JOHN J., Federal Deposit Insurance Corporation, Mason City 
SARSFIELD, W. HARLAN, Federal Deposit Insurance Corporation, 


Oelwein 
KANSAS 


FERRELL, Luoyp B., Union National Bank, Wichita 
GUTHRIE, RoBertT C., National Bank of Topeka, Topeka 


KENTUCKY 


CLARK, NoBLE, Citizens Savings Bank, Paducah 


MAINE 


Powers, PHILIP RAYMOND, National Bank of Commerce, Portland 
TIBBETTS, HaROLpD S., Androscoggin County Savings Bank, Lewiston 


MARYLAND 


ARMSTRONG, BERNARD F., Federal Reserve Bank, Baltimore 
Boycs, C. MEREDITH, Mercantile Trust Company, Baltimore 
GEORGE, WoopruUFF TABB, Union Trust Company, Baltimore 
HopkKINs, RoGer B. Jr., Baltimore National Bank, Baltimore 
JOHNSON, EDWIN THEODORE, Union Trust Company, Baltimore 
TEEL, ROLLAND M. Jr., Maryland Trust Company, Baltimore 
WINSTANLEY, HowarpD E., Union Trust Company, Baltimore 


MASSACHUSETTS 


AINSLIE, THOMAS MCMATH, National Shawmut Bank, Boston 

Burrows, Harry, First National Bank, Winchendon 

CALVERT, EDWARD PARKER, The First National Bank, Boston 

CAMPBELL, DONALD D., Federal Deposit Insurance Corporation, 
Boston 

CaRR, WINTHROP W., Worcester Five Cents Savings Bank, Worcester 

CHASE, WALTER F., National Shawmut Bank, Boston 

CHOATE, MILTON G., United States Trust Company, Boston 

Cook, HERBERT E., National Shawmut Bank, Boston 

CULLINEY, LAWRENCE J., Federal Deposit Insurance Corporation, 
Boston 

CURRIER, FRANC'S ELIOTT, Naumkeag Trust Company, Salem 

DeGRASSE, GEORGE D., Waltham Savings Bank, Waltham 
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THE NATIONAL CITY BANK 
OF NEW YORK 


Head Office + 


67 Branches in Greater New York 


55 WALL STREET =: New York 


56 Branches Overseas 


Statement of Condition as of June 30, 1952 
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ASSETS 
Cash, Gold and Due from Banks 
United States Government Obligations 
Obligations of Other Federal Agencies 
State and Municipal Securities.............. 
Other Securities 
Loans and Discounts 
Real Estate Loans and Securities............ 
Customers’ Liability for Acceptances......... 
Stock in Federal Reserve Bank.............. 
Ownership of International Banking 

Corporation 


Deposits . 
Liability on Acceptances and Bills. .$38,090,385 
Less: Own Acceptances in Port- 


Due to Foreign Central Banks 


(In Foreign Currencies) 
Items in Transit with Branches 


Reserves for: 
Unearned Discount and Other Unearned 


Capital 
7 Sha ar 
156,000,000 


69,429,912 


$1,541,981,993 
1,547,303,755 
31,222,804 
535,399,509 
99,094,844 
2,180,010,102 
19,373,005 
17,428,469 
9,000,000 


7,000,000 
29,624,883 
8,244,192 


$6,025,683,556 


$5,541,640,663 


18,033,483 
18,712,000 
11,303,097 
22,772,623 


40,479,778 
3,312,000 


369,429,912 


$6,025,683,556 


Figures of Overseas Branches are as of June 25. 
96,901,145 of United States Government Obligations and $19,692,700 of 
pen assets are deposited to secure $400,945,247 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 


Affiliate of The National City Bank of New York for separate 


administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 


Head Office: 22 William Street, New York 


Capital Funds $31,240,909 


DIRECTORS 


WM. GAGE BRADY, JR. 
Chairman of the Board 


W. RANDOLPH BURGESS 


Chairman of the Executive 
Committee 


HOWARD C. SHEPERD 
President 


STANLEY C. ALLYN 
President, The National Cash 
Register Company 

SOSTHENES BEHN 
Chairman, International 


Telephone and Telegraph 
Corporation 


CURTIS E. CALDER 
Chairman of the Board, Electric 
Bond and Share Company 

CLEVELAND E. DODGE 
Vice-President, Phelps Dodge 
Corporation 

L. M. GIANNINI 
President, Bank of America 
National Trust and Savings 
Association 

ROY H. GLOVER 
Vice-President and General 
Counsel, Anaconda Copper 
Mining Company 

JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 

HARRY C. HAGERTY 
Financial Vice-President, 
Metropolitan Life Insurance 
Company 

AMORY HOUGHTON 
Chairman of the Board, 
Corning Glass Works 

KEITH S. McHUGH 
President, New York 
Telephone Company 

ROGER MILLIKEN 
President, Deering, Milliken & 
Co. Incorporated 

FREDERICK B. RENTSCHLER 
Chairman, United Aircraft 
Corporation 

GERARD SWOPE 
Honorary President, General 
Electric Company 

REGINALD B. TAYLOR 
Williamsville, New York 


ROBERT WINTHROP 
Robert Winthrop & Co. 


BOYKIN C. WRIGHT 
Shearman & Sterling & Wright 
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DUNCAN, EARL J., Holyoke Savings Bank, Holyoke : 
EMERSON, ARTHUR W., North Avenue Savings Bank, Cambridge 


FELLOws, ROBERT STIBLMAN, Plymouth National Bank, Plymouth 


FORSBERG, ADOLPH F., Winchester National Bank, Winchester 

GILBERT, GORDON G., Fall River Trust Company, Fall River 

GLOVER, Epgar M., Comptroller of Currency Office, Boston 

Gray, HERBERT P., Institution for Savings, Roxbury 

GULUZIAN, JOHN H., Home Savings Bank, Boston 

HEBERT, PAUL ROLAND, Eliot Savings Bank, Roxbury 

KEHOE, Epwarp M., Suffolk Savings Bank, Boston 

KELSO, Davip JAMES, Comptroller of Currency Office, Boston 

LEARY, EDWARD J., Office of District Chief National Bank Examiner, 
Boston 

LOGAN, WENDELL Ross, Belmont Savings Bank, Belmont 

MacLeop, Bruce H., Union Trust Company, Springfield 

MarRSH, HERBERT DEXTER, Middlesex County National Bank, Everett 

MARTINEZ, EpwarRD L. Jr., Boston Safe Deposit and Trust Com- 
pany, Boston 

McGowan, BERNARD T., Comptroller of Currency Office, Boston 

MITCHELL, E., LAURENCE, Safety Fund National Bank, Fitchburg 

MURPHY, OWEN D. Jr., Newton Savings Bank, Wellesley 

NYE, Lorine C., Federal Reserve Bank, Boston 

PAULING, LEON HALL, Naumkeag Trust Company, Salem 

PRESTON, ReEip C., Worcester Mechanics Savings Bank, Worcester 

RICHARDSON, Harris S. Jr., Old Colony Trust Company, Boston 

ROWLINGS, W. Rowe, Boston Safe Deposit & Trust Company, 
Boston 

SHELTON, JOHN A., The First National Bank, Boston 

SUNDSTROM, CARL F., Old Colony Trust Company, Boston 

THOMPSON, RICHARD HuGH, First National Bank, Amherst 

WENTWORTH, GORDON K., The First National Bank, Boston 


WHITNEY, GEORGE C. II, Worcester County Trust Company, Wor- 
cester 


MICHIGAN 


JOHNSON, DONALD O., The Michigan Trust Company, Grand Rapids 
Rowe, Roy R., Michigan National Bank, Port Huron 

TEHAN, MauvRIceE F., Industrial National Bank, Detroit 

THOMAS, WILLIAM F., Bay Trust Company, Bay City 

WEBBER, CHARLES H., Manufacturers National Bank, Detroit 
WILLIAMS, Davin D., National Bank of Detroit, Detroit 


MINNESOTA 


Gray, ALBERT WESTON, Midland National Bank, Minneapolis 
JOHNSON, FREDERICK B., Federal Deposit Insurance Corporation, 
St. Paul 
JOHNSON, RUSSELL H., The First National Bank, St. Paul 
KRAEMER, ALEXANDER J., Northwestern National Bank, Minneapolis 
RUTLEDGE, HENRY T., Northwestern National Bank, Minneapolis 
SHERVY, LEsTeR E., Northern Minnesota National Bank, Duluth 
SIMON, THEODORE W., American National Bank, St. Paul 


MISSOURI 


AULD, WADE B., St. Louis Union Trust Company, St. Louis 

BLAKE, Emory ELLIs, Crystal City State Bank, Crystal City 

CoLBy, Davip LAWRENCE, The Boatmen’s National Bank, St. Louis 

Dickson, FLoyp W., Federal Deposit Insurance Corporation, 
Jefferson City 

DuFF, WILLIAM HERMAN, The Plaza Bank, St. Louis 

EUANS, JOSEPH RIDDELL, Federal Reserve Bank, Kansas City 

Evans, LESLIE EDWARD, Citizens National Bank, Maplewood 

McManuon, Leo E., Mercantile Trust Company, St. Louis 

TUPPER, WILLIAM R., Mercantile Trust Company, St. Louis 

— WILLIAM F., Southern Commercial & Savings Bank, St. 

ouis 

WELSCH, CHARLES N. Jr., Mercantile Trust Company, St. Louis 

WILLOCK, EpwIN S., Federal Reserve Bank, Kansas City 

ZINCK, CLARENCE E., Mercantile Trust Company, St. Louis 


NEW HAMPSHIRE 


CALEF, RoBert G., The Keene National Bank, Keene 
FELCH, J. EUGENE, Cheshire National Bank, Keene 
WoRMWOOD, PAUL N., Merchants National Bank, Manchester 


NEW JERSEY 


AINSWORTH, WILLIAM H., First Camden National Bank & Trust 
Company, Camden 
ALLEN, FRANK Burt Jr., The Maplewood Bank & Trust Company, 
Maplewood 
BANGMA, JOHN, First National Bank and Trust Company, Clifton 
Brown, C. RoBERT, Elmer Trust.Company, Elmer 
BUTCHER, SAMUEL J., Boardwalk National Bank, Atlantic City 
CoA. WALTER, Guarantee Bank and Trust Company, Atlantic 
ity 
~. WILLIAM GeEoRGE, First National Bank and Trust Company, 
earny 
DENNISON, JAMES P., Bloomfield Bank & Trust Company, Bloomfield 
FavuTZ, HERBERT G., Fidelity Union Trust Company, Newark 


Class Officers 
The Class of 1952 elected as its perma- 


nent officers: 

President, Stephan O. Porter, assistant 
vice-president, Riggs National Bank, 
Washington, D. C. 

Secretary, H. A. Hardin, assistant trust 
officer, Security-First National Bank, Los 
Angeles, California. 


Members of the freshman class rise from their first luncheon 
to hear Dr. Harold Stonier’s charge to the incoming students 
of The Graduate School of Banking 


HASENZAHL, ALFRED EDWARD, Irvington Trust Company, Irvington 

KiRCHNER, RAYMOND FRANcis, The Plainfield Trust Company, 
Plainfield 

Lezcus, FRED W., West Side Trust Company, Newark 

LIVESEY, JOHN E., First National Bank and Trust Company, 
Paterson 

MAZZONI, FRANK P., The Tradesmens Bank and Trust Company, 
Vineland 

McFADDEN, FRANK J., Fidelity Union Trust Company, Belleville 

MENDENHALL, WILLIAM KENNETH, New Jersey Bankers Associa- 
tion, Newark 

MIDDLESTEADT, ERNEST JR., Linden Trust Company, Linden 

RINEY, WILLIAM JOSEPH, Howard Savings Institution, Newark 

SIEBERT, ROBERT W. Jr., First National Bank and Trust Company, 
Paterson 

SLATER, DONALD S., Bloomfield Bank & Trust Company, Bloomfield 


WILLIAMS, GEORGE Davip, Commonwealth Trust Company, Union 
City 


NEW YORK 

ALLEN, GEORGE JAMES, Clinton Trust Company, New York 

BAKER, WILBUR, Irving Savings Bank, New York 

BESEMER, ARTHUR RICHARD, City Bank Farmers Trust Company, 
New York 

BILLINGS, HarROLpD F., The National Bank and Trust Company of 
Norwich, Sherburne 

BoRNEMAN, HERBERT E., Broadway Savings Bank, New York 

BRADLEY, RoBeRT J., Greater New York Savings Bank, Brooklyn 

BROWNE, PUTNAM H., Union Square Savings Bank, New York 

CAMPBELL, Davin A., The National City Bank, New York 

CLARK, LERoy Jr., The Bank of New York, New York 

DrierKs, PAUL JAMES, Bank of the Manhattan Company, New York 

DrPpo.p, Epwin S., Irving Savings Bank, New York 

EDINGER, ALBERT P., First Trust & Deposit Company, Syracuse 

Evy, Roy A., Lincoln Rochester Trust Company, Rochester 

FARNSWORTH, FREDERICK C., Chemical Bank & Trust Company, 
New York 

FooTHorRAP, JAMES F., The Chase National Bank, New York 

FROLEN, DANIEL S., The First National Bank & Trust Company, 
Walden 

GARRETT, FRED Norwoop Jr., The Chase National Bank, New York 

GEHRING, Dravis H., Merchants National Bank & Trust Company, 
Syracuse 

}REENE, GERALD H., Federal Reserve Bank, Buffalo 

GRISSINGER, JOHN UNDERWOOD, The Bank of New York, New York 

HASHAGEN, JOHN D., The National City Bank, New York 

Hems, ALBERT F., The National City Bank, Troy 

HIRSCHMANN, KarRL V., Federal Deposit Insurance Corporation, 
New York 

Ho.e, RoBerT BERTRAM, The National Bank of Auburn, Auburn 

Horn, Rospert T., First National Bank, Ithaca 

JACKSON, EpcGar P., The National City Bank, New York 

KENNEDY, HERBERT C., State Bank of Albany, Albany 

KING, CHARLES S., Central National Bank, Yonkers 

Key, JoHN A., The County Trust Company, White Plains 

LEE, TUH-YUEH, Bank of China, New York 

LEVERENTZ, CHARLES W., The First Trust Company, Tonawanda 

LigMontT, AuGuUST, The National City Bank, New York 

LOREE, ROBERT F.. Jr., New York Trust Company, New York 

LuTH, GEorGE H., Eastchester Savings Bank, Mt. Vernon 

MACALISTER, GEORGE R. Jr., New York Trust Company, New York 

MASTELLON, DOMINICK JosEPH, The County Trust Company White 
Plains 

McELRoy, JOHN E., Albany Savings Bank, Albany 

McMASTER, WILLIAM H. Jr., Guaranty Trust Company, New York 

McNEILL, ANDREW J., Queens County Savings Bank, Little Neck 

MEISENZAHL, CARL JOSEPH, Lincoln Rochester Trust Company, 
Rochester 

a ~~ ee Georce A., Comptroller of the Currency Office, New 
Yor 

O'NEILL, Emit J., The County Trust Company, Mamaroneck 

O'NEILL, WILLIAM M., First National Bank, Woodridge 

PAWLAK, MICHAEL A., Yonkers Savings Bank, Yonkers 

PR'CHER, CHARLES ROBINSON, Federal Reserve Bank, New York 

Ropeson, Roy L., Manufacturers and Traders Trust Company, 


3uffalo 
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Saved) by quick-witted 


. William Penn and his secretary James Logan 
were traveling to America in 1699, their ship, according 
to legend, was attacked by pirates. Penn’s principles for- 
bade resistance but Logan successfully defended the vessel. 

As Penn’s confidential adviser, the scholarly Logan 
wielded great influence in Pennsylvania, in time becoming 
governor of the colony and mayor of Philadelphia. His 
home in what is now Germantown was started in 1728 
and was named Stenton after his father’s birthplace in 
Scotland. In his own words, he was obliged to spend 
much time at home, “being wholly reduced to a pair of 
crutches and Sedentary Life by a fall off my feet.” Never- 
theless, the curtailment of his physical activity enabled him 
to devote himself to writing and to his remarkable library. 

Logan was exceedingly friendly with the Indians who 
used to stay at Stenton for long periods, lining the stair- 
case at night or camping in the maple grove. Because of 
his admiration for Logan, Chief Wingohocking proposed 
that they exchange names in the Indian custom. Instead, 
Logan suggested that the chief's name be given to the 
stream that flowed through the property so that “while 
the earth shall endure” it would be called Wingohocking. 
The creek, incidentally, has long since gone underground. 


The Home, through its agents and 
brokers, is America’s leading 
insurance protector of American homes 
and the homes of American industry. 


Owned by the Logan family for many years, Stenton 
was Washington’s headquarters before the battle of Brandy- 
wine. At the battle of Germantown the house fell into British 
hands and was occupied briefly by General Howe. 

Later in 1777 two dragoons arrived in Germantown for 
the purpose of carrying out orders to burn the homes of 
patriots in the neighborhood. While they were in the stable 
gathering straw to start a fire in Stenton, a party of soldiers 
came looking for deserters. Dinah, the Negro caretaker, 
promptly told them that two suspicious men were lurking 
in the barn and despite their indignant protests the two 


dragoons were seized. Seventeen houses had been burned, 
but thanks to Dinah, 


Stenton was saved. 
Now the property of 
the city of Philadel- 
phia and under the 
custody of the Penn- 
sylvania Society of 
The Colonial Dames 
of America, this im- 
portant landmark is 
open to public view. 


* THE HOME* 
Susurance Company 


Home Office: 59 Maiden Lane, New York 8,N. Y. 
FIRE AUTOMOBILE MARINE 


The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 


August, 1952 


Copyright 1952, The Home Insurance Company 
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ROONEY, FRANK, Jamaica Savings Bank, Jamaica 

Ross, FrRaNK C., Ridgewood Savings Bank, Forest Hills 

SCANLAN, EDWIN L., Greenwich Savings Bank, New York 

SCHAUMBERG, FRANK R., Guaranty Trust Company, New York 

—* JaMEs F., The Marine Midland Trust Company, New 
or 

SCHULENBURG, HENRY A., Hamburg Savings Bank, Brooklyn 

SKOLNICK, WILLIAM W., Prudential Savings Bank, Brooklyn 

SMALL, KENNETH E., Federal Reserve Bank, New York 

SMITH, MONTAGUE THEODORE, The Bowery Savings Bank, New York 

SPILLANE, THOMAS J., Federal Deposit Insurance Corporation, 

New York 

Stuart, DouGias BatLey, Irving Savings Bank, New York 

SUMMERS, WILLIAM H., East River Savings Bank, New York 

URELL, Emmet J., The Hanover Bank, New York 

Watson, Epwarp L., Dime Savings Bank, Brooklyn 

WEIs, RoBERT E., The Kings County Savings Bank, Brooklyn 

WHEATON, Don C. Jr., The Hanover Bank, New York 

B., Chemicai Bank & Trust Company, 
ew Yor 


NORTH CAROLINA 


Forp, JAMES P., The Bank of Belmont, Belmont 
Monpby, E. CLINTON, Federal Reserve Bank, Charlotte 
RILEY, BRucE WESLEY, National Bank of Wilson, Wilson 


OHIO 


BLAKE, HowarD, Federal Reserve Bank, Cleveland 

CRAWFORD, CHARLES E., Federal Reserve Bank, Cleveland 

Dice, G. RONALD, 715 Federal Reserve Bank Building, Cleveland 

DIAMOND, RoBErT F., National Bank of Lima, Lima 

EICHMAN, RussELL H., Central National Bank, Cleveland 

FELLER, RoBert A., The First National Bank, Findlay 

Guuss, RUDOLPH A., The Toledo Trust Company, Toledo 

GorDON, LESTER H., National City Bank, Cleveland 

HAMPTON, PHILIP, The Huntington National Bank, Columbus 

Hoy, JOHN J., Federal Reserve Bank, Cleveland 

—_~ RosBert, The Third National Bank and Trust Company, 
ayton 

SATTLER, CHARLES G., The Central Trust Company, Cincinnati 

SHaw, JOHN J., City Banking and Savings Company, Conneaut 

~— Epwarp J., The Third National Bank and Trust Company, 
ayton 

WHIDDEN, Bruce, Central National Bank, Cleveland 


OREGON 
JOHNSON, FRED G., The United States National Bank, Portland 


PENNSYLVANIA 


a. EvaN CHANDLEE, The Philadelphia National Bank, Phila- 

elphia 

ARNOLD, EUGENE J., The First National Bank, Lebanon 

BARBER, JOHN RAYMOND, The Grove City National Bank, Grove City 

B., Fidelity-Philadelphia Trust Company, Phila- 
elphia 

BOLAND, WILLIAM J., The Pennsylvania Company for Banking and 

Trusts, Philadelphia 
— JOHN A., Peoples National Bank, Edwardsville, Kingston 


BOWDEN, A. Bruce, Mellon National Bank & Trust Company, 
Pittsburgh 

BROGAN, JOHN C. JR., Federal Reserve Bank, Philadelphia 

BROWN, PauL W. Jr., Philadelphia National Bank, Philadelphia 

CasE, JOSEPH M., Federal Reserve Bank, Philadelphia 

CaTZIN, JOHN, The Hanover National Bank, Wilkes-Barre 

COLTON, ROBERT ELLSWORTH, Mellon National Bank and Trust 
Company, Pittsburgh 

Curry, HENRY M. III, Mellon National Bank and Trust Company, 
Pittsburgh 

ee, WILLIAM WEIR, Pfovident Trust Company, Philadel- 
phia 

GLEESON, JOHN E., The First National Bank, McKeesport 

ee ARVEY J., The Philadelphia Saving Fund Society, Phila- 
elphia 

KEEP, EDWIN H., First National Bank, Meadville 

KeTELS, DONALD L., Frankford Trust Company, Philadelphia 

KNOX, WILLIAM Carns, First National Bank, Smithton 

Kocu, JAMES MONROE, The State Bank of Avis, Avis 

LAPHAM, J. BURNETT, Citizens National Bank, Towanda 

MOELLER, HORACE GEORGE, Provident Trust Company, Philadelphia 


The Senior Class Softball Team 


The Hill Award 


Wendell Ross Logan, assistant treasurer 
of the Belmont (Massachusetts) Savings 
Bank, received the Richard W. Hill Award 
“in recognition of his being the oldest mem- 
ber of the class of 1952 to meet the require- 
ments and earn the diploma of The Graduate 
School. ... In so doing, he has been an in- 
spiration to younger bank officers and has 
enhanced the prestige of our calling.” 


Mout, WaRREN R., Federal Reserve Bank, Philadelphia 
Moopy, JAMES WILTON, The Peoples National Bank, Norristown 
NOLAN, JEREMIAH J., Federal Deposit Insurance Corporation, Phila- 
delphia 
Own, EpwIN J., West Side Bank, West Pittston 
Peck, WILLIAM HAMILTON, Girard Trust Corn Exchange Bank, 
Philadelphia 
PFEUFFER, Recis G., Peoples First National Bank and Trust Com- 
any, Pittsburgh 
ninpecrE, Davie S., Market Street National Bank, Philadelphia 
RAUSCHENBERGER, P. Davin, First National Bank, Perkasie 
REMICK, CHARLES EpwarbD, First National Bank, Lock Haven 
RESENDORPH, ALAN, Hatboro National Bank, Hatboro 
RICKERT, WILLIAM M., First National Bank, North East 
RUBRIGHT, WALLACE G., First National Bank of Scranton, Abing- 
ton Branch, Clarks Summit ‘ 
Sr. Cian, JOHN WILSON, Mellon National Bank and Trust Com- 
any, Pittsburgh 
sanpans, CHARLES M., Potter Title and Trust Company, Pittsburgh 
SHucK, HAROLD CRUNKELTON, First National Bank and Trust Com- 
any, Waynesboro 
grew snr, JOHN H., Pennsylvania Company for Banking & Trusts, 
Philadelphia 
WINNER, Z. THAYER, Philadelphia Saving Fund Society, Phila- 
delphia 


RHODE ISLAND 


FLETCHER, JOHN T., Industrial Trust Company, Providence 


SOUTH CAROLINA 


ABERNETHY, LONNIE FRANKLIN, Bank of Fort Mill, Fort Mill 
BRADLEY, JAMES, The Bank of Lancaster, Lancaster 
McCLINTOcCK, HAROLD W., Palmetto Bank, Laurens 


TENNESSEE 


Hays, PAUL NaRVEL, Cleveland National Bank, Cleveland 


TEXAS 


CARRITHERS, HOWARD, Federal Reserve Bank, Dallas - 

FocKE, GEORGE MARCKMANN, Federal Deposit Insurance Corpora- 
tion, Houston 

METCALFE, WALLACE P., Texas Bank and Trust Company, Dallas 

PETERSON, CHARLES B., JR., Texas Bank and Trust Company, Dallas 

STOVALL, JOHN WALKER, Republic National Bank, Dallas 


VERMONT 
KUHN, Moritz A., Chittenden County Trust Company, Burlington 


VIRGINIA 


ANTRIM, JOHN JR., State-Planters Bank and Trust Company, Rich- 
mond 

BEAL, MAHLON B., Bank of Dahlgren, Incorporated, Dahlgren 

DEAVER, HarRY GLENWOOD, First National Bank, Lexington 

FitcH, JOHN S., JR., Peoples National Bank, University Branch, 
Charlottesville 

Hicks, Byron ADNA, First National Exchange Bank, Roanoke 

Howarp, J. Morris, Jr., The First National Bank, Newport News 

JENNINGS, JOSEPH ASHBY, State-Planters Bank and Trust Com- 
pany, Richmond 

JOURNELL, ROBERT STERLING, Colonial-American National Bank, 
Roanoke 

KATES, WESLEY WHITFIELD, The First National Bank, Newport 
News 

LAND, JOHN Hivery III, The Bank of Virginia, Roanoke 

LANE, JOHN EpwWaArRD, Citizens National Bank, Hampton 

POINDEXTER, MiLes II, American National Bank & Trust Company, 
Danville 

SAVAGE, MAJor DovuGLas, BOQ, Louisiana Hall, Fort Myer 

SMITH, RAMON GARNETT, State-Planters Bank and Trust Company, 
Richmond 

THOMAS, LEWIS PRESTON, The Bank of Virginia, Roanoke 


WASHINGTON 


Ecty, JAMEs A., Seattle Trust and Savings Bank, Seattle 


WEST VIRGINIA 
McConkey, Davip, The National Bank of West Virginia, Wheeling 


WISCONSIN 


ANDERSON, ByRON SHELLEY, The First National Bank, Chippewa 
Falls 
MARKWARDT, MELVIN A., Bank of Sturgeon Bay, Sturgeon Bay 
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Britain Short of 
Young Bankers, Too 


(CONTINUED FROM PAGE 49) 


service, the banks realized that 
something had to be done for the 
existing staff. All salaries, there- 
fore, have been re-assessed and the 
pasic rates increased. A man of 21 
was being paid some $546, plus a 
bonus of 17% percent, for a total of 
$641. He now rises to $756, plus 10 
percent, or $832. That is an increase 
of some 30 percent. 

A few examples of the improved 
scales are shown below, and in each 
case the bonus of 1744 percent and 
10 percent respectively has been in- 
cluded. 

Men 
New Scale 
$ per ann. 


1,665 
1,643 1,915 
1,864 2,094 
1,974 2,186 
2,038 2,262 


Old Scale 
$ per ann. 


1,316 


Women 


New Scale 
$ per ann. 
1,570 
1,724 
1,936 
2,016 
2,262 


Old Scale 

$ per ann. 
1,316 
1,478 
1,708 
1,809 
2,038 


While the scales for new entrants 
and the revised basic salaries have 
done much to ease the burden of the 
junior bank officer, the men over 40 
years of age, mainly in semire- 
sponsible and executive positions, 
gain nothing or very little. Most 


“Everything’s over at the Merchants 
Trust, Fourth and Parsons!” 


August, 1952 


Guaranty Trust Company 
of New York 


140 BROADWAY 
FIFTH AVE. AT 44th ST. 
ROCKEFELLER PLAZA AT SOth ST. 


MADISON AVE. AT 60th ST. 


Tt LONDON PARIS 
BRUSSELS 


Condensed Statement of Condition, June 30, 1952 


RESOURCES 


Cash on Hand, in Federal Reserve Bank, and Due 


from Banks and Bankers 
U. S. Government Obligations . 
Loans and Bills Purchased 
Public Securities 
Stock of Federal Reserve Bank . 
Other Securities and Obligations 
Credits Granted on Acceptances 


Accrued Interest and Accounts 
Receivable . 


Real Estate Bonds and Bileenguaee 
Bank Premises 
Total 


- $ 65,584,367.14 

9,000,000.00 
67,341,914.49 
13,002,738.17 


- $ 714,650,111.81 
755,314,385.82 
1,397,599,413.36 


15,173,080.56 
13,541,156.04 


183,643,256.40 
8,37 1,447.20 
$3,059,578,614.59 4 


LIABILITIES 


Surplus Fund 

Undivided Profits “ 
Total Capital Funds 

Deposits . . . 

Acceptances. . . 


Less: Own Held 
Investment ... . 


15, 568, 396. 17 


. $100,000,000.00 
200,000,000.00 
82,184,218.20 


382,184,218.20 
2,624,548,347.54 © 
525,000.00 | 


1,892,695.75 


$ 13,675,700.42 


Dividend Payable July 15, 1952 . 


Items in Transit with Foreign 
Beanches « « 


Reserve for Expenses and Taxes 
Other Liabilities. . . 
Total Liabilities 


3,500,000.00 


1,778,190.54 
23,320,360.66 
10,046,797.23 


§2,321,048.85 


Assets carried at $277,770,465.76 in the above statement are pledged to qualify for 
fiduciary powers, to secure public moneys as required by law, and for other purposes. 


J.LUTHER CLEVELAND WILLIAML.KLEITZ THOMAS P.JERMAN ALF 


Chairman of the Board resident 


D R. THOMAS 


Vice-President ice-President 


DIRECTORS 


GEORGE G. ALLEN Chairman of the Board, 
Duke Power Company 


F. W. CHARSKE Chairman, Executive 
Committee, Union Pacific Railroad Company 
J. LUTHER CLEVELAND Chairman of the Board 
W. PALEN CONWAY 
CHARLES P. COOPER Presiden 
The Presbyterian Hospital in the City of New Y: 
WINTHROP M. CRANE, JR. Chairman of the 
Board, Crane & Co., Inc., Dalton, 
STUART M. CROCKER Chairman of the Board, 
The Columbia Gas System, Inc. 
of Davis Polk Wardwell 
Sunderland & Kiend/ 
CHARLES E. DUNLAP President, 
The Berwind-W bite Coal Mining Company 
GANO DUNN President, 
The J. G. White Engineering Corporation 
WALTER S. FRANKLIN President, 
The Pennsylvania Railroad Company 


JOHN W. DAVIS 


LEWIS GAWTRY 
CORNELIUS F. KELLEY Chairman of the Board, 
Anaconda Copper Mining Company 
WILLIAM L. KLEITZ President 
CHARLES S. MUNSON Chairman of the Board, 
Air Reduction Company, Inc. 
WILLIAM C. POTTER 
GEORGE E. ROOSEVELT of Roosevelt & Son 
CARROL M. SHANKS President, 
The Prudential Insurance Company of America 
EUGENE W. STETSON Chairman, Executive 
Committee, Illinois Central Railroad Company 
KENNETH C. TOWE President, 
American Cyanamid Company 
THOMAS J. WATSON Chairman of the Board, 
International Business Machines Corporation 
CHARLES E. WILSON Trustee, 
The Ford Foundation 
ROBERT W. WOODRUFF Chairman, 
Executive Committee, The Coca-Cola Conta 


Member Federal Deposit Insurance Corporation 
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California Bank 4/04 


AN INDUSTRIAL, BUSINESS-MINDED BANK LOCATED 
IN THE “INDUSTRIAL CENTER OF THE WEST” 


Statement of Condition asof June 30,1952 


RESOURCES 


$136,491,391.96 
226,032,530.81* 
Obligations of Other Federal Agencies. . $ 8,312,650.00 
State, County,and Municipal Bonds. ... 21,400,321.88 
Other Bonds and Securities 360,777.61 30,073,749.49* 
Federal Reserve Bank Stock 600,000.00 
Ownership of California Trust Company 1,475,324.66t 
Loans and Discounts 158,366,143.39 
Bank Premises, Furniture,and Fixtures. ........... 2,720,242.71 
Earned Income Receivable 1,590,874.19 
Customers’ Liability under Letters of Credit and Acceptances 3,720,114.36 
Other Resources 643,781.89 


$561,714,153.46 


LIABILITIES 


Demand Deposits 
Time Deposits 


$357,343,741.67 
135,685,509.50 
United States Government Deposits ... 21,494,330.07 


Other Public Deposits 12,350,726.35 $526,874,307.59 
Reserve for Interest, Taxes, and Expenses 2,949,845.59 
Unearned Income Collected 1,455,316.26 
Letters of Credit and Acceptances 3,753,810.69 
Capital Stock $10,000,000.00 

Surplus 10,000,000.00 

Undivided Profits 6,680,873.33 26,680,873.33 


*$45,230,150.21 pledged, according to law, to secure Public Funds and Trust Deposits. 
1California Trust Company—owned by California Bank and devoted exclusively to trust service— 
has Capital of $1,000,000.00, Surplus of $525,000.00, and Undivided Profits of $276,094.71. 


OFFICERS 
FRANK L. KING, President 


Vice Presidents 


Cc. C. DEPLEDGE CHAS. E. DONNELLY, Counsel 


ARTHUR T. BRETT G. M. CHELEW F.W. DENNING H. C. DOLDE 
C.W.FRIEND W.WAYNE GLOVER F.S.HANSON DARWIN A.HOLWAY 
H. E. HUDSON T. E. IVEY, JR. MILTON A. MacLEAN F. M. MAGEE 
JOSEPH MAGOFFIN MARK G. MCMAHON H.J. MENDON 
B. B. ODELL W. E. PALMER C. C. PEARSON R. A. REID 
F. HOWARD RUSS, JR. E. H. SINK A. H. SMITH J. H. STEENSEN 
CLIFFORD TWETER P.H.VANHORSEN R.J.VOSS O.S.AULTMAN, Cashier 


MEMBER FEDERAL RESERVE SYSTEM & FEDERAL DEPOSIT INSURANCE CORPORATION 


men of that age were receiving a 
salary of more than $2,038, so aj 
they receive is a slight increase jp 
bonus amounting to a mere few dol. 
lars per year. Strong representa. 
tions have been made to the banks 
both by the BOA and NUBE, and it 
is generally felt that the higher paiq 
men will soon get consideration. 
The banks have agreed that the 
“differential” in rates between man. 
agers, cashiers, and other responsi- 
ble officers, and the ordinary bank 
man should be borne in mind. While 
they are prepared to do something 
te abate the loss of the differential, 
they have not so far agreed to a full 
restoration. The men in the higher 
income brackets thus feel that they 
are being penalized for the benefit 
of new entrants and junior staff. 
They also point out that, as they 
carry extra responsibility and have 
many years of practical experience, 
these valuable qualities should be 
remunerated. The senior men say 
that, unless their salaries are in- 
creased, they will automatically be 
penalized in their pensions, which 
are based upon the salary being paid 
at the date of retirement. As a man, 
generally speaking, retires on a pen- 
sion of two-thirds of his salary, this 
point is also of importance. The over 
40’s realize that they constitute the 
backbone of the staff, and that they 
are a capable, efficient body. They 
have no wish to leave banking, but 
they do feel that to date their case 
has not been dealt with fairly. 
British bankers are also well aware 
of the worth of the over 40’s, and 
no doubt adequate remuneration will 
be arranged very shortly. One thing 
that can be ruled out is the prospect 
of a bank strike similar to that 
which took place in Eire. The British 
bank officer may grumble and 
grouse, but he won’t strike. 


“Production and sales are at a peak. 
Our treasurer will now bring you down 
to earth with a few facts about profits 


” 
A 
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*Mosler Safe 


use ... are they 


Not if they have the constant, on-the-spot 
protection of a Mosler Ledger Desk Safe! 


When your records are out for 


ona 


Don’t trust vital records to any safe 
not labelled by the Underwriters’ 
Laboratories, Inc. for 4 hour protection. 
Look for the label “Gllustrated below. 


MOSLER SAFE CO. 


TORIES HAMILTON 


[OUR MOVA FIRE 


BURCLARY 


MOSLER LEDGER DESK SAFE No. 6348RA9. Interior arrangements are flexible to hold all types of records. An 
armored steel money chest can be installed to provide burglary protection as well as fire protection. 


WHY TAKE THE CHANCE of having signature cards, 
ledger cards, mortgages and other records totally de- 
stroyed? Bankers all over America are discovering the 
advantages of guarding their records continuously, 
right where they use them every day, with MOSLER 
LEDGER DESK SAFES. Mosler Ledger Desk Safes 
combine night and day protection with modern 
efficiency and convenience. Your records are kept 
right where they’re needed. In case of fire, the reced- 
ing doors (designed to save valuable floor space) can 
be shut in a matter of seconds! 


IF IT'S MOSLER . .. IT’S SAFE 


World's largest builders of safes and bank vaults... Mosler 
built the U. S. Gold Storage Vaults at Fort Knox and the 
famous bank vaults that withstood the Atomic Bomb at Hiroshima 


August, 1952 


Since 1848 


MOSLER LEDGER DESK SAFES bear the “A” Label of 
the independent Underwriters’ Laboratories, Inc. 
That means they have passed the Underwriters’ 
Laboratories severest test for fire, impact and ex- 
plosion! 


FIND OUT HOW LITTLE IT COSTS to install Mosler 
Ledger Desk Safes with interior arrangements to suit 
your exact needs. Sizes are available to house up to 
75,000 cards. Just mail the coupon for detailed in- 
formation. Do it now! Today! 


The Mosler Safe Company, Dept. B-8 

Hamilton, Ohio 

Please send me, without obligation, further information 
about Mosler Ledger Desk Safes. 


FIRM 
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NORTH OF THE BORDER 


Effects of Canadian Dollar’s Rise 


Premium Causes Difficulties 


HE rise in the Canadian dollar 
T to a premium over the American 

dollar has caused some difficul- 
ties, though not more than might 
have been expected. As long as the 
discount on American money in 
Canada did not exceed 2 percent, 
tourist resort operators and mer- 
chants catering to the great number 
of American visitors to Canada this 
year felt that they should absorb the 
loss, but when this discount got up 
around 4 percent reconsideration of 
the matter had to be taken. It is 
quite probable that Canada has suf- 
fered some net loss, or at least not 
made as much out of this year’s big 
tourist trade as it might have if the 
two North American dollars were 
of equal exchange value. 

A most interesting factor, how- 
ever, in this situation is that there 
has been considerable liquidation of 
Canadian securities held in the 
United States — natural of course, 
because these holders have cashed 
in on the premium profit of the 
Canadian dollar. Had this liquida- 
tion not occurred, the Canadian dol- 
lar might have risen to a premium 
of 5 percent or more. The expecta- 
tion in good Canadian bond circles 
is that these American investors 
will be back in the market before 
long to take advantage of the lower 
prices for such securities which have 
resulted from their liquidation sales. 

Another factor is that prices of 
Canadian products for export have 
risen in corresponding degree with 
the higher value of the Canadian 
dollar elsewhere. Accordingly, some 
Canadian industrial plants have 
been forced on short time, even to 
complete closure, for a few weeks. 


Parliament Adjourns 


The Canadian Parliament ad- 
journed early in July subject to im- 
mediate recall if international politi- 
cal tensions worsen. This adjourn- 
ment is a quite unusual procedure, 
for as a rule each session of Parlia- 
ment is prorogued and therefore 


Cc. M. SHORT 


date some months later. However, 
the Federal administration took 
such a serious view of the interna- 
tional political situation that it felt 
bound to put itself in a position to 
recall its public representatives at 
any time. Coincident with this event 
was the announcement by the Do- 
minion Department of Finance. that 
it was still running with a heavy 
surplus of revenues over expendi- 
tures for the seventh successive 
year. This surplus for the first two 
months of the Government’s fiscal 
year was over $200,000,000. This 
announcement was coupled with the 
statement that the surplus should 
not be regarded as a continuing 
event, for heavier defense expendi- 
tures were to be made later on. 


Capital Expenditure 


A revised official estimate of capi- 
tal expenditure in Canada for 1952 
shows a total for new construction, 
natural resources development, and 
machinery and equipment as $5,- 
181,000,000—about 4 percent above 


the estimates shown in BANking 
two months ago, and nearly 15 per. 
cent above the 1951 total. Allow. 
ing for higher costs this year, the 
actual volume of investment may go 
about 10 percent above that of 1951, 
Machinery and equipment expendi- 
tures, now estimated at nearly $2). 
billion—6 percent above the first 
estimate for 1952 and almost 2 
percent higher than for 1951—are 
probably of the greatest interest to 
American industry because much of 
this stuff is being obtained from the 
United States. For example, it is 
expected that the iron ore develop- 
ment in the Quebec-Labrador region 
will require about $100,000,000 of 
American equipment. 

The mz jor reasons for the revision 
in the capital expenditure estimates 
this year include the fact that work 
on many development projects is 
more advanced than was anticipated 
some months ago, due in part to bet- 
ter availability of labor and mate- 
rials. Some important changes have 


(CONTINUED ON PAGE 90) 


4 
“If you don’t master this arithmetic, do you realize what a field day your 
wife will have with the bank account?” ‘ 


cannot be resumed except at a Set 
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“Before” and “after’’ photographs show how 


A Pittsburgh Store Front Adds Eye-Appeal 
that means Customer-Appeal 


MODERNIZED FOR BETTER 
BUSINESS with Pittsburgh 
Products . . . including 
Polished Plate Glass win- 
dows, Pittco Premier Store 
Front Metal sash and mun- 
tin bars, and an entrance- 
way of Herculite Tempered 
Plate Glass Doors. Archi- 
tects: Lacy, Atherton & 
Davis, Wilkes-Barre, Pa. 


MODERN, inviting front helps give 
A a bank an atmosphere of prog- 
ressiveness that is sure to impress the 
public. It attests to the forward think- 
ing of the concern . . . helps build con- 
fidence in the bank . . . builds better 
business! 

Modernization is a custom that 
means more customers for retail prop- 
erties, too. By keeping the retail prop- 


Store Fronts 
and Interiors 


by Pittsburgh 


“Customers coming in the bank for the first time since we 
modernized have been complimenting us on the foresight of 
using Pittsburgh Plate Glass for the neat appearance and 


business-like effect,” 


erties you handle inviting—and thriv- 
ing—you keep your tenants satisfied, 
attract many potential renters, pro- 
tect your investment. 


There probably are many retailers 
in your locality who are considering 
remodeling their stores. Some of them 
may require a loan to carry out their 
programs. Here, we believe, are sound 
loan risks which represent valuable 


says J. B. Rutkowski, President 


Forty Fort State Bank, 
Forty Fort, Pa. 


new business for your bank. 


Any way you look at it moderniza- 
tion means better business. And when 
you modernize remember that Pitts- 
burgh Products. are the recognized 
leaders in materials for store moderni- 
zation. For further information about 
Pittsburgh Products write for our free 
booklet, “How To Give Your Store 
The Look That Sells.” 


Pittsburgh Plate Glass Company 
2226-2 Grant Building, Pittsburgh 19, Pa. 


your 
store 
sells 


Look That Sells.” 


Without obligation on my part, please send me a FREE copy of 
your modernization booklet, ‘‘How To Give Your Store The 


- 


PAINTS GLASS CHEMICALS - BRUSHES PLASTICS 


Ir 


PITTSBURGH PLATE GLASS COMPANY 


August, 1952 
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REPUBLIC NATIONAL BANK 


OF DALLAS, TEXAS 


Statement of Condition, June 30, 1952 


RESOURCES 
Cash and Due from Banks. . . . . . . $168,810,426.66 


U. S. Government Securities . . .... 74,159,790.84 
State, Municipal and Other Securities . . . 6,608,608.26 
Stock in Federal Reserve Bank . . .. . 1,275,000.00 
Loans and Discounts. . . . . . . . . 229,687,507.77 
Real Estate — New Building and Equipment 5,972,636.68 
Acceptances — Customers Account . . . . 4,497,701.79 
LIABILITIES 
Capital. . . . . . . . $ 21,000,000.00 
Undivided Profits . . . . 5.311.944.10 47,811,944.10 
Reserve for Monthly Dividend, 
199,500.00 
Reserve for Contingencies. . . . . . . 3,387,746.63 


Reserve for Taxes, Ete... ...... 3.236,478.01 


Acceptances — Customers Account. . . . 4,497,701.79 


Deposits: 


Individual . . . . . 288.082.599.76 


Banks . .. . . . 428:048067.12 
U. S. Government . . 15.747.634.59 431,878,301.47 
x *k * 


Assets of the Republic National Company, with capital stock of $3.000.000, 
are not included in above statement. The Company owns majority stock 
in the following banks located in Greater Dallas: 


Farr Park Nationat Bank LAKEwoop State BANK 

GREENVILLE AVENUE STATE BANK NATIONAL City BANK 

HicHianp Park Strate BANK Oak CuiirF Bank & Trust Co. 
Oak Lawn Nationa BANK 


Resources of the Republic National Bank and 
the above Banks aggregate $601.120.718.46 


€ ty bank 


MEMBER FEDERAL DEPOSIT INSURANCE 


CORPORATION 


(CONTINUED FROM PAGE 88) 


occurred in the various fields of jp. 
vestment and development.  Sypb. 
stantially higher increases than were 
first projected are found in hydro. 
electric, railway, transportation ang 
pipe lines; all, of course, of cop. 
siderable importance in the expan. 
sion of Canadian strategic resources, 
There are also sizable increaseg jn 
pulp and paper, iron and steel ang 
chemical facilities as well as non. 
ferrous metals, petroleum, and de. 
fence installations. All these in. 
creases offset by a wide margin de. 
clines in private building, both com- 
mercial and residential. 


Pinch of Steel Strike 


Canada has been quite severely 
pinched by the steel strike in 
the United States and by the 
rather sensational rise in the value 
of her dollar in terms of the Ameri- 
can dollar. While there has been a 
great increase—about 30 percent— 
in Canadian steel production in the 
past year, this has been mainly from 
American iron ore from the Missabi 
range and the southern side of the 
Lake Superior region. Shipments 
of this ore, of course, were sus- 
pended during the strike of Ameri- 
can steel workers, and Canadian 
steel mills have therefore been dip- 
ping heavily into their own stock- 
piles of iron shipped earlier in the 
season. It has been felt that these 
stock piles should now be replen- 
ished and additional supplies of iron 
accumulated during the rest of the 
Great Lakes shipping season to pro- 
vide for a continued high rate of 
Canadian steel production during 
the late autumn and winter periods. 

Moreover, Canada still depends 
upon the United States for a quite 
considerable quantity and types of 
steel forms, and by July she was 
only getting about 15 percent of her 
requirements of these from the 
United States. These unfavorable 
developments have interrupted an 
almost unbroken rise in general in- 
dustrial production, which by the 
end of June was about 75 percent 
above that of prewar times. 


0000000 


As we grow older we find that the 
best time for a cold plunge is some 
other. 


When some families can make the 
down payment on it, a luxury be 
comes a necessity. 
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LOW COST "Screen Broadcast’ SPOT MOVIE ADS 


in Your Local Theatres 


Show What Your Bank Offers. Get new depositors, new customers 
for your Bank by using powerful Spot Movie Ads on the screens 

of your local movie theatres. Typical scenes from these professionally 
made, interesting talking movie shorts are shown at left. They 
demonstrate the advantages of a checking account, show people 

the convenience of your services . . . invite them to YOUR Bank 


for friendly advice and help. 


Reach Your Best Prospects. Your Spot Movie Ads are shown 

in theatres you select in your own community. On the giant 

screen, they get the undivided attention of the movie-goers of your 
locality—your best prospects. You'll be surprised how little this 
hard-hitting advertising costs. 


Ys OF EACH 


SPOT MOVIE AD 
YOUR NAME SHOWS YOUR 


Bank BANK NAME nz 


location, features your 


YOUR SERVICES services in a forceful selling 


talk that you select. Let us 
YOUR ADDRESS schedule a Movie Ad 


campaign for you that will 
really get results! Over 
50,000 local firms, including 
hundreds of Banks, use screen 
advertising—proof that it 
pays. We handle all details. 


Get the facts. Use coupon 


BRING LOCAL THEATRE CROWDS INTO YOUR BANK. 


CLIP MAIL couren NOW. 


The Screen Broadcast Companies No obligation 


Motion Picture 
Advertising Service Co., Inc. 


Dept. B-3 
1032 Carondelet St., New Orleans, La. 


United Film Service, Inc. 


2449 Charlotte St., Kansas City, Mo. 
Members of Movie Advertising Bureau 


Please send me more information on Spot Movie Ads. 

Firm 

Address 

City... Zone State 
By 


Angust, 1952 91 
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Remington Rand Methods News 


PROVED PROCEDURES 


New approaches 
to trust accounting 


Two stories reveal two different decisions 
made by typical banks on the question of 
mechanized personal trust accounting. 

“We went around to examine the 
methods of other banks,” reports a trust 
officer, “and decided we ought to install 
a bookkeeping machine for efficiency, 
legibility and neatness. We saw various 
kinds in operation...the Remington Rand 
accounting machine seemed simpler 
than the others, as well as more versatile. 
Our experience bore out the preliminary 
study. The machine gives us the infor- 
mation we want, in the way we want it.” 

Another bank not far away made a 
similar study at the same time. This 
bank was greatly interested in clerical 
savings on a large volume of work. If 
you drop in on them now, they will 
proudly show you a neat battery of 
Remington Rand punched-card machines 
which give them low-cost, high-speed 
personal trust accounting. (And they 
also find profitable use for a Remington 
Rand accounting machine in the same 
personal trust department.) 

Incidentally, both of these banks 
employ Kardex for visible indexing of 
trusts and securities. 

We can show you many case histories 
of improved trust records at lower cost. 
More important, our Bank Records Dept. 
can give you specialized help in deciding 
which methods will be most profitable 
under your own particular trust oper- 
ating conditions. 


Check the contract on 
your signature cards 


Recent changes in the ABA-approved 
depositor’s contract point the way to 
significantly better account protection. 
These changes have now been embodied 
in the standard Remington Rand signa- 
ture cards for all types of commercial 
and savings accounts. 

For a convenient comparison of your 
present signature records with those 
approved by the ABA, we offer you 
sample kit SPKD-4326 and folder 
KD-490.1. This folder also provides 
some new ideas on: 1) faster service to 
customers with positive identification 
of signatures; 2) spotlighting of special 
account conditions; 3) simplified signa- 
ture-request mailings. 


FOR MORE 


EFFICIENT BANK OPERATIONS 


Speeding your commercial credit information 


There’s something new in credit file 
folders. To a loan officer, this new folder 
means immediate reference on a borrow- 
er with certainty that all documents are 
complete, current and in their expected 
place. Clerks do better filing in half the 
usual time because all records on a bor- 
rower are segregated within the folder 
by class of information—financial state- 


ments, investigations, correspondence, 
etc. How one well-known bank uses this 
method is described in our case history 
folder SN-789. Samples of these file 
folders are also available: for small to 
medium banks, No. 50986, which was 
designed in cooperation with Robert 
Morris Associates; for larger banks, 
Nos. 50588RP and SPLB-4140. 


Which way to mechanize your CIF records? 


One bank found that its customer infor- 
mation file (CIF) was simply not being 
used because the answers were too slow 
and too frequently in error. They as- 
signed a methods analyst to a full-time 
study of the problem. The result was a 
new type of record, with important ad- 
vantages for both large and small banks. 
Essence of this new system is a 
mechanized method for producing CIF 
records on our unique Chaindex forms. 
This eliminates transcription time and 
errors. Then the Kardex visible method 
speeds filing and finding. An officer of 
the bank describes this simplified system 
in our case history folder SN-728. A 
more detailed study of the system can be 
made from our methods file MC-731. 


However, if your bank now has accu- 
rate CIF records on 8x5, 6x4 or 5x3 
cards, you may be more interested in our 
amazing new Convé-Filer method which 
automatically brings the card tray to 
the clerk for high-speed mechanized 
filing and finding. Several banks have 
already investigated it and placed ad- 
vance orders. For full explanation, see 
booklet LBV -537. 


For information, please request litera- 
ture by number. Call our Business 
Equipment Center in your city, or write 
to our Management Controls Reference 
Library, Room 1284 315 Fourth Ave. 
New York 10, N.Y. 


Look for ideas from the M#esstingtore. M€anel. Management Controls Reference Library 
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Methods and Ideas 


(CONTINUED FROM PAGE 40) 


NEW ENLARGED FACILITIES 
ATIONAL 


New York was taking the lead in 
this matter although defalcations in 
the state had been less in number 
and in impact than in other states. 
Under the prospective plan, Mr. 
Taylor said, a bank in any part of 
the state could call upon a local, 
trained expert in audit control to 
provide a tailor-made program. 


* 


Second National Bank 
of Philadelphia an- 
nounced the opening of 
an addition to its main 
office in a newsy ad, 
part of which is shown 
here. Several of the 
bank’s services and fea- 


ROWTH MADE 
| EXPANSION NECESSARY 
of 


im War daye— of sound growth and 
steady increase in demand for Second National's services. 


PERSONAL FINANCING A BASIC 


A preliminary conference was 
held in which these persons partici- 
pated: Frank W. Krippel, Chief Na- 
tional Bank Examiner; Charles H. 
Schoch, Deputy State Superinten- 
dent of Banks; Howard D. Crosse, 
assistant vice-president of the Fed- 
eral Reserve Bank of New York; 
Philip Lods, head examiner of the 
Federal Deposit Insurance Cor- 
poration; R. G. Rankin and Colin 
MacLennan, of R. G. Rankin & Com- 
pany, bank accounting specialists 
and surety representatives. 

Definite arrangements are to be 
announced. 


Staff Training 


NING begins with making the 
new employee feel at home. The 
Security - First National Bank of 
Los Angeles has a form which 
makes certain that all important 
points in the orientation process are 
properly explained to the neophyte, 
Assistant Vice-president Thomas B. 
Perry reported at an A.I.B. conven- 
tion conference. 

Too often the responsibility for 
training is delegated to the person 
who is leaving and is therefore much 
more concerned with personal plans 
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tures were presented in 
reportorial style 


* 


if 


than with breaking in a replace- 
ment. Select the best-qualified indi- 
vidual in the department, or perhaps 
in the bank, to do the training. Se- 
curity-First pays a salary premium 
to these teachers. The bank recog- 
nizes that training is hard, impor- 
tant work. 

Next, establish a training objec- 
tive. Job descriptions are invaluable. 

How should the training be done? 
A written outline is essential. It pro- 
vides a step-by-step program cover- 
ing all the important parts of a job. 

By the use of training experts, 
Security-First can train a machine 
bookkeeper to handle a minimum of 
50 percent of a complete bookkeep- 
ing assignment within two weeks. 
Teller trainers are working on a pro- 


The United States 
National Bank of 
Omaha put two 
observation hives 
of honey bees in 
a lobby shadow 
box as a promo- 
tion for savings. 
The display at- 
tracted more com- 
ment than “any- 
thing we had ever 
used,” says Adver- 
tisine Manager J. 
A. Zimmerman 


SECOND NATIONAL SERVICE 
Bank’s Plan Is Streamlined, Designed to Save You 
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gram that will enable a teller to 
handle approximately 75 percent of 
the job at the end of eight days. 

The final step is follow-through. 
Continue to check on progress at 
regular intervals and help employees 
become happy, productive members 
of the staff. 


Timely 


ALLOTING score sheets for the 

two national political conven- 
tions were distributed by the FIRST 
NATIONAL BANK of Akron, Ohio. 


N.Y. "Fed" Standardizes 
Currency Packages 


IN announcing the standard- 
ization of the currency packages 
it will furnish or accept, the 
Federal Reserve Bank of New 
York referred to the standards 
proposed by the A.B.A. Bank 
Management Commission in 
1947. The bank noted that in 
the bulletin “Standard Straps, 
Coin Wrappers, and Packaging,” 
the BMC concluded greater effi- 
ciency could be had were bun- 
dles uniform in amounts. “Our 
experience fully confirms this 
conclusion,’ the Federal said. 
The circulation increase has im- 
posed “severe strains on our 
staff and facilities for receiving, 
distributing and redeeming cur- 
rency,” it asserted. 


Astin at 4396 Franttora 
Required to Accommodate 
Growth of Bank's Business 
Today the last of the carpenters, painters, 
Secono plumbers and plasterers are packing up thew 
Nanowal tools and going on to other tasks. 
Second National's new addition st the 
southwest corner of Frankford Avenue and 
+ —_ Unity Street is now im full operation, pro- 
banking sad (rust services unsurpassed 
im the entire Philadelphia aree 
a | ‘The tastefully decorated interiors and fur- 
| | nishangs are designed to make your visite here 
| both pleasant and hetpful The friendly greet- 
| ings of the tellers and cooperation of officers 
7 s land members of the staff are all part of the 
— i | way Second Nauional doce business. 
- [Second National's 
Here is the way Second National looks today. This impressive structure is | many services 
indeed a far cry from the small, unpretentious building which housed the bank Traine 1 masse many 
| manufacturers, retailers, distributors, etc — 
| umber of 
over the 
Money on Personal Loans and installment ‘of their 
portant trust functions are being 
coms, TV cots, In (he hands of the bank's experienced 
and 
than half are 
- PERSONAL COOPERATION 
Second many people onal recogmaed 
Defense bonds. wuely preferring to keep these, the gusting of cust 
‘Accordingly, Gnancing is esvangsd ot Second | for the to ‘a 
Natonal to the requirements of the bor | Second National's premdent, “the umportant 
On onto sim, | ‘conaderation that the loan must help the 
purchaser place: borrower well 
own agent or broker Free Parking for All | "The why.peegle mensy 
Another extra feature of Second National's numerous. Regardless of the purpose, 
tnancing that precticaly @t Second National |however.” stated Mr. Semisch, “we Ube to 
cases insurance w carried om ( think that im every loan we meke we render 
Not ont: Second National easy to reach by 
tiem, but you can drive your|* velusble service to the berrowar—that we 
ce, 
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“FREE” 


Consumer Credit Business, secured without loan acquisition costs, 
such as Renewals, Repeats and through Recommendations, is 
wholly dependent upon good customer relations. 

Because of this fact our great Banking and Financing Companies 
have found that it pays in customers good will, as well as dollars, to 
use Allison's Coupon Books on Time Payment Accounts. Here's why: 


@ The speed they provide in serving customers. 

@ Convenience for customers when forwarding mail 
payments. 

@ Their effectiveness in advertising to customers. 


If you are seeking a means of reducing your costs of loan acquisi- 
tion through the medium of “Free” Business, don't overlook learn- 
ing how this proven method will help concentrate your customer's 
business in your bank. Write today for full information and an 
assortment of samples. No cost. No obligation. 


ALLISON COUPON COMPANY, 
INDIANAPOLIS 6, INDIANA 


INC. 


Bank Advertising Displays 
Yr Window or Lobby 

Display Posters on Consumer Credit, 

Checking And Savings Accounts, 

Safe Deposit, Holidays, Trust, etc. 


Exclusive Use of Your Posters in 
Your Postal Zone or Small City. 


HARLAN L. SHATTUCK 


1481 SOUTH GAYLORD ST., DENVER 10, COLO. 


Bank or MONTREAL 


Wew York --64 Wall Street Chicage--27S LaSalleStreet San Francisee - - 333 California Street 


570 Branches Canada Resources Exceed $2 Billion 


The sheets were used as state. 
ment stuffers and passed out to nop. 
customers and industrial plants jp 
the area for the convenience of thoge 
who saw and heard the conventions 
by television and radio. 


The Depositor's Doliar 


HE COMMUNITY SAVINGS Banx 
OF ROCHESTER, New York. 
ing a midyear report to depositors, 
included a breakdown of the invest. 
ment of each $100 of assets. 

The accompanying _ illustration 
shows how it was done, effectively 


In 13,472 first mortgage loans (less reserves) 
Conventional loans 


FHA-Insured loans 
G. 1. loans . . 


In other loans . . 


In housing projects to provide apartments for fami- 
lies in community 


In bonds of your government. . 


In securities of sound business corporations. . . 
Investments in Savings Banks Trust Co. and In- 
stitutional Securities a owned by the 

cw 


Savings Banks of N ‘ork State, and in the 
Savings Bank Life Insurance Funds. 


Held in cash to meet day-to-day withdrawals and 
for future investment. . . . . 


In two bank buildings at Main & Clinton and 21 
Exchange (Dewey-Ridge and Waring Road 
Offices are leased) 


Additional income earned and other resources . . 


and simply. Printing the dollars in 
green helped attract attention. 

In two columns at the right (not 
shown) were the totals invested in 
each category on June 1, 1952, with 
comparisons for the previous year. 

At the bottom of the page was 
a “What We Owe”  statement— 
amounts due depositors and set 
aside for taxes, reserves, expenses 
and other liabilities, again with com- 
parisons for 1951. Surplus was also 
stated. 


40 Questions 


BANKING adaptation of the old 
Twenty Questions game is of- 
fered by THE UNION & NEW HAVEN 
Trust COMPANY of New Haver, 
Connecticut, in its monthly Journal. 
The bank lists 40 questions, with 
space for a Yes or No checkmark, 
on the financial welfare of its cus 
tomers. 

One group of queries is headed 
“Pre-Vacation Quiz” and asks such 
questions .as “Will you go on vaca 

(CONTINUED ON PAGE 96) 
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Basic advantages of 
using IBM Machines for 
Loan Accounting include: 


1. High-speed machine preparation of 
customer payment coupons. 
2. Elimination of manual calculating and 
posting. 
3. Automatic listing of overdue accounts— 
with overdue notices as a by-product. 


4. Machine preparation of accounting 
and analytical reports. 


5. Availability—at virtually a 
moment’s notice—of statis- 
tical analyses of any kind. 


NG...mechanized, 


simplified 


Versatile IBM Accounting Machines 
permit the Loan Department to exer- 
cise precise accounting and delin- 
quency control. At the same time, these 
machines make it possible to absorb 
increases in loan volume without pro- 
portionate increases in time, costs, 
and manual effort. 


INTERNATIONAL BUSINESS MACHINES 
590 Madison Avenue, New York 22, N. Y. 
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(CONTINUED FROM PAGE 94) In Brief THE East RIVER SAVINGS Bayx 
tion leaving small valuables lying New York City, held an exhibition, 
around at home or in your office ted of sculpture, by 
where they might easily be mis- tional Sculpture Society, at j, 
placed or stolen?” Foreign Traders,” a spiral-bound Rockefeller Plaza branch dur 

The other series are: “How Ef- Teference booklet solely for those July. ie 
ficiently Do You Handle Your Bank interested in foreign trade. Planned 
Account?”; “How Sound Are Your ‘fom the questions that arise in the The CounTy BANK AND Tauy 
Fnancial Practices?”; and “Is Al] Conduct of business, it offers infor- (Coypany of Paterson, New Jersey 
Well with Your Will?” mation on customs and practices announces plans for its second -. 

Honest answers to the 40 give for commercial documentary cred- yal business management confer. 
the reader a pretty good idea of its, common discrepancies in docu- ence, to be held in Paterson on No- 
how carefully he is handling his ments, revised American foreign vember 6, 13 and 20. The purpox 
finances. They may also suggest it trade definitions, conversations for jg to provide senior executives ani 
might be a good idea to talk some frequently used measurements, and professional men with informatio, 
things over with his banker. basic data concerning 125 countries. on business and economic develop. 


ments that may have a direct bear. 

ing on their decisions. More tha 

SILVER, known from earliest times as the “noble” | 300 enrolled for last year’s meet. 

metal, has been used through the ages for coinage, | ings, and President C. Kenneth 

ornamentation, and jewelry. Under the l6th | Fuller said the 1952 program was 

century Spanish rule, silver was mined by cruelly being arranged in response to con. 

treated Inca Indians and was brought by llama- tinuing interest 
back to the sea where it was loaded into the ’ 
New Mail Deposit Slip 

“Sa ; T the suggestion of a customer, 

REPUBLIC NATIONAL, BANK 07 

DALLAS has developed a new bank- 
by-mail deposit slip. 

“The new form,” says the bank, 
“includes an additional or duplicate 
deposit record on the reverse side 
of the slip. By putting a sheet of 
carbon paper between the bank’s and 
the customer’s records, the cus- 
tomer has a permanent itemized 


Today’s silver is not mined A statement of typed 
at such a horrible cost, yet (33m in his own hand. 
it retains its popularity 3 This is believed to be the firs 
because of its beauty, dura- et fag WE O rae major improvement in bank-by-mail 
bility, and intrinsic value. Big Ka) wwe i | forms ever to be originated by a lay- 
; + man,” adds the bank, “and proves 
Agents, check the lists of brides- ys ey | the point that even bankers may 
to-be in your local learn something new about their 
These future homeowners will re- business from a customer.” 
ceive many costly gifts including 
silverware. Tell them about the 
wedding presents floater which 
keeps a watchful eye not only on 
their silver but on all their new 
posséssions. 


Mail deposit slip 


NEW HAMPSHIRE 
FIRE INSURANCE COMPANY 
Incorporated 1869 

MANCHESTER, 
NEW HAMPSHIRE 


GRANITE STATE 
NCE COMPANY 
Incorporated 1885 
MANCHESTER, 
NEW HAMPSHIRE 
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STATEMENT OF CONDITION, JUNE 30, 1952 


RESOURCES 


Cash on Hand and Due from Other Banks 369,844,952.16 
United States Government Securities . 740,347,756.30 
Loans: 

Loans and Discounts . . . . $ 294,001,204.65 

Real Estate Mortgages . . . 60,182,176.61 354,183,381.26 
Accrued Income and Other Resource 7,414,185.69 
Branch Buildings and Leasehold Improve- 

Customers’ Liability on Acceptances and 

Letters of Credit 3,415,636.51 

$1,588,577,281.35 


INDUSTRIAL LIABILITIES 


AREA = Deposits: 
he Commercial, Bank and Savings . . $1,342,803,036.85 
{|| = United States Government . . . 131,468,895.92 
Other Public Deposits . . . . 29,667,800.48 $1,503,939,733.25 
Hicate GATEWAY Accrued Expenses and Other Liabilities 9,505,849.95 
ny) om Dividend Payable August 1,1952. . . 750,000.00 
TT Acceptances and Letters of Credit . . 3,415,636.51 
of ni Capital Funds: 
8 and th Hie Common Stock ($10.00 Par Value) $ 15,000,000.00 
Undivided Profits 10,966,061 .64 70,966,06 1.64 
$1,588,577,281.35 


> side 


United States Government Securities carried at $173,510,880.15 in the foregoing 
statement are pledged to secure public deposits, including deposits of $8,251,454.36 
of the Treasurer-State of Michigan, and for other purposes required by law. 


BOARD OF DIRECTORS 


HENRY E. BODMAN B. E. HUTCHINSON GEORGE A. STAPLES 
ROBERT J. BOWMAN BEN R. MARSH DONALD F. VALLEY 
PRENTISS M. BROWN WALTER S. McLUCAS JAMES B. WEBBER, JR. 
CHARLES T. FISHER W. DEAN ROBINSON R. R. WILLIAMS 
CHARLES T. FISHER, JR. NATE S. SHAPERO C. E. WILSON 

JOHN B. FORD, JR. R. PERRY SHORTS BEN E. YOUNG 


AS 


33 BANKING OFFICES 
Main Office— Woodward at Cadillac Square—Detroit 32, Michigan 
Member Federal Deposit Insurance Corporation 
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flatly opposed the restoration of a 
convertibie gold currency as incon- 
sistent with the economic planning 
concept which rules not only the 
committee, but the present national 
Administration. 

It was proposed that there be 
enacted a statute, replacing merely 
FR Board action, decreeing that 90 
percent of the System’s net earnings 
after dividends on member bank 
stocks, be taxed by the Federal Gov- 
ernment. 

The committee insisted that the 
preamble to the Emp!oyment Act of 
1946 constituted the “principal man- 
date concerning economic policy” 
for both the Reserve System and 
the Treasury. However, that “man- 
date” should be revised by Congress 
for a more balanced emphasis, the 
committee suggested. 

The Voluntary Credit Restraint 
program, observed the committee, 
was helpful in lessening inflationary 
pressures but, on the other hand, 
was criticized by the committee as 
being both too easily subject to 
abuse and lacking in uniformity. 


Monetary Report Is Only 
Advisory 

These findings, recommendations, 
and observations of the Patman 
committee report, however, should 
be read in the frame of the commit- 
tee’s substantive place in the legis- 


Washington 


(CONTINUED FROM PAGE 43) 


lative hierarchy. As is fairly well 
known, the Joint Economic Commit- 
tee, of which the committee is but 
a subcommittee, is not a legislative 
committee. 

None of its recommendations can 
be considered by Congress unless a 
legislative group, such as the Bank- 
ing Committee, adopts those pro- 
posals as its own. In practice, almost 
uo JEC committee recommendation 
as such, has become a concrete legis- 
lative proposal. 

In practical fact, the Patman com- 
mittee is nothing much more, there- 
fore, than a study committee. It is 
a study group within Congress. 

As for the Patman report itself, 
two of its members, Senator Paul 
FI. Douglas (D., Ill.) and Represen- 
tative Jesse P. Wolcott (R., Mich.) 
in effect dissociate themselves from 
the central philosophy of the “find- 
ings” and the key recommendations 
of the report as a whole. 

Senator Douglas still holds tena- 
ciously to the view that a more 
vigorous monetary restriction policy 
could have blunted the price rise 
after Korea; he believes FR sub- 
servience to the Treasury precluded 
more vigorous action, and he de- 
mands a mandate by law giving the 
FR a greater authority. 

Representative Wolcott indicated 
he agreed with the general lines of 
the Douglas “dissent,” but said he 


mum efficiency and dependability for 
all of your correspondent needs in the 


The complete banking and trust serv- 
ie ices of the American Security and 
¥ Trust Company assure you of maxi- 


Dependable Service 
for 62 years! 


American SCCUNLY comranr 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


MEMBER FEDERAL RESERVE SYSTEM 


15th St. & Pennsylvania Ave., N. W. 
Washington, D. C. 


Daniel W. Bell, President 


would later write his own separate 
views. 

Under the circumstances, the core 
of the Patman committee report re. 
solves itself into an expression of 
opinion on basic questions, not even 
by the subcommittee, but by three 
members thereof; namely, Repre- 
sentatives Wright Patman of Texas 
and Richard Bolling of Missouri, 
Democrats, and Senator Raiph FE, 
Flanders of Vermont, Republican. 

Yet these three disagree among 
themselves on some salient interpre. 
tations and points. 


Holding Company Bill Is Debated 


Shortly before the session ended, 
the House Banking committee held 
one day of public hearings on the 
Spence bill to further regulate bank 
holding companies and restrict their 
operations. Chairman Spence (D.. 
Ky.) of the committee hoped both 
to have more time for hearings, and 
call his committee into executive 
session to consider a bill. 

Because time was running out, 
Mr. Spence was precluded from do- 
ing either. The committee had orig- 
inally delayed consideration of bank 
holding company legis!ation until 
the extension of the Defense Pro- 
duction Act was taken from its 
docket. Due to the steel strike, DPA 
was not finally legislated until near 
the very end of the session. 

Those who appeared were Gover- 
nor James L. Robertson of the Fed- 
eral Reserve Board; Preston Delano, 
Comptroller of the Currency; Ben 
DuBois, secretary, the Independent 
Bankers Association and Harry J. 
Harding, president of the Indepen- 
dent Bankers Association of the 
12th Federal Reserve District. 

Mr. Robertson gave a comprehen- 
sive analysis of the tank holding 
company regulation prob’em as seen 
by the Federal Reserve Board. 

“The key to our approach to this 
matter has been a desire to de- 
termine what new legislation is 
necessary not as a maximum, but 
as a minimum, in order to meet these 
problems,” explained Governor 
Robertson. 

Mr. Delano told the committee 
that the thinking of the Treasury 
follows very closely that of the Fed- 
eral Reserve Board and other super: 
visory agencies. 

“There is a problem. It is com- 
plex. It is not susceptible to any 
(CONTINUED ON PAGE 101) 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 
STATEMENT OF CONDITION, JUNE 30, 1952 


RESOURCES 


Cash and Due from Banks . . ... . . . $1,477,139,773.97 
U. S. Government Obligations. . . . . . . 1,232,757,393.74 
State and Municipal Securities. . . . .. . 310,548,457.00 
331,571,914.82 
Accrued Interest Receivable . ...... 11,955,791.57 
Customers’ Acceptance Liability . . . . . . 36,732,690.06 


$5,697,633,276.84 


LIABILITIES 


Deposits. « « « « « « « « « « 
Foreign Funds Dorrowed . ...... 7,431,239.00 
Dividend Payable August 11,1952. . . . . . 2,960,000.00 
Reserves—Taxes and Expenses. . . . . 30,564,414.63 
Acceptances Outstanding . . ..... . 41,053,062.03 

Capital Funds: 

Capital Stock. . . $111,000,000.00 


(7,400,000 Shares-$15 Par) 
Surplus « « « « 
Undivided Profits . . . . 67,414,226.29 


$5,697,633,276.84 


United States Government and other securities carried at $576,754,165.00 were pledged 
to secure public and trust deposits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 


August, 1952 
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Harris Trust and Savin gs Bank 


OMMERCIAL ano FOREIGN BANKING - PERSONA y RPORA 


115 WEST MONROE STREET, 


Member Federal Reserve System ember deral D 


CHICAGO 90 


STATEMENT OF CONDITION 


June 30, 1952 
RESOURCES 
Cash on Hand and Due from Banks $159,828,548.50 


191,719,229.14 
72,859,586.96 
4,304,332.22 
231,253,910.67 
750,000.00 


LIABILITIES 

Demand Deposits $547,488.871.31 

72,856,958.21 
$620,345,829.52 
300,000.00 
423,982.39 
5,013,806.05 
8,066,866.19 


U. S. Government Securities Time Deposits 


Total Deposits 
Dividend Payable July 1, 1952 
Acceptances and Letters of Credit 


State and Municipal Securities 
Other Bonds and Securities 


Loans and Discounts 
Reserves for Taxes, Interest, etc. 


Federal Reserve Bank Stock General Contingency Reserve 
Capital $ 10,000,000.00 
Surplus 15,000,000.00 
Undivided Profits 6,540,159.57 


2,000,000.00 Total Capital Funds 


$665,690,643.72 TOTAL 


United States Government Obligations and Other Securities carried at $71,486,680.00 are pledged 
to secure Public and Trust Deposits and for other purposes as required or permitted by law. 


Customers’ Liability on Acceptances and 


Letters of Credit 423,982.39 


Accrued Interest and Other Resources 2,551,053.84 


Bank Premises 


TOTAL 


31,540,159.57 
$665,690,643.72 


The basic policy of this Bank—in its Commercial Banking, Corporate and Personal Trust, Investment, 
Savings and other Departments—is to supply a complete, discerning and resourceful banking service. 


DIRECTORS .. 


FRED G. GURLEY 
President, Atchison, Topeka & 


EDWIN C. AUSTIN 
Sidley, Austin, Burgess & Smith 


JOHN L. McCAFFREY 
President, 


RICHARD E. PRITCHARD 
Vice-President 


Santa Fe Railway Company 


STANLEY G. HARRIS 
Chairman, Executive Committee 


CHARLES C. JARCHOW 
President, 
American Steel Foundries 


WAYNE A. JOHNSTON 


JAMES M. BARKER 
Chairman of Board, 
Allstate Insurance Company 


MARK A. BROWN 
President 


President, Illinois Central Railroad 


WESLEY M. DIXON 


President, 
Container Corporation of America 


WILLIAM V. KAHLER 


President, 
Illinois Bell Telephone Co. 


International Harvester Co. 
GUY E. REED 


Executive Vice-President 


JOHN G. SEARLE 
President, 

G. D. Searle & Co. 
HAROLD H. SWIFT 
Chairman of Board, 
Swift & Co. 
STUART J. TEMPLETON 
Wilson & Mcllvaine 


F. B. MCCONNELL 
President, Sears, Roebuck & Co. 


JAMES L. PALMER 
President, 
Marshall Field & Company 
CHARLES H. PERCY 


President, 
Bell & Howell Company 
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Washington 
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simple solution,” said the Comp- 
troller of the Currency. He said that 
the language of the Spence bill was 
“ynnecessarily broad.” The language 
should be broad enough to meet the 
problem, but no more. 

Mr. DuBois and Mr. Harding both 
asserted that the legislation on this 
subject introduced in May 1950 by 
Senator A. Willis Robertson (D., 
Va.) was in their opinion not broad 
enough. The supervisors indicated 
they, on the other hand, favored 
this bill. 

Messrs. DuBois and Harding took 
the position that bank holding com- 
panies were set up to take advantage 
of the loopholes of present laws 
against branch banking. Evasion of 
existing laws is at the root of the 
problem, they asserted. 


Congress Retains V-Loan Power 


Congress retained as part of the 
Defense Production Act the author- 


that military spending was some $5- 
billions, and foreign aid spending 
more than $2,500,000,000, below the 
January estimated outpayments on 
these accounts. Revenues were down 
only some $551,000,000 below the 
January forecast. 


Truman Endorses Glass on FR 


It was revealed in connection with 
the resignation of Governor Powell 
that President Truman favors the 
late Senator Carter Glass’s ideas on 
the Federal Reserve System. In 
writing his resignation to the Presi- 


dent, Governor Powell said in part: 
Throughout my service as a mem- 
ber of the Board of Governors of the 
Federal Reserve System I have been 
mindful of the one admonition which 
you gave me in appointing me to this 
position; namely, that you wished 
the Federal Reserve Service to con- 
tinue to eperate in the manner con- 
templated by the late Senator Carter 
Glass. In my work as a board member 
and in the special assignment as 
chairman of the Voluntary Credit 
Restraint Committee I have attempt- 
ed to use my efforts and voice in 
favor of a sound and stable dollar 
and a vigorous and effective system 


of Conlon 


AT CLOSE OF BUSINESS JUNE 30, 1952 


RESOURCES 
ity of the procurement agencies, act- DIRECTORS Pe a $ 93,800,215.27 
ing through the Federal Reserve United States Government Securities "175,898,873.05 
52 banks, to guarantee commercial Chairman of the Board 
s ‘ 460,154.69 
nse Cc r ors. HERBERT D. IVEY rederal Reserve Bank Stoc 360,000.00 
00 bank loans for defense contractors Federal R Bank Stock 
j . Presid Stock in Commercial Fireproof Building 
Through the middle of June, some vertsons Co.-Head Office Building . . 348,500.00 
39 1,100 V-loans had been approved in CARL E. BAKER Bank on, erg = a 
7 and Safe Deposit Vaults( Including 
05 the amount of $1,900,000,000. Offi- 3,339,857.37 
| Other Real Estate Owned, Carried at . 1.00 
19 cials expected that by fall, if defense Roy A. BRITT ; Customers’ Liability under Letters of Credit 
production volume begins to pick up, WALTER H. BUTLER ' and Acceptances . 1,038,271.10 
3 RALPH J. CHANDLER | Earned Interest Receivable 1.002.288.00 
that V-loan volume will increase Ouher Ressusess 276,617.76 
also. DWIGHT L. CLARKE ' TOTAL $388,570,479.21 
Officials explained that since the T. B. COSGROVE 
$7 Korean emergency, relatively much LIABILITIES 
more defense production is being Rosert E. HUNTER ' Capital Stock . $5,000,000.00 


Surplus . 7,000,000.00 
Undivided Profits . 4,622,986.85 $ 16,622,986.85 
Reserves for Interest, Taxes, Contingen- 
Discount Collected—Unearned . . 
Letters of Credit and Acceptances . 
Other Liabilities . 
Deposits 


22 bank-financed without the V-loan 
guarantee, than was in the case dur- 
ing WW II. As a whole, there are 
about six times as much in contracts 
being carried without these guaran- 
tees as are potentially subject to the 
guarantee, said Federal Reserve offi- 
cials. Some contractors are carry- 
ing the financing burden themselves, 
and many others are financing them 
through bank loans without guar- 
antees. 


WILLIAM A. INNES 

L. O. IVEY 

EARLE M. JORGENSEN 
ROBERT W. KENNY 
RUDOLPH A. PETERSON 


' 
2,511,518.71 

WILLIAM S. ROSECRANS; 


1,139,120.70 
1,038,271.10 
1,114,515.11 
366,144,066.74 


$388,570,479.21 


W. A. SIMPSON 
J. HARTLEY TAYLOR 
KENNETH B. WILSON 


TOTAL . 


Head Office: Fifth & Spring Streets, Los Angeles 
Hill Street Office: 736 So. Hill Street Subway Terminal Office: 439 So. Hill Street 
34 conveniently located Branches throughout Los Angeles 


Treasury Deficit Cut in Half 
for "52 
Actual excess of expenditures by 
the Treasury over receipts during 
the fiscal year 1952 amounted to 
only about $4-billion, half the fore- 
cast made last January of $8,200,- 
000,000. 
s Analysis of the figures indicated 
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Le POSTING UNIT 


speeds paper handling! 
saves space! 


FT" Save 5 to 15 minutes every 
hour during machine posting 


Installations prove it! Le- 
Febure Tray-Binders, Post- 
ing Stands and Bookkeep- 
ing Machine desk provide 
an orderly arrangement — 
more room at less cost. 
Everything at hand... un- 

MAGIC KEY interrupted work. Space 

ADJUSTO saved — time saved. Let 

TRAY-BINDER our trained representatives 
help YOU— 


EXCLUSIVE! Compres- 
sor plates made to fit 


sheet size at no extra WRITE FOR 
charge! FURTHER INFORMATION 


e CORPORATION 
® CEDAR RAPIDS, IOWA 


The World’s Most Complete Line of Posting Trays, Tray-Binders and Stands 


Forward with Memphis 
and the Mid-South since 1869 


Union PLAnters NATIONAL BANK. 
MEMPHIS, TENNESSEE 


Since 1869 
Capital, Surpius and Undivided Profits Over 16 Million Dollars 
Member Federal Deposit Insurance Corp. 


of private banking and finance. |, 
has been a memorable experience ty 
participate in the public service of 
the nation during the crucial months 
just past, and I wish, Mr. President 
to express my appreciation of this 
opportunity which you afforded me 


Have You Seen? ... 


(1) The statement of the Seere. 
tary of the Treasury, summarizing 
the results of Government opera. 
tions for the fiscal year 1952. Write 
to the Information Service, Treasury 
Department, Washington 25, D. C.. 
for this. 

(2) The Patman committee re. 
port. Write to the Congressional 
Joint Committee on the Economic 
Report, U. S. Capitol, Washington, 
D. C., for the report entitled, “Mone- 
tary Policy and the Management of 
the Public Debt,” by the Subcom- 
mittee on General Credit Control 
and Debt Management. 

(3) For a comprehensive, tightly 
worded analysis of the problem of 
bank holding company regulation. 
write to Governor J. L. Robertson, 
Board of Governors, Federal Re- 
serve System, Washington 25, D. C., 
for a copy of Governor Robertson's 
statement to the House Banking and 
Currency committee on this subject. 

(4) For the detailed figures of 
the relationship of the excess profits 
tax to bank earnings, see the article, 
“Excess Profits Taxes of Commer- 
cial Banks,” (the same being based 
on the ABA-Board sponsored ques- 
tionnaire on this subject) in the 
June 1952 Federal Reserve Bulletin. 

(END) 


“Are you sure you didn’t forget any- 
thing? If we have to co-ne hack later. 
prices will be higher!” 
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MODERN AIR MAIL DISPATCH 


often makes funds available days earlier 


Many correspondents save valuable time 
by routing all western items to American 
AMERICAN Trust Company. Our Day-and-Night Transit 
operation assures swift service. Our many 
TRUST offices and west-wide relationships offer 


COMPANY | exceptional facilities for collection. 


Air mail your West Coast items to 


BANKING AMERICAN TRUST COMPANY 
St nce 1854 San Francisco 


Statement of Condition 
June 30, 1952 


RESOURCES 
Cash on Hand and in Banks $ 237,789,751.36 
U. S. Government Obligations 321,784,243.80 
State, County, and Municipal Bonds 56,179,986.08 
Other Bonds and Securities 16,121,556.15 
Stock in Federal Reserve Bank 1,211,150.00 
Loans and Discounts 506,097,967.38 
Bank Premises and Equipment 10,315,444.37 
Other Real Estate 1.00 

Customers’ Liability under Letters of 
Credit and Acceptances 8,887,973.53 

Accrued Interest Receivable and 

Other Assets 11,685,436.90 
Total Resources $1,170,073,510.57 


LIABILITIES 
Deposits $1,095,756,879.63 
Letters of Credit and Acceptances 9,064,783.99 
Reserve for Unearned Discount 5,294,464.68 
Reserve for Interest, Taxes, etc 6,491,174.02 
Other Liabilities 2,073,554.33 
Capital Stock 
Preferred $ 5,581,650.00 
Common 12,532,640.00 
Surplus 22,257,130.00 
Undivided Profits 11,021,233.92 
51,392,653.92 
Total Liabilities $1,170,073,510.57 
United States Government and other securities carried 
at $142,795,639.19 are pledged to secure U.S. Govern- 
ment Deposits, other public funds, trust deposits, and 
for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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NAMES IN INDUSTRY. . 
CHOOSE 
DESK TOP EQUIPMENT! 


BERT M. MORRIS CO. is foremost in the 
field of matched Desk Top Equipment. 


The complete setting shown— 
pen set, memo pad, letter 
tray, ash tray, and phone 
rest, retail for less than you 
would expect to pay for one 
fountain pen set. 


FOUNTAIN PENS — an effi- 
cient and economical pen 
set with “‘thread-in"’ point 
section. A real time and 
money saver in any Office. 


MORRISET—the constant flowing, ull- 
round writing implement that holds a 
full 2% ounces of ink for months of 
writing without refill. Your choice of five 
quickly replaceable “thread-in” points— 
extra fine, fine, medium, broad, stub. 


ror Wrilt-ability’ 


BOOK ENDS — at iast — 
inexpensive book ends to 
match modern office fur- 
niture. 


> 


MEMO PADS—available in 
two types. With jewelers 
bronze bar that drops as 
paper is used. or standard 
box style 


LETTER TRAY—strong two 


point suspension allows 
access from entire front 
MEDIUM and both sides. Tiers 


THERE 1S NO SUBSTI. 

hee TUTE FOR QUALITY. All 
Morris writing sets are 

FINE equipped with iridum 
tipped points and each 

point is tested and ap- 

proved at factory for 

EXTRA FINE writeability 


quickly added, legal or 
letter size 


Desk Top Package Deals 
#100 and #200 
inquire about the surprisingly low cost 
of matching your desk with these items. 


BERT M. ORRIS CO. 


Dept. BK-8, 8651 West Third Street — Los Angeles 48, California 
In Canada: McFarlane Son & Hodgsen, Ltd. Montreal, Que. 


ASH TRAY—A real He-Man 
ash tray. Glass lined. per- 
fect for any desk or con- 
ference table. 
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amount at rates equal to or below the 23 percent 
coupon, permitting them to wait patiently and profit- 
ably for the price of 10034-101 which was confidently 
predicted. 

It will be some time before the final transfer of 
ownership from nonbank subscribers to the commer- 
cial banks takes place. It is possible—as was true 
during the war drives—that some of the larger non- 
bank subscribers will retain their bonds. The “when 
issued” market period proved that the bonds were 
not all taken for quick profit. Perhaps the transfer of 
ownership to the banks will be less than anticipated. 
It will certainly be spread over a considerable period. 


Issue Keyed Realistically to a “Free Market" 


As the first fully marketable bond issue offered for 
cash under “free market” conditions, the Treasury 
found the answer and achieved its objective which was 
to get the money. Assured of a premium value, the 
issue was certain to attract very heavy original non- 
bank subscriptions. The maturity and the lack of a 
call date were just the ticket for commercial bank 
portfolios so that banks, squeezed out of original allot- 
ments at par, could be counted on to provide a sec- 
ondary market. Some readjustment occurred in the 
price of other fully marketable issues of approximately 
equivalent maturities. Demand for the recently eligible 
21%4s 67/62 and 214s 6/15/62/59 was lessened. On the 
whole, however, the new issue can be said to have 
found its place in the market with complete success. 

As over $5,000,000,000 1% percent certificates ma- 
tured on July 1, the Treasury needed to find an ex- 
change offer which would be accepted in order to hold 
down cash payments on maturity. New 1% percent 
certificates were offered to mature in 11 months. Only 
about $250,000,000 were not exchanged which was only 
about 4.8 percent of the maturity and about as low 
as could be expected. The Open Market Committee 
took about $600,000,000 from the market; a rather 
lower figure than anticipated. The new issue promptly 
developed a small premium. 


The "H" Bonds 


Mr. Olyphant’s “Government Bonds” for June, com- 
menting on the new Series H current income bond, said 
this issue “should prove very attractive for smaller 
trust accounts where current income is highly desir- 
able, for many individuals, and might prove quite com- 
petitive with savings accounts in banks .. .” 

G. R. Yeadon, assistant trust officer of The Bank of 
California, Seattle, Washington, reminded BANKING 
that eligible subscribers for the H bond included “nat- 
ural persons only.” Mr. Olyphant had caught the 
error, but too late. “H bonds, as you point out,” he 
replied to Mr. Yeadon, “can only be registered in the 
name of natural persons, which bars trustees.” 


| 
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DIRECTORS 


EDWIN J. BEINECKE 
Chairman, The Sperry & 
Hutchinson Co. 


EDGAR S. BLOOM 


Chairman, New York and Cuba 
Mail Steamship Company 


ALVIN G. BRUSH 
Chairman, American Home 
Products Corporation 


CHARLES C. CLOUGH 
Administrative Vice-President 


LOU R. CRANDALL 
President, George A. 
Fuller Company 


CHARLES A. DANA 
Chairman, 
Dana Corporation 


HORACE C. FLANIGAN 
President 


JOHN M. FRANKLIN 
President, United States 
Lines Company 


JOHN GEMMELL, JR. 
Clyde Estate 


PAOLINO GERLI 
President, Gerli & Co., Inc 


FREDERICK GRETSCH 
Chairman, Lincoln 
Savings Bank of Brooklyn 


JOHN L. JOHNSTON 
Director, Phillips 
Petroleum Company 


OSWALD L. JOHNSTON 
Simpson, Thacher & Bartlett 


HARRY C. KILPATRICK 
Senior Vice-President 


KENNETH F. MacLELLAN 


President, United Biscuit 
Company of America 


JOHN T. MADDEN 
President, Emigrant 
Industrial Savings Bank 


JOHN P. MAGUIRE 
President, John P. 
Maguire & Co., Inc. 


GEORGE V. McLAUGHLIN 
Chairman, Executive 
Committee 


Cc. R. PALMER 
Director, Cluett 
Peabody & Co., Inc. 


GEORGE J. PATTERSON 


President, Scranton & 
Lehigh Coal Co. 


WILLIAM G. RABE 
Chairman, Trust Committee 


HAROLD C. RICHARD 
New York City 


HAROLD V. SMITH 
President, Home Insurance Co. 


L. A. VAN BOMEL 
Chairman, National Dairy 
Products Corporation 


HENRY C. VON ELM 
Honorary Chairman 


MANUFACTURERS 
TRUST COMPANY 


Condensed Statement of Condition 
June 30, 1952 


RESOURCES 


Cash and Due from Banks . . . . $ 834,507,473.33 
U. S. Government Securities . . . 822,718,053.66 
U. S. Government Insured F. H. A. 

Mortgages ... 84,499,699.93 
State, Municipal and Public Senntiie 92,141,908.25 
Stock of Federal Reserve Bank. . . 3,595,050.00 
Other Securities . . 30,474,014.53 
Loans, Bills Purchased wk 

Accoptamces . . 2. 814,092,487.16 
Banking Houses . . 13,715,812.16 
Other Real Estate Equities eT 256,817.40 
Customers’ Liability for Acceptances 13,968,971.05 
Accrued Interest and Other Resources 7,498,737.08 


$2,732,503,685.54 


LIABILITIES 


Capital. . . . . $50,390,000.00 

Surplus . . . . 69,444,000.00 

Undivided Profits . 47,087,076.28 $ 166,921,076.28 
Reserves for Taxes, 

Unearned Discount, Interest, etc. . 17,908,342.32 
Dividend Payable July 15, 1952 . . 1,637,675.00 
Outstanding Acceptances . .. . 14,883,999.57 
Liability as Endorser on Acceptances 

and Foreign Bills . . . ier 9,137,542.77 
Other Liabilities . . as 930,160.03 
Deposits . . . 2,521,084,889.57 

$2.732,503,685.54 


United States Government and other Securities carried at $141,605,428.62 are pledged to - 
secure public funds and trust deposits and for other purposes as required or permitted by law. 


Head Office: 55 Broad Street, New York City 


MORE THAN 100 OFFICES IN GREATER NEW YORK 


Member Federal Deposit Insurance Corporation 


iam DEFENSE IS YOUR JOB TOO—BUY U. S. DEFENSE BONDS 
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STATEMENT OF CONDITION 
At Close of Business June 30, 1952 


WASHINGTON’S STATE-WIDE BANK 


SEATTLE-FIRST NATIONAL BANK 


RESOURCES Totals 


Cash and Due from Banks . 
United States Government 
Obligations of Federal Agencies. 14,628,733.55 
State and Municipal Securities . 75,371,741.68 


. $177,582,821.84 


Other Bonds and Securities. . . _5,227,364.41 $454,242,404.47 
Federal Reserve Bank Stock .......+-.--. 900,000.00 
Bank Buildings, Vaults, Furniture & Fixtures, etc. 7,532,946.39 
Interest Earned Not Received. . . 2,099,855.61 
Customers’ Liability under Letters of Credit 


LIABILITIES 
16,000,000.00 
Undivided Profits. ...... 9,696,092.38 
Reserves for Contingencies . . . 5,823,944.46 $ 45,520,036.84 
Reserves for Interest, Taxes, etc. . ....+.- 2,262,326.00 
Discount Collected Not Earned. ....... 2,537,042.98 
Letters of Credit and Acceptances. . ..... 1,870,173.95 


BOARD OF DIRECTORS 


Lawrence M. Arnold Albert R. Munger 
Chairman President 
J. H. Ballinger L. C. Henry W. G. Reed 
Henry Broderick Charles H. Ingram Wilbur W. Scruby 
Frank H. Brownell, Jr. W. M. Jenkins Alfred Shemanski 


Charles F. Clise Eric A. Johnston Elbridge H. Stuart 
Earl D. Doran Richard E. Lang J. A. Swalwell 
Joel E. Ferris Clarence D. Martin George Van Waters 
O. D. Fisher Russell Miller Katheryn Wilson 


P. E. Harris B. A. Perham 


52 Offices serving the entire State of Washington 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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SEATTLE-FIRST NATIONAL BANK | 


News for Country Bankers 
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Beef Supplies Super-Abundant by 'y 


supplies will be super-abyp. 

dant by 1954, the year commonly 
predicted as the time when liquids. 
tion of large herds will begin, fore. 
casts Arthur E. Smith, editor of the 
First National Bank of Dallas’s Eo. 
nomic Letter. 

Mr. Smith points out that stock 
farmers and ranchers have beep 
building up their herds since 1949 
stating that 16,157,000 herd of cat. 
tle and calves were on hand in five 
Southwestern states on January 1, 
1952, or 18 percent of the nation’s 
total. 

Mr. Smith is vice-president and 
economist of the First National 
Bank. 


Scholarship Pointers 


— bankers associations which 
are considering the adoption of 
an agricultural short course schol- 
arship program will find interesting 
and instructive the new brochure 
and poster giving details of the 
Minnesota Bankers Scholarships for 
High School Graduates at The Uni- 
versity of Minnesota’s School of Ag- 
riculture, St. Paul. 

The brochure describes the Min- 
nesota Bankers Association’s schol- 
arship program and outlines a 
choice of plans—(1) scholarships 
sponsored by county bankers 
groups and (2) scholarships spon- 
sored by individual banks. 


Five agricultural scholarships were 
awarded to outstanding FFA boys by the 
Florida Bankers Association at the 
FFA’s convention in Daytona Beach. 
With the winners are, left and right. 
Dale Smith, chairman of FBA’s agri- 
cultural committee and cashier, High 
Springs Bank, and Ienry Coleman, FBA 
vice-president and president, Commer- 
cial Bank, Daytona Beach 
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10, 

necte, 
d with The Hanover I ' 
a Superlative Job.” 


This number represents corre- 
spondent banking satisfaction to 
bankers in all parts of the nation 
— because for more than half a century 552 banks in all parts of the 


nation have been correspondents of The Hanover Bank. 


A BANK IS KNOWN BY THE CORRESPONDENTS IT KEEPS 


THE HANOVER BANK 


\\ 


Member Federal Deposit 
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ANGLO 


CALIFORNIA NATIONAL 


¥, Foreign and Domestic 
Banking Service 


Banking Since 1873 


CENTRAL TO THE WEST COAST 
HEAD OFFICE: | SANSOME STREET, SAN FRANCISCO 20 


STATEMENT OF CONDITION 


June 30, 1952 


ASSETS LIABILITIES 


CASH AND SECURITIES DEPOSITS 


Cash and Due from Banks. . . . . $141,630,556.00 De dD a 335,670.93 
State and Municipal Securities. . . 42,427,385.55 1945,656.84 


Other Bonds end Gecaritics. .-. . . 8,688,887.52 United States Government Deposits . . 10,295 ,913.69 

LOANS TOTAL . « « « «+ $654,600,436.47 
Commercial Loans . . . .% 118,217,004.94 


OTHER LIABILITIES 


Real Estate Loans. . . i 85,761,943.24 
Automobile and Installment . 94,816,162.98 Dividends Payable . . . « « $ 900,000.00 
$298,795,111.16 Income Collected in Advance . . . 4,182,241.56 
Less: Reserve for Possible Loan Losses . 3,611,124.94 Letters of Credit and Acceptances a ee 10,957,979.00 
TOTAL .. . . « + $295,183,986.22 Accrued Interest, Taxes, Other Expense . 3,138,839.83 


OTHER ASSETS 


TOTAL . « « « « $ 19,179,0G08 


Accrued Income Receivable. . . . . $ 2,524,106.42 
Stock in Federal Reserve Bank. . . . } 5071,000.00 CAPITAL ACCOUNTS 

Bank Premises and Equipment . 9,523,508.92 Capital Stock « $ 20,000,000.00 
Other Real Estate Owned . 19,338.01 


Customers’ Liability under Letters of 


Undivided Profit . . 


133,952.99 
Credit and Acceptances . . . 10,957,979.00 5,133 
Other Assets . . . ‘1,372,266.68 Unallocated Reserves . . 2,122,697.56 
TOTAL . . . « « $ 22,468,199.03 TOTAL . « $ 42,956,650.55 
TOTALASSETS . . . . $716,736,147.41 TOTAL LIABILITIES . . . $716,736,147.41 


Securities carried at $123,872,756.06 are pledged to secure trust deposits, United 
States Government and other public deposits, as required by law. 


DIERECTORS 


FRED W. ACKERMAN, President, OTHMAR BERRY, President, CLYDE H. BRAND, Aftorney-at-Law, RICHARD D, BRIGHAM, 
Pacific Greyhound Lines Berry Oil Company Downey, Brand, Seymour and Rohwer Vice President 


ALLARD A. CALKINS, HARRY D. COLLIER, Director ADRIEN J. FALK, President, FREDERICK M. FISK, RAYMOND H. HOLMBERG, 
Chairman of the Board and former Chairman, S&W Fine Foods, Inc. 


Chickering & Gregory, Attorneys Secretary 
Standard Oil Company of California 


PAUL E. HOOVER, ERNEST INGOLD, President, OTIS R. JOHNSON, President, PAUL B. KELLY, JOSEPH M. McCARTHY, 
President Ernest Ingold, Inc. Union Lumber Company First Vice President Vice President 


JOHN J. REILLY, President, WILLARD O. WAYMAN, CHARLES L. WHEELER, Executive Vice President, 
Western Department Stores Personal Investments Pope & Talbot, Inc. 


HERMAN WOBBER, 
Twentieth Century-Fox Film Corporation 


Member Federal Reserve System « Member Federal Deposit Insurance Corporation 
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Ruling Permits More Flexible Service Charges 


SUPPLEMENTARY ceiling price reg- 
A ulation, which provides more 
flexibility in pricing bank charges, 
has been issued by the Office of Price 
Stabilization as a result of numerous 
meetings between representatives of 
the American Bankers Association 
and the OPS, reports James H. Ken- 
nedy, chairman of the A.B.A. Bank 
Management Commission, and vice- 
president and cashier of The Phila- 
delphia National Bank. 

The new supplementary regula- 
tion, which applies to banks only and 
covers charges for bank services, is 
more nearly adaptable to the opera- 
tions of banking. It provides sub- 
stantial areas of relief from the 
original Ceiling Price Regulation No. 
34, even though a formula, which 
would take into consideration cost 
increases since the Korean War, was 
not granted. 

Through the efforts of the A.B.A. 
Committee, special provisions were 
contained in the supplementary reg- 
ulation to permit: (1) a choice of 
various methods of computing earn- 
ings credit on depositors’ checking 
accounts; (2) a change in the sched- 
ule of service charges on depositors’ 
checking accounts within specified 
limitations; (3) banks, which desire 
to change from nonpar to par clear- 
ance, to substitute a service charge 
plan in lieu of exchange charges; 
(4) multiple office banks, which had 
trial service charge plans in effect 
in one or more of their offices during 
the base period, to adopt such plans 


“Before I read this will, is there anyone 
present with a weak heart who hasn’t 
made a will?” 


August, 1952 


uniformly in all offices under certain 
conditions; (5) a realignment of 
service charges in the interests of 
uniformity in certain cases where 
there have been mergers or consolida- 
tions, and where new branch offices 
have been established. 

While the new regulation does not 
permit a bank to change its service 
charge method so as to increase in- 
come, it does permit methods per- 
mitting greater operating efficiency 
and thus effect substantial savings. 


Cash and Due from Banks 

United States Bonds 

State and Municipal Bonds 

Other Bonds and Securities 

*Loans and Discounts 

Banking Premises Occupied 

Customers’ Liability Under Acceptances 


Other Resources 


Capital Stock (320,000 Shares) 
Surplus 
Undivided Profits 


TOTAL CAPITAL FUNDS 
Reserve for Dividends, Interest, Taxes, etc. ..........cccssssssssesssessesereceeceecees 


Liability Under Acceptances 
DEPOSITS: 
**Commercial, Bank and Savings 


U. S. Government 
Other Liabilities 


Income Accrued Receivable and Prepaid Expense 


One of the most important benefits 
is where two banks merge or con- 
solidate. The resulting institution is 
permitted to adopt the service 
charge method of the larger, if the 
larger bank in the consolidation has 
at least two-thirds of the total de- 
mand and time deposits of the com- 
bined banks. Previously, under the 
Ceiling Price Regulation No. 34, 
where merged banks had different 
service charge methods and sched- 
ules in force, it was necessary to 


tke FIFTH THIRD |JNION [RUST co. 


CINCINNATI, OHIO 
Statement as of June 30, 1952 


RESOURCES 


$ 85,764,353.08 
106,261,655.69 
8,173,514.80 
5,647,958.57 
85,016,093.26 
3,839,379.89 
16,252.50 
754,999.98 
225,651.15 
$295,699,858.92 


LIABILITIES 


$ 8,000,000.00 
10,500,000.00 
___2,678,714.40 


$ 21,178,714.40 
2,360,020.42 
16,252.50 


256,455,561.90 
15,653,559.76 
35,749.94 
$295,699,858.92 


*In addition to the Loans and Discounts as shown we had unused Loan Commitments outstanding of 


$5,531,593.04. 


**Includes $3,058,622.49 of Trust Money on deposit in the Banking Department, which under the pro- 


visions of the Banking Law, Section 710-165 o 


Assets of the Bank. 


the State of Obio, is a Preferred Claim against the 


DIRECTORS 


WALTER C. BECKJORD 

President, The Cincinnati Gas and Electric Co, 
STERLING B. CRAMER 

First Vice President 
POWEL CROSLEY, JR. 

President, Crosley Motors, Ine. 
JOHN J. EMERY 

President, Emery Industries, Ine. 
JAMES McB. GARVEY 

President, The American Laundry Machinery Co, 
JOSEPH 8S. GRAYDON 

Graydon, Head and Ritchey, Attorneys 
E. WEBSTER HARRISON 

Partner, Harrison & Co. 
JOHN B. HOLLISTER 

Taft, Stettinius a Hollister, Attorneys 
LOUIS L. KAUFMA 

Sec. and Treas., vm, J. Herbert Realty Co. 
RICHARD E. LeB LOND 

President, The R. K. LeBlond Machine Tool Co. 
WILLIAM L. McGRATH 

President, The Williamson Heater Co. 


WILLIAM H. MOONEY 
President, The American Oak Leather Co. 


DANIEL J. 0’CONOR 

President, The Formica Company 
GEORGE A. RENTSCHLER 

Chairman of Board, Baldwin-Lima-Hamilton Corp. 
JOHN J. ROWE 

President 
CARL J. SCHMIDLAPP 

Vice Chairman Executive Committee, The Chase 

National Bank of the City of New York 
HAROLD T. SIMPSON 

President, Printing Machinery Corp. 
LEONARD 8S. SMITH, JR. 

President, The National Marking Machine Co. 
ETHAN B. STANLEY 

Ch. of Board, The Amer. Laundry Machinery Co. 
WILLIAM A. STARK 

Vice President and Trust Officer 
CLIFFORD R. 

President, The Cincinnati Equitable Insurance Co. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION—MEMBER FEDERAL RESERVE SYSTEM 
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WORLD NEWS SERVICE 


Just imagine this beautiful cabinet with a 
large screen, just like a television, in the 
lobby of your bank showing pictures of 


the latest news events of the world and 
at the same time selling your various bank- 
ing services. 

Projector operates continuously show- 
ing 16 different pictures, a new picture 
flashing into view every six seconds. 


12 CURRENT NEWS SLIDES 
4 BANK SERVICE KODACHROMES 


Every week you receive 12 current news 
slides and your choice of 4 Kodachrome 
slides once a month from a selection of 


64, selling the various services of your 
bank such as Auto Loans, Savings Ac- 
counts, Home Loans, etc. These are inter- 
spaced with the news slides. 

Many banks throughout the United 
States have been using this service for more 
than two years and find it very satisfactory. 

You too, can profit by selling your serv- 
ices with this unique Point-of-Sales visual 
selling program. Start today. 


NO MONEY DOWN 
NOTHING TO BUY 


CompletePackage 
Unit with no extras 


IMMEDIATE DELIVERIES 
For further information, write 


Recording Company 


OCONOMOWOC, WISCONSIN 


If numbered wraps are always lost 
Save your time and lower cost. 


use 
STANDARD 
Window 
Coin 


Wrappers 


Send for alia’ 


and prices 


WORCESTER 8, MASS. 
A complete line of Money Wrappers. 


maintain two bookkeeping systems 
and segregate the accounts in order 
to avoid violating the regulation. 
Also, under the new supplementary 
regulation, in cases where banks of 
equal size combine, the resulting 
bank may apply for a change in its 
service charge plan to one standard 
method. 

Another important provision of 
the new regulation makes it possible 
for banks to change from nonpar to 
par clearance of items by substitut- 
ing a service charge plan in lieu of 
exchange charges. 

In several cases, banks maintain- 
ing multiple offices had trial service 
charge plans in effect in one or more 
offices during the base period. Fol- 
lowing issuance of ceiling price reg- 
ulation No. 34, these banks were 
unable to adopt such plans uniform- 
ly in all of their offices. Important 
operating economies are possible 


under the new supplementary regu- 
lation. 


Reviewing its conferences with the 
OPS, the A.B.A. Committee says: 

“One of the principal objectives 
of the Committee was to enable 
banks to increase charges in line 
with increased costs of operation. 
However, the OPS steadfastly main- 
tained that the overall earnings of 
the bank must be considered in de- 
termining whether changes should 
be permitted. The Committee had to 
find a formula that would be accept- 
able to the OPS, which would permit 
increases in service charges to meet 
rising costs, without the necessity of 
showing lower overall earnings as 
compared to the pre-Korean period. 
It was believed that there was justi- 
fication for such a formula since the 
increased costs have been largely 
concentrated in that segment of 
banking activity which is subject to 
service charges; whereas the reven- 
ue from such service charges con- 
stitutes only a small percentage of 
the total earnings of most banks. 
With this in mind, the Committee 
developed a formula which gave rec- 
ognition to increases in costs per 
employee since the pre-Korean period 
and also reflected increased gross 
earnings from the deposit accounts 
against which the service charges 
were to be applied. The formula was 
deemed acceptable by the OPS. 

“It became increasingly apparent 
that no plan that would provide in- 
creased income would be acceptable 
to the OPS unless it took into con- 


sideration substantially the 
criteria that are presently applied 
under the so-called ‘hardship’ or 


Same 


‘impairment’ provision in Section 
20(a) of Ceiling Price Regulation 
(CPR) 34. It will be recalled that 
under such Section 20(a) the only 
basis for relief, on which an increase 
in service charges would be per- 
mitted by the OPS, is upon a show. 
ing that a bank’s ceiling prices 
impair its normal earnings to such 
an extent that the effective opera- 
tion of its service business is 
threatened. In considering applica- 
tions for adjustment of service 
charges, the OPS takes into account 
certain criteria among which are: 
(1) post-Korean increases and de- 
creases in costs, and (2) revenue 
from the service business as well as 
earnings from the entire business 
operations.” 

The A.B.A. Committee, which has 
held numerous meetings with repre- 
sentatives of the OPS, is composed 
of Chairman Kennedy; D. H. Erd- 
man, president and trust officer, 
Quakertown (Pennsylvania) Trust 
Company; Harold E. Randall, vice- 
president, The First National Bank 
of Boston; Arthur P. Ringler, treas- 
urer, Chemical Bank & Trust Com- 
pany, New York; Walter G. Vogel, 
vice-president, Irving Trust Com- 
pany, New York. Assisting this Com- 
mittee in its work were: J. O. Brott, 
general counsel of the A.B.A.; 
George R. Amy, deputy manager and 
secretary of the Country Bank 
Operations Commission, A.B.A.; and 
Melvin C. Miller, deputy manager 
and secretary of the Bank Manage- 
ment Commission, A.B.A. 


The initial deposit in the new curb teller 

at The First National Bank of Tampa, 

Fla., being made by a customer who 

arrived in a 1910 ear. Later in the sum- 

mer the bank also opened an addition 
to its building 
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THE DETROIT BANK 


Statement of Condition 
June 30, 1952 


RESOURCES 
CASH AND DUE FROM BANKS . 


UNITED STATES GOVERNMENT OBLIGATIONS. 
(Due or Callable within one year $148,378,991) 
(Due or Callable 1 to 5 years $139,336,447) 


STATE AND MUNICIPAL SECURITIES 
(Due within 5 years $39,320,672) 


CORPORATE AND OTHER SECURITIES . 
(Due within 5 years $9,919,594) 


LOANS AND DISCOUNTS. 
REAL ESTATE LOANS . 86,750,911 
FEDERAL RESERVE BANK STOCK . 705,000 
OTHER REALESTATE ... 6,436 


BANK PROPERTIES AND EQuiruxnt i 3,687,017 
(Main Office and Thirty-Four Branch Offices) 


ACCRUED INTEREST AND PREPAID EXPENSE ‘ 2,474,729 
CUSTOMERS LIABILITY ON ACCEPTANCES AND CREDITS. . 299,540 


$115,990,333 
300,019,758 


49,215,481 
11,324,454 
84,458,203 


LIABILITIES 
DEMAND DEPOSITs: 


INDIVIDUALS, CORPORATIONS AND OTHERS 
U.S. GOVERNMENT . 
OTHER PUBLIC FUNDS 
SAVINGS DEPOSITS . 
TOTAL DEPOSITS 
UNEARNED INTEREST 


ACCRUED DIVIDENDS, EXPENSES 4 AND Oren 
LIABILITIES 


ACCEPTANCES AND LETTERS OF CREDIT 
CaPITAL—CoMMON (375,000 SHARES) 
SURPLUS . 

UNDIVIDED PROFITS 

GENERAL RESERVES 


. $297,242,107 
13,132,954 
15,325,909 $325,700,970 
295,040,037 
$620,741,007 
1,361,492 


2,308,845 
299,540 


. $ 7,500,000 
16,000,000 
5,650,510 

1,148,303 $ 30,298,813 


United States Government Securities in the foregoing statement with a par 
value of $31,290,000 pledged to secure public and other deposits where required 
by law, including deposits of the State of Michigan amounting to $4,058,167. 


e DIRECTORS 


WALKER L. CISLER 
President and 
General Manager 
The Detroit Edison Co. 


CHARLES A. DEAN, JR. 
President- Treasurer 
Dean Chemicals, Inc. 


JosEPH M. DopGE 
President 


RALPH HUBBART 
Chairman of the Board 
Allied Products Corp. 


GEORGE W. MASON 


Chairman of the Board and 


President 
Nash- Kelvinator Corp. 


JAMES McMILLAN 
Director 
Packard Motor Car Co. 


H. Gray Muzzy 
Chairman of the Board 
Federal-Mogul Corp. 


Harry L. PIERSON 
Chairman of the Board 
Detroit Harvester Co. 


CLEVELAND THURBER 
Senior Partner 
Miller, Canfield, Paddock 
& Stone 


HERBERT B. TRIx 
President 
W. M. Chace Co. 


NATHAN T. VIGER 
Vice President and 
Secretary-Treasurer 
Whitney Realty Co., Ltd. 


C. Davip WIDMAN 
Vice President and 
Secretary- Treasurer 
The Murray Corporation 
of America 


MAIN OFFICE + GRISWOLD AT STATE + DETROIT, MICHIGAN 


35 Offices Throughout the City 


MEMBER OF FEDERAL DEPOSIT INSURANCE CORPORATION 


OVER ONE H UNODRE D YEARS Oo F 
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Mr. Stuart L. Brown, President, 
American National Bank & Trust Co., 
Danville, Va. 


American National Bank & Trust Co. 
Advertises Effectively 


“For years,” says Mr. Stuart L. Brown, President of the 
American National Bank & Trust Co., Danville, Va., 
“we have been locally identified with radio news pro- 
grams of one kind or another. With the outbreak of 
war in Korea we felt that there was a renewed interest 
in news commentary programs. 


“It was in searching for a program of this type that we 
were able to obtain the Fulton Lewis, Jr. program,” 
continues Mr. Brown. American National began spon- 
sorship of Fulton Lewis, Jr. in September, 1950, on 
Radio Station WDVA. Because of its large, loyal audi- 
ence and consistently high listener ratings, the program 
has done an exceptional job for the bank. Mr. Brown 
concludes, “we are continuing the program indefinitely.” 


The Fulton Lewis program is a Mutual Co-op Program 
available for sale to local advertisers in individual cities 
at low, pro-rated talent cost. Among the 623 sponsors 
of the program (on 370 Mu- 
tual stations), there are 55 
banks and financial institu- 
tions. Since there are more 
than 500 MBS stations, there 
may be an opening in your 
locality. For a proved and 
tested means of reaching 
customers, check your local 
Mutual outlet—or the Co-op- 
erative Program Department, 
Mutual Broadcasting Sys- 
tem, 1440 Broadway, New 
York City 18 (or Tribune 
Tower, Chicago 11). 
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Public Relations by Mail 


(CONTINUED FROM PAGE 48) 


interest, with kindest regards. 
Yours very truly, 


A Progressive Banker Dictates a Letter—The 
Right Way 


By way of contrast with the preceding example, here 
is a new-accdunt letter used by R. M. Gamble of The 
Omaha National Bank, Omaha, Nebraska. Its friendly 
tone builds goodwill on the part of the customer: 


Dear Mr. Evans: 


Thank you for selecting The Omaha National Bank as 
the depository for your funds. You opened a mighty 
big door when you made your first deposit. 

Behind that door are 300 men and women, all of them 
trained in the banking business and ready to serve you. 
We offer every banking service you will need: Checking, 
Savings, Bank-by-Mail, Loans, Travelers Checks, Safe 
Deposit Boxes, and a well equipped Estate and Trust 
Department. 

We hope that you will regard this “door” as the one 
to your banking home in Omaha. The latchstring will 
always be out for you. 


Sincerely yours, 


Other Outstanding Letters 


A. D. MacDonell, president, The Metropolitan Bank, 
Lima, Ohio, sends the following letter to paid-up cus- 
tomers of the loan department. 


Dear Mr. Herman: 


It has been a pleasure to serve you through our loan 
department. We appreciate the splendid way you have 
handled your part of the transaction. 

The Metropolitan Bank makes loans for a wide variety 

of purposes, including low-cost financing for automobiles 
and household appliances. In view of the fine record 
you have established, you may be sure that your bor- 
rowing needs will always have the fullest consideration 
here. 
There may be times, too, when a friend or relative 
can use bank credit to advantage. In any such instance, 
we shall consider it a great courtesy if you will mention 
our loan services. And if your suggestion is acted 
upon, we shall do our best to be helpful. 


Sincerely yours, 


Frederick G. Mader, president, The Bank of Lake 
Placid, Lake Placid, New York, reports gratifying re- 
sults from this personalized letter of appreciation: 


Dear Mr. Graham: 


This is just a note to thank you for the fine account 
that you and Mrs. Graham have carried with this bank 
for several years. Deposits are the lifeblood of the 
banking business, and your money deposited here has 
helped us to grow and prosper. 

Please feel free to call on us whenever our facilities 
can be helpful to you. We shall welcome any sugges- 
tions that will help us to serve you more efficiently, or 
to make your banking more convenient. 

Your confidence in this bank is very much appreciated. 
‘We shall do our best to be worthy of it. 

Sincerely yours, 


Readers of Mr. Butterfield’s series of articles are again in- 
vited to send to the Editor of BANKING examples of their 
own letters which they have found effective. They are also 
asked to include any results obtained from their “letter rela- 
tions.” Such material should be addressed to BANKING, 12 
East 36th Street, New York 16, N. Y. 
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IRvING TRUST COMPANY 


NEW YORK 


STATEMENT OF CONDITION JUNE 30, 1952 


ASSETS 
Cash and Due from Banks . . 


U. S. Government Securities 


. $ 418,754,843 
382,368,675 

U. S. Government Insured 
F.H.A. Mortgages 15,790,458 
Other Securities 30,063,565 
Stock in Federal Reserve Bank . 3,150,000 
Loans and Discounts 575,134,810 
First Mortgages on Real Estate . 880,558 
Banking Houses 15,072,342 


Customers’ Liability 
for Acceptances Outstanding . 15,143,133 


Other Assets 4,162,095 
$1,460,520,479 


LIABILITIES 


Capital Stock 50,000,000 
Surplus 55,000,000 
Undivided Profits 15,630,929 
Total Capital Accounts. . 120,630,929 

Deposits 1,312,738,905 
Reserve for Taxes and 

Other Expenses 6,506,379 
Dividend Payable July 1, 1952 . 1,250,000 
Acceptances: Less Amount 

in Portfolio . . 15,568,987 
Other Liabilities 3,825,279 
United States Government Securities are stated at amortized cost. 


Of these, $90,568,161 are pledged to secure deposits of public 
monies and for other purposes required by law. 


DIRECTORS 
WILLIAM N. ENSTROM 
Chairman of the Board 
RICHARD H. WEST 
President 


HARRY E. WARD 


onorary Chairman 


HENRY P. BRISTOL 
Chairman of the Board, 
Bristol-Myers Company 


= F. DEGENER, JR. 
C. A. Auffmordt & Co. 


WILLIAM 7 DICK 
New York, N. Y. 


PHILIP F. GRAY 
Senior Vice President 


I. J. HARVEY, JR. 
resident, 
The Flintkote Company 
HAROLD A. HATCH 
Vice President, 
Deering Milliken & Co., Inc. 
DAVID L. LUKE, JR. 
President, West Virginia 


Pulp and Paper Company 
HIRAM A. MATHEWS 
ident 


Senior Vice 
a W. MOORE 
resident, 
peer Dry Ginger Ale, Inc. 
— A. MORRISSEY 
Honorary Chairman, 
The American News Cempany 
PETER S. PAINE 
President, 
New York & Pennsylvania Co. 


LeROY A. PETERSEN 
President, Otis Elevator Company 


J. WHITNEY PETERSON 
President, 
United States Tobacco Company 
REISS 
Corporation 
FLETCHER W. ROCKWELL 


Greenwich. Conn. 


WILLIAM + 
New York. 


FRANCIS L. WHITMARSH 
President, 
Francis H. Leggett & Company 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Guy Sturgeon Endorsed for A.B.A. 


HE Minnesota, Montana, and 

Colorado bankers associations 
have joined the Wyoming bankers 
with unanimous endorsements of 
Guy Sturgeon, president, Bank of 
Commerce, Sheridan, Wyoming, as 
a candidate for vice-president of the 
American Bankers Association. 

Mr. Sturgeon is the second entry 
in the A.B.A. vice-presidency con- 
test. Everett D. Reese, president of 

¢ Park National Bank, Newark, Ohio, 


has been endorsed by the council of 
administration of the Ohio Bankers 
Association as a vice - presidential 
candidate. His candidacy was re- 
ported in March BANKING. 

Mr. Sturgeon just completed a 
term as president of the Independent 
Bankers Association of America, and 
was endorsed by IBA for the A.B.A. 
vice-presidency at its Minneapolis 
convention. 

J. G. Murphy, secretary of the 


THE FORT WORTH NATIONAL BANK 


FORT WORTH, TEXAS 


* 


STATEMENT OF CONDITIONS AT CLOSE OF BUSINESS 
JUNE 30, 1952 


RESOURCES 
CASH AND DUE FROM BANKS 


$ 79,584,650.99 
UNITED STATES GOVERNMENT 47,046,936.11 
OBLIGATIONS OF STATES AND POLITICAL SUBDIVISIONS............ 5,538,351.59 
OTHER BONDS, NOTES AND DEBENTURES........ 960,540.70 
STOCK FEDERAL RESERVE BANK........... 369 007.00 
FUTURE BANKING SITE AND GARAGE PROPERTY............... 4,004,615.00 
FURNITURE AND FIXTURES 32,529.09 
CUSTOMERS’ LIABILITY—LETTERS OF CREDIT . 42,406.9 
OTHER RESOURCES 46,848.37 

TOTAL $225 383,953.92 


* 


LIABILITIES 


COMMON STOCK 
UNDIVIDED PROFITS 


$ 6,000,000.00 
6,090,090.00 
551,065.90 $ 12,551,065.90 


RESERVE FOR CONTINGENCIES 


RESERVE—AMORTIZATION OF BOND PREMIUMS | ,084,200.33 
RESERVE—TAXES, INTEREST, EXPENSE, ETC. ...... 1 ,050,954.98 
LETTERS OF CREDIT ISSUED............ bans 42,496.96 
INCOME COLLECTED—UNEARNED .. 747 201.84 


DEPOSITS: 
INDIVIDUAL $143,088 034.14 
BANK 46, 196,471.64 
U. S. GOVERNMENT 9,866, 306.21 


OTHER PUBLIC FUNDS 
TOTAL 


8,758,759.67 207,909,571 .66 


$225, 383,953.92 


U. S. Government and other securities carried at $29,883 ,.928.00 in the above statement 
are deposited to secure public funds and for other purposcs required or permitted hy law 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Vice-presidency 


Wyoming Bankers Association, de. 
clared, ‘“‘We are proud to present to 
the members of the American Bank. 
ers Association, Mr. Guy Sturgeon 
... This is the first time in history 
of the A.B.A. that Wyoming bankers 
have presented a candidate for this 
office.” 

Although a Kansan by birth, Mr. 
Sturgeon has resided in Sheridan 
since 1906. His career spans 34 years 
in the Bank of Commerce. He was 
elected president in 1946. 


Association Offices 


Mr. Sturgeon is currently presi- 
dent of the A.B.A.’s State Bank Di- 
vision, after serving a previous term 
as divisional vice-president. 

A past president of the Wyoming 
Bankers Association, Mr. Sturgeon 
also served as a member of the Exec- 
utive Council of the A.B.A. and as 
a member of the Executive Com- 
mittee of the State Bank Division. 
He is the only man to serve simul- 
taneously as president of the 
A.B.A.’s State Bank Division and 
as president of the Independent 
Bankers Association. 

His wide interests in civic and 
social activities have kept him busy. 
He is a past president of the Sheri- 
dan Chamber of Commerce; past 
vice-president of the Northern 
Wyoming Council of the Boy Scouts 
ot America; chairman of the execu- 
tive committee to construct a new 
million-dollar Sheridan County hos- 
pital; member and vestryman of St. 
Peter’s Episcopal Church; Rotarian; 
past exhalted ruler of Sheridan Elks 
Lodge, and a member of the Masons 
and the Shrine. 


Guy Sturgeon 
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NATIONAL BANK 


BATTLE CREEK FLINT GRAND RAPIDS LANSING 


MARSHALL PORT HURON SAGINAW 


STATEMENT OF CONDITION 
June 30, 1952 


RESOURCES 


$ 31,341,026.22 
101,879,669.68 
32,873,652.22 $166,094,348.12 


Loans— Other 107,561,215.64 
Bank and Office Buildings 3,794,418.28 


Federal Reserve Bank Stock 300,000.00 
Accrued Income 764,333.85 
Other Assets 648,010.29 


Total Resources $279,162,326.18 


Commercial Deposits $143,280,134.51 
Savings Deposits 112,744,013.21 $256,024,147.72 


Other Liabilities 3,018,952.65 
Deferred Income 6,072,125.35 


Preferred Stock 1,000,000.00 
Common Stock 5,000,000.00 


Surplus 4,000,000.00 
Profits and Reserves 4,047,100.46 14,047,100.46 


Total Liabilities $279,162,326.18 


“OPEN EACH WEEK DAY INCLUDING SATURDAY UNTIL 4:30 P.M.” 


Member 
Federal Reserve Bank 
Federal Deposit Insurance Corporation 
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Woman Banker’s Keen Observation 


Results in Catching Bank Robbers 


HILE she was being bound up 
during the robbery of her bank 
—the Boulevard Branch of the 
Leaksville (North Carolina) Bank 
and Trust Company — Assistant 
Cashier Mrs. Herman Sutliff made 
some accurate mental notes on the 
two robbers. 
According to The Tarheel Banker, 


w 
oa 
“ 


856. & PAT. OFF. 


Cash on Hand and in Banks 


Surplus ....- 
Undivided Profits 
Reserve for Contingencies . . 


DEPOSITS 
Commercial and Savings . 
Estates and Corporate Trust . 


Accrued Taxes, Interest, etc. 
Other Liabilities . . 


Member: Federal Deposit Insurance Corporation 


THE BANK FOR ALL THE PEOPLE 


ASSETS 
United States Government Securities . 


State, Municipal and Other Securities, including 
Stock of the Federal Reserve Bank 


LIABILITIES 

17,500,000.00 

42,500,000.00 
7,129,860.94 
3,000,000.00 
Capital Funds $ 


United States Government Securities carried at $106,858,989.80 are pledged tosecure U. S. Govern- 
ment Deposits and other Public Funds and for other purposes as required or permitted by law. 


Assets are shown NET after deducting Reserves. 


Ohio’s Largest Bank 
welcomes individuals and corporations 
seeking new or additional banking services. 


59 CONVENIENT OFFICES 
Northern Ohio: 
Painesville Willoughby Bedford Lorain 


and 
Everywhere in Greater Cleveland 
COMMERCIAL SAVINGS TRUSTS 


Largest branch banking system between New York and San Francisco 
748,022 SAVINGS AND CHECKING DEPOSITORS 


Mrs. Sutliff was alone in the bank 
when the holdup took place. One 
man pointed a gun at her while his 
accomplice bound her. While this was 
going on, she studied the men very 
intently. 

When the FBI was called in, it 
was decided that her descriptions 
were so complete that an artist 


Cleveland 


CONDENSED STATEMENT OF CONDITION, JUNE 30, 1952 


$ 212,403,175.62 
439,929,276.62 


144,638,887.29 
445,832,679.40 
3,394,294.21 

1.00 

5,342,798.00 

$ 1,251,541,112.14 


70,129,860.94 


- $1,133,573,550.63 


37,979,215.85 1,171,552,766.48 
2,491,300.30 


$1,251,541,112.14 


Federal Reserve System 


could make likenesses of the robbers 
to aid in identifying them. 

The artist sketched under Mrs, 
Sutliff’s direction until she finally 
put her O.K. on the pictures. 

A local undertaker constructed g 
dummy of one of the robbers. It was 
made completely lifelike, even to the 
color of the man’s hair. Mrs. Sut- 
liff identified a customer of the bank 
whose hair was the identical shade 
of red. The FBI asked this man to 
get a haircut, then took the hair 
clippings to a dye expert and had 
a wig made in the proper shade. 

Photographs of the dummy were 
sent out. One of these photos led 
to immediate identification of the 
robber by a guard at a nearby prison 
farm. 

The man was picked up, as was 
the accomplice who aided him during 
the robbery and others who were in 
on the scheme. A sizable portion of 
the stolen money was recovered. 

Mrs. Sutliff has since received a 
letter of appreciation from FBI Di- 
rector J. Edgar Hoover which reads: 

“T have been advised by Mr. W. A. 
Murphy, Special Agent in Charge of 
our Charlotte Office, of the valuable 
assistance rendered by you in con- 
nection with investigation of the rob- 
bery of the Boulevard Branch of the 
Leaksville Bank & Trust Company. 

“The descriptions you furnished 
were remarkably accurate, and you 
are indeed to be commended for dis- 
playing such keen perception during 
such a difficult experience. 

“Please be assured that Mr. Mur- 
phy and I both are extremely grate- 
ful for your cooperation.” 


“This won’t do, Haskins. You'll have to 
get your suntan on weekends.” 
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Hoes Why Burroughs Bank Bookkeeping Machines 


Are Preferred in Banks Everywhere... 


SPEED in form handling... 


Burroughs patented carriage and 
self-squaring form guides make 
insertion of forms an easy, one- 
hand operation. 


ACCURACY 
in alignment and posting... 


Direct, visible form alignment 
permits visibility of previous 
postings, protecting against . 
“high posting.” NATIONAL BANK OF DETROIT . . . “With service to our customers the foun- 
of our Bank of alert to increase 
. efficiency at every level of operation,” says Fred Mosdale, Assistant Vice 
EASE of operation... President. “In holding to this standard we have found that Burroughs Book- 
Easy-action keys and new feather- keeping Machines help materiale. We can depend on them to provide 
touch motor bars make every faster, easier operation, more efficient paper handling, and many other 
stroke productive. Operators like advantages. Our operators like these machines.” 


it, fatigue is greatly reduced. 


SIMPLICITY... 


Simpli&ed check, deposit, and 
balance motor bars—each with 
a single basic function—make 
operation as simple as ABC... 
and fast, azxtomatic balances elim- 
inate operator decisions, reduce 
errors and speed production. 


FLEXIBILITY... 


Check lists can be made on sepa- 
rate tape during posting run and 
list totals posted without re- 
handling any figures. Simple 
shift of a lever changes from 
ledger posting to statement post- 
ing or balance transfer. 


CENTRAL NATIONAL BANK OF CLEVELAND... “In this period of increasing 
check volume, the perturmance ot our Burroughs Bookkeeping Machines 
has more than justified the decision to install them throughout our Commer- 
cial Bookkeeping Department. The improved mechanical features contribute 
to the maintenance of high-volume production, lessen fatigue, improve 
morale, and facilitate the training of new bookkeepers.” 


See a demonstration of this banker-approved aid 
to modern banking. Burroughs Adding Machine 
Company, Detroit 32, Michigan. 


WHEREVER THERE'S BUSINESS THERE'S 


Burroughs 
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COLOMBI 


tries or expansion of existing local industries. 


provided by this 39-year-old institution. 


letters of credit. 


Inquiries cordially invited. 


BANCO COMERCIAL ANTI 


Established 1912 


General Manager: Antonio Derka 


Hew-OTA (3), Bucaramanga. Cali, Cartagena, Car 


Paimira, Pasto, Pereira. Puerto Berrio, San Gil, 
Sincelejo, Socorro, Vélez (8). 


CONDENSED 


STATEMENT of CONDITION 


At the Close of Business, June 30, 1952 


ASSETS 
Cash on Hand and with the Federal 
Reserve Ban! $ 69,245,990.28 
Due From Other Banks . . . — 8,301,040.27 
United States Government Securities 192,129,928.89 $269,676,959.44 
Other Bonds, Debentures and Securities 1,047,197.67 
Stock in Federal Reserve Bank 450,000.00 
Loans and Discounts ; 40,778,057.77 
Bank Premises, Furniture and Fixtures 4.00 
Customers’ Liability on Letters of Credit and Acceptances. . 301,588.93 
Accrued Interest Receivable on Loans and Securities . ; 927,560.90 


$313,181,368.71 


LIABILITIES 


Deposits . ... 
Letters of Credit and Acceptances 439,021.57 
Interest Collected but Unearned . . 64,830.93 


Reserved for Dividends, Interest, Taxes and Insurance . . 1,004,886.83 
Capital Paid In 


$292,922,629.38 


3,750,000.00 18,750,000.00 
$313,181,368.71 


he 
FARMERS 


MERCHANTS 
National Bank 


fl 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


A 


Land of American Opportunity 


In the years ahead, few countries in South America will offer 
U. S. business such broad and vital trade opportunities as 
Colombia. All signs point to a substantial increase in Colombian 
travel — export and import trade — development of new indus- 


Progressive U. S. banks and business organizations know these 
facts — are establishing correspondent relations in Latin Amer- 
ica, notably in Colombia. In increasing numbers they are taking 
advantage of the exceptional and complete banking facilities 


With 25 offices, located in all important commercial centers, 
trade information is quickly gathered and forwarded to you. 
Special departments are available to handle your collections and 


OQUENO 


Cable address for all offices —- Bancoquia 


Capital paid-up $15,000,000. — Pesos Colombian. 
Surplus: $11,000,000. — Pesos Colombian. 
Other reserves: $2,400,000. — Pesos Colombian. 


Head Office: MEDELLIN, COLOMBIA, SOUTH AMERICA 


KHKASCHES: Armenia (C), Barrancabermeja, Barranquilla (2), 


tago, Cicuta, 


Girardot, Ibagué, Magangeué, Manizales, Medellin (1), Monteria, Neiva, 


Santa Marta, 


New York Representative—Henry Ludeke, 40 Exchange Place, New York 5, N. Y. 


A bank which 
has maintained 
its original 
identity through 


out ‘its history of 


and its growth 
never augmented 
by mergers 

or consolidation 
with other 
banking 


institutions. 


over eighty years, 


A Businessman Helps 
France Recover 


(CONTINUED FROM PAGE 47) 


the liberal aid afforded her by the 
Government of the United States o; 
America, quite understands that sh; 
may not regard such an aid ag , 
factor capable of indefinitely settling 
the problems of her economic re. 
covery. She deems that, excepting 
the common responsibilities assumed 
for the defense of the free world 
all countries of Western Europe 
must be, seven years after the con. 
clusion of the war, in a position to 
insure by their own resources the 
equilibrium of their economies. 

My Government considers that 
one of the essential factors for a 
restoration of the economic situa- 
tion in France in its relations with 
foreign countries is the success of 
its price stabilization policy. An aid 
to exporters, in the form of relief 
from certain charges heavily im- 
posed upon their activities, is only a 
means to gain the time necessary 
for an adjustment of French prices 
to world prices. 

However, it is quite certain that, 
even when French costs are cut 
down, it still will be difficult for 
France and a number of Western 
European countries as well, to earn 
all the dollars they need. My Gov- 
ernment endeavors to foster in every 
way the development of activities 
capable of allowing France to earn 
more dollars. What we are to ex- 
pect from the United States is less 
and less aid in the form of a gift 
but more and more aid in the form 
of allowing European countries to 
improve their dollar balance of pay- 
ments. In this respect the United 
States of America has taken a first 
and quite significant measure by 
deciding to place orders in European 
countries for the supply of defense 
materials. I hope that this program 
will expand in the future. It is also 
important that in the field of com- 
mercial and customs regulations the 
United States take all necessary 
steps in order that the sale of Euro- 
pean products across the Atlantic 
may develop widely. I feel certain 
that there are a number of fields 
where it is possible to discover dur- 
able means of ensuring the expan- 
sion of trade between both con 
tinents for the benefit of the United 
States and Europe as well. 
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FIRST NATIONAL BANK IN ST. LOUIS 


STATEMENT 


RESOURCES 

Cash and due from Banks 
U. S. Government Securities 
Loans and Discounts 


Loans Wholly or Partially 
Guaranteed by U. S. 


Government 
Other Bonds and Stocks . . 
Stock in Federal Reserve Bank 


Banking House, Improvements, 
Furniture and Fixtures 


Customers’ Liability, Letters of 
Credit, Acceptances, etc. . 


Accrued Interest Receivable 
Other Resources 


- $140,373,344.72 
141,728,245.1] 
167,418,947.23 


52,427,459.00 
22,931,126.33 
900,000.00 


1,432,436.74 


1,609,395.86 
1,417,310.38 

‘ 94.845.87 
$530,333,111.24 


HOWARD F. BAER 
President, A. S. Aloe Co. 
DAVID R. CALHOUN 
President, St. Louis Union Trust Co. 
E. P. CAVE 
President, Ely & Walker Dry Goods Co. 
WILLIAM C. CONNETT 
Executive Vice-President, First National Bank 
VICTOR E. COOLEY 
Chairman of Board, 

Southwestern Bell Telephone Company 
WILLARD R. COX 
President, Coca-Cola Bottling Co. of St. Louis 
B. B. CULVER 
President, Wrought Iron Range Company 
WILLIAM H. DANFORTH 
Chairman of Board, Ralston Purina Company 
F. B. EISEMAN 
Vice-President, Rice-Stix, Incorporated 
ADRIAN W. FRAZIER 
President, Frazier-Davis Construction Co. 
CLARK R. GAMBLE 
President, Brown Shoe Company 
BYRON A. GRAY 
Chairman of Board, International Shoe Co. 
JAMES P. HICKOK 
Executive Vice-President, First National Bank 


THE FIRST 


NATIONAL BANK 


OF CONDITION, JUNE 30, 1952 


LIABILITIES 


Capital Stock $ 14,000,000.00 
Surplus . .  16,000,000.00 
Undivided Profits 6,429,953.62 


Dividend Declared 
Reserve for Taxes, Interest, etc. 
Unearned Discount 
Liability, Letters of Credit, 
Acceptances, etc. 
Demand 
Deposits 
Time Deposits 
U. S. Government 
Deposits 25,598.867.37 
Total Deposits 


36.429,953.62 


700,000.00 
3,482,553.08 
466.686.98 


1,664,768.36 


402,868,475.77 
59,121,806.06 


487.589,149.20 
$530.333,111.24 


ANDREW W. JOHNSON 
Vice-President and Treasurer, 
International Shoe Company 


H. H. LANGENBERG 
President, Langenberg Bros. Grain Company 


JOHN N. MARSHALL 
Chairman of Board and President, 
Granite City Steel Co. 


WILLIAM A. McDONNELL 
President, First National Bank 


JOHN C. NAYLOR 
Executive Vice-President, Pet Milk Co. 


P. B. POSTLETHWAITE 

Chairman of Board, Wagner Electric Corp. 
SYDNEY M. SHOENBERG 

Sydney M. Shoenberg & Company 

EDWIN J. SPIEGEL 

President, Gaylord Container Corporation 


A. C. STANNARD 
Director, Southwestern Bell Telephone Co. 


LEIF J. SVERDRUP 

Sverdrup & Parcel, Consulting Engineers 
CHARLES A. THOMAS 

President, Monsanto Chemical Company 


C. POWELL WHITEHEAD 
President, General Steel Castings Corp. 


LOUIS 


Member Federal! Deposit Insurance Corporation 
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New Books 


ASSOCIATION MANAGEMENT. By mittee operations, research, public Wilson Company, New York. 18 
John C. Patterson. Harper, New relations, employer-employee rela- pp. $1.75. A compilation of arti. 
York. 220 pp. $3. Writing with tions and government relations. Mr. cles grouped in two main divisions: 
special reference to trade associa- Patterson, a public relations coun- “The Present Situation” and “Cause 
tions, Mr. Patterson draws on the sel, formerly was assistant director and Remedies.” Authors include 
experiences of numerous success- of public relations of the National Stuart Chase, Paul H. Douglas, 
ful organizations in this category Association of Manufacturers. J. William Fulbright, Herbert 
to illustrate ways of handling group Hoover, David Lawrence, Dorothy 
activity matters. He discusses fund POLITICAL ETHICS AND THE VOTER. Thompson, August Heckscher, and 
raising, office management, com- Edited by Thomas A. Rousse. H.W. Erwin D. Canham. 


MULTIPLE EXCHANGE RATES AnD 
ECONOMIC DEVELOPMENT. By Eu- 


MUTUAL INVESTMENT FUNDS 


gene Richard Schlesinger. Prince. 
evestors MUTUAL ton University Press. 76 pp. $1, 
An analysis of the applicability of 

Dhavestors STOCK FUND 


multiple rates to conditions im un- 
derdeveloped countries and an at- 
tempt to discover whether “our tra- 
ditional distrust of these devices 
can be modified in the light of the 
exigencies of economic develop- 
ment.” 


phevestors SELECTIVE FUND 
FACE-AMOUNT CERTIFICATE COMPANY 


Sroestors SYNDICATE OF AMERICA 
* 
For prospectuses of any of these investment 
companies, check one of the boxes below: 


THE BRITISH BANKING SYSTEM. 
W. Manning Dacey. Longmans, 
Green, New York. 197 pp. $2.23 
trade edition, $1.80 text. The eco- 
nomic advisor of Lloyds Bank ex- 
plains the principles and operation 
of Britain’s banking mechanism 
since 1931. 


A 
DIVERSIFIED SERVICES, INC. 
Established 1894 
238 ROANOKE BUILDING, MINNEAPOLIS 2, MINNESOTA 
() INVESTORS MUTUAL oO INVESTORS SYNDICATE OF AMERICA 
oO INVESTORS STOCK FUND oO INVESTORS SELECTIVE FUND 


Please send the prospectuses about the investment company or companies checked above. 
NAME 


READINGS IN ECONOMICS. Edited 
by Paul A. Samuelson, Robert L. 
Bishop, and John R. Coleman. Me- 
Graw-Hill, New York. 481 pp. $3. 
Selections designed to supplement 
any standard elementary textbook. 
Industrial organization and pricing, 
defense economics, and comparative 
economic systems are the topics spe- 
cially emphasized. Old and modern 
writers, as well as current periodi- 
cals, are represented. 


ADDRESS. 


the sad story of the 
CAREFUL 


INVESTMENT ANALYSIS. By John 
H. Prime. Prentice-Hall, New York. 
538 pp. $7.65. Second edition of a 
book for students and investors, cov- 
You can be as careful as can The protection all families ering the nature of investments and 


be—yet lose a pretty penny should have is an L, & L. analysis of corporate financial state 
in a burglary. Even 10 locks Residence and Outside Theft ments 
won't stop a clever: thief. Policy, ° 


Essays ON LIBERTY. The Founda- 
ow tHe London & Lancashire tion for Economic Education, Inc., 
me © GROUP New York. 307 pp. $1.50 paper, 
fesse $2.50 cloth. Thirty-seven selections 
GROUP THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. @ ORIENT INSURANCE COM- a ¥ x b the 
me PANY © LAW UNION & ROCK INSURANCE COMPANY, LID. © SAFEGUARD INSURANCE from articles published by 


COMPANY OF NEW YORK ° STANDARD MARINE INSURANCE COMPANY, LTD, Foundation in the last six years. 
(Fire Deparment) © = LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA (CONTINUED ON PAGE 122) 
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THE 


TRUSTEES 
Warren Bicknell, Jr. 


President, Cleveland Construction Co. 


Robert F. Black 
President, White Motor Company 


Irving C. Bolton 
Vice President, The Warner & Swasey Co. 


Harold T. Clark 


Attorney 


Frank M. Cobb 


Director, Cleveland Electric Illuminating Co. 


T. J. Conway 
President, Fisher Brothers Co. 


Frederick C. Crawford 
President, Thompson Products Company 


Ernest C. Dempsey 
Attorney, Squire, Sanders & Dempsey 


George Durham 
President, Wheeling & Lake Erie Company 


Randolph Eide 
President, The Ohio Bell Telephone Company 


Mervin B. France 
President 


Dwight P. Joyce 
President, The Glidden Company 


Frank C. Lewman 
Chairman of the Board, 
Richman Brothers Company 


James L. Myers 


President, The Cleveland Graphite Bronze Co. 


Laurence H. Norton 
Director, Columbia Transportation Company 


Drake T. Perry 
Secretary, Harshaw Chemical Co. 


Henry S. Sherman 
Chairman of the Board 


Herman L. Vail 
Attorney, Sayre, Vail & Steele 


John S. Wilbur 
Cleveland Cliffs Iron Company 


Arthur P. Williamson 
President, Dill Manufacturing Company 


CiTY OF CLEVELAND 


Founded 1849 


STATEMENT OF CONDITION 
June 30, 1952 


RESOURCES 
(Less Reserves) 
Cash on Hand and Due from Banks. . . . . $ 19,218,431.04 


United States Government Obligations. 77,674,704.01 


(Including $13,800,000.00 as Lawful Reserve) 
Other Investments 29,548,248.56 
86,875,472.41 
35,953,797.68 
Bank Premises—127 Public Square ..... 1.00 
Bank Parking Lot—W. 3rd & Frankfort Ave.. 1.00 
4,211,289.00 


$253,481,944.70 


First Mortgage Loans on Real Estate ... . 


Other Loans and Discounts. 


Interest Accrued and Other Assets. . 


Surplus $ 15,000,000.00 
2,181,900.00 
613,598.41 
226,206,265.22 
7,120,296.80 
2,359,884.27 


Reserve for Contingencies ........ 
Reserve for Taxes and Expenses 

Savings Deposits 

Other Deposits 

Deferred Credits and Other Liabilities . . 


$253,481,944.70 


Security and Uninterrupted Dividends to 


Six Generations of Savers 


FEDERAL DEPOSIT INSURANCE CORPORATION 
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SCUDDER 
STEVENS 
& CLARK 
FUND, Inc. 


SCUDDER 
STEVENS 
& CLARK 


COMMON 
sSTOCcCE 
FUND, Inc. 


Available at 
Net Asset Values 


Prospectus on Request 


Scudder Fund Distributors, Inc. 


1 Wall St., New York 5, N. Y. 
10 Post Office Sq., Boston 9, Mass. 


Provident Trust Bldg. 
Philadelphia 3, Pa. 


COMMON WEALTN 


COMMONWEALTH 
INVESTMENT COMPANY 


ESTABLISHED 
1932 


Prospectus describing Company and terms of offer- 
ing may be obtained from Investment Dealers or 
2500 Russ Building, San Francisco 4, California 


WHEN ADVISING FARMERS 


or business men doing business with farmers, 
you can profit by the practical advice of the 
Doane Agriculturai Digest and its twice-monthly 
releases. More than 1900 banks renew their sub- 
scriptions each year — because if pays to keep 
posted on agricultural developments . . . Write 
for Free Sample Releases . . . D 
tural Service, Inc., Box 85, 5142 
St. Louis 8, Mo. 


oane Agricul- 
Delmar Bivd., 


QUOINS! KOINS! COINS! 


WRITE or SEE "CASEY" to BUY, SELL 
or EXCHANGE Collector's Coins in all 
metals, Scrap Gold, Curios, Stamps, 
Hobby Collections, etc. WILL CALL! 
“CASEY” COIN, CURIO & ANTIQUE CO-OP 


952 W. ADDISON ST.. CHICAGO 13, ILL. 
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(CONTINUED FROM PAGE 120) 


AMERICAN PIPE LINES. By George 
S. Wolbert, Jr. University of Okla- 
homa Press, Norman, Oklahoma. 
173 pp. $3.50. The industrial struc- 
ture, economic status and legal im- 
plications of the “arteries of the oil 
industry” are surveyed in this book 
by an associate professor of law in 
Washington and Lee University. 


LONGEVITY OF MANUFACTURING 
CONCERNS IN ALLEGHENY COUNTY. 
By William Wayne Frasure. Univer- 
sity of Pittsburgh Press. 226 pp. 
$4.50. A study of what makes some 
companies live long. The county 
embraces the “greater Pittsburgh” 
area. A third of the book is devoted 
to analyses of individual concerns. 


DEFENSE, CONTROLS, AND INFLA- 
TION. Edited by Aaron Director. 
University of Chicago Press, Chi- 
cago. 339 pp. $3.50. A transcript 
of the three-day conference on “The 
Economics of Mobilization” spon- 
sored by the university in April 
1951. Leading economists, lawyers, 
Government officials and industrial- 
ists offer advice on fiscal and mone- 
tary policy and the extent of con- 
trols. 


A READING LIST ON BUSINESS AD- 
MINISTRATION. The Amos Tuck 
School of Business Administration, 
Dartmouth College, Hanover, New 
Hampshire. 68 pp. $1. The sixth 
revision of a selective list prepared 
by the School’s faculty. Nine general 
fields, including finance, are covered. 


INVESTMENTS. By David F. Jordan 
and Herbert E. Dougall. Prentice- 


“Catch it, dear. It pops out like toast” 


Hall, New York. 624 pp. $7.35. Ty 
sixth edition, thoroughly 
Co-author Dougall, professor of 4. 
nance at Stanford University, eg. 
ries along the work, first publishes 
in 1919 by the late Professor Jorday 
of New York University. Chapters 
on securities analysis reflect deyg). 
opments of the past decade. They 
are separate chapters on bank, ip. 
surance company and _ investment 
company securities. 


FEDERAL TAXES. Edited by Cliftun 
H. Kreps, Jr. H. W. Wilson, New 
York. 173 pp. $1.75. The editor 
chief of the public information diyj. 
sion of the Federal Reserve Bank of 
New York, has compiled the views of 
27 persons and publications on the 
subject of taxes. Various schools of 
economic and political thought are 
represented. 


PERSONAL SUPERVISION OF OQurT- 
SIDE SALESMEN. By Charles W 
Lapp. Ohio State University, Colum. 
bus. 303 pp. $4. A summary of the 
findings of a three-year survey of 
representative members of the Na- 
tional Sales Executives, Inc. 


FUNDAMENTALS OF ECONOMIcs 
By Myron H. Umbreit, Elgin F 
Hunt, and Charles V. Kintner. Mc- 
Graw-Hill, New York. 494 pp. $ 
Second edition of a text for an in- 
troductory course. The authors are 
on the Northwestern University fae- 
ulty. 


BRITISH PLANNING AND NATION 
ALIZATION. By Ben W. Lewis. The 
Twentieth Century Fund, New York 
301 pp. $3. A survey of national- 
ization’s progress in Britain up to 
the time of the change in govern 
ment. The book explores several 
areas in which the Labor Govern 
ment undertook to control the na 
tion’s economic life. 


ECONOMICS OF BUSINESS ENTER- 
PRISE. By Leonard A. Doyle. Me 
Graw-Hill, New York. 335 pp. $5 
A new text for upper and graduate 
courses in schools of business. Mr 
Doyle is acting associate professor 
of economics at Stanford University 


PROUDLY WE Say. The Hanover 
Fire Insurance Company, New York. 
78 pp. The story of the company’s 
first century, attractively _ illus 
trated. 
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nen a Gunnison Home is a good Investment 


Investigate Cunnison Homes THE NEW GUNNISON HOME is America’s finest and most widely-accepted 
pre-fabricated home. 
Here’s why: 


iftun 
New in your area 


itor, New Perimeter Heati ith 
divi. ” ‘Sheela dean alley It’s a good-looking, completely modern ranch house. It stands out in 


k of gas furnaces any neighborhood. And a Gunnison Home is practical and easy to main- 

18 of @ Beautiful exteriors tain. It’s the kind of home that more and more people are turning to for 
the e Less maintenance required comfortable, economical living. 

ls of ¢ Fully insulated Of first importance to you as an investor, however, is the fact that 

are ¢ Flush Panel doors Gunnison Homes are solidly built . . . built to last . . . designed and con- 

@ Fenestra steel windows structed in a way that insures good re-sale value for years to come. Many 

¢ Thermo-Pane window walls Gunnison Homes have withstood hurricanes, floods and other disasters 


Dur e American Kitchens that have severely damaged conventional houses. Modern precision en- 


e A. O. Smith glass-lined gineering methods and Gunnison’s realistic applications of strength-giving 
hot water heaters ‘ “1 
materials are responsible for this durability. 
And Gunnison Homes are produced Yet, with all of these advantages, Gunnison Homes cost less. They give 
by a sound, progressive company 
with years of experience in home 
building—the company that pio- dollar invested. That’s possible only because Gunnison (like practically 


the 


the home-buyer more comfort, more livability and more satisfaction per 


neered many of the greatest advance- all modern manufacturers in other fields) uses waste-reducing, time-sav- 
ments in home prefabrication, 
ing factory methods. 


Gunnison is America’s best answer to the great demand for a modern, 
economical home . . . and it’s the best answer to all of your requirements 
for a sound, practical investment. 


GUNNISON HOMES, INC., NEW ALBANY, INDIANA 


(unnison Home 


**A lot of home—for a little money.”° 
SUBSIDIARY OF YY NITED STATES S TE EL CORPORATION 
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New Kitchen-Laundry ° 


Eiace month this column will list recent acquisitions in- 
cluding manufacturers’ literature and other special an- 
nouncements of interest to our readers—though no state- 
ment made should be regarded as a product endorsement. 


YOUR NEW KITCHEN- 
LAUNDRY. A 24-page handy- 
guide for planning and financing 

the all electric kitchen and 
m laundry. Reviews and lists advan- 

tages of each of six payment 
plans, including the “Packaged” 
Mortgage, “Open-End” Mortgage, 
FHA Title I Plan, G-E Property 
Improvement Financing, Refinanc- 
ing the Mortgage, and_ the 
“Step - by - Step” Modernization 
Plan. The booklet outlines ad- 
vantages of all electric kitchens and laundries, sug- 
gesting several basic layouts for equipping kitchen 
and laundry spaces. Includes a chart to list the cost 
of various appliances desired and monthly payments 
to be made depending upon the financing plan selected. 
Write to General Electric Company, Home Bureau, 
Louisville 2, Kentucky. 


kitchen 
faundry 


A NEW MODEL COPYING 


MACHINE which can be used 
to reproduce any size office 
form has been announced by 
the Charles Bruning Company 
of Teterboro, New Jersey. A 
movable unit, the Copyflex 14 
can be used as a desk-side ma- 
chine for rapid, virtually automatic copying of forms 
up to 20 inches wide. Practically soundless, it needs 
no masters, inks or special installation, and the oper- 
ator needs no special skill to produce ready-to-use 
copies in a matter of seconds. 


TRUST ACCOUNTING FOR 
PERSONAL TRUSTS. A 16- 
page handbook reviewing the 
accounting procedure used by 
many banks and trust com- 
panies in administrating per- 
sonal trusts. Includes a com- 
prehensive discussion of various 
forms and their uses, along 
with illustrations of each, in- 
cluding the docket sheet, asset 
ledgers, income records, daily 
statements, etc. Booklet explains the bookkeeping 
entries and the end results obtained through me- 
chanical accounting. An educational booklet for 
bank personnel studying trust department procedure. 


lar Trests 


124 


Business Aids 


Copying Machine ° 


Trust Accounting ° Records 


Write to National Cash Register Company, Dayton 4 
Ohio. 


COMMUNITY DEVELOP. 
MENT. A 20-page booklet 
filled with illustrations re. 
viewing the use of prefab- 
ricated houses to build 
model developments. Out- 
lines the growth of a typi- 
cal community from the 
planning stage through 
preliminary development to the delivery and erection 
of the prefabricated houses to a complete new and 
attractive residential area. Includes the comments of 
builders in various sections of the country who haye 
developed residential areas using this type of construc- 
tion, along with illustrations of their developments. 
Write to Gunnison Homes, New Albany, Indiana. 


’ A BASIC PLAN FOR RECORD 

RETENTION AND DESTRUC- 
TION. A _ 24-page illustrated 
booklet designed to aid man- 
agement in the intelligent plan- 
ning for disposition of records. 
Points out the savings possible 
through efficient record han- 
dling and discusses organiza- 
tion and operation of a record 
retention plan. The handbook 
reviews the case history of the 
program of a large utility corporation and includes a 
comprehensive chart listing various types of records 
with suggested retention periods. Write to Remington 
Rand, Inc., 315 Fourth Avenue, New York, New York. 


NOW THEY’VE FOUND A 
REMEDY FOR WORK! An en- 
tertaining 16-page booklet re 
viewing by means of comic 
narrative and sketches the 
advantages of using dictating 
equipment in the business of- 


fice. The story told by Groucho 
A REMEDY FOR WORK! 
oTetytnendto Marx involves a dream in w 
he conceives of a recording in- 
<= by GROUCHO MARX 


strument to take the place of 
dictating to a stenographer. 
This is followed by his discovery that such equipment 
is already widely used. In his subsequent discussions 
with movie producers, siren secretaries, and attorneys 
whom he retains to bring suit for the theft of his idea, 
Groucho gets a liberal education in the advantages 
of the Voice Writer and the new Televoice system 
of phone dictation. Write to Thomas A. Edison, Inc: 
Ediphone Division, West Orange, New Jersey. 
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latch The Thinking Machine of American Business 


at work! Let the Friden Man show you... 


Simpler, Errorless Bank Figuring 


with the Friden fully-automatic Calculator 


AUTOMATICALLY the Friden Calculator takes 
work out of bank figure-work and assures unvarying e 
accuracy in all computations. 
The Friden does more kinds of bank figure-work 
without operator decisions than any other calculating 
machine ever developed. Its simplicity of operation in- 
creases work output and reduces overhead costs. Present 
personnel can use the Friden without special training. 
Today, in banks all over the country, the Friden is 
setting new standards in automatic calculator perform- 


ance. Learn what it can do for your bank. Friden sales, 

instruction and service available throughout the U.S. 

and the world. FRIDEN CALCULATING MACHINE CO., THE THINKING MACHINE OF AMERICAN BUSINESS 
inc., San Leandro, California. 
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Efficient Services in Colombia 


NCO neBOCOTA} 


Oldest established and largest 
bank in Colombia 


53 BRANCHES 


Special attention to collections 


Accurate and dependable Th 
credit information service 
Total Assets: - 


MORE THAN $300 MILLION PESOS 


Tota) Colombian Foreign Business 
Imports Exports 


1949: US. $ 271.400.000 US.$ 321.000.000 
1950: US. $ 362.600.000 US.$ 395.600.000 
* US. $ 374.400.000 US.$ 459.800.000 


MARTIN DEL CORRAL, 


Ecuador 
PRESIDENT 


ment 

BANCO DE BOGOTA anit 
ESTABLISHED 1870 BOGOTA, COLOMBIA §.A. a 
ginn 
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The Outlook and 


Condition of Business 


(CONTINUED FROM PAGE 33) 


demand for the purpose of paying Federal income taxes 
did not materialize in April and appeared negligible in 
June. 

Very little change from the present volume of credit 
is expected for the balance of 1952 and fluctuations will 
hold within a fairly narrow range. Any marked improve- 
ment in the textile situation should result in an in- 
creased total loan volume. There is no shortage of credit 
apparent. 

SECOND FEDERAL RESERVE DISTRICT 

(NEW YORK) 


The sustained level of purchasing power continues to 
mable business men to correct their mistakes under 
reasonably favorable conditions. 

Loans are showing a substantial increase over a year 
ago, although now running slightly below peak levels 
reached in March. New high peaks of borrowings this 
fall are expected because of loans for movement of 
crops and normal seasonal requirements. Most defense 
contractors have not reached maximum money require- 
ments. There is still a good demand for loans for semi- 
capital purposes. Customers are becoming aware of wide 
seasonal effects on cash budgets as the result of the 
Mills provision for expedited tax payments and are be- 
ginning to make necessary arrangements. 

While sales volume and operating profits of some 
bank customers have been disappointing so far this year, 
marked progress in the liquidation of inventory and 
liabilities has been made. Losses have been taken and 
tisk factors proportionately reduced. Many customers, 
particularly in the textile line, feel their operations have 
passed the bottom of the cycle and that an improvement 
will follow. Net income available for dividends or gen- 
eral corporate purposes is lower. 


THIRD FEDERAL RESERVE DISTRICT 
(PHILADELPHIA) 


The ending of the VCR program has not affected 
loan portfolios in this district and it is doubtful if it 
will result in any increase in loans for the rest of the 
year, except to some small degree in connection with 
financing of single premium life insurance policies and 
purchasing of equities of businesses. Further liquida- 
tion in the textile industry, particularly manufacturer's 
level, will be necessary. 

Most capital goods producers have large backlogs and 
high production schedules for balance of year. Some cus- 
tomers report that equipment is being received earlier 
than anticipated and the demand for heavy-duty trucks 
and textile machinery has declined. Unfilled orders are 
not as large as earlier this year and a down turn in 
capital goods production is possible, going into next 
year. Some plant expansion can be expected as long as 
necessity certificates are being issued. 

Defense orders are on the increase. There has been no 
substantial pick-up in the sale of consumer durables 
since the elimination of Regulation W. Manufacturers’, 
jobbers’ and dealers’ inventories are high and efforts 
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are being made to reduce them through price cutting. 

Home construction is not as high as last year. In 
defense areas one concern has constructed 4,000 homes, 
all of which have been sold. It would appear that the 
trend for home construction, outside of defense areas, 
is down. 


FOURTH FEDERAL RESERVE DISTRICT 
(CLEVELAND) 


Removal of VCR restrictions has not materially af- 
fected credit or loan policies to date. Commercial banks 
have eased slightly in this area. The large number of 
certificates of necessity for plant expansion purposes 
is one of many factors intensifying the demand for loans 
to finance the increased volume of war materials. Since 
the expansion program is only partly completed, further 
credit demands for increased production are expected 
to offset largely the decline taking place in production 
of civilian goods. The decline in prices of raw materials 
also has had an effect on demand for inventory and 
commodity loans. 

Suspension of Regulation W has been reflected in 
somewhat more liberal credit policies. There has been 
an increase in autombile loans and an increase in de- 
mand for loans for appliances, television and radios. 
While demand has increased, generally speaking there 
has been no increase in the volume of loan business be- 
cause credit risks have not been found satisfactory. 

Demand for mortgage loans will continue at approxi- 
mately the same rate as last year. There is an apparent 
lack of sufficient funds to meet present down payments 
for higher priced homes. 


FIFTH FEDERAL RESERVE DISTRICT 
(RICHMOND) 


The textiles industry has been in the doldrums. There 
is every indication, however, that it should be in better 
condition this fall. There has been some little upturn 
in the furniture manufacturing industry. The lumber 
business has been slow with prices somewhat soft, which 
will probably continue for the months ahead. Farm 
prices this fall will be about in line with last year. 

Inventory credits which were causing some concern a 
few months ago are largely cleared up at this time. A 
seasonal increase of loans is anticipated in connection 


with the fall movement of crops (tobacco, cotton. 
peanuts). 


SIXTH FEDERAL RESERVE DISTRICT (ATLANTA) 


Relaxation of Regulation W gave the hard goods in- 
dustry a spurt which has lasted for 60 days, and now 
shows tendencies to level off into a more seasonal 
pattern. 

The elimination of Regulation X, it is felt, would not 
stimulate the sale of real estate to any marked degree 
in that the building rate in this area has already reached 
h‘gh proportions. Although the price has not shown 
any marked decline, many homes are stagnating at the 
present asking prices. Apartment houses of the higher 
class are not filled to capacity. 


SEVENTH FEDERAL RESERVE DISTRICT 
(CHICAGO) 


Recent modifications of Regulation X will make little 
difference either in the number of new starts or sales of 
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completed houses. Demand for both new and old houses 
has been falling off, and new starts are expected to 
decline below the year-ago level. It is understood life 
insurance companies are beginning to look for residen- 
tial mortgages again and will provide active competi- 
tion to banks which normally lend in that field. 

Since suspension of Regulation W, sales of covered 
items have generally increased. Even if this trend does 
not: continue, total outstandings in bank consumer 
credit departments should tend to rise as a result of 
lengthened terms and increased individual loans. Many 
finance companies are seeking additional lines from their 
banks, and those now available will be more fully used. 

Bank notes of farmers have been declining. If current 
favorable crop prospects materialize, corn prices prob- 
ably will drop below 90 percent parity support level. 
This will result in a large volume of both wheat and 
corn going under CCC price support loans normally 
carried by our country banks. With ample feed avail- 
able, packers anticipate a recurrence of strong demand 
for feeder cattle in late summer or fall, which would 
give rise at present high price levels to substantial 
country bank lending. 

Net business borrowing in the manufacturing field 
necessitated by heavy industries and capital expendi- 
ture programs will probably be smaller this fall than 
last. The fundings of bank debt into long-term secur- 
ities will have a retarding influence on bank loan ex- 
pansion. Some reduction in credit requirements for 
defense purposes toward the year-end is anticipated, 
in absence of any material change in the international 
situation. There has been some borrowing for tax pay- 
ments. Suspension of the VCR program is also a mod- 
est factor on the expansion side. Many banks will be 
aggressively seeking credit, since the smaller ones, 
especially, are coming to regard themselves as “loaned- 
up.” 


EIGHTH FEDERAL RESERVE DISTRICT 
(ST. LOUIS) 


Crop conditions are fair to good. Farmers expect 
their percentage of profit to be lower than during the 
past several years. Many farmers sustained losses in 
1951, which was particularly true in the cotton areas. 
There has been a considerable amount of liquidation of 
inventory, and banks generally are being very cautious 
in the handling of loans for inventory purposes. Appli- 
cations for V-Loans are practically nonexistent, and 
there has been no great demand for credit for the pur- 
pose of financing Government contracts. The prime 
rate of 3 percent does not seem to be under. pressure 
at this time. Movement of goods from mercantile 
stores has been slower than in previous years. 


NINTH FEDBRAL RESERVE DISTRICT 
(MINNEAPOLIS) 


Agricultural loans in areas where the corn crop was 
short last year are unusually high. With a good corn 
crop this fall loans in these areas should tend to fall. 
In the small grain areas, if the crops are good, loans 
should tend to rise in the fall, although this again de- 
pends somewhat upon prices and whether or not a sub- 
stantial portion of the crop is financed on CCC loans, 
only a portion of which is held by banks. 
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There is no unusual amount of defense con 
Business is more dependent upon agriculture. A g 
crop and relatively satisfactory prices are hoped 
which should make business generally good for & 
rest of the year. Generally, employment is high 
despite slowness in many retail loans, and barring 
crops, good business is anticipated. 

Suspension of Regulation W has stimulated y 
chases of new and used automobiles and some maj 
appliances, resulting in increased consumer credj 
paper. Building construction remains at high level 
at the close of the year perhaps will be only slight 
under the peak reached in 1951. Normal repairs 
garage construction increased demand for FHA le 


TENTH FEDERAL RESERVE DISTRICT 
(KANSAS CITY) 


Conditions continue good and prospects for 
are excellent. There has been some decline in bani 
loans in certain cities. However, the demand for funds 
in the rural communities continues strong. : 

Wheat prospects are excellent and we may produce 
the second largest crop in history. There could 
quite a demand for funds to finance the wheat crop: 
Cattle prices are good, however, there has been some 
decline in values over the past few months. 


ELEVENTH FEDERAL RESERVE DISTRICT 
(DALLAS) 


Business prospects in this district for the remain der 
of this year appear favorable. Reporting departm ent 
store sales are running about 4 percent above a 
ago, with a slight upward trend. 

Cash receipts from agriculture should reach 
year’s record-breaking figures. Labor markets 
fairly tight, employment reaching the highest figure 
since the current defense program. The petroleum out. 
look appears favorable, and any change in production 
for the remainder of the year should be upward. a 

Loan volume has declined generally as a result of 
seasonal operations, but it is anticipated that with t 
movement of crops in the fall, loans will reach year-end) 
figures comparable to those of a year ago, a 
slightly higher. Bank loans in the principal cities 
now slightly higher than a year ago, although lower 
than at last year-end. Deposits are on the up-turn. _ 


TWELFTH FEDERAL RESERVE DISTRICT 


(SAN FRANCISCO) 


Population continues to increase in this district and” 
with it there is an increasing business activity a8 1&7 
flected by bank deposits, and loans and investments 
growth. 

Business in the southern part of this district is very 
active, although there are a number of “soft spots” it 
the picture. There is a large volume of war ordem, 
particularly for aircraft. Immigration to the southertt 
California area has increased since Korea, but has not 
created a housing shortage. Retail trade is sluggish 
Construction volume and real estate sales activity are 
cown from a year ago. Large volume of airplane com 
tracts and subcontracts mean a great deal of ba a 
financing. 


WILLIAM R. KUHNS 
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